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What Is Your Business Building Idea? 


A business does not ‘‘just grow’’ as Topsy did; it grows, 
it expands, it benefits a community because those guiding it 
have ideas which they wield into business building realities. 
A tree grows tall and straight and true because of the food 
it sucks up from the earth, and the air and the sunshine it 
drinks in thru the leaves; just so a business grows and thrives 


and flourishes upon ideas. The year 1921 has been a real 
idea year, it has taken real ideas to get business started and 
then to keep going. Set aside an hour a week as ‘‘idea hour’’ 
and make use of it. -The following are some of the ideas 
which retail lumbermen have used this year to build busi- 
ness—there is no copyright or patent on them: 





An Ohio retailer built up a big 
business in Tennessee red cedar by 
selling it for lining clothes closets 
and now all the women come to this 
company for building helps. 








A Massachusetts retailer noticed that a great many houses needed paint—but he 
did not want to sell paint. 
shingles to ‘‘paint’’ the sides of the houses. 
yet what makes the demand so great for shingles in this Massachusetts town. 
ness is good with this retailer for the shingles sell other things. 


He thought a while and then started te Sel] stained 
On the Pacific coast they are wondering 
And busi- 








never knew you carried so and so until I got your letter.’ 
Can you name off hand all the things you have to sell? 


A Kansas retailer got up a list of all the things he carried—it filled a full page of 
a closely typed letter—and sent it to the people of his community. 
surprised at the way business picked up. It was common for a customer to say ‘‘I 
’ Is this happening to you? 


An Indiana retailer built a new 
shed in 9 new town and when it was 
completed held a grand opening. He 
did not want to sell lumber at the 
opening—but he could not help it. 


He was greatly 














A Missouri retailer realizing that 
‘*Building Begets Building’’ started 
the erection of several homes. His 
belief was fully justified and 1921 is 
going to be a mighty good year for 
his company and also for the home- 
less who are getting homes. 








What do you know about “SERVICE?” 

What do you mean by “SERVICE?” 

If you want to make “SERVICE” pay 
See page 37 





A Michigan retailer fixed up a dis- 
play window with a lattice garden 
fence and a circle archway gate en- 
trance. A banker living in another 
State saw it and ordered a duplicate 
for his summer home fifty miles from 
the retailer’s yard! 











An Iowa retailer got to thinking about the corn crop. Corn 
suggests hogs and right there the idea came along—turn corn 
into hogs. He began to urge the farmers to turn their corn 
into hogs and to fix up hog houses and corn cribs along the 
line suggested by the AMERICAN LUMBERMAN, The idea is 
working, the farmers are showing a reviving interest not only 
in hog houses but in all kinds of building. This retailer is 
benefiting and the farmers are benefiting. 








A middle-western retailer found that a lot of odd stoek 
and damaged material accumulated in the yard. He made a 
‘‘bargain pile’’ and told the public about it, being careful 
to stress the fact that the material was not of the same good 
quality as that carried in the regular stock. The bargain 
hunters came, they saw—and now there is no ‘‘ bargain pile’’ 
and a lot of regular stock is also marked up as sold on the 
sales journal. 











A Georgia retailer saw that the children were very fond of sand boxes—where they had them. So the company arranged to sell 
clean sand, four pieces of lumber for the sides of the box, four more pieces for an umbrella holder, a big sun and rain proof umbrella, 
nails, paint and a brush—everything for the kiddies’ sand box—for a certain price delivered. They sold. Of course the big umbrellts 
had printed on them all about the products were by the lumber retailer. 


Business is good now. 
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graded. 


We also manufacture rough and dressed yellow pine lumber 
and have facilities for cutting timbers up to 70 feet long 


HEADLEY PINE COMPANY, vunirors, ata. 





That is what we are long on right now and it is just 
the kind of material your customers are demanding 
—strong and durable, perfectly milled and correctly 


Check up on your requirements now so that you'll 


Be Ready for Fall Builders 


Our present stocks embrace several million feet of 2x4 and 2x6 dressed S. & E. Standard, Soda 
Dipped and air dried dimension and small timbers. 
Pine and offers big value to dealers and builders. 


Long Leaf Yellow Pine 


[MENSION 


and Small Timbers 


It’s all cut from genuine Long Leaf Yellow 
How much do you need? 
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Menominee 
Reservation 
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\ Be VIRGIN 
Pay: . * 
AWD), Northern White Pine 
gk} Norway Pine Hemlock 
Basswood Rock Elm 
Birch Soft Elm 
Hard Maple Red Oak 
Cedar Black Ash 
Shingles 
Lath 
Hardwood Squares 
Crating 
Softwood Pickets 
Slat Stock 
ae Forest Products: Hemlock Bark, 
peg Pulpwood, Ties, Posts and Poles. 
that stock Have you heard of the Indian Mills on the 
can be Menominee Reservation? Two hundred and 
milled. fifty square miles of virgin timber! No wonder 











we produce stock that is famous and to fit any 
wants. Courtesy and service extended to everybody. 


Write us for Prices 


TERMS OF SALE: Net cash, f. o. b. N it tice to customer that 
car is being loaded. Standar dard Aaoseidiion good Na we cud enale adeusea. 


The Menominee Indian Mills 


NEOPIT, WISCONSIN 


Stock 




















Hardwood 


and 


Hemlock 
Lumber 


Weidman & Son Company 
TROUT CREEK, MICHIGAN 


Bergland Lumber Company 








BERGLAND, MICHIGAN 
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Track Is Clear for Resumption of Building 








UT OF THE COUNTRYWIDE discussion of the housing short- 
age, high rents and the building depression has come a con- 
viction that lumber prices are no obstacle to the resumption 

of construction. While lumber was the first to deflate and there 
has been delay on the part of other materials and labor to get 
back to earth, conditions at last have become so nearly normal 
that they afford no excuse for delay in building. 

That this opinion is held outside the lumber industry as well as 
within it is evidenced by the following editorial article recently 
published in the Buffalo (N. Y.) News, under the caption, “Time 
Is Ripe to Build.” 

“There really is no good reason for those who have in mind to 
build to delay entering upon the project, for it is a fact that building 
costs are considerably lower than they were a year ago. Those 
who look for the return of prewar costs imagine a vain thing. 

“If there is any doubt that there have been material reductions 
in the costs of material and of labor, consider what $250 would buy 
last year and what it will buy this year. When prices were at peak, 
that sum of money would buy only 1,000 feet of clear maple floor- 
ing. Now it will buy that amount of flooring, with as many feet of 


joists, as much of studs, 5,000 shingles, and six rolls of building 
paper. ‘Last year $250 would buy only 200 hours of mason’s labor 
or 250 hours of a carpenter’s. Now it will buy 250 hours of a 
mason’s and 312 hours of a carpenter’s labor. These figures may 
vary somewhat in different localities, but they may be accepted 
as nearly correct for everywhere. 

“As a matter of fact, the cost of building has come down far more 
than the cost of foodstuffs. 

“The building trade is the foundation upon which all other activi- 
ties depend. Speed it up, and the quickening influence is felt all 
down the line. Restore it to its wonted activity, and it will be only 
a short while before all other industries will revive.” 

The editor’s observation at the close of the foregoing article 
voices an appreciation of the relation of the building industry to 
general prosperity that may well be emphasized. The one great 
remedy for most of the present ills is a resumption of building. 
When construction gets under way most of the other difficulties will 
soon be forgotten. The best service that lumbermen can perform 
for themselves and for their, communities is to exert themselves to 
the utmost to stimulate building at home. 
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Commission’s Views on Uniform Accounting 


OR MANY YEARS the best sentiment in the lumber industry 
has favored not only better methods of cost accounting but 
greater uniformity. During one period of the Federal Trade 

Commission’s existence the industry received the commission’s sanc- 
tion if not its active support of efforts to bring about improvements 
and greater uniformity in accounting systems. Since that time 
some of the official acts of the commission have given rise to the 
belief among lumbermen that that arm of the Government was 
opposed to the adoption by members of a uniform system of account- 
ing designed by a trade organization. 

Of course it is recognized that the Federal Trade Commission is 
not a judicial body, and that questions regarding the legality of 
activities of individual business concerns and of trade organizations 
are finally passed upon and determined by the courts. Yet it is 
recognized also that the preliminary investigations and hearings of 
the trade commission can hardly fail to have a bearing upon such 
final determination; and as the commission, presumably, was de- 
signed to serve as a guide to industry business concerns have been 
solicitous of securing its approval or at least its opinions in order 
to avoid violation of the law. 

Many attempts have been made to get the commission’s views on 
the subject of uniform cost accounting, the most recent being that 
of the fabricated production department of the Chamber of Com- 
merce of the United States thru correspondence between the 
manager of that department, E. M. McCullough, and the acting 
chairman of the commission, N. B. Gaskill. That correspondence, 
which appears on page 40 of this paper, will be of interest to 
lumbermen because it sets forth the commission’s views on an 
important subject and points out the objections it has to certain 
uses or methods of using uniform cost accounting systems. 





Anticipating the Transportation Needs 


FTER AN EIGHTEEN-MONTHS’ survey of the project, engi- 
neers have reported to the international joint commission at 
Washington that the St. Lawrence-to-the-sea waterway is 

feasible, and that the cost will be approximately $252,728,200. 

Back of the project is the Great Lakes-St. Lawrence Tidewater 
Association, and it is understood to have the support of the Canadian 
Government. Representatives of the association as guests of Can- 
ada recently completed a tour of the proposed route; the party 
including governors, senators, engineers and other prominent per- 
sons from sixteen midwestern States and other sections of the 
United States. 

Tho the engineers’ preliminary study and report indicate that 
the Lakes-to-the-sea route is practicable, the task yet remaining 
is to convince the people that the undertaking is a wise one and 
the expenditure advisable. Unfortunately, however, as the under- 
taking must have Federal sanction and support, legislation will 
be necessary, and sectional and political considerations may be 
expected to obscure the main issue, which is whether the country 
as a whole would be benefited by the opening of this shortened 
route to the seaboard and to Europe. 

Water transportation always has had many staunch advocates, 
particularly for certain commodities; and recent advances in rail 
rates, as well as other conditions attending rail transportation, have 
materially strengthened their arguments. Before the advent of 
the locomotive the steamboat plied on many inland waters where 
it now is rarely seen; but there always have been special conditions 
under which water and rails contended on even terms. 

At an earlier period in America’s history building of canals and 
roads was the principal internal improvement advocated by both 
business men and politicians. The rapid development of the railroad, 
however, checked canal and highway building, and rails remained 
supreme until vast increases in population and marvelous devel- 
opments in the motor car have injected new factors into the situ- 
ation. For awhile the interurban electric car made serious inroads 
in steam roads’ business, and in some localities it still is a danger- 
ous rival of steam. But the motor vehicle is giving both electric 
and steam roads cause for anxiety. 

Even this brief summary seems to suggest that transportation 
methods and agencies are still in process of development and 
adjustment. At times rivalries between different agencies have 
been bitter, but generally it has turned out that each has a particu- 
lar field in which it may be expected to gain and maintain suprem- 
acy. In other fields there will be overlapping, interchange and 
supplementing of each agency by the others. 

Unquestionably rail and water often supplement one another, 
and the motor has helped as‘ well as hurt rail, boat and trolley. 
Both rai] and motor carry to and from the boat a great deal of 
tonnage from inland points; and this interchange of tonnage will 
take place wherever the resulting service is adapted to the needs 








of shippers. The transportation needs of a great country are as 
various as are the tastes and occupations of its citizens. The 
service will be adapted to the character of the commodities offered 
for transportation at any particular time or place. Perishable 
freight that can bear a high rate will move by the most expeditious 
route, whether that be truck, trolley, boat or steam express train. 
Nonperishable commodities, the consumption or further manufac- 
ture of which is spread over a long period, will move, and ought 
to move, by slower route and at lower rate; tho the lower rate may 
not always be necessary because of the dual nature of the service 
performed, which is in part storage and part transportation. 

With the great variety of commodities and conditions under 
which freight must be moved and the various agencies of transpor- 
tation available, it is to be expected that adjustments will be con- 
stantly taking place. With the demand for more transportation 
facilities, water routes will make increasingly stronger claims for 
a share of the tonnage they are especially adapted to carry. Any 
prediction regarding the probable future transportation needs of 
the middle West would be mere guesswork; but a safe guess would 
be that even with the opening of the Lakes-to-the-sea waterway a 
decade in the future there will be no surplus of facilities. 


Read the Advertising Pages for Real News 


OLKS WHO WANT to know what’s doing in the world read the 
advertising pages. Even editors must admit that fact. How- 
ever highly we may value these our literary classics, we know 

that the real dope appears in the pages that precede and follow our 
coruscations. Our productions are not the meat in the sandwich nor 
the filling of the pie; they are at best a gobetween. 

About the riskiest thing a business man can do is to get out of 
touch with the advertising of his industry. That is especially true 
of the lumber industry just now when so much is being done to 
promote the use of wood. Everybody engaged in the lumber busi- 
ness profits from the publicity given to wood, whether he himself 
advertises or not. If he does not advertise he is simply losing an 
opportunity—perhaps disregarding an obligation—to enlarge his 
volume and increase his net profit without widening his margin. 

Machinery and methods have so close a relation to efficiency 
in business that no business man can afford to disregard the 
advances made in these as set forth by advertisers in the trade 
newspapers. After all has been said and done in the editorial pages, 
the real progress of the industry represented is reflected in the 
advertising pages; and the effect of such advertising upon the adver- 
tisers themselves is to stimulate them to further effort to improve. 

Industry as a whole has adopted the trade press as an agency for 
recording improvements in machines and methods, and the editorial 
forces of every trade newspaper that really serves its industry are 
organized with the single end in view of bringing together for each 
issue all the news that concerns its readers in their business rela- 
tions. It does not confine its efforts to the mere mechanics of the 
factory and salesroom, tho it gives full recognition of their 
importance; but it undertakes to meet the requirements of the 
well rounded out business man by giving him all the news that 
offers opportunities for enlarging his business and making his 
investments secure. 


War Loss On Shipping Redeemed 


HE CLAIM IS MADE by German authorities that there is 
more shipping in the world now than at the beginning of the 
war in 1914, and that losses caused by submarines and by 

other agencies of war have been more than made good by new ves- 
sels. In 1914 the world’s ships had a tonnage of about 50,000,000. 
Before the close of 1919 that figure had been reached again, and at 








present the total is placed at 57,000,000. By the close of the present : 


year the total is expected to reach 69,000,000. 

Much of this rapid increase is due to the activity of shipyards in 
the United States. Building in the yards was very great before 
the close of the war, but it did not slacken at the termination of hos- 
tilities. It continued until the result has given the world more ships 
than it ever had before. More vessels are now available than the 
carrying to be done calls for. The result is, ocean freight is cheap 
compared with carriage by rail. Fruit from California to Atlantic 
ports is being carried by the way of the Panama Canal, a distance 
twice as great as by the direct rail routes. 

The Germans, according to treaty stipulations, are building 
200,000 tons of shipping a year for the Allies to replace what the 
submarines destroyed. A late report from the German yards 
states that the rate of building has been slowed down somewhat, 
because the vessels when put in commission have so little to do that 
they are liable to deteriorate. 

On the whole it would seem that the supply of ships is such,that 
commerce by sea can be carried in amounts impossible a few years 
ago. Our foreign trade ought not suffer for want of shipping 
facilities. 
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Opposes Bonus to Able Bodied Men 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 24.—The Chamber 

of Commerce of the United States tonight 
launched a new attack against the payment 
of a cash bonus to men who served during 
the World War, declaring it would cost more 
to carry out the maximum terms of the pro- 
posed cash bonus than the Government has 
paid out in pensions during its history. At- 
tention is called to the fact that ‘‘the time 
is coming when there may be a legitimate de- 
mand for a genuine service pension on behalf 
of those veterans of the World War who, as 
the years go on, need assistance because of 
physical impairment growing out of the war.’’ 
For this reason ‘‘prudence would dictate a 
policy of conserving the resources of the Gov- 
ernment against the time when such a service 
pension might be needed rather than pouring 
out billions of dollars durifg the next few 
years to able bodied men of whom are 


in the prime of their existefice, better fitted 
than ever before because of military training 
to engage successfully in their life work.’’ 


—_~ 


Board Withdraws Ships from Orient 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., Aug. 24.—Saturday the 
United States Shipping Board issued instruc- 
tions to Pacific coast operators to book no 
further business in the oriental lumber ecarry- 
ing trade and asked operators to report at 
once all fixtures that have been made. No 
explanation accompanied the order and the 
shippers are of the opinion that at the present 
rate of $12.50 foreign owned vessels can 
operate at a profit but American vessels, on 
account of excessive costs, show a large loss. 
It is said that wages alone for the same type 
of vessel are over $2,500 a month more for 
the American vessel than for the Japanese. 
The boats in this service, both American and 
foreign, are pretty well booked up for two to 
four months. As the result of the Shipping 
Board order, foreign boats are also refusing to 
book business, thereby bringing the oriental 
lumber business to a complete standstill so 
far as the future fixtures are concerned. It 
is thought here that the board hopes by its 
action to be able to bring, about an increase 
in lumber rates. Just how this can be accom- 
plished is hard to see, as it is believed foreign 
ship owners will increase their fleets in this 
service as long as they can operate at a small 
profit and thereby take all the business. 


Will Not Affect Transpacific Trade 


[Special telegram to AMERICAN LUMBERMAN] 

ABERDEEN, WASH., Aug. 24.—Grays Harbor 
millmen state that the action of the Shipping 
Board in regard to shipments to the Orient 
will not seriously affect shipments from here. 
Henry W. Blagen says the ruling will have 
no direct effect on shipments from the Grays 
Harbor Lumber Co., as the shipments to the 
Orient have been made in Japanese ships, and 
that the company has not figured on using the 
Shipping Board vessels for the oriental trade. 
W. C. Gregg, of the Eureka Cedar Lumber & 
Shingle Co., states that it has no Japanese 
or Chinese orders and will not feel the effect 
of this ruling. Similar statements were made 
by the sales manager of the National Mill, 
the E. K. Wood Lumber Co. and the North 
Western Lumber Co. Francis Donovan, of 
the Donovan Lumber Co., thinks it will affect 
the mills of the Northwest but also thinks 
that the cutting down of the Shipping Board’s 
expense will work a benefit. Since Jan. 1, 
13,000,000 feet of lumber has been shipped to 
the Orient from Grays Harbor. 


Buys Timber Rights in Nicaragua 
[Special telegram to AMERICAN LUMBERMAN] 
WasHINeTON, D. C., Aug. 24—John R. 
Bradley, American counsel at Bluefields, in a 
report just received announces that an American 
company has concluded the purchase for twenty- 
five years of the timber rights on thirty thou- 
sand acres of land on the eastern coast of Nica- 
ragua. The contract grants a right of way 
for a railroad for a. period of fifty years, and 
the use of three hundred acres at the terminal 
point for the construction of warehouses, offices 
ete. The plan of the company is to construct 
a dock of creosoted pine which will permit ves- 
sels of 15- and 16-foot draft to come alongside. 
The railroad will be built to connect this dock 
with the interior, paralleling the Wawa River. 
Plans of the company provide for the manu- 
facture of pine lumber, marketing it in Central 
American countries and the West Indies and 
using its own steamers in this trade. The op- 
erations will be conducted about 150 miles north 
of Bluefields and about sixty miles south of 
Cape Gracias. The timber is located somewhat 
north of the mouth of the Wawa River and on a 


“SERVICE?” 


Do you know what “SERVICE” 


is? If so, here is an easy way to 


earn 
$25.00 
for the best definition of 
“RETAIL SERVICE” 


The American Lumberman will 
give the following prizes: 





Contributions not to exceed 
1,000 words and to be in our 
hands not later than Oct. 8. 











pine ridge about forty feet above sea level. The 
company already has its sawmill equipment and 
its stores probably will be purchased at Slidell, 
La. 


Studies European Forestry Measures 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 24.—Arthur New- 

ton Pack, commissioner of the American For- 
estry Association, has arrived in London and 
is consulting with Lord Lovat, chairman of 
the British forestry commission, with a view 
to promoting closer codperation between the 
British and American forestry interests. In 
company with Lord Lovat and other British 
forestry authorities, Mr. Pack will visit dif- 
ferent sections of Great Britain where experi- 
ments are being made in replacing cut-over 
timber land and in establishing new forest 
areas. He believes any information regard- 
ing the working out of the new British na- 
tional forestry policy recently adopted will 
be of immense importance to the United 
States at this time. After leaving England, 
Mr. Pack will continue his studies in France, 
Belgium and Germany. 

The American Forestry Association already 
has furnished .25,000,000 tree seeds to the 
British Government and offered to supply 
more if desired. 


To Collect Data from Selected Mills 


[Special telegram to AMERICAN LUMBERMAN ] 

WasuineTon, D. C., Aug. 24.—At the outset 
the bureau of census will seek to secure lumber 
manufacturers’ prices only from a relatively 
small number of selected mills in each producing 
region, the group of mills selected to make re- 
turns which will be sent to the several regional 
associations, which can make changes if any 
seem to be necessary. 

The plan is to publish f. 0. b. mill prices by 
regions for every region from which they are 
secured, as rapidly as they are received. The 
delivered prices will be taken from some central 
market; for example, Chicago for southern pine. 
This is distinct from retailers’ prices, which in 
the first instance will be secured from builders’ 
exchanges in the principal cities. Retail deal- 
ers will be asked to codperate if a way can be 
figured out by which they can regularly con- 
tribute. It may be that wholesalers who handle 
the product of small sawmills will be asked to 
contribute to the manufacturers’ returns, if 
they are in a position to furnish any facilities 
in addition to those of the manufacturers. If 
all necessary figures can be secured from the 
manufacturers, there will be no need of calling 
upon wholesalers in this connection. There are, 
however, many little mills that probably can 
not furnish the figures directly. 

The tentative schedules discussed in another 
article in this issue of the AMERICAN LUMBER-, 
MAN, when perfected, will be sent out to indi- 
viduals at a later date. Officials feel that the 
whole lumber trade ought to be utilized in this 
codperative work so far as practicable. 

The majority of lumbermen, so far as Wash- 
ington is advised, are in general and on prin- 
ciple in favor of the work. Some objection is 
expected when it comes down to individuals. 


Report on Foreign Trade Ready Soon 


[Special telegram to AMERICAN LUMBERMAN. ] 

WASHINGTON, D. C., Aug. 25.—The Depart- 
ment of Commerce tonight made publie an ad- 
vance statement concerning the forthcoming re- 
view of the lumber trade prepared by Axel H. 
Oxholm and entitled, ‘‘ Present Conditions and 
Future Outlook of the American Lumber In- 
dustry and Trade.’’ Mr. Oxholm’s report says 
that ‘‘The high grade of American lumber and 
the reputation it has established abroad assure 
its continued popularity in the world’s markets, 
and ‘pessimistic reports to the contrary are un- 
warranted. ’’ 

‘“*The lumber export trade of the United 
States during the last fiseal year shows a much 
smaller decrease than that of any other coun- 
try. Stocks of high grade American lumber 
abroad are not unusually heavy and prices for 
the American product have not fallen in com- 
parison with North European and Canadian 
prices, particularly in the more common 
grades,’’ the report says. 

Mr. Oxholm urges American lumbermen to 
exert greater efforts to develop foreign outlets 
more systematically, but warns exporters not to 
ship on consignment to Europe at this time be- 
cause of general congestion in the trade. He 
says that certain American lumber exporters 
have established a very profitable export busi- 
ness in various countries, particularly China, 
the West Indies and Europe, and that these ex- 
porters deserve much credit for the energy dis- 
played. 5 

The exchange situation is the most serious 
obstacle in the way of the more active movement 
of American lumber to foreign ports at this 
time, the report says. 

Mr. Oxholm’s review will be published in two 
sections, the first probably during the week be- 
ginning Sept. 1. 
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THE BUILDING OF BIRD HOUSES 

We would appreciate any information you. may 
send us concerning the manufacture of bird houses. 
—Inaquiry No. 348. 

[The companies named below are listed as 
manufacturers of bird houses: Chicago Bird 
House Co., 2234 W. Harrison St., Chicago; Chi- 
cago Curtain Stretcher Co., 3725 Wall S&t., 
Chicago; Areade Manufacturing Co., 310 Ar- 
cade Ave., Freeport, Ill.; Home Mfg. Co., Mat- 
toon, Ill.; Evan L. Reed Mfg. Co., Sterling, 
Ill.; Crescent Co., Toms River, N. J.; Reiber 
Bird Reserve, West Webster, N. Y., and Jacob 
J. Warren Waynesboro, Pa. . 

The Southern Cypress Manufacturers’ Asso- 
ciation, George F. Watson, secretary, New Or- 
leans, La., has issued a very attractive booklet 
entitled ‘‘Good Bungalows for Good Birds,’’ 
which contains numerous plans for bird houses, 
as well as valuable information about birds. A 
copy doubtless will be sent to the inquirer on 
request.—EDITOR. | 


Does a growing tree contain as much 
water in winter as in summer?—Query VI. 


MEASURING STANDING TIMBER 


Will you kindly inform me of methods used to 
determine the number of feet board measure in a 
standing tree? Or, if you have a book or manual 
containing rules applicable to the lumber business, 
kindly sénd it—InquiRy No. 347. 

[The inquirer wishes to measure timber in 
Oklahoma. A number of methods are in use, 
ranging from estimates which are little better 
than guesses to surveys and measurements made 
with mathematical accuracy. We have sent the 
inquirer ‘‘ Manual for Northern Woodsmen,’’ by 
Austin Cary. It contains a concise account of 
different methods employed and tables giving 
results.— EDITOR. | 


Is one square foot the same as one foot 
square, and is the area of two square feet 
equivalent to two feet square?—Query XV. 


THE WORLD’S TIMBER RESOURCES 

It is our desire to get in touch with the timber 
situation of the world and we are wondering 
whether you know of any publication, or where 
information can be secured that will enable us to 
determine the amount of timber in the various for- 
eign countries. We often have occasion to use this 
information and that which we have been able to 
secure from here has not been sufficient.—INQUIRY 
No. 342. 

[This inquiry comes from the Pacific Coast 
and is inserted for a company engaged in the 
manufacture and sale of portable gasoline drag- 
saws. From that circumstance it is inferred 
that. information concerning the logging indus- 
try in the different countries is wanted rather 
than statistics of timber stands where little 
logging may be carried on. However, a general 
summary of the world’s forests, in acres of 
woodland rather than in feet, follows: 

Europe 750,000,000 
North America 1,400,000,000 
South America 528,000,000 
Asia 600,000,000 
Africa 225,000,000 
Other countries 45,000,000 


3,548,000,000 
A good review of the timber resources of the 
world is found in Bulletin 83 by the United 
States Forest Service, published in 1910, author 
Raphael Zon. Most of the statistics refer to 
acres and not feet. The Forest Service prob- 
ably has the bulletin for distribution, tho it was 
published eleven years ago. If not to be had 
there it is obtainable from the Bureau of Docu- 
ments, Goyernment Printing Office, Washing- 
ton, D. C., for a small price, perhaps about 25 
cents. 
The inquirer has been furnished with the 
titles of a few books that treat of the timbers 
of the world, but they usually approach the 


subject by describing the commercial woods 
rather than with statistics of stand. 

Following are countries where lumbering on 
an extensive scale is carried on: United States, 
Canada, France, Sweden, Finland, Germany, 
Bulgaria and other Balkan states, Hungary, 
the Philippines, Australia, West Africa, Japan, 
Burmah and some portions of South and Central 
America.—EDITOR. | 


Is the pineapple simply an edible pine 
cone?—Query X. 


ATR DRIED AND KILN DRIED LUMBER 

Is lumber that has been air dried for one year 
and then placed in a closed shed four months as dry 
as the same grade of lumber that has been kiln 
dried and placed in a corresponding shed for the 
same period ?—INQuIRY No. 346. 

[This question can not be answered by yes 
or no, because climate, thickness of the lumber, 
and other factors govern. The inquiry comes 
from Kentucky, in the relatively dry climate of 
which lumber may dry more in one year on the 
sticks than in the damp climate of Humboldt 
County, California; while lumber in a kiln 
would dry about as fast in one place as in an- 
other. Consequently, the kiln dried lumber 
might be in better condition in California when 
it went into the shed than that which had been 
a year on the sticks in the same locality. In 
such a case the kiln dried material at the end of 
four months might have the advantage in dry- 
ness over that seasoned on sticks. 

In a kiln it is possible to dry lumber to any 
moisture content desired, down to a low per- 
centage. In the open air it can not be made 
dryer than the air about it. And no-matter 
how dry it may be made, or by what process 
the drying is done, lumber exposed to air a con- 
siderable time will take up moisture enough to 
bring its content up to that of the air. Conse- 
quently, lumber that has been in a shed four 
months, no matter how dry it was when placed 
there, is likely no drier than the air. 

The inquirer doubtless wants a practical and 
not a theoretical answer, for he is a builder, 
and is interested in knowing which is more suit- 
able for- house finish, air dried or kiln dried 
lumber, both of which have been in a shed four 
months. Leaving out all ands and ifs, and 
supposing that the stock is of moderate thick- 
ness, our opinion is that both kinds will be of 
about the same degree of moisture as the sur- 
rounding air.—EDIToR. ] 


Why is Spanish cedar preferred for cigar 
boxes and white oak for staves for whiskey 
barrels?—Query XII. 


WHAT ARE MERCHANTABLE LOGS 

I wish you would ask thru your Query and Com- 
ment column what constitutes merchantable logs 
as to size, length and defects. I am very much 
interested in this and I can find no rule. Possibly 
someone has had some experience along this line, 
or can point out where it has been tried out in 
the courts and decided as to what constitutes mer- 
chantable logs.—InquirY No. 350. 

[The question as to what is a merchantable 
log and what is merchantable lumber has been 
in court and rulings have been made; but as 
merchantable lumber is not directly involved 
here, it may be dismissed with the definition 
given in the Journal of Forestry’s dictionary 
of terms used in the lumber industry. It says: 
‘*Merchantable lumber, as applied to the out- 
put of a sawmill, is the entire cut of the mill 
except the culls.’’ 

The same dictionary defines a merchantable 
log as ‘‘a log that will make lumber of a 
quality and in sufficient amount to make it 
profitable to take it to a mill and have it 
sawed.’’ 

This definition of a merchantable log is 
based on a ruling by the supreme court of 
Michigan in the case of Gordon vs. Cleveland 
Sawmill & Lumber Co., in the Northwestern 
Reporter 230,—Editor.] 


FREIGHT RATE ON IRON TRUCK 

This company bought from a concern in Louis 
ville, Ky., an iron truck for $75 and it arrived he:. 
today billed as one trailer auto at $1.837% per 
ewt., at total freight $56.65. It originated over th 
Baltimore & Ohio Railroad to Toledo, and fro: 
Toledo over the Ann Arbor Railroad here. It is 
little wonder that the business of the country is 
paralyzed when the railroad rates are wor 
nearly as much as the manufactured article’ — 
Inquiry No. 340. 

[The cost of transportation is serious, an 
this example emphasizes the fact. There is 10 
gainsaying that this burden seriously affec‘s 
the business of the country; but a practicab'c 
remedy is difficult to find in view of the alleg:- 
tion of the railroads that they have not income 
sufficient to take care of needed repairs, an 
new equipment. If rates were reduced, miglit 
not shipments increase until the business of the 
roads would show a larger net balance than 
under present high rates? Some people believe 
that such wo be the case.—EDITOR. ] 


Will a sawlog weigh as much on top of a 
mountain as it will if rolled to the bottom? 
—Query XIII. 


AN INSECT THAT BORES LEAD 

One of our customers has been having consider- 
able trouble on account of some kind of a borer 
that hatches out and bores right thru a 2x4 and 
also thru a sheet lead tank. This customer uses 
large vats, the frames of which are made of 2x4s. 
For the bottom the 2x4’s are laid on the edge, and 
of course are 4 inches thick, or the thickness of an 
ordinary 2x4, and it seems that these borers go 
right thru the 2x4 up thru the lead, and make a 
hole in the tank. The 2x4’s are southern pine. 

Have you heard of any such trouble, and can 
you tell us how this southern pine could be treated 
so our customer would not have this trouble ?—- 
Inquiry No. 333. 

| This interesting inquiry was received from a 
hardware dealer in Illinois. Insects which are 
able to bore thru lead are occasionally heard 
of, but they are usually classed as myths, and 
the common belief is that some mistake has 
been made in the observation. However, the in- 
sects which do this are as real as any other 
insects. Among those which are able to bore 
their way thru lead are the cerambycids, 
bostrichids, lyctus, and several others. In fact, 
nearly any insect that bores its way thru south- 
ern pine, could and would successfully attack a 
sheet of lead, if the metal bars the insect’s road 
when it wants to escape from the wood. These 
insects probably never deliberately attack lead, 
if there is an easy way around; but when they 
want to escape from their burrows and they find 
the way closed by a sheet of lead, they make « 
hole thru the metal. 

There is a bostrichid insect that has a dis 
agreeable habit of boring thru lead sheathing 
surrounding aerial cables. Its work is particular 
ly destructive in California, and the Government 
is now making a study of the insect and its 
work. A bulletin on the subject is expected to 
be published at an early date by the Department 
of Agriculture. 

If the inquirer is desirous of having the in 
sect identified and its species named, he might 
obtain this information by capturing one and 
sending it to the Bureau of Entomology, De- 
partment of Agriculture, Washington, D. C., at- 
tention of Dr. T. E. Snyder. Or, if the insect 
can not be caught, a sample of the wood in 
which it worked might enable the specialists to 
tell the name of the insect. 

Creosote is suggested as a remedy. If the 
wood of which the tanks are made is treated 
with creosote, it is probable that insects would 
not attack it. The creosote would at the same 
time hinder decay and would prolong the life 
of the tank.—EpITor. ] o 


Which is nearer the center of the earth, 
the head of the Mississippi River or its 
mouth?—Query XIV. 
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The General Business Situation 


The general business situation during the last 
\ eek has shown but slight change, altho evi- 
cdenees of further progress toward more normal 
conditions have not been absent. This progress, 
it is true, is so slow as to be almost imperceptible 
to many, but the fact remains that many prob- 
iems and complications which were the out- 
growth of a very abnormal condition, and which 
have seriously hindered trade during the last 
twelve months or more, are gradually being re- 
moved, and that a foundation for sound busi- 
ness: is in process of being laid. What is par- 
ticularly encouraging is the fact that, tho re- 
covery of trade is admittedly still dragging, 
there has been further accentuation of opti- 
mistie feeling, which is now spreading into chan- 
nels which heretofore have been the most acutely 
depressed. In many lines orders are being 
placed with a great deal more freedom; but 
buying as a whole continues to be restricted on 
account of price uncertainties. This lack of 
confidence in future values undoubtedly is one 
of the chief obstacles preventing a more speedy 
revival of general activity, and the sooner stabil- 
ization is effected and confidence restored the 
better for the whole country. The outlook for 
building is becoming steadily brighter, and there 
are numerous factors which presage a substan- 
tial early expansion in new construction. This, 
of course, would benefit. not only the contracting 
and building material trades, but virtually every 
line of business. 


In the Hardwood Field 


No noteworthy change has occurred in the 
southern hardwood market during the last 
week except for the further activity being 
shown by foreign buyers. Of course, the for- 
eign demand still is abnormally low, but it 
nevertheless has increased very encouragingly 
during the last few weeks and the prospect 
for export business is the subject for consid- 


erable discussion in hardwood producing and. 


shipping cireles. The furniture manufacturers 
continue their hand to mouth policy in buy- 
ing and their total takings are quite disap- 
pointing. There is some demand for elm and 
ash from the automobile manufacturers, but 
not enough to deserve special notice; and the 
large industrial consumers are for the most 
part conspicuous by their absence from the 
market. There has, however, been an acceler- 
ation in the movement of lower grades to 
manufacturers of boxes and other wooden con- 
tainers, who report an increase in their busi- 
ness. Flooring manufacturers and other 
building trade interests continue to buy spar- 
ingly, but nevertheless rank among the best 
huyers. Prices have shown no real change 
during the last week but continue irregular, 
showing a wide range, according to what the 
individual holder has on hand. The northern 
hardwood manufacturers report that business 
with them continues fairly good, but unsat- 
isfactory because the demand continues to 
run almost exclusively toward the higher 
zrades, some items of which are practically 
‘xhausted. The West Virginia producers re- 
ort a decidedly better tone to the market 
und that orders are distinctly more plentiful. 


The North Carolina Pine Field 


The feature of the current North Carolina 
pine market is the number of inquiries for box 
and other low grades, both for rail and cargo 
movement, which are now in circulation. These 
inquiries have all the earmarks of being genu- 
ine and the manufacturers are very hopeful for 
an increased volume of buying of these grades. 
Che lower grades have been almost impossible 
to move for a long time and have accumulated 
it the mills while the upper grades have re- 
‘eived practically all of the demand, and as 
this is a most undesirable condition, the manu- 


facturers view prospective demand for box and 
lower grade lumber with a great deal of grati- 
fication. Outside of this there has been no 
noteworthy change in the market during the 
last week. Some mills are showing a disposition 
to advance prices on the better grades of rough 
lumber, which are searee, but whether such ac- 
tion will be taken as yet is doubtful on account 
of the erratic character of the market. Roofers 
appear to be particularly active, and if the 
mills can assure prompt shipment they know 
that in almost all eases they could get their own 
prices on good stock. 


Trade in Southern Pine 


The southern pine market has shown real 
improvement. Inquiries are vastly more 
numerous and are developing into a good 
volume of business, which is not far from 
normal and is considerably in excess of that 
enjoyed previously this year. Prices on the 
whole are more stable, and altho there have 
been no noteworthy changes a good deal of 
evening up has taken place during the last 
couple of weeks. Additional advances, how- 
ever, are in prospect on Bé&better grades, 
which are becoming very scarce, so that or- 
ders for quick shipments are hard to place. 
Some mills are oversold on B&better stock for 
thirty days, and report that supplies of cer- 
tain items of No. 1 are also running short. 
Low grade shed and yard stocks remain 
neglected, however, and manufacturers ex- 
press serious concern over this. The rail- 
roads have been inquiring persistently of 
late and have placed a fair volume of orders 
at satisfactory prices. Much business in car 
material appears in prospect, but the difficulty 
is that stocks of these items are very scarce. 
There is more timber cutting in evidence and 
prices of stringers and other bridge timbers 
have advanced. The retail yard trade is show- 
ing new signs of activity. The autumn im- 
provement in retail trade is beginning to be 
felt and dealers are almost unanimous in their 
report that after an unusually quiet summer 
business is increasing. The European demand 
for southern pine is reported to be better, and 
more lumber is moving abroad now than at 
any other time since the war; but exports to 
Mexico have fallen off very severely due to 
depressed conditions in the oil industry there 
and to the Mexican Government’s attitude on 
taxation. 


The Market for Coast Products 


There is a marked tendency toward better- 
ment in the Douglas fir industry but the prob- 
lems of log supply and accumulation of lower 
grades are still present and cause a situation 
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which is far from satisfactory. There is on the 
Coast a pronounced scarcity of large clear logs 
and a corresponding shortage of clear lumber. 
The seriousness of this shortage is more notice- 
able now than ever before, due to the better de- 
mand which has sprung up from various sources. 
The railroads have been quite active in the 
Douglas fir market during the last couple of 
weeks and, as their demands have been prac- 
tically entirely confined to the searce clear lum- 
ber, additional strength in these items has de- 
veloped. The result is that no decline in the 
price of slash grain yard uppers ean be looked 
for at this time. Due to competition from 
southern pine, the market for yard stock is not 
in a favorable position and boards and dimen- 
sion are neglected. Stocks of dimension are 
about normal, but those of boards and shiplap 
are in surplus, and the inability to move these 
latter items is the chief cause for the present 
dissatisfaction with market conditions on the 
Coast. As a result of the reduction in water 
freight rates to California from $10 to $7 there 
has this week sprung up a very encouraging 
demand from the southern State, especially for 
No. 3 flooring, large quantities of which have 
been sold during the last few days. The spruce 
situation has not changed materially, and finish 
undoubtedly will be very scarce until there is 
enough demand for spruce box lumber to war- 
rant further manufacture. The red cedar shin- 
gle market has displayed considerably more ac- 
tivity of late and, as the supply is really quite 
inadequate, there has been an advance of about 
25 cents during the last week. 


With Western Pines Producers 


Reports from the Inland Empire state that 
general business there is beginning to feel the 
effects of the excellent yield of wheat and, 
while the lumber business remains slack, the 
prospects are for a large inerease in the very 
near future, at least so far as territorial de- 
mand is concerned. Eastern business has in- 
creased somewhat during the last two or three 
weeks, due to enlarged building operations and 
requirements of the sash and door and allied 
industries; but as a whole it still remains dull 
and unsatisfactory. A feature of the stock 
situation is the real scarcity of upper grade 
shop, as well as of uppers generally. Many of 
the mills are out of the shop market entirely, 
and none report any great quantity in stock 
outside of No. 3. Lower grades are still in 
heavy supply, and the movement is very small. 
Very marked irregularity in prices of western 
pines of all grades still prevails. Reports from 
the white and sugar pine manufacturers in Cali- 
fornia and southérn Oregon indicate that con- 
ditions prevailing in their section are identical 
with those prevailing in the Inland Empire. 





Lumber Movement for Thirty-Two Weeks* 


Grand Totals 


Cut Shipments Orders 
2,170,526,578 2,230,468,593 2,202,193,812 
65,400,563 69,466,020 66,741,940 
2,235,927,141 2,299,934,613 2,268,940,752 
1,497,863,642 1,602,844,221 1,595,379,158 
55, ,400 61,827,379 58, 876 
1,553,772,042 1,664,671,600 1,653,784,034 
427,037,082 374,162,728 365,375,000 
19,677,000 17,419,000 19,975,000 
446,714,082 1,664,671,600 1,653,784,034 
140,699,000 123,518,000 262,583,000 
No Report 


156,975,000 
6,972,000 
163,947,000 107,358,000 
168,779,650 158,719,336 
7,156,996 7,594,166 
175,936,646 166,313,502 
ly 48,203,000 

150. 1,897,000 1,596,000 
65,225,000 50,100,000 44,053,000 
4,782,220,911 4,803,477,443 4,859,441,881 


105,934,000 90,121,000 
1,424,000 6,887,000 


140,305,989 
7,417,106 
147,723,095 
42,457,000 


* Beginning week ended Jan. 8, 1921, and including week ended Aug. 13, 1921. Compiled by the 


9 
National Lumber Manufacturers’ Association. 
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FAVORS UNIFORM ACCOUNTING SYSTEM 


WasuHineTon, D. C., Aug. 24.—In view of 
differences of opinion regarding the attitude of 
the Federal Trade Commission toward the use of 
uniform cost accounting, especially when such ac- 
counting methods are devised by trade associa- 
tions, the following correspondence between the 
acting chairman of the trade commission, N. B. 
Gaskill, and E. M. McCullough, manager of the 
fabricated production department of the Cham- 
ber of Commerce of the United States, will be 
of interest to lumbermen. The first letter was 
written by Mr. McCullough to Mr. Gaskill: 


This department notes with considerable interest 
your letter of July 12 to F. J. Moss, of Kansas 
City, Mo., giving the views of the commission in 
respect to its attitude toward the educational work 
of trade associations in connection with cost ac- 
counting. 

We are quite in agreement with you that cost 
accounting which leads to the adoption of ‘“aver- 


ages” or “standards” to be used by the members: 


of an industry is not only wrong but defeats the 
real purpose of cost research, which is to develop 
facts. 

There is, however, one point we should like to be 
informed on, and that is your attitude toward 
“Uniform Cost Accounting” and its use by members 
of trade associations. 

We refer to a standard plan or methods which 
may be developed and used by the producers of a 
certain line whereby they figure their costs by the 
same rules, including in them the same elements, 
and differing only in results because of the vari- 
ance in size of plants, equipment and local condi- 
tions—uniform as to fundamentals. 

Is there, in your opinion, any reason why such 
a system may not be developed and used lawfully 
in an industry? . Again, if conversion costs only 
be dealt with, is there any legal bar to the collec- 
tive study of costs by the members of an industry 
using such a uniform cost system? 

We are deeply interested in the advancement of 
American business along cost accounting lines and 
will greatly appreciate your reaction on the two 
questions above propounded. , 


Commission Misunderstood and Misrepresented 


To the foregoing inquiries Mr. Gaskill made 
the following response: 


There has been much misunderstanding and un- 
fortunately not a little misrepresentation of the 
attitude of this commission on the subject of uni- 
form methods of cost accounting. In fact it seems 
to be difficult to secure even for the most carefully 
worded statement a proper appreciation of the com- 
mission’s position, yet it is really very simple; 
namely, that it is strongly in favor of such work ; 
provided, it is done scientifically and accurately 


and is not used for ulterior purposes in violation ° 


of the law. 

No governmental agency in this country except 
possibly the Treasury Department has had so much 
occasion to observe the existing defects in cost ac- 
counting methods, but the commission is glad to 
record its opinion that there has been on the whole 
a considerable improvement in recent years. The 
work of this commission would be greatly facilitated 
by further improvement in cost accounting methods 
and also in fact by a greater uniformity in meth- 
ods; provided, proper methods are chosen as the 
models. 


There has been a good deal of indifference and 
ignorance shown by individual companies regard- 
ing the methods of ascertaining costs. Accurate 
cost finding in some cases, however, appears to in- 
volve an expense that some business men regard 
as greater than the benefits while in some indus- 
tries the technical or theoretical difficulties in get- 
ting accurate costs are no doubt very great. 

As long as the principles of cost accounting are 
sound and the methods used are adapted to secure 
accuracy of individual results, and provided that 
the results are not used directly or indirectly for 
ulterior purposes of an illegal character, the Fed- 
eral Trade Commission is in favor of the study and 
development of uniform cost accounting by trade 
associations, or otherwise. 

There is evidently nothing illegal in such a prac- 
tice; but it is always well to remember that tho 
innocent in itself, it has sometimes been perverted 
to serve the ends of collusive price control, and, 
when it is so used, no matter whether directly or 
indirectly, then restraint of trade is involved. 

With respect to uniform methods of determin- 
ing conversion costs the same principles and con- 
clusions would also apply. 


Must Not Be Used for Price Fixing 
On receipt of the foregoing letter Mr. Me- 


Cullough asked for elucidation of two statements 
in Mr. Gaskill’s communication: 


In acknowledging your favor of the 25th ultimo 
I am much gratified to note that it appears to me 
as supporting the effort we are making with trade 
associations to bring about scientific and accurate 
cost accounting by members of such associations. 

In one paragraph, however, you raise the ques- 
tion of the motives for the establishment of such a 
system, while in another you do not. To be spe- 
cific, in paragraph three you say the commission 
is strongly favorable; provided, it is done scienti- 
fically and accurately and “is not used for ulterior 
motives in violation of law,’’ while in paragraph 
six, you say, “as long as the principles of cost 
accounting are sound etc., and provided the re- 
sults are not used directly or indirectly for ulterior 
purposes.”’ 

These are not contradictory, if I understand what 
you meant. My interpretation is that for a trade 
association to proceed to set up and secure the use 
by its members of a scientific and accurate plan 
of cost accounting is not only legal and highly 
beneficial in your view, but the use of this legal 
and highly beneficial information by the members 
of the trade association or by the association it- 
self for purposes of price fixing is condemned by 
the commission. 

Kindly advise me if I am right in my interpreta- 
tion. 

To Mr. McCullough’s queries Mr. Gaskill set 
out the commission’s view quite fully in the 
following letter: 





What do you know about “SERVICE?” 

What do you mean by “SERVICE?” 

If you want to make “SERVICE” pay 
See page 37 











I am writing in reply to your letter of Aug. 1. 

The sentences which you quote from our letter 
of the 25th do not seem to us to be contradictory. 

Stated in another way, the conception of the com- 
mission is that the efforts of a trade association 
to educate the individual member in the applica- 
tion of sound principles of cost accounting in his 
individual business are proper. But that any sub- 
sequent effort of the association to reduce the in- 
dividual costs to an average or uniform cost basis 
and to procure the use by the group, is improper. 
The individual must fix his own cost and his own 
margin. The group may not attempt to substitute 
a group average or standard either of cost or mar- 
gin for the individual’s figures without being in 
peril of becoming an unlawful combination. 


Applying this statement to your interpretation of 
our letter of the 25th, it may be said that for a 
trade association to set up and induce the use by 
its members of a scientific and accurate plan of 
cost accounting is not only legal but highly bene- 
ficial to the individual members of the associa- 
tion. The use of this legal and highly beneficial 
information by each individual in establishing his 
own production cost and determining his own mar- 
gin, is entirely proper. If thereafter the associa- 
tion attempts to induce its members to disregard 
their own varying figures and use a common aver- 
age or uniform figure of cost or margin or both, it 
has departed from its proper position of in- 
structor and may easily take on the appearance 
of a price fixing combination in restraint of trade 
or in suppression of competition. 

How far the association can lawfully go in act- 
ing as the medium of exchange of cost data among 
its members can only be determined after the de- 
cision by the United States Supreme Court in the 
pending action against the American Column & 
Lumber Co, et al., in which this question is in- 
volved. 


In such an expression as this, nothing is ‘“‘con- 
demned’’ by the commission. The commission ren- 
ders judgment only after the trial of an issue of 
fact upon a complaint, after hearing. Such letters 
as this are advisory only, suggestions and nothing 
more, written in the hope that they may be helpful. 





“The Management of Men” 


In a work with the foregoing title Edward 
L. Munson, Col. General Staff (Med. Corps); 
Chief, Morale Branch, War Plans Division 
United States Army, has produced a book of 
the highest value to persons responsible for 
the conduct and particularly the efficiency of 
large groups of men in industry. Tho, as Col. 
Munson states in his preface, the book has 


‘ been written from the military standpoint, 


he is perfectly right in saying also that ‘‘the 
greatest field of usefulness of the principles 
which it brings out will relate to civil life in 
respect to industrial morale, and that these 
should go far toward the solution of the dis- 
turbing economic, social and political prob- 
lems springing from human relations in indus- 
try.’’ 

The chapter on morale is one of the most sug- 
gestive and enlightening in the book. In it are 
given simple, tho scientific, explanations of 
some of the most striking facts in the conduct 
of groups of men. In referring to the prin- 
ciples laid down, one hesitates to use the words 
‘psychic’? and ‘‘psychology’’ because they 
are so often thought to have application only 
to mysterious theories of the study and the 
class room. This book will go far to give to 
sound principles of psychology a practical ap- 
plication to the everyday affairs of business 
and industry. Simple language, numerous 
practical illustrations and a wealth of sym- 
pathy and understanding combine to make the 
book interesting and helpful thruout. 

‘Business success,’’ the author says, ‘‘is not 
based on the number of employees but on the 
degree of their productivity.’’ ‘‘The differ- 
ence between success and failure in industry 
often depends upon the mental attitude of the 
workers.’’ ‘‘ Among organizations, competition 
is keen. Starting otherwise on the same 
basis, the organization will best succeed which 





has made the most of its human factor.’’ 
These are but a few quotations from the book 
to suggest its practical character. 


Industrial leaders who have recognized the 
need of recreation, good living conditions, 
good working conditions and entertainment 
tor workers, and have attempted even in a 
small way to supply it, will find in this book a 
valuable guide in codrdinating and adding to 
their socalled welfare work what is required 
to bring the fullest results. ‘‘The Manage- 
ment of Men’? is not a dull scientific treatise. 
It is interesting and instructive reading for 
everybody who wishes to understand the con- 
duct of his fellows in groups organized to ac- 
complish a given purpose. The book contains 
nearly eight hundred pages of text, with a 
number of charts and a few tables. It is 
published by Henry Holt & Co., of New York, 
N. Y., and is supplied by the AMERICAN 
— at the publishers’ price, $6 post- 
paid. 





VENEZUELA’S VAST TIMBER RESOURCES are 
more likely to be developed as a result of the 
establishment of close diplomatic and commer- 
cial relations between that country and the 
United States. Despite the quantity of fine 
woods that are to be found in Venezuelan for- 
ests, only $19,820 worth of lumber was ex- 
ported to the United States in 1919. Of the 
various trees common to Venezuela the caoba is 
one of the best known; its wood resembles ma- 
hogany in color. The schomburgk is dark red 
and fine grained; it is said to furnish excellent 
timber for ship building. From the large 
mucurutu, or cannon ball tree, comes a beautiful 
but hard grained wood. The huge ceibas has 
a soft, easily worked wood. American capital 
would doubtless be welcomed in the timber in- 
dustry by the Venezuelan Government, which is 
pursuing an extremely liberal policy toward 
foreigners. 
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HOOSIERS SUPPORT STATE FORESTRY 


INDIANAPOLIS, IND., Aug. 24.—Woodlot own- 
ers have shown a disposition to sell their land 
to the State at a nominal figure of not more 
than $15 an acre, indicating that the building 
up of State forest reserves has the approval 
of many citizens. With the purchase of addi- 
tional forest reserves and the classification of 
much other land as forests under the new law, 
it is said that Indiana will have one of .the 
best forestry programs of any State in the 
middle West. 


Charles C. Deam, State forester, says that ap- 
plications have been received from woodlot own- 
ers from all sections of the state who are seek- 
ing to have their land classified under the new 
forestry law, which provides for forest land 
to be exempt from all taxation except $1 an 
acre in the event of its acceptance under forest 
classification. 





deductible will be the difference between the cost 
of the property and the salvage value thereof, after 
deducting from such cost, the amount, if any, 
which has been or should have been set aside and 
deducted in the current year and previous years 
from gross income on account of depreciation and 
which has not been paid out in making good the 
depreciation sustained. In the case of property 
acquired before March 1, 1913, when the fair mar- 
ket value as of that date is lower than the cost, 
the deductible loss is the difference between such 
value and the salvage value thereof after deduct- 
-ing from the value as of March 1, 1913, the amount, 
if any, which has been or should have been set 
aside and deducted in the current year and pre- 
vious year from gross income on account of de- 
preciation and which has not been paid out in 
making good the depreciation sustained. No loss 
is recognized where the salvage value is less than 
the cost but more than the depreciated value of 
such property as of March 1, 1913. In any event 
the loss should be reduced by the amount of any 
insurance or other compensation received. A loss 
on the sale of residential property is not deducti- 


TEXAS RED CEDAR WATER SHIPMENT 


Houston, TEx., Aug. 22.—The arrival here 
Friday of the steamship Lake Gunni with part 
eargo of shingles from the Pacific coast, via 
the Panama Canal, inaugurates the movement 
of red cedar shingles into Texas by water and 
begins what is believed will develop into an 
extensive trade. The Lake Gunni brings 400 
tons of shingles from the Jamison Lumber & 
Shingle Co., Everett, Wash., for distribution 
in Texas. Shingles have been moving into 
Texas from the Pacific coast by rail in in- 
creasing volume. 

The destination of the boat has been the sub- 
ject of a spirited controversy between the ship- 
ping interests of Houston and Galveston. This 
controversy resulted in a visit here by P. H. 
Olwell, general manager of the Jamison Lum- 
ber & Shingle Co., for the purpose of: looking 
after the disposition of the cargo. 








SOUTHERN PINERS MOVE OFFICES 


Houston, Tex., Aug. 22.—Of- 
fices of the operating and pur- 
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chasing department of the Kirby 
Lumber Co. will be moved from 
Silsbee to’ Houston on Nov. 1, it 
has been announced at the general 
offices of the company here. The 
move will bring G. E. Davison, 
vice president and operating man- 
ager, and a force of fifteen men and 





PRODUCER ENLARGES FACILITIES 


NortH TonawanDA, N. Y., Aug. 








their families back to Houston. 
The offices were moved to Silsbee 
about two years ago to be near 
the center of operations of the 
company’s line of mills. 


It has also been announced that 
the general offices of the Kirby 
Lumber Co. and the Kirby-Bonner 
Lumber Co. will be moved from 
the quarters they have occupied 
for more than twelve years on the 
seventh and eighth floors of the 
First National Bank Building, ef- 
fective Nov. 1. The two companies 
have leased the entire fifth floor of 
the Great Southern Building, re- 
cently erected at Preston and 
Louisiana. The new location has 
a floor space of 15,000 square feet. 

The large space on the single 
floor will be one big office, except 
for the private offices for the execu- 


stir up enmity and hate; 


for those who seek success. 


your disdain. 


and chain. 
promptly landed in a jail. 


their abyss. 





22.—The Kreetan Co., manufactur- 
er of lumber, lath, pulpwood, cedar 
posts, poles, railroad ties and other 
forest products, operating mills at 
Johnswood, Mich., has completed a 
deal for the enlargement of its 
sales yard at Main and Sommer 
streets to twice its present capacity. 








Wherever people congregate, there’s some who wish to agitate and 
that can not be denied. They think that 
sowing strife and greed will better serve the people's need, and so they 
scatter vicious seed that’s worse than suicide. 
his best to put employees to the test, and he is always on the quest 
Advancement comes to those who strive 
to be alert and act alive, while drones-are driven from the hive. 
pay for willingness. 


A fair employer does 


The man who seeks to gain your ear to sow the 
seed of dread or fear by saying things are out of gear, should merit 
He travels with a lowly mob who seek to pry you from 
your job; he should be classed with those who rob, and tote a ball 
When thieves break in and steal your kale, they're 
But those who clamor, and bewail that 
things are all amiss, attempt to steal your peace of mind—the greatest 
gift to all mankind, and they'll succeed if ‘you are blind. Beware of 
Just put your shoulder to the wheel; stamp out the one 
who seeks to steal; resent his pessimistic spiel of havoc and discord. 
To make things as they were, we need AMERICANS who'll preach 


the creed that true endeavor will succeed, and win its own reward. 


The company located its sales yard 
in North Tonawanda little more 
than a year ago, occupying an area 
of five acres, formerly used by J. 
P. Mackenzie as a distributing 
yard. The additional property ac- 
quired by the Kreetan Co.-adjoins 
the present site on the east. 

The company has decided to in- 
crease the scope of its operations 
in the East and for that reason 
found it advisable to enlarge its 
yard capacity to provide storage 
room for the increased stocks 
that will be brought here by ves- 
sel before the close of navigation. 
Manager I. L. Halsted of the local 
yard, said that at least 10,000,000 
feet of white pine and northern 
hardwoods will be brought to the 
yard by boat before the close of 
navigation. 


Besidesthe output of its own mills 


Men 





tive officers. The several depart- 
ments will be separated by steel 
filing cabinet files of counter height, 
this equipment providing the most 
elaborate system of files in the 
city. The contract let for this 
equipment is said by the manufac- 
turers to be one of the largest 





YOUNG MAN ,VVE 
BEEN WATCHING 
You . You ARE 
To BE GivEN AN 
INCREASE AND 
AN INTEREST 

IN TRE BUSINESS. 





ever placed for a single office. 


THANKS, BOSS. 
PVE BEEN TRYING 
TS Do MY BEST... 


the Kreetan Co. has contracted 
for the output of other manu- 
facturers in the vicinity of the 
Johnswood plant. The stock is to 
be brought down the lakes by the 
fleet of four carriers owned by the 
company. A total of 2,000,000 feet 
has arrived so far this season 
aboard the boats. 








PO 


FEDERAL TAX RULE AMENDED 


There has been a further amendment of 
Article 141 of Regulation 45 of the bureau of 
internal revenue concerning the figuring of 
losses in Federal tax schedules. Following is 
an extract from this amended article: 


Losses sustained during the taxable year and not 
compensated for by insurance or otherwise are fully 
deductible (except by nonresident aliens) if (a) 
incurred in a taxpayer’s trade or business, or (b) 
incurred in any transaction entered into for profit, 
or (c) arising from fires, storms, shipwreck, or 
other casualty, or theft. They must usually be 
evidenced by closed and completed transactions. 
In the case of the sale of assets the loss will be 
the difference between the cost thereof less depre- 
ciation sustained since acquisition and the price at 
which sold or disposed of. However, the loss which 
is deductible in the case where such property was 
acquired before March 1, 1913, and where its fair 
market value on that date was less than the cost 
thereof, is the difference between such value (less 
depreciation), and the price at which sold or dis- 
posed of. No loss is recognized in the case of 
property sold at less than cost minus depreciation, 
but more than its fair market value as of March 
1, 1913. 


When loss is claimed thru the destruction of 
property by fire, flood or other casualty, the amount 


ble unless the property was purchased or con- 
structed by the taxpayer with a view to its sub- 
sequent sale for pecuniary profit. 


STEEL MILLS REDUCE WAGES 


New York, Aug. 22.—The United States 
Steel Corporation has announced a general wage 
eut which will apply at all the plants operated 
by it. The low selling price of steel as compared 
with the high cost of production was assigned 
as one of the reasons for the cut. The general 
rates of day labor will be cut to 30 cents an hour, 
and other wages and salaries will be lowered 
in proportion. The new scales go into effect 
Aug. 29. 

Recent estimates have placed the production 
at the plants operated by the United States Steel 
Corporation at less than 40 percent of normal, 
and the output of the independents is said to 
be still less. However, there is a better feeling 
among the steel men as to the immediate future, 
and it is felt that the cut in wages just an- 
nounced will go far toward stimulating busi- 
ness. 





THE BUDS OF LARCH furnish food for many 
birds during severe winters. 


-A BOOK WORTH READING 


Lumbermen who heard the masterly address 
of Leslie M. Shaw, former secretary of the 
treasury, on ‘‘ Vanishing Landmarks,’’ delivered 
at the second American Lumber Congress held 
in Chicago last April, will be glad to know 
that the subjects touched upon in that address 
are treated at greater length in his book of the 
same title. Written in fascinating style and 
filled with the epigrammatie wit and humor 
which convulsed his hearers, while at the same 
time challenging their most serious thought, 
this book of 250 pages, clearly printed in large 
type, will afford a couple of hours of enjoyable 
and profitable reading. Some of the subjects 
discussed are ‘‘Constitutional Liberty’’; ‘‘Un- 
earned Increment’’; ‘‘Property by Common 
Consent’’; ‘‘ Equality of Income’’; ‘‘ Capital 
and Labor’’; ‘‘Industrial Republies’’; ‘‘Can 
the Crisis Be Averted?’’ Mr. Shaw is a clear 
and constructive thinker, and his written words 
are am antidote for the flood of pink and red 
literature issuing from the presses. Believing 
that the wide distribution and reading of this 
book is most desirable, the AMERICAN LUMBER- 
MAN will be pleased to fill orders at the publish- 
er’s regular price of $1.50 postpaid. 
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Wearer of Blue Glasses Forgets True Function of the Retailer— 


To Render Constructive Service Fitted to Each Customer’s Needs 


We Americans brag about our country to 
an extent that would lead a trustful foreigner 
to think that we were not only the cleverest 
people in the universe, but also that our coun- 
try was completely built; roads all done, soil 
all tamed, people all properly housed and the 
mechanics of production and marketing all 
perfectly tuned up. As compared with some 
places, we might easily get away with such 
a boast; but when we do not wish to impress 
some outsider: we admit that a few things re- 
main to be done. Take roads. Personally, I 
have to take a great many roads, and some- 
times they’re hardly worth the 


over the edge in its dizziness. It will be a 
great road when it is done, and we venture 
the guess that thousands of persons, motor- 
ing over it in the coming years, will be grate- 
ful to the State and to the men who did the 
hard work of building the highway that 
opened to them this beauty spot along the 
Mississippi. 


Pioneer Home Builders From Old World 


We got lost in this region every time we 
winked an eye without careful preparation. 
Once in following directions, as we thought, very 


and stony and thin of soil, and the crops 
looked none too good. The men, following the 
custom brought over from the old world, were 
sitting in the shade of their wagon eating a 
mid-afternoon lunch. I stopped the machine 
and went over to where they were and asked 
directions. The man I first addressed, be- 
cause he was nearest me, indicated the other; 
and I discovered later that this was due to his 
having but slight command of the English lan- 
guage. The other, speaking with a broad 
Seandinavian accent, told me I was a mile 
off the State road and that by turning at 

the next corner I would soon come 





taking. It is evidence of tre- 
mendous forward pushing that so 
many roads are under process of 
construction. Drive out thru the 
country in almost every direction, 
and if you don’t run into road 











gangs and plowed-up thorofares 
and detours you’re in very good 
country where the spasm of road 


Vol. 1V, No. 1V 


FROM LOGS TO HOMES 





making got finished off a few 
years ago, or you’re in conserva- 
tive sections where they’re not 
yet ready to tackle the enormous 
job of straightening the curves, 
cutting down the hills and bring- 
ing the roadbed to a standard 
width with perhaps a hard sur- 
face to make the going good in 
rainy weather. 

But you’ll hardly go far before 
you run into improvements. And 
like all major operations these 
improvements leave the patient 
pretty weak and wobbly for the 
time being. Give me the unim- 
proved road, a thousand times 
over, just before the road gang 
gets there, rather than the result 
of their handiwork before time 
and traffic have tamed it down. 


Minnesota Is Building Roads 


In southeastern Minnesota they 
are building roads at a tremen- 
dous rate. I am unacquainted 
with the reasons that led the 
State into this extensive improve- 
ment, but I’d guess that in addi- 
tion to opening up some exten- 
sive sections of country so that 
the farmers may have an easy 
outlet to markets, the powers 
recognize the value of the rather 
rugged scenery of this region 
bordering on the Father of 
Waters. After spending some 
weeks in a summer resort country 





Rent Your Home Anp 
Be Rasen BY THe 
LANDLORD. 





Published by the O. & N. and LaPointe Lumber Cos. 


to a good highway. 


Consuming PassionIs toOwn Home 


This man seemed friendly and 
ready to talk, so we gossiped 
along about the dry weather, the 
heat, the condition of the crops 
and the like. I mentioned some 
of the places I’d driven thru dur- 





A new Declaration of Independence 
“Own Your Own Home” 


Own Your Home 
Anp Raise Your 


Famiry. 








Natiene\ 


ing the previous week and told 
him where Ilived. He was a spec- 
imen of what I had thought was al- 
most an extinct race; a man 
whose consuming passion was to 
own a home, which in his case 
was of course a farm. Years ago 
the people who came from north- 
ern Europe brought this earnest. 
desire with them; they bought 
land, as good as they could afford, 
and worked it with unbelievable 
industry. They saved and schemed 
and worked seeming miracles 
with poor soil and rocky hills, 
and they never sold a farm un- 
less it was to buy a better. They 
were people of a single idea, and 
that was to own land. Their 
children in too many cases have 
followed the example of the old, 
American stock and have set up 
other ambitions in the place of 
the old land hunger. It is be- 
cause of this fact that lumber 
dealers these last few years, and 
now as much as at any time, are 
confronted with a national short- 
age of homes. And only a com- 
paratively few people seemingly 
are interested in owning their 
own homes. It is because of this 
that we have needed and‘ still 
need campaigns of education to 
convince people that a home 
comes first. 


The Go-Getter Is Sure to Win 








I have a new and deepened im- 
pression of the value of these 
more tempestuous portions of the ; 

landscape. People who live in the fat, 
prairie country like the change to seeing 
woods and rocks and hills. This part of Min- 
nesota has these things; at least Mrs. Ink- 
slinger says it has. Personally, I was too 
much involved—walking the jitney over 
knife-edge banks and skidding down mile- 
long hills on roadbeds that kept one’s atten- 
tion from wandering—to notice the scenery. 
And, my land, how they are working on this 
road! Every little while we’d see smoke 
ahead and with a sinking heart realize that 
we were approaching a steam shovel that 
would be gnawing a hill away and spewing it 
into dump wagons. There would ensue a 
seramble up and down banks, over temporary 
bridges and past dumps where good natured 
workmen would hang to the side of the little 
machine to keep it from leaping headlong 





Retail Advertising with a Sentimental Appeal That Sets the Nonhome 


Owner to Thinking 


carefully, we got into a wild and rough sec- 
tion where the marks of traffic grew fainter 
and fainter and threatened to disappear thru 
any gap in the fence. If you know you’re 
all right as to directions it is good fun to 
ride over these back-country roads; but if 
you know you’re lost and think that without 
doubt a good road is near and that you might 
as well be driving over it, then you’re not 
happy. I looked long and earnestly for 
some sign of human habitation where I might 
inquire directions, and presently after labor- 
ing up a steep, stony hill I saw a couple of 
men working in a field near a little homestead. 
It was an almost pitiful layout of buildings; 
a tiny house of not more than two or three 
rooms, a little barn cobbled together out of 
odds and ends of lumber, a little shed 
thatched with straw. The farm itself was hilly 


This unknown Scandinavian 
friend of mine is distinctly of the 
old schosl; and I have a shekel 
that says before many years he’ll own his lit- 
tle rocky farm; that by sheer foree of will 
he’ll make it pay for itself. Then he’ll make 
it pay for an adjoining farm, and perhaps 
he’ll sell these hilly acres and will invest the 
money in a more level prairie farm. And 
if he lives out his natural span of life he’ll 
be a wealthy farmer, not especially because 
of scientific farming knowledge or of shrewd 
management, but because he knows what he 
wants and is going after it. 


Wants Educational Advantages for Children 


I asked him what he thought of the times 
and of the low prices grain and meat were 
bringing in the market. He knew they were 
low, and he didn’t like it: but the reason 
for these things lay beyond his horizon of 
knowledge, and he said so frankly. He talked 
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of education in a way to surprise me. I’ve 
become accustomed to hearing uneducated 
men talk scornfully of school training and 
respectfully of the training of experience; 
just as some university men talk slightingly 
of native ability sharpened by contact with 
life. Each discounts the thing he does not 
have. But this man spoke of schools with 
respect. He was for them. He had a brood of 
little folks overflowing the tiny house, and he 
looked to the schools of Minnesota to make 
them able to go swiftly where he with his 
lack of education was forced to go slow. Men 
of his general type used to oppose compul- 
sory school laws and school for more than a 
few months of the year. They wanted the 
children at home to work, and they did not 
want to pay the school taxes. But not this 
man. His passion for owning his farm was 
little if any greater than his passion that his 
little folks should have good educational ad- 
vantages. He hoped they might be Minnesota 
farmers like himself. He had no desire that 
they should be ministers or doctors or law- 
vers. He wanted them 
to be good farmers. He 


plans to make things come their way. And if 
long plans will work in private business they 
will work in community building and other 
publie affairs. 


A Use of Advertising That‘Is Worth While 


A copy of one of the summer issues of The 
Homebuilder, a house organ issued by the 
O. & N. Lumber Co. and the LaPointe Lumber 
Co. has been sent me from our office. The 
Homebuilder is published at Menominee, Wis. 
Whoever knows these companies knows they 
are practical and aggressive, that they want 
business and know how to get it. But one of 
the things that struck me most forcibly in the 
little magazine and one that I turned back to 
after talking with my farmer friend is a full 
page advertisement, prepared, I think, by the 
publicity committee of the Wisconsin Teach- 
ers’ Association. But not the least significant 
thing about it is the fact that it appears in 
a retail lumber house organ. As the manager 
of the AMERICAN LUMBERMAN wrote me, 


‘Any retail lumberman who will push a thing 


of getting repairs and small alterations done; 
a pipeless furnace, fresh paint, new fencing, 
more sanitary outhouses which in many coun- 
try schools are very bad, new floors, storm 
windows and the like. 


Why Throw a Damper on Business? 


There is a practical advantage in advertis- 
ing such things, especially during this partic- 
ular season. It is a little hard to describe 
the impression I’ve got these last few weeks; 
but while a good many people ery as tho in 
pain and while nearly every retailer says 
farmers are hard hit and will buy nothing, I 
find that a good deal of lumber is being sold, 
no dealers are failing, farmers are doing quite 
a bit of repairing and in places an appreciable 
volume of new building, and in general things 
are going along much better than surface talk 
would indicate. But the evil effect about talk 
which does not truly represent conditions is 
the fact that it gets back to the farmers and 
influences their purchases to an undue extent. 
At least it gives them a talking point with 
which to repel: every 
buying suggestion that 





would like to have 
them get some school- 
ing in the State farm 
college. This was not 
just an idle dream, a 
sort of aspiration after 
an ill understood vi- 


A good education is half of the fight. 


Has your child’s school a comfortable, 


Life Is a Battle 


Has your 


with good equipment. 
child’s ‘school a_ trained 


dealers may make. to 
them. This has proved 
true to such an extent 
that many dealers have 
told me by midsummer 
or earlier they stopped 
advising farmers to 


sion of the kingdom of 
heaven. He wanted his 
children educated in 
the agricultural col- 
lege because the county 
agent got his training 
there, and to the 
shrewd and practical 
mind of this self made 
farmer the county 
agent was a man of 
surpassing ability. 
This, in my opinion, 
was as high a compli- 
ment as a county agent 
could receive. It is 
also a testimonial of 
the _ possibilities of 
county agent work. 


A New Idea of 
Schooling 


Before leaving I 
asked this man what he 
thought of the high- 
way that was. being 
built at so great a cost. 
He answered that it 
was all right, that it 
would do him a certain 
amount of good in 


clean building? 

You know what happens to animals 
in unventilated, dirty barns. They get 
sick. We take great care of our live- 
stock, but sometimes we put children in 
stuffy, dirty school buildings and then 
wonder why they are stupid. Your 
school should have a good heater, ven- 
tilation, clean shining floors and walls, 
pure water, comfortable seats, clean 
outhouses. Curtains to regulate the 
light save children’s eyes. A good place 
to wash encourages cleanliness. Your 
children spend most of their time in 
school. Protect their health and give 
their minds a chance to work. 

Has your child’s school good maps, 
books, equipment? 

Our grandfathers plowed with a sharp 
stick, but we use a plow. Our grand- 
mothers used a needle, but we use a sew- 
ing machine. Modern times call for 
modern tools. The schools of today train 
our children of tomorrow to live in this 
modern world. They need many books, 
some magazines, good maps and pictures, 
charts and blackboards. Tools for hand 
work are needed, and cooking utensils 
for hot lunches or domestic science 
courses, are found in most schools. Chil- 
dren and teachers do their best work 


teacher? 

If not trained, the teacher has to 
learn how to teach by experimenting on 
your child. Graduates of county train- 
ing schools, teacher training courses in 
high school or college, normal schools 
and universities know how to teach. They 
have had practice. Children are like 
colts; they can be made or spoiled by 
handling, and the trained teacher has 
been taught how to get the best from 
them. We don’t let people doctor us 
or operate on us who don’t know their 
jobs. We don’t want to trust our chil- 
dren to people who don’t know their 
jobs. Get trained teachers. 

Has your child’s school the right 
teacher? 

One who has strength of character 
and ideals; one who loves children, people 
and her work; one who understands and 
likes the country; one who fits your com- 
munity, who works with you and with 
whom you work. Get the right teacher; 
then back her up. Stick by her thru 
thick and thin. Next to their mother, 
the teacher is the strongest influence in 
your children’s lives. Help her to help 
your children to be the strong, honest, 
intelligent, educated men and women you 
want them to be. 


build. Some even have 
gone so far as to ad- 
vise them not to build. 


Schools Uplift Com- 
munity Living 
Standards 


We'll perhaps havea 
word or two to say 
about this matter be- 
fore we weigh in with 
this article, but just 
now we want to eall 
attention to the fact 
that by springing a 
new line of publicity 
the dealer can stop 
some of this ‘‘I can’t 
afford it’? come-back. 
People do not com- 
monly say out loud 
that they can’t afford 
the things their chil- 
dren need in order to 
give them a fair chance 
in life. If a dealer can 
get a community to re- 
pairing the school 
house, because clean 
and attractive sur- 


making it easier for 
him to get to town, 
and that doubtless it 
was a fine thing for 





Get Back of Your Schools 


roundings are good for 
children, it is not im- 
possible that repairs 
and alterations for 








the country as a whole. 
But for his own 
part he would rather that the taxes he had to 
pay would go for better schools, for better 
teachers and for some good teaching of farm- 
ing. He suggested an idea I’d never heard of 
before, that a teacher be hired who should 
be a man something like his respected county 
agent, and that this man should travel around 
from school to school, giving perhaps half a 
day a week to each. He could conduct some 
experimental work and bring to the little 
folks and their parents the new ideas that 
they would not find out for themselves no 
matter how hard they worked. 


Those Who See Ahead Can Get Ahead 

This is looking quite a distance ahead, and 
looking ahead seems to be hard to do in these 
days of readjustment. We’re so engrossed in 
what is happening from day to day that we 
forget the value of long planning. Perhaps 
that is the reason a few people get rich dur- 
ing every period of readjustment. While their 
competitors are pawing the air and asking 
each other if they ever saw the like before, 
these long-headed persons are laying their 


like that is a worth-while fellow to know.’’ 
The ad, as you have guessed, has to do with 
schools. It is extensively quoted on this-page. 


Schools Deserve Retailer’s Attention 


This, we submit, hits a problem worthy of 
the attention of any retailer who hopes and 
expects to stay in the lumber business these 
next years. As nearly as I ean tell, this 
stuff will get into print at about the time 
country people will be thinking of the fall 
term of school. No one consciously plans to 
give his children less than the best things that 
are practicable. But we all have so many 
things pressing for attention that unless some- 
body makes it his business the schools will 
slide along without the attention they de- 
serve. We mentioned last week the great 
number of town school buildings we have 
seen under construction. The needs of coun- 
try schools are somewhat different but are 
none the less important. A little lively ad- 
vertising done just now will not, of course, 
bring new school houses into the market for 
the fall term, but it may do much in the way 


country homes will 
: practically sell them- 

selves; for children need good surroundings 
and pure air at home as much as they do at 
school. This, however, is but one aspect of 
the case and probably not the most important. 
Working to build up better schools, including 
not only material equipment but also a capable 
corps of teachers, is of importance to the 
future. If a man wishes to identify himself 
with a community movement of endless influ- 
ence he can hardly pick one more important 

than his country’s schools. 
‘*Don’t Build’’ as a Cure-All Nostrum 

Now about this matter of advising farmers 
to build or not to build. Of course you didn’t 
asx my opinion on this subject, but a lumber 
dealer did ask it the other day, and I’m 
simply taking advantage of the situation to 
say here what I sprung on him. Why have a 
line of advice fixed up like a patent medicine 
with which to dose all comers? A man can 
preseribe for himself and hit it about as well 
as a patent medicine mixer can do. There are 
times, when everybody is in the same condi- 
tion, that general advice is all right and about 
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the only kind that can be fixed up. But a 
little observation up here in the North leads 
me to doubt if this is such a time. Farmers 
are not all trembling on the brink of the poor 
house. Not all of them even feel cramped 
financially. Some and, indeed, many of these 
northern dairy farmers have had a pretty 
steady income these many months, and they 
are in a position to make careful investments 
in new equipment. They are doing it. Why, 








then, pull a funereal face and tell them to 
spend no money and to prepare for the worst? 
On the other hand, why put on a grin that 
buttons behind and tell them they are rolling 
in wealth and to build everything they can 
think of? In either case you’ll offend the 
intelligence of an important number of people. 
Why not make a particular matter of each 
ease? Yes, it can be done. More and more 
dealers are using their newspaper space for 


educational advertising and are doing much 
of their selling propaganda in person or by 
personal letter, after they have found out by 
investigation what men are in position to 
build profitably and just what kinds and sizes 
of new structures they can use to best advan- 
tage. The man who sells in this way is not 
called upon to make so many hazardous gen- 
eral statements about whether it is a good or 
a bad time to build. 









[Retail lumbermen of late have made numer- 
ous inquiries regarding the equipment of a 
modern retail office and the functioning of the 
different departments. C. N. Houck, secretary 
and treasurer of the Miller Lumber Co., Ma- 
rianna, Ark., in an address before the Arkansas 
Association of Lwmber Dealers discussed these 
matters in masterly style as follows.—EpITOoR. | 





Those of us who are interested in the selling 
of building material and houses, know possibly 
better than those who are interested in other 
lines of business that, before an undertaking 
of any consequence is begun, a plan of some 
kind is necessary, to act as a guide in the under- 
taking. 

The lumber dealer needs to have a definite 
plan or system to follow, in the carrying on of 
his business. We think that it is a very good 
idea to have a few simple rules or specifications 
to follow, and so have outlined our ideas, as is 
seen by the chart. 


Item No. 1—Location and Equipment 


The office should be prominently located, in- 
viting in appearance and well equipped. 

Location near the business section of town 
is a great convenience to all customers, and es- 
pecially to the business element of your town, 
and it will be found that where the office is 
located close in it affords more personal visits 
from a customer than where the location is a 
considerable distance from the center of the 
town. . 

Outside should be kept painted and sur- 
rounded by lawn and’ flowers. A neat, well 
painted, attractive office will be found to be a 
good asset. 

Inside should be neatly fitted and furnished, 
well lighted and well ventilated. Where the 
office is made attractive on the inside, your cus- 
tomers, and especially the ladies, will feel more 
at home, and will feel like dropping in to see 
you occasionally when in need of something, in- 
stead of telephoning. 

Office should contain. all modern equipment: 
1. Telephone, electric lights, fans; 2. Adding 
machine, typewriter, multigraph; 3. Service 
room, plans, specifications, samples ete.; 4. 
Drafting board and supplies. An uptodate office 
needs all of the items mentioned under ‘‘2,’’ 
especially the multigraph, in getting out cir- 
cular letters to customers. 

The service room is coming into vogue and, 
with its plan books, specifications for house 
plans and for plans of all kinds of buildings, 
samples, not only of woods handled but of all 
other material, and a well equipped drafting 
board, with paper and everything in readiness 
for your own salesmen, as well as for the use 
of contractors and others, should be arranged 
conveniently. 


Item No. 2—Personnel Should Be Trained 


All managers and salesmen should be well 
qualified. The qualifications are: 

Accuracy and neatness in figures. 

Knowledge of stock. Without a thoro knowl- 
edge of your entire stock the salesman is not 
able to talk intelligently to the customer. The 
first qualifications for a salesman is to have a 
thoro and complete knowledge of what he in- 
tends to sell. 


Building knowledge. The salesman should 


have a good working knowledge of the construc- 
tion of all ordinary buildings. 

Understanding of plans and _ specifications. 
The salesman should be able to read readily 
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all plans and understand the architect’s specifi- 
cations. } 

Ability to draw and plan. The salesman 
should be qualified to make any ordinary draw- 
ing and to make alterations aud changes in 
plans and specifications. Frequently sales can 
be made if the salesman can make a pencil 
sketch for his customer and write simple speci- 
fications. 

Knowledge of building finance. A salesman 
should be well posted on the various methods of 
financing a building proposition in his town and 
well acquainted with the local building and 
loan secretary and his plans for making loans. 

Familiarity with the value of woods and other 
material. The salesman should be well posted 


New Rooms from Old Spaces 


That dingy attic—waste space that you 
can probably use to good advantage—why 
not convert it into a pleasant, livable room 
with Beaver Board. There’s no muss or lit- 
ter connected with such a job. No waiting 
for plaster to dry. Just saw the handy 
panels of Beaver Board to the right size, nail 


Yj 














them, paint them, put on the decorative 
strips and your room is ready for immediate 
occupancy. 

We are agents for Beaver Board—plain 
and tiled. Also Beavertone Paint. Call on 
us and we will show you how easy it is to 
fix up your home, garage and other buildings 
with the Beaver Products. 


The Diamond Match Co. 
CHICO, CAL. 











Suggesting an easy way to Improve the waste 
space in a home 


on the value of all woods handled and for what 
purposes they are best adapted, in order that 
he may give this information to his customers. 
He should be posted not only on the different 
woods carried, but he should also be well in- 
formed on all substitutes and other materials, 
whether or not carried in stock. 

A personality that is pleasing. The salesman 
should have a pleasing personality—which can 
be cultivated to a great extent. 

Acquaintance. By a little effort on the part 
of the salesman he can enlarge his acquaintance 
until it takes in practically everyone in the town 
and county. 

Interest in community development. He 
should be interested in all things pertaining to 
the general development of the town in which 
he lives. 

The salesman should read one or more live 
lumber journals regularly each week. By read- 
ing carefully one of the leading lumber jour- 
nals regularly each week, one can become well 
informed on all subjects pertaining to the busi- 


ness. He can keep well posted in the general 
conditions of the country, particularly the lum- 
ber market, and will be supplied with new ideas 
from time to time which are invaluable. 
Item No. 3—Advertise Liberally 

A general line of advertising, in newspapers, 
picture shows, bill boards and road signs, cir- 
cular letters, mile posts and wagon signs, and 
folders and inserts, followed consistently will 
reflect itself in the volume of increased sales 
from month to month. 


Item No. 4—Maintain Estimating Department 


All estimates should be made promptly and 
in full detail. If possible they should be de- 
livered in person, at which time, quite often, the 
order can be obtained. If the order is not ob- 
tained upon delivery of the estimate, it should 
be followed up as soon as consistent, by a per- 
sonal visit, or, if this is not possible, by a letter. 
Quite often, by keeping in touch with your pros- 
pect, the order can be obtained a little later 
on. The essentials are: Making the estimate; 
delivering the estimate; following up the esti- 
mate, first by personal visit, second by letter. 

Item No. 5—Order Department 


The handling of the order is an important 
feature of the business. All orders should be 
acknowledged either in person or by letter. The 
customer should be thanked for the business. 
If the goods are not ready to be delivered, 
preparation should be made so that the order 
can be delivered complete at the time desired, 
and satisfactorily. The routine of order hand- 
ling is: Acknowledgment with thanks; prepara- 
tion for delivery; delivery of the order. 


Item No. 6—Accounting Department 


All charges should be made the moment the 
goods are delivered. Invoice should be mailed 
to the customer not later than the following 
day, so that it comes to hand while the trans- 
action is fresh in his mind. If the accounts are 
due on the first of the month following purchase, 
all bills should be presented either in person 
or thru the mail at that time. If the customer 
fails to pay the account and desires a little more 
time, the time should usually be granted, but 
the account should not be allowed to drag. He 
should be seen regarding it regularly, until paid. 
The accounting department thus gives proper 
attention to: The charge; the invoice; the col- 
lection. 


YARD MANAGERS CONFER AND PLAY 


MILWAUKEE, Wis., Aug. 24.—The sixteenth 
annual convention and outing of the Wilbur 
Lumber Co.’s managers began here today, and 
will continue thru tomorrow and the day fol- 
lowing. There are in attendance the managers 
of the company’s nineteen yards, and a number 
of invited guests. The sessions for business and 
conference are being held in the Republican 
Hotel. Besides talks from various members of 
the organization, round table conferences etc., 
there will be addresses by Adolph Pfund, sec- 
retary National Retail Lumber Dealers’ Asso- 
ciation; Don S. Montgomery, secretary Wis- 
consin Retail Lumbermen’s Association, and 
Peter Beck, of the Beck Coal & Lumber Co., 
Harvey, Ill 

Tomorrow the managers and guests will be 
entertained at the home, on Upper Nahmabin 
Lake, of Miss Elizabeth Houghton, daughter of 
the late R. W. Houghton, president of the com- 
pany, who died last June. The day will be 
spent in various sports and athletic contests, 
with a banquet at Nashotah. 
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NEWS AND POINTERS FOR RETAILERS 


A Retailer’s Novel Letterhead 


A good idea in letterheads has been cleverly 
worked out by C. Starkweather & Son, Beaver 
Dam, Wis. To begin with, the sheet is three 
inches longer than the regulation letterhead; 
that is to say, it is 13 inches long and 8% inches 
wide, instead of the usual dimensions of 11 
inches long and 8% inches wide. The name of 
the firm, the words ‘‘ Builders of Homes, Deal- 
ers in Building Material and Fuel,’’ and the 
name of the town and State, are printed at the 
bottom of the 13-inch sheet, occupying space 
two inches deep. 

On the other side of the sheet, at the same 
end, are printed five ‘‘thumbnail’’ sketches of 
attractive homes, three of these cuts being 
across the end of the sheet, about a half-inch 
from the edge, while the other two are immedi- 
ately below, one at each side, which leaves a 
space between them sufficient to permit printing 
the following verses: 

There’s the mother at the doorway, 
And the children at the gate, 
And the little parlor windows 
With the curtains white and straight. 
There are shaggy asters blooming 
In the bed that lines the fence, 
And the simplest of the blossoms 
Seems of mighty consequence. 
Oh, there isn’t any mission 
Underneath the shining dome 
That can rest a weary pilgrim 
Like the little place called home. 

While the cuts and poetry are printed on the 
reverse side of the same end of the sheet as the 
firm name etc., the reading position is reversed. 
That is, whereas the printing on one side will be 
in normal reading position, that on the other 
side will be ‘‘standing on its head.’’ 

The next step is to fold the sheet once, two 
inches from the lower edge. This brings the 
letterhead proper, that is, the firm name ete., 
into proper position at the top of the sheet, the 
cuts and verse being completely concealed. The 
sheet is then ready to be placed in the type- 
writer and written on in the usual way. 

The effect as regards the recipient of the 
letter is that his curiosity is aroused by the 
unusual flap at the top of the letter. Naturally, 
he lifts it to see ‘‘what is under,’’ reads the 
verse and notes the cuts. 

The firm name and other matter making up 
the letterhead proper is printed in black, the 
cuts are printed in dark blue, and the verses in 
orange. 

Instead of the cuts and the verses on ‘‘home’’ 
it would be perfectly feasible to use the space 
for printing a list of the items handled, or any 
other information or special message that a 
dealer might wish to convey to his trade. In 
fact, there are many ways in which the idea 
might be used to good advantage. 

While the description may seem somewhat 
complicated the thing is simplicity itself. By 
taking a sheet of paper 13 inches long and 8% 
inches wide, and sketching the letterhead at the 
bottom, then turning the sheet over and sketch- 
ing the position of the five small cuts, partly 
surrounding the verses (reversing the reading 
positions), and then folding as instructed, no 
one will have difficulty in making a ‘‘dummy’’ 
which any printer can follow. 

If anyone wishing to utilize the idea finds dif- 
fieulty in following any of the steps outlined 
the AMERICAN LUMBERMAN will upon request 
gladly sketch a rough dummy which will make 
it perfectly clear. 


Making Happy Children by Lumber 


Many lumbermen have realized that it pays 
exceedingly well to cultivate the friendship 
of the little people in their communities, for 
these children in an almost unbelievably short 
time are the grown people of the community. 
There is a field for the sale of lumber products, 
however, in the interest of children before 
they grow up, especially in the cities. In the 
cities there is less space for the children in 
yards and consequently in too many cases they 
take to the streets, even where there is great 
danger from passing traffic. To keep the 


children off the streets, to keep them happy 
and playing zestfully, requires a great amount 
of planning and study upon the part of 
parents. Lumbermen may greatly help in 
matters of this kind by suggesting the advis- 
ability of building playhouses, of erecting 
swings and sundry other devices which go a 
long way toward keeping the young people 
happy and amused, and at the same time make 
them strong. 

In certain parts of 
Chicago swings made 
of 6x6’s are fairly 
numerous and provide 
entertainment and ex- 
ercise for the young- 
sters. One of these 
swings is shown in an 
accompanying illustra- 
tion. A great many 
bills of lumber for 
swings can be sold by 
any retail lumberman 
who will go out after 
the business. 

Another accompany- 
ing illustration shows 
an unusual flag pole 
supporting a bird 
house. As the lumber- 
man will quickly com- 
prehend, the flag pole 
is in large part a 6x6. 
Many people purchase 
factory made swings 











Every family should have 
a flag and a flagpole. 
This illustration ought 
to give lumbermen an 


and such equipment, 
but they do this large- 
ly because they do not 
know where to get the 


idea lumber and how to 
make the swings after 
they get it. Furthermore, the kind that the 
lumberman can supply is just the kind the 
children want and the kind, too, that will meet 
with the warmest welcomes. 








Swings such as the above delight the hearts of 
children. The retail lumberman who will go 
after business of this kind in cities can reap a 
harvest of sales 


In a city such as Chicago a good deal of 
lumber can be sold for slides during the season 
when there is snow on the ground. In several 
of the parks the city provides slides and else- 
where in the city smaller slides may be seen 
either in yards or in vacant lots, erected by 


the parents of children in neighborhoods where 
there are no hills. A good deal of lumber can 
be sold for such slides and while the coasting, 
of course, is not so exhilarating as where long 
hills are available, it at least gives the children 
a taste of this mose excellent winter sport. 


Plans Published in Natural Colors 


Kansas City, Mo., Aug. 23.—The last two 
issues of the bulletins of the Long-Bell plan 
service have been particularly attractive and 
have aroused a great deal of interest on the 
part of retail lumbermen. The houses, while 
very attractive and simple, are no more attrac- 
tive than those previously issued, but they have 
been printed in colors so that they show ex- 
actly how the houses will look when completed 
and painted to suit the taste of the owner. The 
retail lumberman who has sought to sell houses 
from plans and sketches, readily comprehends 
how much a little color adds to the charm of 
the elevation of an ordinary house. 

A special issue of this plan service bulletin 
just sent out by the Long-Bell Lumber Co. is 
devoted to pergolas and garden improvements. 
Some very attractive designs of pergolas, 
fences, gates and the like may be found in this 
bulletin. This subject, which is one receiving 
more and more attention from retailers, is a very 
live one and by following the hints in bulletin 
the average retailer can develop a lot of nice 
business. 


To Make It Easy to Build - 


Des PLAINES, Iuu., Aug. 24.—The Soo Lum- 
ber & Supply Co. was recently formed here and 
has a temporary office built. The company 
plans to keep a complete stock of lumber but 
will not put very much in pile until spring. At 
that time it will have completed a shed for the 
storage of finish and a good sized office build- 
ing. The office will be of considerable size and 
space and desk room in it will be provided for 
any carpenter, contractor, plumber or artisan 
having to do with building, who desires such 
space. Then when a building prospect comes 
in he can, if he so wishes, get complete figures 
on every detail of the job from the men who 
have office space there. Building prospects, 
however, will not be compelled to deal with 
these men but can handle the building in any 
way they see fit. The Soo Lumber & Supply 
Co. will, if the prospective builder so desires, 
supervise and take entire charge of the erec- 
tion of a home. C. A. Gaudette is manager and 
W. M. Gaudette is secretary. C. A. Gaudette, 
in explaining the character of the business, 
said that the customer may manage the entire 
process of construction. Mr. Gaudette knows 
that there are many people who live in Chicago 
who would like to build homes but who hesitate 
to do so because of the necessity of running 
about and finding out why this or that or the 
other thing was not done about the job. There- 
fore the company will, if it is desired, take 
entire charge of the erection of the home, 
making all necessary arrangements for the 
various artisans who are employed, ordering 
the material and seeing that it is delivered 
properly on the job. 


Buckeye State’s New Forest Laws 


CotuMBuS, OnI0, Aug. 22.—The three silver 
bills, enacted at the last session of the Ohio 
general assembly, providing for a forest pre- 
serves, a reforestation policy for Ohio and also 
for the distribution of forest trees to residents 
of the State, became effective Aug. 15, which 
marked the time permitted under the State con- 
stitution for the filing of referendum proceed- 
ings. Edmund Secrist, formerly State forester 
under the Ohio experimental station at Woos- 
ter, has been named State forester to ad- 
minister the three bills. In all about $70,000 
has been appropriated to carry out the reforesta- 
tion program. 
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Analysis of Revenue Bill for 1921 


Comparison with Revenue Law of 1918, including comparison of excess profits tax with corporation income tax as applied especially 
to taxpayers in the lumber industry as provided by pending revenue bill passed by House of Representatives August 20. 





The interest of the lumber industry in the 
revision of Federal revenue laws is chiefly 
in the 

(a.) Ineualities 
profits tax. 

(b.) _ Definition of invested capital. 

(c.) Valuation of standing timber for pur- 
pose of depletion. 

(d.) Status of income derived from timber 
exchanges. 44 

(e.) Distribution of net losses. 

(f.) Valuation of inventories; and in com- 
mon with taxpayers generally, in 

(g.) Higher surtaxes on individual in- 
comes. 

(h.) Transportation taxes. 

Concerning these features the Revenue bill 
of 1921 as it passed the House of Represen- 
tatives on Aug. 20 contains in substance the 
following provisions: 

(a.) Repeal of the excess profits tax law 
effective one year hence; namely, Jan. 1, 1922. 

(b.) No modification in the definition of 
invested capital. 

(e.) Recognition of the recent decision of 
the Supreme Court of the United States that 
in computing deductions from income, prop- 
erty acquired after March 1, 1913, shall be 
taken at cost; and property acquired there- 
after shall be taken either at original cost or 
at market value on that date, whichever is the 
higher. F 

(d.) No gain or loss shall be considered to 
have been derived from an exchange of prop- 
erty for other property, unless the property 
received has a definite and readily realizable 
market value; furthermore, that in any event 
no gain or loss shall be recognized in the case 
of the exchange of property held for invest- 
ment or for productive use in business, for 
other property of a like kind or use. 

(e.) Net losses may be distributed, by al- 
lowing taxpayer to deduct the amount of the 
loss from his net income for the next taxable 
year, and if an excess of loss still remains, to 
deduct it from the second succeeding taxable 
year. For illustration an operating loss sus- 
tained during 1922 may be deducted from in- 
come for 1923, and if the 1922 loss exceeded 
the 1923 income the remaining loss may be 
deducted from the 1924 income. 

(f.) The definition of inventories is un- 
changed. 

(g.) The surtaxes on individual incomes 
shall not exceed 32 percent or, including the 
normal tax of 8 percent, a total of 40 percent. 

(h.) That the transportation taxes be re- 
pealed effective Jan. 1, 1922. 

New Features 

In partial compensation for the expected 
loss in revenue from the repeal of taxes herein 
enumerated provision is made for— 

An inerease in the flat tax on corporation 
income from 10 percent, as under the present 
law, to 12% percent, this to be effective Jan. 
1, 1922, upon the repeal of the excess profits 
tax. 

The levy of a tax of 25 percent on undis- 
tributed earnings of. corporations withheld 
from distribution as dividends to enable dis- 
tributees to evade surtaxes. 

The definite and final determination of tax 
liability by means of written agreement be- 
tween taxpayer and commissioner of internal 
revenue. 

Avoidance of unnecessary examination of 
taxpayer’s records. 

The exemption from taxation of interest or 
dividends received from building and loan 
associations not exceeding total of $500 for 
any individual. This specific exemption is 
designed to stimulate investment in building 
mortgages and other means of ‘financing con- 
struction enterprise. 


of the present excess 





[By Wilson Compton] 


The capital stock tax as provided under the 
present law is retained. 

The principle of the income tax on corpora- 
tions as provided in the Revenue Law of 1918 
is not changed in substance nor is there sub- 
stantial change in the methods of computing 
taxable incomes or in the allowances and de~ 
ductions. 


Effect Upon Federal Revenues of Tax Changes 


It is estimated that the repeal of the ex- 
cess profits tax will occasion a loss of between 
$400,000,000 and $500,000,000; the reductions 
of higher surtaxes, $90,000,000; repeal of 
transportation taxes, $262,000,000, and that 
the total loss of internal revenue from all 
sources will be a little less than $1,000,000,00u. 

As partial compensation for this loss in in- 
ternal revenue the increase of 24% percent in 
the corporation income tax expected to yield 
from $110,000,000 to $140,000,000 annually, 
and additional internal revenue taxes of all 
kinds, including the above increase in the 
corporation tax and the flat corporation in- 
come tax, between $175,000,000 to $200,000,- 
000. The net total loss in internal revenue 
beginning with the calendar year 1923 when 
the repeal of the excess profits tax law and 
the reduction of higher surtaxes become 
effective, will be approximately $800,000,000. 

The probable approximate losses and gains 
in revenue from the different changes in the 
tax laws provided by the revenue bill of 1921 
were estimated by the Treasury Department 
to be substantially as shown in the following 
tabulation: 

Probable Approximate Changes in Annual Internal Reve- 


nue Receipts Under Rates Provided in Reve- 
nue Bill of 1921 
Loss Gain 
Repeal of excess profits* $450, 000,000 
Reduction of surtax rates on 
individual incomes (maxi- 
mium 32 percent)* 
Increased exemption of heads 
of family: 
To $2,500 for incomes not in 
excess of $5,000 40,000,000 
Additional exemption for de- 
pendents increased to $400 
from $2 
Repeal of tax on transporta- 
tion (freight, passenger 
and express) as of 
1, 1922 262,000,000 
6,300,000 


60,000,000 


90,000,000 


30,000,000 


Repeal of tax on life insurance 
Repeal, of tax on beverages 

(Sections 628 and 630).... 
Repeal or reduction of excis 


Section 900— 
Paragraph (sporting 
‘oods 
Paragraph 9 (candy) 
Paragraph 13 (electric fans) 
Paragraph 19 (fur ar- 
ticles) 
Section 904 
Increase of corporation income 
tax from 10 percent to 
12% percent* $133,750,000 
License tax on sellers of soft 
drink 10,000,000 
12,000,000 


2,000,000 
Tax of 2 cents a gallon on 
fruit juices of soft drinks, 
tax of 3 cents a gallon on 
still drinks, not mineral 
and table water, tax of 10 
cents a gallon on fountain 
sirups 
Change in section 907, per- 
fumery, cosmetics and pro- 
prietary medicine (5 cents 
tax on manufactures) 


12,000,000 


8,000,000 
$968,080,000 $177,750,000 





* Effective Jan. 1, 1922. 


Effect on Taxpayers in Lumber Industry of 
Repeal of the Excess Profits Tax and In- 
crease in Corporation Income Tax 


It has been estimated by the advisors of the 
House ways and means that the annual receipts 
from the excess profits tax will be equivalent 
approximately to a 10 percent tax on net cor- 
poration income. In other words, if all corpora- 
tions paid from 18 to 20 percent on their net 
income the revenue yield would be substantially 


the same as would be the yield under the pres- 
ent revenue law from the excess profits tax, and 
the additional 10 pereent flat corporation in- 
come tax. 

It would therefore require a corporation 
income tax of nearly 20 percent to yield the 
revenues now received from corporations un- 
der the existing law. The repeal of the excess 
profits tax has been vigorously opposed by 
many organizations including organized farm- 
ers and organized labor, who asserted that it 
would shift too much of the tax burden to 
them. 

The opposition to the repeal of the excess 
profits tax was sufficient to prevent the repeal 
becoming effective to cover 1921 taxes payable 
during 1922. The change in the tax on cor- 
poration income as provided by the new reve- 
nue bill would amount in substance to a reduc- 
tion of one-third in the total taxes borne by 
corporations under the present law. This does 
not mean that the taxes of all corporations 
will be reduced in this proportion. In fact the 
taxes on corporations having a large capital 
investment, and corporations having a low 
rate of income will in general pay more under 
the new law than under the old. Lumber com- 
panies having invested capital of not more than 
$50,000 would pay a higher tax under the new 
law than under the old unless their income is 
20 percent or more on the invested capital. 

All lumber companies having more than 
$65,000 capital invested and earning more than 
10 percent thereon will pay a smaller tax 
under the new law than under the old. A com- 
pany having invested capital of $1,000,000 and 
having a taxable income of $250,000 or 25 
percent on the capital will pay under the pro- 
posed new law less than one-half of the 
amount of its tax under the present law. If 
its rate of return were 20 percent, the tax 
under the new law would be approximately 60 
percent of the tax under the existing law. 
If its income weré 15 percent the tax payable 
under the proposed law would be 70 percent 
of that payable under the present law; if the 
income were 10 percent the tax would be sub- 
stantially the same, and if the income were 
below 10 percent the taxes under the proposed 
law would be higher than would be payable 
under the existing law. 


The same in substance would be true of 
lumber companies having capital investment 


_varying from $100,000 to $5,000,000. With an 


income of 20 percent on the capital of a $100,- 
000 company the reduction in taxes payable 
would be approximately 36 percent. In the 
case of the $500,000 investment the reduction 
would be approximately 48 percent; of the 
$2,000,000 investment, approximately 40 per- 
cent; and of the $10,000,000 investment, 40 per- 
cent. The higher the rate of income on capital 
investment.the greater, of course, would be the 
proportionate reduction of taxes under the pro- 
visions of the proposed law. Contrariwise the 
greater the capital investment per thousand 
feet of lumber production the less advantage 
will accrue to the taxpayer in the way of tax 
reduction under the pending bill. 


Effect of Proposed Change in Corporation 
Taxes 

To show a specific illustration of the effect 
of the proposed changes in corporation income 
tax upon lumber manufacturers, the following 
analysis is based upon a profit, per thousand 
feet, of (a) $3, (b) $5 (ce) $10, on an invested 
capital equivalent to $10, $20, $30, $40, $50 and 
$60, respectively, per thousand feet of lumber 
sold. This shows that the taxpayer who has a 
net taxable income (above all exemptions) per 
thousand feet of $5 would be benefited under 
the proposed law if his investment per thou- - 
sand feet is less than $50. The company 
making $3 per thousand feet is benefited if 
its investment is less than $33; also the tax- 
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payer having a profit of $10 per thousand feet, 
in every case unless his investment is in 
excess of $105 per thousand feet. 


of invested capital admissible under the ex- 
cess profits tax law, the effect on lumber com- 
panies of the substitution of an increased flat 


parative analysis of the taxes computed under 
the present existing law, and as computed un- 
der the provisions of the Revenue Law of 1921 


Effect of Changes in Corporation Tax Upon Lumber Manufacturers Under Varying Conditions of Invested Capital and Net Taxable Income 


Invested Capital 
Per M Feet 

Income per M ft 

Income percent of investment. . 

Excess profits tax law of 1918... 

Corporation tax law of 1918 

Total tax law of 1918 

Total tax law of 1921 

Decrease in tax under law of 1921 

Increase in tax under law of 1921 

Decrease in percent of income... 

Increase in percent of income.... 


Showing in greater detail on different per- 
centages of income, and on different amounts 


$60 


$5 $10 $ 


$30 
$5 


$40 
$5 


$50 


3 $5 $10 $3 $10 $3 


corporation tax for the excess profits tax, is 
the accompanying table, giving a parallel com- 


$10 
$5 


$20 
$5 


$10 $3 $10 $3 


as passed by the House of Representatives re- 
cently. 


Cone of Taxes on Corporation Income Under the Existing Excess Profits Tax Law, the “Revenue Law of 1918’ and Under the Corporation 


Income 5 percent e* 
invested capital 
faces’ capital Law 1918 
00 


$ 





3, "800. 00 
2,300.00 
3,550.00 
4.800.00 
7,300.00 
9,800.00 
24,800.00 
49,800.00 


Income 20 percent of 
invested capital 
$ Law 1918 





100.00 
200.00 
300.00 
716.00 
1,340.00 
2,380.00 
3,420.00 





00 
207. 260. 00 
415,260.00 


Bill 1921 


2'250.00 
2,875.00 
4,437.50 
6,000.00 
9,125.00 
12,250.00 
31,000.00 
62,250.00 


Bill 1921 


124:750.00 
249,750.00 


Tax Provided in the ‘‘Revenue Law of 1921” 
Income 6 percent of Income 8 percent of 

invested capital invested capital 
Law 1918 Bill 1921 Law 1918 Bill 1921 


5 
$10.00 § 12.50 $ 80.00 $ 100.00 


250.00 
500.00 


200.00 
400.00 
600.00 
1,000.00 
1,400.00 
1,800.00 
2,200.00 
2,600.00 
3,000.00 


3,800.00 


125.00 
312.50 
500.00 
875.00 
1,250.00 
p # pay 00 
2,000.00 
3 375. 00 
2,750.00 
3,500.00 
5,375.00 
7,250.00 
11,000.00 
14,750.00 
29,800.00 37,250.00 39. 9'800. 00 
59,800.00 74,750.00 79,800.00 


Income 25 percent of 
invested capital 
Law 1918 Bill 1921 


100.00 
250.00 
400.00 
700.00 
1,000.00 
1,300.00 
1,600.00 
i 900. 00 


aaenee 
4,300.00 
5,800.00 
8,800.00 
11,800.00 


99,750.00 


Law 1918 





Income 3314 percent of 
invested capital 


Income 15 percent of 
invested capital 
Law 1918 Bill 1921 


Income 10 percent of 
invested capital 
Law 1918 Bill 1921 





150.00 
300.00 
550.00 





9,125.00 
13,812.50 
18,500.00 
27,875.00 
37, re 00 
93,500.00 


275,260. 00 187, 2350. 00 


Income 50 percent ‘of 
invested capital 
Law 1918 Bill 1921 
50.00 62.56 
375.00 


6,060.00 
9,460.00 
12,860.00 
19,660.00 


2,25 
124,750.00 


Bill 1921 
660.00 








0 

102,193.33 

153,660.00 

128,460.00 
322,260.00 


.00 
645,260.00 312,250.00 


67 
1, O28: 593.33 


1,360.00 


2,060.00 
2,760.00 


4,160.00 

7,160.00 
12,730.00 
17,220.00 
26,200.00 
35,180.00 
44,160.00 
53,140.00 


687.50 


1,000.00 
1,312.50 


1,937.50 








416,416. 87 1,795,260.00 


‘The : ililkatailiniie whose invested capital and income are included in 
the space between the heavy lines shown in the table will pay a higher 
total tax under the proposed law, as passed by the House of Representa- 
tives. Those shown above the upper heavy line will pay no tax under 
either law. Those shown below the lower heavy line will pay a higher 


tax if the present revenue law is continued. 

It may be well to observe that the term “invested capital’ as used in 
the above table is intended to mean the amount admitted as invested 
a under the present excess profits tax law as now interpreted and 
applied. 





FOREIGN DEMAND FOR HARDWOODS 


MEMPHIS, TENN., Aug. 23.—There is quite 
an appreciable increase in demand for south- 
ern hardwoods from the United Kingdom and 
the continent, according to J. H. Townshend, 
president of the American Overseas Forwarding 
Co. He reports that this agency has booked 
about 100 cars of hardwood lumber, timber and 
forest products during the last week for ship- 
ment to these destinations, about sixty cars 
representing lumber itself. The greater part has 
gone to the United Kingdom. This is the larg- 
est business reported for several months by this 
company. 

A well known export firm here has just re- 
ceived a firm offer for 300,000 feet of hard- 
wood lumber from the United Kingdom, but it 
turned it down because the price was not satis- 
factory. ‘‘There is no use selling lumber for 
less than replacement cost so long as it can be 
financed,’’ said the head of this firm. ‘‘We 
were not very far apart in our ideas of value 
but we were just far enough apart to make the 
business unprofitable instead of profitable, and 
we are not looking for the former kind of 
transactions, ’’ 

There is an inquiry here also from South 


America for a large quantity of southern hard- 
woods. Much encouragement is being extracted 
from the broadening of demand from foreign 
sources, especially in view of the fact that do- 
mestic demand is anything but brilliant. 


TIMBER IN THE FEDERATED MALAY STATES 


[By Carolyn Wilson] 

SINGAPORE, STRAITS SETTLEMENTS, July 16.— 
Altho Burma is so near, most of the hardwood 
which is brought into the Malay peninsula comes 
from the Dutch East Indies and is the Djabi, 
or false teak, which is grown there. It is used 
for ship building, as is also kapur wood, which 
comes from Sumatra. 

In spite of the oversupply of shipping in all 
the harbors of the world, Singapore goes right 
on building all the time. Her own harbor. is 
clogged with boats that stay anchored for want 
of cargo. But there are probably twenty ship 
yards full of work, with several boats, big and 
small, being built in each. 

Practically none of the timber grown on the 
peninsula is used for building or construction 
purposes, but is ruthlessly consumed for fire- 
wood. Much of it is in mangrove swamps which 


are now being enlarged and cultivated against 
the inroads that have been made on the State 
reservations. It was estimated that last year 
over 3,000,000 tons of wood were cut for fire- 
wood alone, of which half was for domestic pur- 
poses and slightly less than 1,000,000 tons for 
mining. 

An American engineer, J. C. Muir, who has 
recently completed the first cement mill in that 
part of the world, also experimented with na- 
tive woods for the making of barrels. He 
found that seraia, a red, medium hard wood, 
would suit his purpose and in connection with 
his mill he put in a barrel factory which can 
turn out one hundred barrels an hour, at a cost, 
excluding the cost of the wood, of 7 cents 
apiece. As the American firm furnishing bar- 
rels in Singapore gives a quotation of $2.10 a 
barrel the economy effected is appreciable. And 
as the new mill will do a large export business 
as well as supply all the needs of the peninsula, 
this new barrel factory may have a direct ef- 
fect on that section of American trade going to 
Singapore as well as the barrels formerly fur- 
nished to Hongkong for cement export. 


AsoutT three thousand cords of paper birch are 
yearly made into toothpicks in New England. 
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DISCLAIMS RESPONSIBILITY FOR PROPAGANDA ~ 


American black walnut is a wood which has stood upon its merits ever 
since the discovery of this country. By its beautiful grain, coloring 
and wearing qualities it has attained and maintained a position as a 
superior cabinet and furniture wood. The manufacturers have never 
stooped to methods which might be termed questionable nor have they 
unjustly or unduly urged the use of American walnut, and consequently 


‘*We have recently had called to our atten- 
tion certain propaganda, apparently issued from 
Cincinnati, relative to the use of substitutes in 
walnut and mahogany furniture. 


‘“*This propaganda has apparently been is- 
sued anonymously, and we are. unaware of the 
identity of the instigators. The propaganda 
ostensibly is the individual act of some sales- 
men of walnut and mahogany lumber. It con- 
sists of sending out the letter to manufacturers 
of lumber, presumably those producing walnut 
and mahogany. The letter encloses a printed 
slip, which it is suggested be mailed to furni- 
ture retailers in whose windows have been seen 
furniture labeled as walnut or mahogany, but 
in reality made largely of some substitute wood. 

‘*The letter is written on plain paper with 
nothing to indicate either its origin or the 
author, and is as follows: 


“IT am a lumber salesman selling walnut and 
mahogany on the road, and the house I represent 
is averse to adopting any new ideas, and because 
of this fact I am afraid to submit my little plan 
to them, but have selected a few firms whom I 
know to be progressive and herewith ask you as 
one of them to please codperate. 

“It is my humble opinion that the substitution 
now going on of birch and gum could be stopped 
almost entirely in thirty days’ time, if we fellows 
on the road go after them right. 

“My idea is to have you give some of the en- 
closed slips to one or two of your discreet sales- 
men and ask them every time they see gum or birch 
furniture in a store window, that they jot down 
the storekeeper’s name and address and when they 
get back to the hotel or office they simply mail the 
said storekeeper one of the enclosed slips, and at 
the same time it would not be a bad idea to send 


the name and addresses to the mahogany and wal- 
nut associations and the next time the said sales- 
man passes the retailers’ stores he should notice 
if they still have gum or birch in their store win- 
dows. 

“You understand no signature shall be put on 
the slip, the same simply to be mailed in a plain 
envelope, and as far as sending in the names and 
addresses of the storekeepers to the lumber asso- 
ciations, this is just a suggestion, because I firmly 
believe, as an old traveling salesman, the retailers 
will cut out this faking twenty-four hours after 
they get notice, then we salesmen will send in or- 
ders as well as lists of traveling expenses. 

“My theory is that at least ninety-nine out of a 
hundred will stop stealing if they find out some 
one has actually caught on. The idea of a serial 
number is to make the warning look Official, and 
in the case of duplication the retailer will take it 
as a second notice.—Yours very truly, A HARDWOOD 
LUMBER SALESMAN, 


‘¢The cireular enclosed is as follows: 


“PRIENDLY WARNING 

“Furniture made of gum or birch spotted in your 
show window today. 

“Am sending this word in, and possibly a test 
purchase will be made to see if your salesmen will 
represent the furniture as walnut or mahogany, 
instead of imitation. This notice is sent to give 
dealers laboring under a wrong impression time 
to consult their attorneys and correct any misrepre- 
sentation if they be guilty——ADVANCE AGENT. 

“Notice A No. 915. 


‘<The numbers are consecutive on each dif- 
ferent slip and there seems to be a series of 
notices designated by various letters of the 
alphabet. 

‘¢TIn view of the fact that this association has 
for several years been conducting a dignified, 
legitimate and responsible publicity campaign 
in the interests of American walnut, we wish to 


the members of the American Walnut Manufacturers’ Association are 
particularly incensed at propaganda which is at present being circulated. 
The AMERICAN LUMBERMAN printed a brief notice of the stand of the 
association on this propaganda on page 37 of Aug. 20 issue and repro- 
duces herewith the full text of the statement of the American Walnut 
Manufacturers’ Association upon the subject: 


have it be definitely known that we are not re- 
sponsible for this or any other propaganda un- 
less it is issued under our name and carries 
with it our copyrighted design, ‘American Wal- 
nut.’ 

‘While we freely admit that there has existed 
in the furniture industry a situation, perhaps 
developed largely thru war conditions, that is 
unsatisfactory in the matter of the use of sub- 
stitutes in furniture supposed to be of high 
class cabinet wood, nevertheless it is our firm 
belief that this is a situation which is righting 
itself thru the efforts of the furniture manu- 
facturers and the furniture retailers. It has 
been our observation that the furniture indus- 
try is anxious to take such action as will give 
it the entire support of the public. We con- 
sider such propaganda as mentioned above ex- 
tremely ill advised and, since walnut is men- 
tioned specifically, we wish to take this occa- 
sion to announce that we have had nothing 
whatever to do with it, and furthermore, it has 
our entire disapproval. 

‘¢The American public is thoroly familiar 
with the superior qualities of American walnut 
as a cabinet wood and is using it for furniture 
and interior trim to a degree never before 
known. We are fostering, in every way possi- 
ble, the use and respect for this supreme cab- 
inet wood, but we are doing it in a legitimate 
and regular manner, and all of our advertising 
will show definitely its origin. 

‘AMERICAN WALNUT MANUFACTURERS’ ASSO- 

CIATION, G. N. Lamb, secretary.’’ 





LUMBERMAN MAKES GOOD AS STATESMAN 


AvusTIN, Trx., Aug. 22.—That the people of 
Texas were both wise arid fortunate in their 
selection of a real business man for lieutenant 
governor in the last State election is being dem- 
onstrated daily thru the splendid work of Lynch 
Davidson, president of .the Continental Lumber 
Co., Houston, Tex., who after serving the people 
of his district as a:rgpresentative in the State 
legislature and later as a State senator, was 
elevated by the people of Texas to the responsi- 
ble office of lieutenant, governor. 

One of his achievements has been so notable, 
and has made such an impression upon members 
of the State senate, that a newspaper story of 
it was printed in a recent issue of the Senate 
Journal upon a motion-by’ one of the senators, 
which was unanimously adopted. This story, 
which will be of interest: to Mr. Davidson’s 
many friends in the lumber trade, is as follows: 


At least one of the State’s “white elephants” has 
been tamed. The Texas. State railway, which runs 
from Palestine to Rusk, no longer lives at the ex- 
pense of the treasury. This little line, built by the 
State some years ago, was a failure from the begin- 
ning and a sad investment for the school fund. It 
has cost the State from. first to last hundreds of 
thousands of dollars, until many had reached the 
conclusion that the best thing that could be done 
about it was to junk the road or abandon it. 

As a last_resort the legislature at the regular 
session last March ‘created a board of managers for 
the’ road, specifically naming Lieut. Gov. Davidson 
as chairman, with. power to appoint two associates. 
Now the lieutenant governor reports to the Senate 
that the $25,000 which was appropriated to put the 
track in running order produced such good results 
that the managers have on hand, after repairing 
$30 gee and introducing other economies, nearly 

That is not the best of it. Arrangements have 
been made for the leasing of the line to one of the 
great systems under a contract which will stop 
the drain upon the treasury, further rehabilitate 
the line and render it incomparably more useful 
to the people of eastern Texas than it could ever 
have been under public operation. 

Nor is that all. In addition to immunity from 
further loss, there is the prospect of actual rev- 
enues from the road and possibly an ultimate sale 
at figures that will reimburse the State for all the 
moneys paid out on its account heretofore. ~ 





Perhaps it is only coincidence, but I 
have noticed that when I tighten up, 
business seems to tighten up. When I 
center my attention on mine and me, a 
dozen leaks develop to decrease the 
legitimate profits of business. In short, 
I don’t believe that it is the miser who 
is the successful man in any sense of the 
thought.—Lynch Davidson, lieutenant 
governor of Texas and president Conti- 
nental Lumber Co., Houston, Tex. 











All this is highly creditable to Lieut. Gov. David- 
son. It shows what may be done when a business 
proposition is placed in the hands of a business man 
of demonstrated ability. 


Made Prison System Self Sustaining 


Lieut. Gov. Davidson has been telling us that our 
other “white elephant’’—the prison system—which 
has lost millions for the taxpayers of Texas, can 
be converted into a self sustaining affair and ren- 
dered so profitable that the helps and other human- 
ities that idealists advocate for prison inmates 
might be easily realized without sacrificing one 
reform which has been achieved in past operations. 

Of course, the operation of a State prison system 
is something more than a financial undertaking or 
matter of profits. Regardless of the money, the 
humanities must be considered and every reason- 
able means must be utilized to bring about the re- 
demption and rehabilitation of prisoners. But the 
humanities even can make very little progress in a 
prison system that is financially unsuccessful. The 
first step toward realizing ideals and humanities is 
to create a sane and effective economic foundation. 

The legislature might well include the resourceful 
lieutenant governor among its advisers when it 
takes up the question of reconstructing the Texas 
prison system, for in the realm of practical and 
constructive economics he stands in the front rank. 


The Austin Statesman recently devoted three 
columns in one of its Sunday issues to a human 
interest story about Lieut-Gov. Davidson, giv- 
ing some of the hitherto unknown facts about 
his early struggles and his splendid record as a 
business man. His first work in connection with 
the lumber business was at Groveton, Tex., 


where he worked at trucking and handling lum- 
ber for 50 cents a day. The Statesman says: 


Just thirty-five miles from where young Lynch 
worked for 50 cents a day in a sawmill he owns 
45,000 acres of timber land—pine. To go with it 
there are two sawmills and a lumber manufacturing 
plant, all listed under the Mardez Lumber Co. and 
located at Benford, Tex. Listed also for capital 
and surplus at $398,000. 

And then there is the Southland Lumber Co. 
That’s made up of twenty-five lumber yards located 
in twenty-three towns, all in Texas. Capital and 
surplus, $450,000. Maybe this sounds too sta- 
tistical, but wait a minute. I’m getting at some- 
thing. 

And then there is the Continental Lumber Co., 
in Houston, Mr. Davidson’s chosen home town. 
That’s capitalized at $500,000. Mr. Davidson is 
president of all the foregoing and he owns 99 per- 
cent of all the stock in all of them. You might 
say that he is established-like. 





URGES TARIFF PROTECTION FOR SOUTH 


GREENSBORO, N. C., Aug. 22.—Protection of 
southern industries thru the imposition of an 
adequate tariff on foreign products was de- 
clared essential for the development of home 
enterprises, in an address before the fifth con- 
gress of the Southern Tariff Association, held 
at Greensboro, Aug. 15 and 16, by John H. 
Kirby, of Houston, Tex., president of the organ- 
ization. 


Senator E. F. Ladd, of North Dakota, C. W. 
Parsons, secretary of the American Chemical 
Society, William Burgess, a member of the 
United States tariff commission, and R. E. Tay- 
lor, president of the National Mohair Growers’ 
Association, were other prominent speakers be- 
fore the congress. 

Resolutions were adopted at the final session 
urging a protective tariff on southern agricul- 
tural, mineral and pastoral products. A com- 
mittee was appointed and sent to Washington 
to lay the resolutions before the Senate finance 
committee. 
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RAINS HOLD FOREST FIRES DOWN 


SEATTLE, WasH., Aug. 20.—General rains in 
the Puget Sound country this week have re- 
moved immediate danger of forest fire. The 
precipitation at Tatoosh was .42 inch, in Seattle 
.36 inch and at North Head .25 inch—those 
points marking the broad stretch of territory 
from the Straits of Fuca to the Columbia River 
and as far inland as the Cascade Mountains. 
The remainder of the forest fire season seems 
to be easy. Not since 1913 has this entire area 
been so free of conflagration, there having 
been only a few fires in logged-off regions and 
no fire at all in the timber. The Washington 
Forest Fire Association under George C. Joy, 
chief warden, has seventy-two patrolmen in the 
field; while the State service, under Supervisor 
Fred E. Pape, employs forty-five patrolmen. 
Under the joint service there are nineteen dis- 
trict wardens, and also eleven county wardens, 
in addition to sixty extra patrolmen. At least 
seventy-five of the patrolmen are supplied with 
automobiles. The forest agencies are constant- 
ly on the move. 


COAST BUSINESS SHOWS IMPROVEMENT 


SEATTLE, WasuH., Aug. 20.—General resump- 
tion of camps and mills adjacent to Seattle is 
noted by a current Four L bulletin issued from 
the local headquarters in charge of George B. 
Sypher, district manager. Concurrently with 
this encouraging note is the positive statement 
of a prominent local manufacturer who asserts 
that local and rail business, as gaged by in- 
quiry at his mill, ‘‘looks better than for a long 
time.’’ The review of the West Coast asso- 
ciation places local business for the week at 4,- 
081,947 feet, as compared with 3,613,919 feet 
for the previous week. Among the mills listed 
by the Loyal Legion as running are: Snoqualmie 
Falls Lumber Co., Snoqualmie; Kent Lumber 
Co., Barneston; Page Lumber Co., Eagle Gorge; 
Puget Mill Co., Port Ludlow and Port Gamble; 
Bloedel Donovan Lumber Mills, Skykomish; In- 
dex-Galena, Index; White River, Enumclaw; 
Machias, Woodinville. Mr. Sypher says: 


In Seattle all mills with two exceptions are 
operating, and one of the mills is down for repairs 
only. There is a noticeable tendency on the part 
of mills outside of the Four L organization to 
adopt a wage scale on the basis of $2.50 to $2.60 
as the minimum. Some mills are paying as low 
as $2.35 to $2.40, while the Four L are holding 
up to $3 as their minimum. A few are paying as 
high as $4, and one mill in Seattle has a minimum 
of $4 to $4.25. 

Logging camps in the Four L operations in this 
district are pretty much on the basis of the $3 
minimum for common labor; but some are paying 
$3.20 to $3.40, and a few as high as $4. Outside 
of the organization the scale is $2.60 to $3. In 
Grays Harbor territory one operation is working 
nine hours in the woods, on a scale for common 
labor of 35 cents an hour. 

It now looks as if logs on the general market 
were due for a drop of $2, to a base price of $10, 
$14 and $18; however, No. 1 may stay at $20 for 
some time. Haywire loggers are quite active, but 
their output has declined somewhat from the max- 
imum of mid-June, when these agencies were put- 
ting daily from 600,000 to 700,000 feet into the 
water, ince that time from 30 to 40 percent of 
such operations have closed down and the daily 
total has dropped to probably 400,000 to 500,000 
feet. The highest price paid for this output at 
the dump is $11, which figures a basis of about $4 
off list as the average price. About half of the 
haywire output, averaging 50 percent No. 2 and 
50 percent No. 3, is being sold on the basis of $10 
camp run at the dump. 

Wages in the woods have been cut to the absolute 
minimum, so that the cost of production is consid- 
erably less than a few months ago. There seems 
to be no doubt that logs will be reduced to a base 
of $10, $14 and $18. The labor supply is heavy. 
There are plenty of men who have come from other 
industries into this section, since logging and lum- 
bering gives employment to more men than any 
other activity in the Pacific Northwest. The camps 
are resuming at a rather rapid rate, and from in- 
formation at hand it would appear that logging in 
sale Givtrant will advance to 75 percent capacity by 

ept. 1. 





A local mill has received an inquiry for sev- 
eral carloads of railroad material for the Ore- 
gon-Washington Railroad & Navigation Co., the 
items including sills, siding and decking. 

The West Coast review covering 107 fir mills 
reports production at 55,908,400 feet, or 28 per- 


cent below normal, New business for the week 
ended Aug. 13 totaled 58,404,876 feet, and ship- 
ments 61,827,379 feet. For delivery by rail 


new business totaled 1,374 cars, rail shipments 
1,248 cars; unshipped balance, 2,876 cars. In 
the cargo trade domestic orders totaled 5,542,- 
796 feet; export, 7,580,135 feet. Coastwise and 
intereoastal cargo shipments totaled 14,956,782 
feet; export shipments, 5,348,650 feet. 


EFFICIENCY OF RED CEDAR SHINGLES 


BELLINGHAM, WASH., Aug. 20.—The ac- 
companying illustration shows a roof made 
of red cedar shingles which has defied wind 
and rain for more than sixty years. Altho 
now located within the United States, the 
British flag once floated over this block house. 
When Uncle Sam and John Bull were disput- 
ing about the interpretation of the treaty 
which settled the Northwest Boundary and 
decided the ownership of the northern islands 
of Puget Sound, it was agreed that both coun- 
tries might occupy San Juan Island, the 
largest in the group. Consequently, the Brit- 
ish built a fort and established a military 
camp at one end, while the Americans did 
likewise at the other. This is the old British 
fort built in 1856. Altho somewhat moss 
covered, the shingle roof is still on duty, 











A mute witness to the efficiency of the red cedar 
shingle 


keeps out the water in a region of unusually 
heavy rainfall, and is a mute witness to the 
efficiency of the red cedar shingle as a roof 
covering. 


COAST LUMBERMEN ON OUTINGS 


SEATTLE, WasH., Aug. 20.—The lure of the 
wilds finds a subject of enduring sympathy in 
Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association. That fact 
probably explains why Mr. Allen is a regular 
and consistent visitor to Paradise Inn, Mount 
Rainier National Park. ‘‘One of the great 
sports of the members of the West Coast asso- 
ciation this year is feeding the bears,’’ re- 
marks Bob. ‘‘At Narada Falls the bears wel- 
come the lumbermen as about the only civilized 
beings with whom they care to associate. No 
doubt contact with a bear market for so long a 
time has prepared the lumbermen so that ihey 
can approach the animals without fear and 
trembling. ’’ 





Speaking of bears brings to mind the appear- 
ance in Seattle today of E. C. Knight, of Van- 
couver, B. C. He is now on the fag end of a 
vacation spent for most part in the grizzly 
region of British Columbia. Says Mr. Knight: 


I saw some tracks, but no grizzlies, thank you; 
and I didn’t try to. I did see all kinds of deer 
and some caribou in that wonderful region. One 
of the most enjoyable features of my outing was 
the experience of camping by a mountain lake. It 
was clear as crystal, and literally swarmed with 
trout. The fish snapped the fly the instant it 
struck the water, and once in awhile we would 
pull in a double catch as fast as we could make 
the cast. 


A. C. Dixon, of the Booth-Kelly Lumber Co., 
Eugene, Ore., has laid his plans for a hunting 
and fishing trip that will take him into the 
Crater Lake district of southern Oregon. Here 
is a hint for David L. Goodwillie, of Chicago, 


for no doubt Mr. Dixon will acquire the dope for 
another hunting dog story. 

L. A. Nelson, representing the West Coast 
Lumbermen’s Association in Oregon, has re- 
turned from a vacation of two weeks in the 
rugged Cascade range of northern Washington. 
He is said to have succeeded in scaling Mount 
Shuksan, the only remaining peak among the 
scores he had visited but not negotiated dur- 
ing thirty-odd summers spent in active imita- 
tion of the mazama, or mountain goat. 


OUTLINES SHINGLE SALES CAMPAIGN 


SEATTLE, WasH., Aug. 20.—Shingle manufac- 
turers of western Washington met in the as- 
sembly room of the Henry Building Wednes- 
day, and discussed many points of interest to 
the industry. Also a representative delegation 
attended the wholesalers’ luncheon. At the 
morning session, R. S. Whiting, manager of the 
shingle branch, West Coast Lumbermen’s As- 
sociation, outlined his plans for a sales cam- 
paign based on educational methods. He based 
his argument.on the fact that the wooden shingle 
is the only material by which the exterior of 
a house can be entirely covered satisfactorily. 
But it was necessary to instill information by 
some method into architects, contractors and re- 
tailers. As part of the plan, Mr. Whiting fa- 
vored the use of exhibits, such as panels, sec- 
tions of roofing and so on, supplemented by 
literature. He explained that the shingle branch 
has in preparation a booklet ‘‘How Shingles 
Are Made,’’ tracing all the steps from the mill 
to the consumer. He would supply ‘‘Ad Say- 
ings’’ also. A part of his talk dealt with hostile 
legislation, and the attitude of the fire under- 
writers, who had practically made up - their 
minds that nothing would ‘‘fireproof’’ wood. 
Thruout his talk, Mr. Whiting emphasized the 
idea of ‘‘service’’ to the dealer. 

At the wholesalers’ luncheon Chairman A. J. 
Wartes made a complimentary speech turning 
the meeting over to J. S. Williams, former sec- 
retary of the shingle branch, but now manager 
of shingle sales for the Grays Harbor Shingle 
Co., Aberdeen, Wash. Mr. Williams remarked 
that ‘‘the more you delve into the question of 
proper roofing the more you find that the facts 
are in favor of red cedar shingles.’’ He in- 
troduced E. C. Miller, of Aberdeen, president 
of the shingle branch, who talked for twenty-five 
minutes, outlining impressions gained during an 
eastern trip lasting from April to July, during 
which he had exhibited to retailers, architects 
and contractors a number of charts bringing 
out the economy and utility of red cedar shingles. 
Mr. Miller said in part: 





My effort was to learn something about the sell- 
ing end of the industry, and to regard it from the 
viewpoint of the retailer, the architect or other 
business men who are in any way interested. I 
brought out the point that the aim of the associa- 
tion is to take the “guess” out of red cedar shin- 
gles and to replace it with positive information, 
so that in talking red cedar shingles we would be 
able to figure from one correct basis. 

Referring to his charts, Mr. Miller evolved 
the general principle that the higher the grade 
of the shingle the cheaper the price, when con- 
sidered from the standpoint of utility. He 
demonstrated that there was greater utility in 


the 24-inch Royal, on account of the item of 


weather exposure, than in any other shingle. 
During his absence he gave away 1,600 charts, 
with the result that retailers and others who 
examined into the figures were surprised, if not 
actually dumbfounded. ‘‘We propose’ to make 
a drive to get all this information out to every- 
one who uses shingles,’’ concluded Mr. Miller. 
‘*T think the association can increase the sale 
of shingles many times over, if we can carry 
out the policy of Mr. Whiting. We must put 
men into the field. We need to educate the 
architect and the contractor, and certainly we 
must educate the men who handle shingles in 
the yards.’? 


A ‘‘Forest Book’? will shortly be issued by 
the Canadian Forestry Association for distribu- 
tion to the boys of the Dominion. There will 
be 10,000 copies in English for the Boy Scouts; 
and 10,000 will be in French for distribution 
among the boys of Quebec. 
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WOOD BOXES ARE CONSIDERED BEST 


A concern which uses a large number of ship- 
ping boxes recently set about trying to procure 
the best kinds of boxes for the articles which it 
handles, and wrote the following letter to the 
buyer for a large grocery house: 


I am particularly against receiving so many 
goods packed in paper cartons. Glass goods, green 
or fresh soaps, canned goods etc. are being deliv- 
ered to us in paper containers. Glass goods are 
easily broken, so they can not be shipped a long 
distance ; green soaps if piled in a freight car with 
a weight upon them are crushed, and if one or two 
containers of canned goods swell the whole package 
is spoiled. 

We have recently sent the enclosed letter to our 
buyers instructing them if they can get away from 
this abuse to do so. 


Here are the specific instructions issued to 
the buyers: 


We are having too many goods delivered in paper 
containers. 

They can not be shipped for export. 

They can not be opened for sampling. 

They crush easily under the weight of ‘other goods 
when loaded on trucks, cars or steamships. 

They get wet and show damage. 

If they contain liquid or moist goods like soaps 
or seeded raisins they crumple up. 

We can get nearly all goods in wood if we insist 
on it. 

Macaroni, vermicelli, raisins and hundreds of 
lines we handle can be bought in wood if buyer will 
think of it and insist on it. 

Where it seems impossible to buy at best prices, 
unless we take containers, then, and then only, 
we want at least one-half of the order in wood. 

You must respect this request and act accord- 





shortleaf pine and hardwoods, and a char- 
tered railroad twelve miles long. The new 
owners also bought the timber holdings of 
the 8S. V. Russell Estate comprising about 
70,000,000 feet. They are said to be nego- 
tiating for the purchase of timber lands be- 
longing to *Cliff Williams, of Meridian, Miss. 
The deal was put thru by J. Nouma Jordy, of 
New Orleans. 


FIRE CAUSES LITTLE INCONVENIENCE 


Jamaica, N. Y., Aug. 22.—The advantage 
of operating two yards in the same locality was 
demonstrated yesterday when the Richmond 
Hill (L. I.) plant of the Tisdale Lumber Co. 
was swept by fire that caused a loss of $100,- 
000. The main yards of the company are at 
Astoria, L. I., and even tho the firm may be 
inconvenienced at a time when it was taking a 
leading part in supplying lumber for the great 
number of building projects now under way in 
Queens County it will be able to meet all de- 
mands. ; 

The stock of lumber at the Richmond Hill 
plant was almost entirely southern pine. By 
operating the two yards the company has been 
able to save haulage expense and at the same 
time make quicker deliveries. 

Several weeks ago a representative of the 
AMERICAN LUMBERMAN visited the plant of the 
Tisdale company in Richmond Hill and at that 


REFORESTATION BY PAPER COMPANIES 


A report published by the American Paper 
& Pulp Association summarizes successful at- 
tempts made recently in this country at com- 
mercial forestry, particularly tree planting. 
Figures showing cost of reforestation in various 
parts of the country should prove of interest, 
because information on that subject has been 
meager. 


In Canada, success has attended efforts to 
grow jack pine for paper. This is a small short- 
lived tree, and it has not usually been looked 
upon favorably as a species for planting. Eighty 
years is more than the average life of these 
trees. Norway pine, white pine, Norway spruce 
and: Douglas fir have been planted with success 
in eastern Canada, at an average cost of $15.12 
an acre, and there is promise that these species 
will make desirable contributions to the paper 
supply of the future. 

In Ohio, plantations of cottonwood, aspen, 
yellow poplar and soft maple have been made 
at an average cost of $13.93 an acre. 

Suecess has attended plantations of spruce 
and pine in Massachusetts, Maine, Vermont and 
New Hampshire. The cost of planting in New 
Hampshire has been about $15 an acre. 

Wisconsin State authorities have been plant- 
ing white, Norway, and Scotch pine at costs 
ranging from $4 to $17 an acre, depending on 
location, transportation and other factors. The 








Fleet of the J. D. Loizeaux Lumber Co., Plainfield, N. J. As All Motor and Horse 


ingly. Always ask how goods are packed, put in 
your contract or order “wood cases only,” and 
have enough sand to stand by your instructions. 


BUILDER ACCUSED OF AIDING YARD THEFTS 


BautTimorE, Mp., Aug. 22.—Louis Buckner, a 
real estate broker and builder of houses, was 
arrested last Wednesday night on the charge of 
receiving from two negroes lumber stolen from 
the Ryland & Brooks Lumber Co., knowing that 
the lumber was stolen. The total quantity in- 
volved is 1,878 feet. The thieves are said to 
have admitted that they sold the lumber, which 
was valued at $100, to Buckner for $21.90. 
There have been numerous complaints, particu- 
larly of late, about thefts in the lumber dis- 
trict, and the Lumber Exchange has made spe- 
cial representations to the municipal and police 
authorities. The discovery of the theft from 
the Ryland & Brooks company is the result of 
special vigilance. 


PURCHASE LOUISIANA BAND MILL 


New Orueans, La., Aug. 22.—Sale of the 
mill and timber of the George W. Fouke 
Lumber Co., of Fouke, Miss., has been an- 
nounced. The purchasers are Mr. Waterman, 
of the Waterman Lumber Co., Waskman, 
Tex.; W. F. Ingham, of Ingham Lumber Co., 
Kansas City, and W. 8. Walker, of the Walker 
Lumber Co., Boyce, La. It is a partnership 
arrangement: Claude Fouke, of the George 
W. Fouke Lumber Co., retains a small inter- 
est. The name of the reorganized concern 
will be the Waterman-Fouke Lumber Co. The 

rty consists of a splendid single band 
init, ‘pl planing mill and other modern equip- 
ment, about 90,000,000 feet of longleaf and 


time the firm had improvements in prospect that 
would increase its facilities there. Another re- 
sult of yesterday’s blaze will be that the plant 
will be reconstructed at the earliest time pos- 
sible and it is safe to predict that the two yards 
of the Tisdale company will be in operation, 
working in conjunction with each other, in a 
very few weeks. 


A MARKET FOR HEMLOCK MILL WASTE 


MERRILL, WIs., Aug. 24.—The Schroeder 
Lumber Co. has completed the erection of a 
building for the manufacture of hemlock chips 
for pulpwood. The company will use all of 
the wood that is now sold for firewood. The 
chips will be sold to paper manufacturers using 
chips from sawmills, instead of logs, and will 
save several steps in the manufacture of paper. 





ANOTHER SOUTHERN PINER GOES TO WEST 


Kansas City, Mo., Aug. 22.—The board of 
directors of the Central Coal & Coke Co. had a 
meeting on Saturday morning authorizing the 
purchase of the Oregon-American Lumber Co., 
of Portland, Ore., and its subsidiaries, with hold- 
ings consisting of 24,000 acres of land with a 
stand of timber which is said to be second to none 
on the Pacific coast in quality and favorable log- 
ging conditions. The purchase also includes 
fifty-two miles of railroad, and booming grounds 
with sufficient storage capacity for fifty million 
feet of logs. The timber purchased is what is 
known as yellow fir and is of virgin growth. 
The property will be operated to provide an 
output to make up for production in the South 
lessened as a result of depletion. Plans for 
development have not yet been completed but 
will be announced as soon as perfected. 


Equipment Is Painted a Bright Yellow 


reports indicate that direct seeding in that re- 
gion will be successful if the seed is lodged in 
mineral soil and not on leaves which cover the 
ground. In that region they plant one thousand 


young trees to the acre. In Michigan they 
recommend, for paper, Norway spruce in the 
south and jackpine in the north. 


In New Jersey and New York the cost of 
planting ranges from $10 to $15 an acre. At 
one station the nursery cost per season to pro- 
duce 200,000 trees is $40 to $50. Nursery stock 
there costs, ready for planting, from $2.50 to 
$10 a thousand trees. Experiments in New 
Jersey have béen made with Douglas fir, Nor- 
way spruce, loblolly pine, jack pine, hemlock, 
balsam fir and yellow poplar. 


TO ENTERTAIN BRITISH GRAND ADMIRAL 


Kansas City, Mo., Aug. 23.—Admiral Earl 
Beatty, commander of the British Grand Fleet, 
will be the guest of Mr. and Mrs. R. A. Long 
during the American Legion convention here 
beginning Nov. 11, Armistice Day. A cable- 
gram received last Friday from Mr. Long, who 
now is in London on his way home from a 
European tour, said that Admiral Beatty had 
accepted the invitation to the convention and 
had consented to be the guest of Mr. Long while 
in Kansas City. A staff of high officers of the 
navy will accompany Earl Beatty. It is ex- 
pected that Capt. Haynes Ellis, son-in-law of 
Mr. Long, will be attached to the earl’s party 
on the American tour. 


THE ART OF INLAYING one wood with ‘strips 
of those of other colors is known as marquetry. 
The pieces used as inlay may be of materials 
other than wood, such as shell, metal or ivory. 
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MUST PAY INCREASE INBOUND AND OUT 


[Special telegram to AMERICAN LUMBERMAN] 

WasuineTon, D. C., Aug. 24.—In a formal 
opinion handed down in Docket No. 11193— 
Bell Lumber Co. et al. vs. Director General 
as agent, Ahnapee & Western Railway Co. et 
al—division 3 of the Interstate Commerce 
Commission finds not unreasonable the rates 
applicable on lumber and other forest prod- 
ucts in carloads shipped from points in Ore- 
gon, Washington, Idaho and Montana to St. 
Paul, Minneapolis, and Minnesota Transfer, 
there unloaded, stored, sorted or treated and 
reforwarded to points south and east. The 
rates charged on certain shipments are found 
to have been illegal as alleged by complain- 
ants, and the director general, as agent, is 
directed to refund the overcharges, with in- 
terest. An order is entered dismissing the 
complaint. 

Complainants contended that it was unrea- 
sonable and unduly prejudicial for the car- 
riers to apply the increase under general order 
28 of the Railroad Administration to both the 
inbound and the outbound shipments, altho 
they were unloaded and reshipped, as distin- 
guished from thru or continuous shipments on 
which only one increase of 5 cents a hundred 
pounds was applied. 

The allegation that illegal rates were 
charged on certain shipments reforwarded 








business on a larger scale and to liquidate its 
obligations, the Multnomah Lumber & Box Co. 
has increased its capital stock from $1,500,000 
with a surplus of $300,000, to $3,000,000 with 
a surplus of more than $300,000, adding a 10 
percent cumulative preferred stock issue of 
$1,500,000, which will soon be placed on the 
market. Arrangements are being made to 
offer employees part of the forthcoming stock 
issue. The company has never closed down 
because of business conditions and has made 
satisfactory earnings each year. 





SOUTHERN PINE EXPORT BRIEF FILED 


WASHINGTON, D. C., Aug. 23.—The Southern 
Pine Association has filed with the Interstate 
Commerce Commission its brief in Docket No. 
12,570—Southern Pine Association vs. Di- 
rector General of Railroads et al.—involving 
export lumber rates to Gulf ports. This pro- 
ceeding grew out of the cancelation of ex- 
port rates on lumber under Section 3 of Gen- 
eral Order No. 28 issued by the Railroad Ad- 
ministration in 1918. 

The commission is urged to find that present 
export rates on lumber to Gulf ports are un- 
reasonable per se; that discrimination exists 
against lumber manufacturers east of the 
Mississippi River; that the discrimination 
should be removed by the restoration of all 





NEW WHOLESALE CONCERN INCORPORATED 


Wausau, Wis., Aug. 24.—On Sept. 1 a new 
wholesale lumber corporation will open for busi- 
ness in this city under the name of the Adams- 
Thom Lumber Co. The company has been in- 
corporated with capital of $25,000. 

The Adams-Thom Lumber Co. was organized 
by J. J. Adams, formerly sales manager of the 
Brooks & Ross Lumber Co., of Schofield, and 
W. S. Thom, previously sales manager of the 
Langlade Lumber Co., of Antigo. Both Mr. 
Adams and Mr. Thom are well known in the 
lumber industry, being familiar with the trade 
thruout the central and eastern States, and hav- 
ing a large acquaintance with the mills of Wis- 
consin and Michigan. 

The new company will specialize in northern 
hardwoods and white pine and will also handle 
fir and yellow pine. The main office of the 
Adams-Thom Lumber Co. will be in the Trust 
Building, this city. 





LABOR UNIONS START OWN BANK 


PHILADELPHIA, Pa., Aug. 22.—The banking 
committee of the Central Labor Union has 
opened an office of what they say will be ‘‘a 
bank of and for the people’’ in banking rooms 
at 927 Chestnut Street, where it expects to start 
a banking business about Oct. 1. It will be a 
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With Jet Black Lettering, Striping and Trimming, It Is So Cusine as to Be the Best Known in Northern New Junie 


from the Twin Cities applies to shipments in 
transit or in storage on June 25, 1918, and to 
shipments originating subsequent to that date 
but prior to Feb. 5, 1919, at which time the 
maximum increase of 5 cents in combination 
rates was restricted to ‘‘continuous’’ ship- 
ments. 


STARTS STAVE AND HEADING MILL 


NortTH STRATFORD, N. H., Aug. 22.—The New 
Hampshire Stave & Heading Mill has just start- 
ed up a new fire proof stave and heading ‘mill 
here which will be run as a separate unit from 
its sawmill which was taken over recently. 

The mill is located on the lines of the Maine 
Central and Grand Trunk railroads and as the 
company has sufficient timber for more than a 
twenty-year cut it is in position to take care 
of the requirements of the trade in both lines. 
All sales will be handled from the New York 
office of the company at 79 Wall Street. 


PURCHASES GOVERNMENT SPRUCE RAILROAD 


PORTLAND, ORE., Aug. 20.—The Multnomah 
Lumber & Box Co., of this city; has purchased 
from the United States Spruce Corporation 
for a price of $400,000, the Yaquina Northern 
Railroad. The line was built by the Govern- 
ment during the war to tap a large tract of 
high grade spruce in the Siletz reservation in 
Lincoln County. The spruce forest which it 
enters is estimated to contain between 3,000,- 
000,000 and 5,000,000,000 feet and the timber 
runs about 50 percent spruce, the remainder 
being fir, cedar and hemlock. * Work will im- 
mediately be begun on logging the timber 


nearest the road and the logs will be brought . 


to. Portland. 
To finance the purchase and to develop its 


rates on lumber for export to Gulf ports 
which were canceled by freight rate author- 
ities 15,160 and 15,161, subject, however, to 
horizontal increases authorized under General 
Order 28 and Ex Parte 74; that subject to 
the fourth section of the Act to regulate com- 
merce, all lumber producing points in the 
Southeast from which export rates to Gulf 
ports did not apply as of June 24, 1918, be 
granted graded export lumber rates, and that 
such rates be lower by not less than 2 cents 
per hundred pounds (the spread increasing 
proportionately with distance) than the do- 
mestic rates contemporaneously applying to 
Gulf ports of export. 

Reparation with interest also is asked on 
shipments moving at domestic rates by reason 
of the cancelation of lumber export rates. 

The brief quotes the following from a de- 
cision by the commission, showing that the 
conditions which influenced the Railroad Ad- 
ministration in formulating Section 3 of Gen- 
eral Order 28 no longer exist: 

The rates (exports on iron and steel articles) 
remained in effect until June 25, 1918, when all 
export rates were canceled, as it was thought that, 
due to the disrupted conditions of ocean transpor- 
tation, whatever export tonnage there was could 
move on domestic rates. * Owing to the 
uncertain conditions of ocean transportation it was 
impossible to apply the same general principle of 
approximate equalization of charges on export 
traffic via Atlantic and Pacific coast ports, but 
after the signing of the armistice there was a 
gradual release of shipping and ocean rates became 
more normal, 

In this connection the brief says: 

The foregoing applies in its effect particularly 
to the lumber manufacturers, who have taken their 
postwar liquidation and are ready for the ap- 
proaching period of normalcy. It is high time that 
the carriers realize “that the war and the ab- 
normalities incident thereto are past history.” 


private bank, but under the State banking laws. 
It is capitalized at $100,000,000, and business 
will be begun as soon as the first $1,000,000 
of stock has been sold. The union has sold to 
date $350,000 worth. The bank will cater to 
workmen particularly, and the officers and 
trustees will all be prominent labor men, they 
employing the best banking talent possible. 
The bank is founded on plans of the late Whar- 
ton Barker, one of the most prominent bankers 
of recent years. 





PLANS CONCENTRATION YARD 


Datuas, TEx., Aug. 22.—The Stickle Lumber 
Corporation, this city, plans to erect a whole- 
sale and retail lumber concentration yard on 
property it has recently acquired on the Houston 
& Texas Central Railway in South Dallas, the 
cost to be approximately $175,000. The new 
plant will consist of seven buildings to be 
erected on this 5-acre tract, including a 2-story 
office building, planing mill, oak flooring plant, 
lumber sheds and commissary. The planing 
mill will have a capacity of about sixty cars a 
month and the flooring plant a capacity of ap- 
proximately twenty-five cars a month. 

The Stickle Lumber Corporation is incorpo- 
rated for $400,000 and the officers are: A. W. 
Stickle, president and manager; F. E. Cragin, 
vice president; Jeter Morse, vice president; R. 
D. Hart, secretary; E. S. Hooper, treasurer. 

A. W. Stickle, the president of the Stickle 
Lumber Corporation, is also vice president and 
general manager of the Stickle-Crogan-Morse 
Co., of this city, and the latter company will 
handle the selling end of the new plant, which 
will buy lumber in the rough and finish it, sell- 
ing the finished lumber at both wholesale and 
retail. 











AMERICAN LUMBERMAN 








Aveust 27, 1921 





BUILDING ACTIVITIES IN MANY SECTIONS 


A HOME FINANCING PLAN THAT WORKS 


MINNEAPOLIS, MINN., Aug. 23.—‘‘In our 
home financing operations we have the codpera- 
tion of the first mortgage men, because we do 
not compete with them; of the material men, 
because we increase the sale of building ma- 
terials; of real estate men, because we facilitate 
the transfer of real estate; and of employers, 
because we stabilize labor and give working 
men a financial interest in the community,’’ 
said Samuel N. Reep, president the Home 
Financing Corporation of this city, organized 
about two years ago to aid persons of moderate 
‘means in acquiring homes, thru a plan of month- 
ly payments. A. M. Melone, vice president and 
treasurer of the Melone-Bovey Lumber Co., and 
A. R. Thompson, president Thompson Lumber 
Co., are directors in the corporation. 

In reply to a request from the AMERICAN 
LUMBERMAN’S representative for information as 
to the working of the corporation’s plan of 
financing, Mr. Reep said: 


The fundamental idea and purpose of the Home 
Financing Corporation is to stimulate home owner- 
ship in Minneapolis. The greatest obstacle to home 
ownership is in the financing of homes. There are 
good facilities for placing first mortgages up to 
about one-half of the value of the property ; beyond 
that amount the bonuses which must be paid are 
very high. To meet this need the corporation is 
organized, with authorized capital of $500,000. It 
is our purpose to sell $250,000 of the stock. Of 
this we have one-half pledged. 

We began working on the corporation two years 
ago. We opened our offices for business Sept. 1, 
1919, since which time we have financed a number 
of homes. We finance up to 80 percent of the value 
of the home, taking title to the property and sell- 
ing back on contract. The monthly payments are 
at the rate of complete payment in at least 140 
months. Since at the end of five years the loan 
will be reduced to less than one-half of the value 
of the property, the entire amount becomes due and 
payable at that time, and the applicant can _ re- 
finance himself easily at first mortgage rates. Thus 
we tide over the period when he has to pay the 
large bonuses, and at the same time are not com- 
peting wtih the reputable first mortgage loan com- 
panies. In fact many of them are stockholders in 
this corporation. 

We charge the regular real estate board loan 
commission rates, and the rate of interest is one- 
half of 1 percent above the conservative first mort- 
gage rates. ‘ 

In order to re-finance ourselves we place first 
mortgages, or these contracts are used as a basis 
for bond issues. When we get about $50,000 of 
these securities, averaging not more than 60 per- 
cent of the cost value of the property, $50,000 in 
bonds will be issued against them. 

We finance homes already built as well as homes 
to be built. We seldom loan to exceed $5,000 on 
any property. The average loan is about $3,000, 
and the average amount loaned is about 71 percent 
of the value of the property. Some need the full 
80 percent while others need much less. When 
the applicant wants only 50 percent of the value 
of the property, we inform him that he can get it 
cheaper at one of the regular loan companies at 
one-half of 1 percent lower interest. 


SUBURB HAS BUILDING BOOM 

MILWAUKEE, WIs., Aug. 23.—W. J. Hubbard, 
Milwaukee sales representatives of the Winegar- 
Gorman Lumber Co., of Chicago, is president of 
the village of Shorewood, one of the most ex- 
elusive, purely residential suburbs of this city, 
with population of about 3,100. Mr. Hubbard 
says that since Jan. 27, 154 new residences have 
been begun in the village. The value of these 
residences as shown by the building permits 
totals $1,011,000. This will be largely increased 
by residential building during September and 
October. ‘‘The property owners are building,’’ 
said Mr. Hubbard, ‘‘ having been convinced that 
building materials, especially lumber, have 
reached their lowest levels. ’’ 





BUILDING FIGURES FOR SEVEN YEARS 

Sr. Louis, Mo., Aug. 23.—From advance in- 
formation from the 1921 Missouri Red Book just 
sent out by Commissioner William H. Lewis of 
the Missouri State Bureau of Labor Statistics, 
it is learned that in St. Louis, Kansas City 
and St. Joseph during the seven years from 
Jan. 1, 1914, to Dec. 31, 1920, 82,189 building 
permits were issued for improvements of the 
value of $175,454,390. These-are the three larg- 
est cities in the State. 

During the period stated, St. Louis issued 56,- 
830 permits for improvements’ worth $96,887,- 


473. In the same period, Kansas City reported 
21,875 permits for improvements of the esti- 
mated value of $71,281,000, while St. Joseph re- 
ported 3,784 permits for $7,285,813 in improve- 
ments. 

Attention is called in the report to the fact 
that building materials, which represent a price 
equivalent to 100 in 1913, and as low as 94 in 
1914, averaged 192 in 1919, and in 1920 reached 
the still higher index of 308.- The average in- 
crease for the three chief materials, steel, lum- 
ber and cement, and labor, 1921, over 1914, alone 
reached 126 percent. For all building materials, 
1920 over 1914, the increase averaged 211 per- 
cent. The increase in costs of all building ma- 
terials, 1920 over 1914, was 121 percent greater 
than for labor, the report says. 








MUCH BUILDING FOR PITTSBURGH 

PITTSBURGH, Pa., Aug. 22.—Between $15,- 
000,000 and $20,000,000 is the aggregate sum 
that is ready to be put into downtown building 
construction in Pittsburgh. Expenditure of this 
vast sum, much of which will be spent for lum- 
ber, awaits only a settlement of the controversy 
among contractors and building trades unions. 
A great percentage of the money will be ex- 
pended by commercial and mercantile firms. 
Scarcity of floor space has necessitated the build- 
ing program. 

Cost of individual buildings will run up to 
$5,000,000. Architectural plans have been made 
and contracts are ready to be let. From five 
to six years may be required to complete the 
program. Contractors are sure that with a 
settlement of the labor controversy other build- 
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ing projects will appear on the surface. The 
$15,000,000 to $20,000,000 estimate does not 
include dwelling and apartment projects. 
Blocks and groups of dwellings are planned, 
which will add more millions to the nearby 
building operations of the district. 





AMERICAN PLAN GAINS GROUND 

San Francisco, Cauir., Aug. 20.—Every- 
thing points to the ultimate success of the 
American plan of building construction in 
San Francisco and nearby territory. The 
unions appear to be bedten and several thou- 
sand men are working under the regulations 
imposed by the Builders’ Exchange. Many 
jobs are being completed with several thou- 
sand men at work. Some new construction 
work is being started, but it may take con- 
siderable time to secure complete forces of 
efficient mechanics whom contractors can de- 
pend upon to do work that will enable them 
to figure costs in a normal. way. 

The case against Charles Gompertz and 
other officials of the Builders’ Exchange for 
conspiracy in restraint of trade in refusing 
to supply materials to contractors working 
under union rules, has been dismissed by 
Judge McAtee. 


PAINTERS AGAIN REDUCE WAGES 

OMAHA, NEs., Aug. 23.—Union painters for 
the second time this year have reduced their 
wage scale, bringing it down from 1.12% cents 
to 90 cents an hour, effective yesterday. This 
they did in codperation with the carpenters, 
bricklayers, plasterers, and other building trade 
unions, which are seeking to stimulate building 
activity in this way. 








DECREASE IN BUILDING LABOR’S WAGE 

Rocuester, N. Y., Aug. 24.—The board of 
arbitration here announces decreases of approxi- 
mately 15 percent in building wages from a 
year ago. Carpenters will receive 85 cents an 
hour and lathers 80 cents. Mayor Edgerton is 
chairman of the board and four other members 
represented the employers, employees and public. 





ANNOUNCE OPEN SHOP POLICY 


In a circular dated Aug. 17, addressed to 
the ‘‘architects and business interests of Chi- 
cago and vicinity,’’ the Chicago Association of 
Wood Industries announces that hereafter the 
plants operated by its members will be con- 
ducted on the open shop basis, with a 9-hour day. 
The above named organization is the outcome 
of the unsatisfactory labor conditions prevail- 
ing in the woodworking industries during the 
last three months. 

The announcement states in detail the causes 
leading to the adoption of an open shop policy, 
reading as follows: 


An erroneous impression seems to be prevalent 
among some of the Chicago business interests that 
all the factories producing building trim in the 
city of Chicago were parties to the agreement 
which excluded all millwork, made outside of Chi- 
cago, from being used in Chicago buildings, thus 
giving the local factories a monopoly of the Chicago 
buildings and increasing their cost. 

The mills producing building work in Chicago 
belong principally to three associations, namely : 
The Cabinet Manufacturers’ Association; the Mill- 
men’s Association (Division G of the Lumbermen’s 
Association) ; the Woodworkers’ Employers’ Asso- 
ciation. The cabinet manufacturers build china 
cabinets etc.; the millmen furnish sash and doors 
and commercial work to contractors; the wood- 
workers’ employers are contractors who manufac- 
ture, finish and erect the work complete from their 
own factories, also furnishing special work to con- 
tractors. All of these associations have hereto- 
fore employed the same kind of men; namely, union 
men belonging to the Carpenters & Joiners of 
America. 

Some three years ago, when article three of the 
cardinal principles (which were established after 
and as a result of the lockout of 1900) was 
changed to exclude from use on Chicago buildings 
all millwork except union made material, the Wood- 
workers’ Employers’ Association went on record as 
protesting against this change as follows: 


“Resolved, That the Woodworkers’ Employ- 
ers’ Association in regular meeting assembled, 
this day, May 21, 1919, declare that they are 
not in any way connected with the agreement 
now existing between the Millmen’s Associa- 
tion of Chicago, the Carpenters’ District Coun- 
cil and the Carpenter Contractors’ Association 
of America. Furthermore, we are affiliated 
with the Building Construction Employers’ 
Association of Chicago and stand firmly on the 
eight (8) cardinal principles, which are the 
basis of that association, the one principle to 
the use of manufactured material reading as 
follows: ‘3. That there shall be no restriction 
of the use of any raw or manufactured ma- 
terial except prison made’.” 

A large part of the business done by the mem- 
bers of the Woodworkers’ Employers’ Association 
is done for other cities, altho most of the trim for 
the larger Chicago buildings is also made in their 
factories. During the first half of the three years 
in which the changed article 3 has been in force, 
the price of labor in outside cities was for the most 
part high, and Chicago factories were not deprived 
of their share of out-of-the-city work. During the 
last year, however, factories in outside cities have 
been able to operate on a wage scale materially 
‘lower than that demanded by the Chicago unions, 
and competition with outside factories has become 
impossible for Chicago. Furthermore, the unions 
in Chicago have demanded extravagant and unrea- 
sonable conditions, tending to restrict and curtail 
production, making it entirely impossible to operate 
a factory in Chicago if we accede to these union 
demands. 

As a consequence of these conditions, the fac- 
tories belonging to the Woodworkers’ Employers’ 
Association, together with some members of the 
Cabinet Manufacturers’ Association and some from 
the Millmen’s Association, have, after a strike of 
nearly three months, elected to run their factories 
on the open shop or American plan, paying a some- 
what higher scale of wages than is paid in any 
other city and running nine hours a day, fifty hours 
a week, and have joined together under the name 
of the “Chicago Association of Wood Industries.” 

We have no quarrel with union labor. Our ef- 
forts are to give more employment to more men, 
to be able to keep our Chicago factories going and 
not idle or half idle, and thus increase production, 
reduce the cost of buildings, and to do our part in 
starting the country on its upward road to pros- 
perity again. We hope for your support in this 
movement. - We are in it for you and your clients 
and for every man who pays rent. 

CHICAGO ASSOCIATION OF WooD INDUSTRIES, 

Wo. M. WEBSTER, Manager. 





JAPAN HELPS HOME BUILDERS 

WASHINGTON, D. C., Aug. 22.—A report re- 
ceived from Tokio states that the Japanese 
Government during the last year has loaned 
nearly $75,000,000 at low rates of interest to 
Japanese citizens for dwelling house construc- 
tion. More than 50,000 dwelling houses were 
provided for in the loans. In addition the 
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Government spent $15,000,000 in establishing 
intelligence offices, public markets, hospitals, 
community dining rooms, orphanages and 
publie baths. 

The loans were distributed thru dwelling- 
house building unions, having a membership of 
56,705. The prefecture of Osaka received the 
largest division, an advance of about $13,000,- 
000, divided among 435 unions and for building 
6,316 dwellings. Tokio received $12,000,000, 
divided among 314 unions, for 7,000 houses. 


BUILDING CONSTRUCTION ACTIVE 

Jamaica, N. Y., Aug. 23.—Howard Beach, 
on Jamaica Bay, which has been the scene of 
considerable building activity since spring, is 
continuing as a brisk center of construction. 
Fifty-four private dwellings have been com- 
pleted in the last few months and ten others 
have been constructed by professional builders. 
A large-new section is just now being opened, 
which indicates Howard Beach is to continue as 
the ‘‘jumping off’’ place for a considerable 
quantity of lumber in the immediate future. 

The aim is to connect Howard Beach with 
the two Rockaways, thereby bringing a large 
community into closer communication with New 


York City. The result of the building activi- 
ties in the Rockaways has been the launching of 
several new lumber firms in recent months. The 
locality is doing its bit to make the year a ban- 
ner one in building operations on Long Island. 


BUILDING PERMITS INCREASE 


Building permits for July, according to 
statistics issued by the American Contractor, 
showed a marked increase. Building permits 
from 201 cities total $163,104,856 in valuation 
and show a 24 percent gain over July, 1920. 
When it is considered that in many cities es- 
timates are figured on a $1 an hour scale, 
whereas a $1.25 scale was used in 1920, it is 
very clear that the gain in volume is greater 
than 24 percent. Another point of particular 
interest to lumbermen is that the number of 
permits issued during July, 1921, totaled 
45,227; as compared with 36,886 for the same 
month of last year. Gain in building permits 
was general and it seems that from a study 
of the statistics an increase in construction 
is being made in all sections of the country. 

August, it is predicted, will show an equally 
large increase over July. For example, build- 


ing permits issued in Chicago thus far during 
August have exceeded in number those issued 
for all similar periods since 1914. The com- 
missioner of building predicted today that the 
month will break all records since 1914. The 
number of permits issued during the first 
twenty-three days was 747 and the value of 
the buildings involved was $8,686,250. 


PHILADELPHIANS ARE BUILDING 

PHILADELPHIA, Pa., Aug. 22.—Among the 
good news in the building line during the Iast 
week are a dwelling operation of 44 houses in 
Germantown, the sale of thirty-two acres along 
the Northeast Boulevard on which the buyer 
claims he will erect 439 houses, beginning soon 
(this is the largest sale of land for building 
homes since the war) the sale of 1823 and 1825 
Market Street to a syndicate that will erect a 
$250,000 moving picture house, and the perfect- 
ing of plans for a $2,000,000 clubhouse and 
office building at Broad and Wood streets by 
the Elks on a plot for which they have just paid 
$750,000. This will contain the largest audi- 
torium in the city, and contain offices and stores 
as well as lodge rooms and executive offices. 





NEWS FROM THE NATION'S CAPITAL 


MAY LET ROAD CONTRACTS IN FALL 


WASHINGTON, D. C., Aug. 22.—With a view 
to helping the employment situation, Secre- 
tary of Commerce Hoover some time ago, fol- 
lowing a conference here, wrote letters to the 
governors of all States, suggesting the advisa- 
bility of awarding contracts for road work 
in the fall instead of in the spring, which is 
the common practice. His idea was that if 
contracts were awarded in the fall road 
material manufacturers would be in position 
to give employment to considerable numbers 
of men and get their materials in hand so 
that work could be undertaken as soon as the 
weather permitted in the spring. Under the 
present arrangement several weeks of delay 
are occasioned while the materials are be- 
ing manufactured and delivered. 

Many replies have been received to date, 
60 percent of them favoring the suggested 
plan of awarding contracts in the fall. 


Pee 


MONEY TO FINANCE PRODUCTS 


WASHINGTON, D. C., Aug. 22.—Announce- 
ment has been made by M. B. Lane, president 
of the Citizens & Southern Bank, of Savannah, 
Ga., that the application of his bank for a loan 
of $5,000,000 to finance cotton, cotton seed 
cake, peanut cake and naval stores for export 
sale has been approved by the War Finance 


Corporation, ‘‘These funds will be used,’’ 
said Mr. Lane, ‘‘as a financial resource and 
facility in addition to the usual Federal re- 
serve bank facilities for the benefit of the 
people in my part of the country. The War 
Finance Corporation’s emergency help will be 
an added source, of strength in the orderly 
marketing of the crops from our part of the 
country. European conditions compel slower 
purchasing by Europe than formerly. We 
have to carry our goods longer, and this assist- 
ance will help us to do it.’’ 


LUMBER REPRESENTATIVE ON TOUR 


WaAsHINGTON, D. C., Aug. 22.—The National 
Lumber Manufacturers’ Association has 
about completed an itinerary for Axel H. 
Oxholm, chief of the lumber industrial divi- 
sion of the Department of Commerce, who 
next week plans to leave Washington for a 
trip which will cover all important lumber 
sopra and shipping sections of the coun- 
ry. 

On Monday Mr. Oxholm will go to Baltimore, 
where he will confer with Harvey Dickson, of 
the National Lumber Exporters’ Association. 
He will return to Washington Wednesday for 
a conference between Mr. Hoover and the 
several commodity division chiefs. Then he 
will visit New York and New England, after- 


ward making his way to Chicago, Minneapolis 
and the Pacific coast, landing at Seattle and 
visiting points all along the Coast. Return- 
ing, Mr. Oxholm will visit the Southwest and 


MAY SELL WOODEN SHIPS 


WASHINGTON, D. C., Aug. 23.—The shipping 
board’s legal department is making a careful 
study of a proposed contract for the sale of 

the bulk of its wooden 
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1. A. Minnick, president of the National Dry Kiln Co., Indianapolis, Ind., is 
paying his respects to some of the other things in Alaska beside bears 
and fish, .in witness of which attention is directed to the above repro- 
duction of a flower in Alaska, the photograph being made by Mr. Min- 

In commenting upon it he said: ‘“‘Alaska has California 

skinned a thousand miles for flowers, dogs, babies, berries, gold etc.” 


nick himself. 


Gulf regions, traveling up thru the Mississippi 
Valley. Thence he will go to the South 
Atlantic region, winding up at Norfolk and 
returning to Washington. 

Wherever meetings of lumber associations 
are in progress Mr. Oxholm plans to visit 
them and contribute anything he can in the 
way of suggestions, but more especially to 
ascertain what American lumbermen are most 
interested in. In that way Mr. Oxholm ex- 
pects to be of much greater service to the in- 
dustry. 

Mr. Oxholm has selected an assistant, 
whose name he has not yet announced, and 
who will come to Washington about the time 
he himself returns. 

Mr. Oxholm has prepared a comprehensive 
statement covering the outlook for American 
lumber in foreign markets, which will be re- 
leased for publication soon. The report is 
optimistic in tone, but points out the situation 
as known to Mr. Oxholm personally and from 
reports. It has been said that American ex- 
port lumber trade is in much better shape 
than the trade of other nations. 





fleet to the Ship Con- 
struction & Trading 
Co., of New York and 
Connecticut, at $2,100 
per ship. This com- 
pany constructed two 
wooden ships during 
the war and still has 
pending before the 
board a claim of $619,- 
000, altho it is alleged 
to have received to 
date directly or in- 
directly $1,333,599.90, 
and the old shipping 
board claims it has al- 
ready been overpaid 
$300,000. 

Chairman Lasker and 
his associates have 
studied the situation 
earefully and have 
come to the conclusion 
that with the world 
shipping so widely de- 
pressed the wooden 
ships, constructed to 
help win the war and 
as emergency carriers, 
generally speaking are 
of no commercial value, 
and if sold for any- 
thing at all will net Uncle Sam at least that 
much and relieve him of the cost of taking 
eare of them, which now is $50,000 a month. 


~ 


CONFERENCE ON LUMBER DATA 


WASHINGTON, D. C., Aug. 22.—N. B. Wil- 
liams, chairman of the committee of nine ap- 
pointed at the recent conference on the bien- 
nial census of manufactures to codperate with 
officials of the bureau of the census in work- 
ing out the details of the schedules to be used 
in gathering data for the 1921 returns, which 
will be taken next year, today completed the 
report of the committee following its meeting 
last Thursday. 

While the matter is confidential pending 
the determination o£ the final form, it can be 
stated that the committee considers the meet- 
ing last week to have been quite satisfactory. 
Officials of the bureau were present, and the 
tentative schedules drawn up by census ex- 
perts were gone over in detail. The commit- 
tee’s report embodies several recommenda- 
tions which there is every reason to believe 
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W. M. Steuart, director of the census, and 

. E. F. Hartley, chief statistician for manufac- 
tures, will approve. They are in the interest 
of simplification, a factor in which the bureau 
officials and manufacturers in general are 
equally interested. 

L. C. Boyle, general counsel, who represents 
the National Lumber Manufacturers’ Asso- 
ciation on the committee of nine, attended the 
morning session of the meeting last Thursday, 
and Dr. Wilson Compton, secretary-manager, 
substituted for him in the afternoon. 

The suggestion has been made by the na- 
tional association that a special schedule be 
issued for the lumber industry, instead of 
seeking to cover lumber manufactures in the 
general schedule. A special schedule is issued 
for the automobile industry and for some 
others. Dr. Compton thinks it would be help- 
ful to both the Government and the industry 
if a special schedule were issued for lumber. 

The decision of the committee was to leave 
to Director Steuart the determination of the 
minimum value of products to be reported in 
the census. Some members of the committee 
favored limiting the work of manufacturing 
concerns whose output was valued at $5,000 
and up. In the past returns have been taken 
of factories turning out products worth $500. 
There was some discussion of $2,000. After 
the matter had been gone over thoroly it 
was decided to leave the question to the cen- 
sus Officials. 

Inasmuch as the schedules will affect only 
biennial census figures, lumbermen have no 
objection to having the returns cover even the 
smallest sawmills. Field agents will visit 
these and other small plants in person to 
gather the data, so that it will not be a ques- 
tion whether a small manufacturer will re- 
port regularly in order that accurate com- 
parisons maybe made. 

Every indication points to close codperation 
between the various industries and the census 
bureau in an effort to make the 1921 census 
the most valuable yet turned out. The im- 
portance of placing the census on this year’s 
business on a commodity rather than a mere 
monetary basis is conceded by business men. 
Secretary Hoover strongly stressed this point 
in his address to the conference here. 

The schedules probably will call for figures 
on capacity output, quantity actually pro- 
duced, and value of actual output together 
with the percentage of the 1921 output to nor- 
mal capacity. 


LUMBER PRICES IN CENSUS SURVEY 


WASHINGTON, D. C., Aug. 22.—The monthly 
survey of business, covering reports of July, 
prepared by the bureau of the census, which 
will contain figures on lumber production and 
shipments, was expected to be ready for dis- 

_ tribution Aug. 20. It was not ready today, 
partly because some associations failed to get 
their data in on time. The survey is in the 
printer’s hands and proofs are being held for 
correction when these reports come in. The 
aim of Secretary Hoover is to get the survey 
out as soon as possible after the middle of the 
month. 

Mr. Hoover desires to include some item 
prices in future and two tentative schedules 
have been drafted by W. M. Steuart, director 
of the census, one covering softwoods and an- 
other covering hardwoods. 

The softwoods included are southern pine 
(longleaf), North Carolina pine, western pine, 
western white pine, northern white pine, Cali- 
fornia sugar pine, California white pine, 
spruce, western spruce, Douglas fir, hemlock, 
western hemlock, redwood, Arkansas soft pine 
(shortleaf), and red cypress. Grades on which 
prices are desired include clears, 8- and 10- 
inch, 12- to 16-foot, 4/4 828; selects, 8-inch, 
12- to 16- foot, 4/4 S28; No. 1 common, 6- and 
8-inch, 8- to i2- foot, 4/4 S18; No. 2 CE 
6- and 8-inch, 8- to 12-foot, 4/4 $18; No. 
common, 4- and 6-inch, 4- to 10-foot, 4/4 sis, 
No. 1 common flooring, flat grain; box, 4/4 
rough; timbers, 12x12, 24- to 32-foot, S48; tim- 
bers, 4x4, 24- to 32-foot, S48; No. 1 common 
dimension, 2x4, 12- to 16-foot, S1S1E. 

Hardwoods in the tentative schedule are ash, 
birch, hard maple, soft maple, soft elm, rock 


oak and chestnut. 


elm, beech, quartered red gum, plain red gum, 
quartered sap gum, plain sap gum, tupelo, 
quartered sap oak, quartered red oak, plain 
red oak, plain white oak, basswood, cotton- 
wood, chestnut, poplar, walnut, cypress (Amer- 
ican rules) southern cypress (association 
rules). 

In all hardwoods except cypress the grades 
desired are first and seconds, selects, No. 1 
common, No. 2 common, No. 3 common. In 
rock elm selects need not be reported and in 
quartered red gum, plain red gum, quartered 
sap gum, quartered sap oak and quartered red 
oak No. 3 common are omitted. Log run 
prices are desired only on ash, birch, hard 
maple, soft maple, soft elm, beech and poplar. 
Prices on wide box boards are desired on plain 
sap gum, tupelo, basswood, cottonwood and 
poplar. Prices on narrow box boards are de- 
sired on plain sap gum, tupelo, basswood, cot- 
tonwood and poplar. Prices on sound wormy 
stock are desired on plain red oak, plain white 
In cypress, American rules, 
prices are sought on No. 1 shop, No. 2 shop, 
No. 1 box, No. 2 box, and pecky. In southern 
cypress, association rules, prices are desired 
on A, B & OC, factory select, select common, 
shop and box. 

The information is to represent prices re- 
ceived for the last week of the month. All 
prices for each species and grade are to be 
based on thousand feet, f. 0. b. mill, unless oth. 
erwise stated. Mills reporting also are re- 
quested in the tentative schedule to give the 
name of the basing point and the freight rate 


from mill to basing point per hundred pounds. 
Considerable opposition has been expressed 
to the proposal to furnish price data. This 


was first heard from some of those who at- 
tended the original conference with Secretary 
Hoover and Assistant Secretary Houston. The 
general desire, however, is to codperate to the 
fullest extent possible. 


DELAY IN HOOVER’S STATEMENT 


WASHINGTON, D. C., Aug. 23.—Secretary of 
Commerce Hoover on Monday expressed re- 
gret that the solicitor of his department is 
sick in bed and for this reason it has not been 
possible to prepare his promised statement 
setting forth the precise attitude of the Gov- 
ernment toward trade association activities. 
Mr. Hoover had hoped to get out such a state- 
ment last week, in conjunction with Attorney- 
General Daugherty. He does not know just 
when it will be ready. 


EXAMINE EMIGRANTS AT HOME PORTS 


WASHINGTON, D. C., Aug. 22.—HErnest Green- 
wood, American representative of the Inter- 
national Labor Office, reports that the Inter- 
national Emigration Commission, composed of 
representatives of fifteen nations, recently in 
session at Geneva, Switzerland, adopted a 
resolution recommending thoro examination 
of emigrants at ports of embarkation. If ap- 
proved by the several governments it will 
prevent the sailing of many emigrants who 
would be turned back after reaching this side. 





Southern Millwork Men in Quarterly 


RICHMOND, VA., Aug. 22.—Codperation was 
emphasized as the keynote of business success 
during the two-day convention here last week of 
the Southern Sash, Door & Millwork Manufac- 
turers’ Association. The sessions were held in 
the Richmond Hotel and a great part of the 
time of the delegates was spent in pleasure- 
seeking. 

Following welcoming. addresses by H. - 

Winston, of the Miller Manufacturing Co.; 
8. Binswanger, of Binswanger & Co., and E 
H. Burroughs, of the Building Supplies’ Cor- 
poration, all of Richmond, Secretary C. B. 
Harman made his réport and President P. F. 
Conway made a brief informal talk. 

The main feature of the opening session 
was short talks by each active member, com- 
monly termed by the association as ‘‘the ex- 
perience meeting,’’ and from what was said, 
practically every one seemed to be better 
situated with respect to orders, inquiries and 
future outlook. The sentiment was very op- 
timistic, altho prices were reported unsteady 
and widely at variance. 

After adjournment of the Wednesday morn- 
ing session the visitors were taken by auto- 
mobiles provided by the Richmond delegates 
to the big factory of the Miller Manufactur- 
ing Company, where under the special care of 
H. 8. Winston the entire party was given a 
rare old treat in the way of a ‘‘true old Vir- 
ginia dinner’’ served barbecue style on the 
second floor of the company’s new warehouse, 
where all of its employees sat down to long 
tables, making an assemblage of more than 
300 people, one of the grandest and most im- 
pressive ceremonies ever enjoyed by the asso- 
ciation. While eating was going on, a dozen 
or more Virginia darkies with horns, fiddles, 
banjos and drums furnished music, dancing 
and singing. Following this, all present in- 
spected the plant and were then taken in 
hand by H. S. and M. I. Binswanger, of 
Binswanger & Co., who conveyed the entire 
party to the Lakeside Golf Club, where the re- 
mainder of the afternoon was spent in play- 
ing golf, tennis, boating and resting about the 
club rooms and grounds. The evening con- 
cluded with a splendid cold lunch in the dance 
hall, followed by dancing and the awarding 
of the golf prize, which went to C. H. Pascoe, 
the New York representative of the American 
Window Glass Co. 

The Thursday morning session was given 


over mainly to special addresses. W. E. 
Tylander, of Fort Pierce, Fla., being indis- 
posed was unable to render his talk, R. P. 
Paddison, of West Palm Beach, filled the en- 
gagement for him by telling of the benefits 
which the Florida members had gained thru 
the association and of the spirit of good feel- 
ing prevailing among millwork manufacturers 
and the retail lumber dealers in Florida. He 
also gave an outline of the working of the 
Florida association which has grown to a 
membership of 107 in a year’s time. 

W. P. Flint, of Chicago, secretary of the 
Millwork Cost Bureau, gave a fine talk on the 
work of the bureau and of the benefits to be 
had thru knowing costs. 

E. F. Hunt, of New York, secretary of the 
Eastern Woodworkers’ Cost. Information Bu- 
reau, also spoke on the subject of costs and of 
the progress made in that respect in his section. 
Being a practical millwork man, Mr. Hunt 
went right to the bottom of his subject and 
showed clearly that it was impossible to con- 
duct business safely or correctly unless one 
knéw his costs. 

F. Wade Vaughan, of Atlanta, spoke on in- 
surance matters, which have been before the 
association for several months. 

The meeting adjourned at 1 o’elock, all 
present taking lunch in the Jefferson hotel as 
guests of the association. 

The afternoon was given over to sight-see- 
ing around the city as guests of the Richmond 
members, concluding with a dinner at Ruger’s 
Hotel. 

New members elected were: A. T. Griffin 
Manufacturing Co., Goldsboro, N. C.; Spar- 
tanburg Lumber Manufacturing Co., Spar- 
tanburg, S. C., and Patterson Lumber Co., 
Atlanta, Ga. 

The committee appointed to approve of a 
trademark consisted of: B. O’Leary, Jack- 
son, Miss.; J. C. Otis, Columbia, S. C., and 
W. E. Tylander, Fort Pierce, Fla. 

Delegates attended the convention from every 
southern State, New York, Chicago and other 
lumber centers. The meetings were presided 
over by President P. F. Conway, of Danville, 
Va. Following the convention session Thurs- 


. day morning, a majority of the delegates and 


their wives and families went on a week-end 
cruise in the waters around Norfolk and Ocean 
View. They made the trip down the historic 
James River. 
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om, 8—North Carolina Pine Association, Wilming- 
on, N. C. Monthly meeting. 
sept, . a —— es Order of Hoo-Hoo, Fresno, 
Annual, 
aii . 21—Canadian sd 
couver and Victoria, B. 
5-6—American pcr Export Associa- 
tion, Waldorf-Astoria, New York City. Annual 
Oct. 6—Cincinnati Lumbermen’s Golf Association, 
Western Hills Country Club, Cincinnati, Ohio. 
Annual, 
Oct. 19-21—National Retail Lumber Dealers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 
26-29—Pacific Logging Congress, San Fran- 
cisco, Calif. Annual. 
Nov. 9-11—Associated Cooperage Industries of Amer- 
ica, Hotel Traymore, Atlantic City, N. Semi- 
annual. 
Nov. 10—Empire State Forest Preducts Association, 
Hotel Utica, Utica, N. Y. Annual. 


Association, Van- 


Oct. 


Oct. 


LUMBERMAN HEADS REALTY BOARD 


Irving B. Hiett, recently elected president of 
the National Association of Real Estate Boards, 
is not only a realtor but a successful and lead- 
ing lumberman of Toledo, Ohio. 

For more than thirty-five years he has been 
actively engaged in the building, selling and 
financing of homes. His ambition has always 
been to assist home buyers to obtain homes 
commensurate with their means. Since engag- 
ing in business on Oct. 1, 1883, the day he be- 


IRVING B. HIETT, TOLEDO, OHIO; 


Lumberman Who Is President of National Associa- 
tion of Real Estate Boards 


came 21, Mr. Hiett, thru his business organiza- 
tion, has built approximately 7,500 houses. He 
has laid out more than one hundred subdivisions. 
In his subdivision work he fully develops his 
tracts, doing the building work, providing im- 
proved streets, sewers and sidewalks with the 
result that of the subdivisions which his com- 
pany developed, other than those recently opened, 
95 pereent of all lots plotted have been built 
on. 

The Irving B. Hiett Co., of which he is the 
head and which started with only one assistant, 
now is highly departmentized and employs 
several hundred persons. To facilitate the de- 
velopment of property, it was found advanta- 
geous to operate independent companies of which 
there are now seventeen. Some of them are: 
A lumber yard, a painting and decorating com- 
pany, a building and repair company, and finane- 
ing and sales organizations. The Swan Creek 
Lumber & Supply Co., one of these, has been 
doing an annual business of more than one 
million dollars. Mr. Hieft built up this lumber 
business and is president of the company. 


Commenting on the home shortage situation, 
Mr. Hiett recently said that he appreciated the 
opportunity of coéperation between ‘the lumber 
interests and the National Association of Real 
Estate Boards as well as with the other great 
interests engaged in the various phases of the 
business of providing homes, to bring about 
better housing and better economical conditions. 


FOREST PRODUCTS’ DATE SET 


ALBANY, N. Y., Aug. 22.—Secretary A: B. 
Recknagel, of the Empire State- Forest Prod- 
ucts’ Association, this city, announces that 
the sixteenth annual meeting of the organiza- 
tion will be held at the Hotel Utica, Utica, 
N. Y., on Nov. 10. 


COOPERS SEMIANNUAL DATE 


Sr. Louis, Mo., Aug. 23.—The semiannual 
convention of the Associated Cooperage Indus- 
tries of America will be held at Hotel Tray- 
more, Atlantic City, N. J., Nov. 9, 10 and 11. 
Announcement to this effect was sent out to- 
day to members by Secretary-treasurer V. W. 
Krafft. 
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CAROLINA PINERS ISSUE CALL 


NorFrouk, VA., Aug. 22.—Secretary Vaughan 
Camp, of the North Carolina Pine Association, 
has issued a call for the next monthly meeting 
tq be held in Wilmington, N. C., on Thursday, 
Sept. 8. The meeting will begin at 10 a. m. 

R. A. Parsley, of the Hilton Lumber Co., 
Wilmington, N. C., one of the association’s in- 
fluential members, in charge of arrangements, 
has secured the assembly hall of the Chamber of 
Commerce. He states that he has arranged with 
Hotel Wilmington to serve the usual luncheon 
after the meeting. A large attendance is hoped 
for, as the Wilmington people are always glad 
to have the lumbermen as their guests and go 
out of their way to make such meetings both 
pleasant and profitable. This conference will 
enable the millmen to diseuss existing condi- 
tions. 
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TABLOID NEWS OF BUSINESS 

New Or.EAns, La., Aug. 22.—‘‘The Busi- 
ness Situation in a Nut Shell’’ would aptly de- 
scribe the new monthly bulletin issued by the 
Southern Pine Association, giving up-to-the- 
minute statistical information regarding the 
southern pine industry, as well as industry in 
general thruout the country. The information 
contained in this bulletin is gleaned from the 
most reliable sources in the country, and is put 
into brief form so that the lumbermen may 
‘‘read as they run’’ and grasp in a few minutes 
the latest facts affecting their business. This 
bulletin is being sent by the association not only 
to its subscribers but to all other lumbermen 
and the public in general. It will be supplied 
upon request. 


LUMBER FIRE LOSS $1,000,000 


New York, Aug. 22.—Millions of feet of lum- 
ber were destroyed last week in a blaze that 
consumed a block of factory buildings bounded 
by Greenpoint Avenue, Diamond Street, Calyer 
Street and Newell Street, in the Greenpoint sec- 
tion of Brooklyn. The loss is estimated at $1,- 
000,000. 

The fire started in the two-story frame build- 
ing at 222 Newell Street, occupied by the S. 
Davis Wood Turning Co. It quickly spread td 
the three-story brick building at 218 and 220 
Newell Street, the first floor of which was oc- 
eupied by the Greenpoint Molding Co. 





Lacquer, a finish for wood, is a Japanese 
and Chinese invention. It is a varnish made 
from resin extracted from wood, and the sap 
of sumac is said to be one of the ingredients. 


Oak Flooring Helps 


for Retailers 


The retail lumberman is often asked a multi- 
tude of questions regarding oak flooring—how 
it should be laid and how it should be finished, 
and all the rest. Invari- 
ably women are the 
keenest for hardwood 
floors end want to know 
all there is to know 
about them. Further- 
more, these buyers are 
fully posted upon the 
advantages of rugs and 
carpets and consequent- 
ly the retail lumberman 
must be prepared to 
give all the necessary 
information at once and, 
of course, it is always 
desirable to be able to 
give this information in 
a form in which it may 
be taken home. To help 
retailers the Oak Floor- 
ing Manufacturers’ As- 
sociation have prepared 
the sales helps shown 
opposite—an attractive booklet entitled 


“Oak Flooring—How and Where to Use It” 


These booklets are placed in a convenient hanger 
which may be seen in the accompanying illustration 
and are supplied by us, in any quantity desired, t. 
retail lumber dealers free of charge. 

Go after flooring business in the right way and 
results are practically guaranteed. 

When in need of Oak, Maple, Beech or Birch floor- 
ing, send your orders to our Chicago warehouse. 


“HARDWO@DD-FLO@RING’O), 
E. BARTHOLOMEW. MANAGER. 
3622-3628 SOUTH MORGAN ST., TEL. BOULEVARD 830 























Who's uncertain in the lumber business 
and related lines? What list has all the 


names? 
TheRed Book will answer both questions, 
Sure on Collections too. 


Lumbermen’s Credit Association 


CHICAGO NEW YORK 








Appraisal’ | 
; 


Lumber Industry 
Exclusively 


15 Years Experience 
Personal Service 
Certified Values 

WORKING DRAWINSS 


Thos. J. Callen, Jr. 


Engineer and Appraiser 
836-838 Mere. & Mfg. Bank Bid¢., 
MILWAUKEE, WIS. 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Ldbsmene 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 























Write for Details 
























Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more of 
a problem than ever 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded, 


Over $9,500,000 paid to our 
policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 


511 Locust St. {141 Marquette Bldg. 80 Maiden Lane 
St. Louis, Mo. Chicago, tI. New York, N. Y. 




































































ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER: PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


= ORLEANS, LA. JACKSONVILLE, FLA. 
bernia Bank Bidg. Bisbee, Bldg. 


Gen’l Office—2200 Insurance Exch., CHICAGO 
























































































GILBERT NELSON & CO. 
Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 



























































Tuning Up for Fall Trade 


NEW JERSEY OUTING DATE 


Newark, N. J., Aug. 22.—The annual outing 
and shore dinner of the New Jersey Lumber- 
men’s Association will be held Sept. 8 at the 
Portaupeck Hotel, Long Branch. The associa- 
tion will hold the affair in conjunction with the 
New Jersey Lumbermen’s Exchange and judg- 
ing by present prospects it is to be a large oc- 
casion. There will be a baseball game in which 
the tossers of South Jersey will cross bats with 
a nine of North Jersey ‘‘stars’’ and those who 
do not get in on the game will while away some 
of the day at least in athletic contests. 

Secretary John G. Whittier, of the associa- 
tion, said the affair is to be a typical lumber- 
men’s outing and that arrangements for it 
have been going on for a month, the idea being 
to have every corner of the State represented. 
In order that not a single lumberman should 
escape receiving an invitation, an entertain- 
ment committee of forty was selected and each 
committeeman was instructed to do his utmost 
that the outing should be in every sense of the 
word a success. 

Speechmaking will follow the shore dinner, 
but the list of notables who will be guests of 
honor has not been completed. 
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GOLF TOURNAMENT FOR LUMBERMEN 


Tacoma, WASH., Aug. 20.—A golf tourna- 
ment for lumbermen, in which all the cities of 
the Northwest will be represented, will be held 
at the Tacoma Country & Golf Club Sept. 2. 
Announcement of the coming tournament and 
of the entry qualifications was made here to- 
day by Paul H. Johns and George W. Cain, who 
are members of the committee in charge of the 
affair. 

Any stockholder, officer or employee of any 
concern engaged in logging, manufacturing, 
wholesaling or retailing forest products is 
eligible for the tournament. It is expected that 
several hundred contestants will be off when 
the day arrives. 

The tournament will be a handicap affair, 
the handicaps based on the player’s home ¢lub 
allowance. Medal play rules will govern the 
contest. 

In addition to the individual contest there 
will be a special event in which teams of four 
men, representing each of the Northwest cities, 
will compete. The two teams with first and 
second low aggregate gross scores will play off 
a best ball match. While the Tacoma team 
members have not been definitely announced it 
is expected that Paul H. Johns, of the Water- 
way Mill Co.; J. J. Dempsey, of the Dempsey 
Lumber ©o.; J. G. Startup, of the Fir Tree 
Lumber Co., and R. P. Arckley, of the Arckley 
Lumber Co., will be the local representatives. 

Prizes include engraved cups for first and 
second in the handicaps and for the low gross 
score medalist. Each member of the winning 
team in the city contest will also receive a 
prize. Prizes have also been offered for the 
longest drive and for the best three drives. 





PHILADELPHIANS GOLF IN RAIN 


PHILADELPHIA, Pa., Aug. 24.—The monthly 
tournament and meeting of the Philadelphia 
Lumbermen’s Golf Club was held last Wednes- 
day on the course of the Whitemarsh Valley 
Country Club, out beyond Chestnut Hill. The 
entire morning had been rainy, but there were 
some enthusiasts who thought it might clear, 
and it was decided not to postpone the event. 
Twenty-six players turned up, but two did not 
go out. Of the remainder, one played five 
holes, two played nine holes, and the rest fin- 
ished despite the rain. The course was in good 
condition, the greens being about perfect, and 
the scores were surprisingly low for the con- 
ditions. First prize was won by Thomas E. 
Coale, who had just returned from a European 
trip, second by Secretary J. A. Finley; third 
by John I. Coulbourn; and fourth by R. W. 
Wistar. The leaders on the President’s Prize 
are J. A. Finley, Harry Humphreys and Harry 
G. Parker. The next tournament and meeting 


will be held at the Philmont Club on Sept. 14 
or 21. 
The players and their net scores were: 


Porter Payne, 80; W. RB. ae, Se. Ok: FP. 
Benson, 86; J. E. ‘Froth, 1105 FF. Stamler, 90; 
T. B. Coale, Si J. W. Turnbull, 87; ri J. Williams, 
St: As oh 2s Smith, David Baird, jr., Harry G 
Parker and a Souder, no cards; Irving A, 
es 88; J. ees es hy Cnet. 89; 

‘> 2 —_“ 83; M I 80: H. Hedley, 
35 ; A. J. Levy, S81 4 ar eile 100; S. E. 
Slaymaker, Jf... 603 X. Spiebold, 84; R. W. Wis- 
tar, 79, and M. G.  Wilant. 80. 





CINCINNATI GOLF ANNUAL 


CINCINNATI, OHIO, Aug. 22.—In sending out 
to the membership of the Cincinnati Lum- 
bermen’s Golf Association copies of the pro- 
gram for the second annual tournament to 
be held at the Western Hills Country Club on 
Oct. 6, particular emphasis is placed upon the 
fact that the tournament committee, consist- 
ing of E. O. Robinson, chairman, and Presi- 
dent J. C. West, has spent considerable time 
arranging for the event and securing a num- 
ber of prizes that should make competition 
for them very keen. Members intending to 
come are advised to communicate with the 
secretary, S. E. Giffen, so that he may be 
assured that the required number of reserva- 
tions will be secured. 





OUTING FOR BUFFALONIANS 

Burrao, N. Y., Aug. 22.—The Buffalo lum- 
ber dealers, thru Clark W. Hurd, received an 
invitation from the East Aurora Country Club 
to use the clubhouse and groynds for an outing, 
and today the members of the Buffalo Lumber 
Exchange and others in the trade are enjoying 
themselves there. The start was made from the 
Iroquois Hotel at noon and after luncheon at the 
clubhouse the members put in the afternoon 
playing golf and other games. Dinner was 
served by the ladies of the church at Elma. 
The lumbermen had a cool, bracing day for their 
outing and it was much enjoyed. 





OHIOANS’ SPECIAL LAKE OUTING 


CINCINNATI, OHIO, Aug. 23.—Practically 
the entire membership of district No. 1, Ohio 
Association of Retail Lumber Dealers, has 
made reservation for the boat ride to be given 
by the Ohio State association on the Great 
Lakes Sept. 16 to 20. The State association 
has chartered the Noronic, which will make 
a round trip from Toledo to the Soo, stopping 
at several points en route. The semiannual 
meeting of the State association will be held 
on the boat. 

The Cincinnati delegation, consisting of be- 
tween 125 and 150 members and their families, 
has arranged to make the trip to Toledo and 
back on a special train. 

The special will leave Cincinnati at 2:30 
p. m. on Sept. 16, arriving at Toledo at 8 
p. m., in time to make connection with the 
boat, ane is scheduled to leave Toledo at 
10 p. 

The est will make a daylight trip across 
Lake Huron on Sept. 17, and will arrive at 
Sault Ste. Marie early Sunday morning. The 
boat will pass thru the Canadian locks and 
return thru the American locks. A stop over 
will be made at Sault Ste. Marie, after which 
a daylight cruise thru the St. Mary’s River 
will be made, arriving at. Mackinac Island at 
6:30 p. m. <A short stop over will be made 
to see the high spots at the island. Monday 
the cruise will be thru Georgian Bay, with a 
stop at Owenstown in the afternoon. Detroit 
will be reached at 3 o’clock on Tuesday after- 
noon and a short stop will be made, the mem- 
bers of the cruise to be entertained by the 
Detroit lumbermen. The boat is scheduled to 
reach Toledo at 8 p. m. on Tuesday and the 
special train will leave for Cincinnati at 
11:50 p. m., arriving Wednesday morning, 
Sept. 21, at 7 a. m. Retail lumbernten of 
Hamilton and Dayton will join the special 
train of the Cincinnati district. 
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& Door Salesmen will join with the Ohio 
association in giving the cruise. 

Final arrangements for the Cincinnati party 
were made at a meeting of district No. 1 held 
last week at the Western Hills Country Club, 
Cincinnati. The session was devoted to a dis- 
cussion of the trip and the arrangements. 

At the meeting L. C. Cordes resigned as sec- 
retary of the district and Joe Bauers, of the 
J. B. Doppes & Sons Lumber Co., was elected 
to succeed him. 

In the afternoon the members formed a gal- 
lery to watch a foursome played between 
D. H. Willey and L. P. Lewin vs. J. H. Doppes 
and L. C. Cordes. Messrs. Willey and Lewin 
were returned the victors, winning by 2 up. 


ooo 


DISCUSS MINIMUM WEIGHT QUESTIONS 


TacoMa, WASH., Aug. 20.—A discussion of 
the minimum weight question occupied the en- 
tire session at the regular weekly meeting of the 
Lumbermen’s Club of Tacoma on Aug. 17. The 
matter was brought up by Ernest Dolge who, 
as a trustee of the West Coast Lumbermen’s 
Association, wished an expression of opinion 
from the Tacoma lumbermen on the attitude 
to be taken on the question. 

Mr. Dolge read a letter from A. C. Dixon, 
of Portland, in which he sets forth his rea- 
sons for supporting the comparatively high 
minimums endorsed by the West Coast associa- 
tion. Following this H. N. Proebstel, traffic 
manager for the West Coast association, ex- 
plained the work done by his department and 
the statistics on which the association based 
its proposed minimum figures which, he de- 
clared, are higher than those recommended by 
the Interstate Commerce Commission examiner. 

Richard Glanville, traffic manager for the 
Wheeler, Osgood Co., was called on to express 
the view of those favoring a lower minimum. 
Mr. Glanville declared that his firm could get 
by under the present system but a higher 
figure would seriously handicap the sash and 
door manufacturers. 

George 8S. Long, general manager of the 
Weyerhaeuser Timber Co., déclared that the 
main interest of the west Coast lumber pro- 
ducer is to see that his eastern customers are 
satisfied. On this account, he said, the mini- 


mums should not be allowed to get too high 
as the eastern buyers want dry lumber and a 
too high minimum would force the manufactur- 
ers to load green lumber to make up the neces- 
sary weight. 

After a short general discussion the club 
adopted a motion by which the action of the 
West Coast association trustees was endorsed 
and Mr. Dolge was instructed to carry on the 
work in accordance with the plans already 
adopted by that body. 





LUNCH AND A TALK ABOUT EUROPE 


Jackson, Miss., Aug. 22.—A delightful di- 
version in the usual program for the regular 
weekly meeting of the Jackson Lumbermen’s 
Club was furnished last Thursday, the ladies of 
the Episcopal church serving luncheon to the 
members at the Y. M. C. A. The attendance 
was very large. Vice President O’Brien 
presided. 

The feature of the meeting was a talk by T. 
K. Currie, who has just returned from an ex- 
tended trip over European countries. Mr. Cur- 
rie told of his experiences. He said labor in 
the foreign countries was highly organized and 
strikes were more serious than in this country. 
There seemed to be an element of social unrest 
creeping into industrial England. Mr. Currie 
observed that the people over there were expect- 
ing a general decline in prices and were very 
much dissatisfied with the present rate of ex- 
change. They are buying very little from the 
United States, trading with South American 
countries, where the rate is more favorable to 
them. He predicted much business for exporters 
to those countries with a slight improvement in 
exchange. Not much wood is being used for 
rebuilding in France, but an enormous amount is 
being used in Belgium. He said he was particu- 
larly impressed with the class of live stock he 
saw. 

Mr. Kennedy read a telegram of congratula- 
tion sent by the club to Mr. and Mrs. C. E. 
Klumb, who were married recently at Camden, 
Ill. ‘Mr. Wicks read a telegram just received 
from President Klumb. 

The club will meet at the same place next 
Thursday and be served by the ladies of the 
Presbyterian church. 





Elaborate Plans for Hoo-Hoo Annual 


San FrAnNcisco., Cauir., Aug. 20.—The Hoo- 
Hoo of the Bay district, under the leadership 
of Vicegerent M. L. Euphrat, attended a dinner 
and entertainment at the San Francisco Com- 
mercial Club on the evening of Aug, 13. The 
principal motive of the affair was to assist in 
securing a good attendance at the Hoo-Hoo An- 
nual in Fresno, Sept. 9. Nearly a hundred rep- 
resentative members gathered around the tables 
and did justice to the menu. 

Vicegerent Euphrat told of the purpose of 
the meeting and introduced R. A. Hiscox, who 
urged all of the members to attend the Annual 
and help make it a great success, and bring 
their ladies. Frank W. Trower gave some in- 
teresting reminiscences in the way of Hoo-Hoo 
history here and told how a delegation went 
down to Fresno and held the first concatenation 
there in 1906. 

Charles D. Le Master, Vicegerent of the San 
Joaquin Valley district, and W. E. Landrum, 
who were largely instrumental in bringing the 
Annual to California, were present during the 
evening here. Mr. Le Master aroused much en- 
thusiasm by telling of the program for enter- 
tainment and Hoo-Hoo business sessions in 
Fresno. Good accommodations and fine weather 
are promised the hundreds of Hoo-Hoo and their 
ladies who will be present. 

On Thursday, Sept. 8, registration of dele- 
gates will start in Fresno, with Hotel Fresno 
as headquarters. Delegates and their ladies 
will be given coupon books for entertainment 
features. During the afternoon a meeting of 
the Osirian Cloister will be held, in Woodmen’s 
Hall, where all of the business sessions of Hoo- 
Hoo will take place. In the evening an in- 
formal reception, dinner and dance will be given 


in Hotel Fresno. The San Joaquin Valley Lum- 
bermen’s Club will act as host. W. E. Lan- 
drum is president. 

On Friday morning, Sept. 9, the first business 
session will be held in Woodmen’s Hall. Many 
important matters will come up, including the 
insurance feature. At noon a luncheon will be 
attended in Hotel Fresno and members will be 
allowed to express their views as to Hoo-Hoo 
affairs at the ‘‘Round Table.’’ At the close 
of the afternoon session, there will be a parade, 
all of the Hoo-Hoo wearing white costumes. 
In the evening there will be a concatenation in 
Woodmen’s Hall, followed by a session ‘‘on the 
roof.’’ 

On Saturday, there will be an excursion to 
General Grant Park, a sixty-mile automobile 
trip into the timber. The guests will pay a 
visit to the General Grant tree, one of the 
largest in a grove of giant Sequoias. In this 
appropriate setting, a business session will be 
held near the ‘‘Colorado’’ and ‘‘Indiana’’ 
trees. The Hoo-Hoo will then put on their 
white robes and do a serpentine dance. This 
will be followed by a barbecue. The party will 
camp for the night in the park. There will be 
a ‘‘Campfire’’ session when everyone will be 
expected to tell a story. On Sunday morning 
a trip will be made thru the mountains where 
there is a wonderful view of the Kings River 
Caiion. 

A large delegation from Los Angeles will at- 
tend the Annual and southern California will be 
well represented. As California, with over 
seven hundred members, has the largest mem- 
bership in the United States, the Annual should 
be well attended. 

After Mr. Le Master’s talk, practically 
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Somewhere 


between 


N. Y. ana 
Chicago 


There are some buyers who prefer Poplar 
to any other wood. If you will help us 
locate them we can both profit. 

Attractive prices to 

carload buyers of 


Siding, Mouldings, 
Dimension Stock. 


Star Wood Products Co. 


LOUISVILLE, KY. INC. 
% 











The “One Best Bet” 


For Dealers 


who want to attract the trade of the 
better class of home builders is our 


13-16" and X" OAK 


FLOORING 


cut from old reliable American Oak 
trees. We carefully wrap all 3%" 
flooring for L. C. L. shipments; or 
upon request, will wrap it for carload 
buyers. Order what you need now. | 


Also try some of our Beech Flooring. 


(M Minnville Mfg.Co. 
i) 


©Minnville Tenn: 















Perfection Brand 
\ Oak 
\ Flooring 


never fails to satisfy the 
most exacting buyer. 
We put into it quali- 
ty that makes it a 
favorite with deal- 
ers and builders 
\\ \ alike. We ship 

mixed cars oak 
ew \ \ My flooring and 

\\\ iad wy oak lumber, 

NUM... \r secs 

= ‘y plain, also Vel- 
SAWED 7 comp »” vet “Edge” 
TONGUED AND GROOYED, END MATCHED OAK FLOORING sanetitned 
Arkansas Oak Flooring Co.,?in¢2'=** 
e \ 


We Manufacture— 
Full product of Cut- to-size 
Cottonwood Logs C RATI N G 


Booraem-Kemper Lumber Co., Inc. 


Capacity—Car per day. Lansing, lowa a 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 
New York, Produce Ex.,3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have’ 
Special Department handling Export Locher Shipments. 
An interesting exposition 


The Cost of Growing Timber of facts and figures, 


By BR. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 
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'm OREIGN 


Brokers - Agents 


Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Lags and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 


R. L. Withnell & Co. 


TIMBER BROKERS & AGENTS for sale of all kinds of 


American and Canadian Hardwoods 
In the United Kingdom. 
17 Gracechurch Street, LONDON, E. C. 3. 
CABLES: WITHNELL, LONDON. 
Codes: Western Union (Five-Letter and Universal Ed.) and A.B C. Sth Ed. 




















Ebony, Mangrove-bark 
Coprah and Gum Copal 


Direct shipments solicited to U. S. 


Ebony comes in logs 7’ to 11’ long with aver- 
age wt. of 500 k. g. and over. Agents wanted. 
(Celebes) 


J N Gorontalo 
° ’ DUTCH EAST INDIES | 











every one present signified his intention of at- 
tending the Annual. The entertainment 
followed. William Davis and Theodore Lerch, 
who composed the entertainment committee, 
were tendered a vote of thanks for providing 
good ‘‘talent.’’ A high class cabaret show, 
with an orchestra, entertained the guests de- 
lightfully. The program concluded with a four- 
round ‘‘go’’ by two local boxers. 

Among those who were present from out of 
town was N. H. Falk, of Arcata, eighty-five 
years of age, who was one of the pioneer red- 
wood manufacturers. 


HOO-HOO ITINERARY TO CALIFORNIA 


St. Louis, Mo., Aug. 23.—The headquarters 
of the Concatenated Order of Hoo-Hoo are 
sending out to members today copies of the 
August issue of The Bulletin, the official organ 
of the order. The issue contains full details 
of the thirtieth Annual convention to be held 
in Fresno, Calif., Sept. 8 to 10. 

Secretary H. R. Isherwood says that many 
inquiries are being received concerning the trip. 
Delegates from the East will leave St. Louis 
and Chicago on Sept. 1, making stops at the 
principal points on the way. He says that he 
already is certain of a special car from St. 
Louis. 

The party will stop two hours in Denver, 
where it will be entertained by local Hoo-Hoo. 
In Colorado City, the Black Cats will spend 
an evening and a part of the next morning. At 








Salt Lake City, Hoo-Hoo and lumbermen will 
give the delegates a sight-seeing trip. Elab- 
orate preparations are being made for enter- 
tainment at Los Angeles, where a day will be 
spent. The northern route will be taken on 
the return trip. This will include stops at San 
Francisco, Portland, Tacoma and Seattle. 


ST. LOUISANS TO CONCATENATE 


St. Louis, Mo., Aug. 23.—St. Louis members 
of Hoo-Hoo today received a letter from Harry 
D. Gianes, of the Thomas E. Powe Lumber Co. 
chairman of the entertainment committee, tell 
ing of the plans for the concatenation to be 
held Aug. 31 at the American Annex Hotel at 
6:30 p. m. The guests of honor will be mem- 
bers of the order on their way to the Annua! 
meeting in Fresno. An effort is being made 
to have a large class of kittens for the event. 
W. G. Funck, of the W. G. Funck Lumber Co. 
is Vicegerent Snark for this district. 

BLPBAPBIBLI LI II III 

Some BurraLto (N. Y.)HARDWOOD DEALERS 
are reporting a new use of their lumber in a 
somewhat popular form, which they are follow 
ing up as well as they can. They are selling 
basswood, cut into small oblong pieces, with 
a 6-sided 11%4-inch piece accompanying, which 
the managers of Boy Scouts are using, it is said, 
to kindle fires with, Indian fashion, to develop 
their woodcraft, which may sometimes be nece- 
essary in the absence of matches. These pieces 
are rubbed together until they burst into flame. 





| Getting Fun Out of the Day’s Work | 





SINGLETON, DUNN & COMPANY 
AMERICAN LOGS AND LUMBER 
27 Union St., Glasgow, Scotland, and 17 Gracechurch St., 


London, E. C. 3 
Cable Addresses—Singletons, Glasgow, Ankoroke, London 
Cable Codes—Scotts, A. B. C. Sth Ed. A. 1. Telegode Liebers 


WRIGHT, GRAHAM & CO., Wood Broker: 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the Unite 
Kingdom or Continent handled to the best of advantage. 


J. F. MULLER & SON CO. 
Estab. 17995 WOOD BROKERS eine. 1916 
Hamburg 27 


Cable Address: Holzmuller Hamburg 











G. A. SANGUETTOLA 
Hardwood Broker 


Cable Address, MILANO, ITALY, 
Sanguettola. Milano Via Boccaccio 15 








Leading Lumber 
EXPORTER 








Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U. S. A. 


Cable Address: “Pickwood,” St. Louis 








HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U, S. A. 

















Here is an epistolary gem received last Jan- 
uary by T. L. Greer, of the land department 
of the Humbird Lumber Co., Sandpoint, Idaho. 
It is legibly written, and the sense is plain, 
its humor consisting principally in the extreme- 
ly advanced phonetic spelling. The orthography, 
capitalization and punctuation are exactly as 
in the original letter. 


Dear Old Frand: 

Wising you a helty & 
Prosperus New Year. I 
have not given up Sand- 
point. Vas intended to 
mov auth there Last year, 
bouth may Wif vas not 


garden truck all over them of corse they buys sum 
stuff hear but they are alwus askin for things we 
aint never herd of & you bet we dont like them they 
try to be real friendly but we dont want nothin to 
do with them & their alwus givin cake & cookies 
to our kids of course they eat them children will 
eat enything but they go right out & tell every- 
buddy they meet what kind off a place it is & 
everybuddy drives along looking for a place to stop. 


Al co ofac un Vell 
Qure 392) Sak 


, 


é 
very vel. She is improv- 7 & JS As 
ing if noting hindres vi //22 © 4 A CLA 


vil cam outh ther nx 
Spring. I vish to boy 10 
Akres of land clos to the 
cyty & to the Lake. Alsoe 
vant to Build a Bungalov 


the lumber as hey as last 


“Ae ear SUG Arcore 


Haus 5 rams at a pri “9 907 
about 3 ‘Tousend or soe, is Y PuOr VAtettrrok J3- at Pret Arn 


year. vi been having fin 


last Nov vi had regular 


o 
Vinter in Minn all tru fe ON yee /3 tad fof & Attra - 


— pe ne & pas ved 
ec vi have nov abou os 

3% in of Sno & som days oe a - Agvrr 
10 belov Z. Yoas cuple 
Days it vas Kolder & very 
ofen a strang Vind. I bee 
Teankful for couple Lins 
from you. 

Very truly yours. 





The Dallas-Mosier Timber Co., Portland, Ore., 
sends this department the following clipping 
from The Oregonian, of that city. It appears 
that a hotel keeper in a small town out in the 
State sold out to a city man, who changed the 
name of the place from the ‘‘Commercial 
House’’ to ‘‘The Inn,’’ and introduced sundry 
frills with a view to attracting automobile tourist 
patronage. Such ‘‘goings on’’ aroused the ire 
of one of the old residents of the town, who 
expresses his indignation and contempt as fol- 
lows: 

A cuple of years a go a feller could go their & 
get a fine meal four 35 cents & thay had rooms 
good enuf four enybody four 4 bits & now thay 
fixt them all up & ask 1 dollar four som of them 
& i here they asks 75 cents & even 1 dollar four 
meals & anybody nos their aint a meal cooked 
could be wurth 1 dollar. 

They are alwus cleaning the place wether it 
needs it or not & i here they got the dininroom 
ful of grass & all sorts of fancy dishes they dont 
never use & the table is covered with so many 
forks & spoons you dont never no wich to use & 


Yer £02 ie ty 
Jot. Lcbl> 


Pa 


What do you make of this letter, received by E. S. Adkins & Co., Salis- 
bury, Md., from one of their customers? 


we tell them & warn them to go to the next town 
where things is cheap enuf for a white man its 
bad enuf to have truble with a fellers neghburs 
without having strangers come in thinking them 
beter than us which they sure aint. 





A lumberman who prefers to remain anony- 
mous contributes the following recipe for ‘‘ home 
brew.’’ He declares that it ‘‘packs a mean 
wallop,’’ which certainly seems plausible. 
Here is the formula (Don’t crowd—line forms 
on the right!) : 

Chase a bullfrog three miles and gather up 
the hops; to said hops add ten gallons hem- 
lock tan bark, two quarts of turpentine, a pint 
of shellac and two-bars laundry soap. Sim- 
mer gently for thirty-six hours, then strain 
thru an I, W. W.’s sock, to keep it from work- 
ing. Pour into brown bottles. Drop a live 
grasshopper into each bottle to furnish the 
kick. Cork tightly and put in a cool place. 
Select pall bearers. 
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CALLOUSES 
I’d been in town a week or so, 

So, back in camp, I thought I’d go 
And hike the high hills yesterday. 

I went up Long’s a little way 

And over Battle Mountain, then 

Storm Pass to Sprague’s and home again. 
And now today I’m lame and sore 

A way I never was before. 


And I know why: I’d been in town, 
With leather chairs and eiderdown, 

And staying up and sleeping late, 

Not minding what I did or ate, 

And having candy, cake, cigars, 

And riding ’round in people’s cars 

And elevators up aloft— 

I know what’s wrong: I’m good and soft. 


What’s timberline or mountain rim 
Or twenty miles when you’re in trim? 
But now I’m lame and sore and stiff 
In every joint, and feel as if 

Three thousand feet of granite piles 
Were just about as many miles. 

My skin is soft and many a bruise 
And blister rubs against my shoes. 


I’ve learned a lesson; it is this: 

In life a lot of hurts you miss 
Because a lot of hurts you had— 

So callouses should make us glad. ~ 
The little bruises that have vexed 
Have helped a man to bear the next. 
Yes, rough the trail and hard the hill 
To him who never knew an ill. 


So take your bumps, remembering 

A bump is not so bad a thing. 

The little bumps each day you get 

Will make the next bump smaller yet. 
The muscle strained will stronger grow 
And help you up the hill you go. 

The tender have the hardest time— 

But callouses will help you climb. 





BETWEEN TRAINS. 


BILLINGS, Mont.—The oil country in Wy- 
oming and Montana is not a cheerful place just 
now. Crude oil is down to ‘‘two bits a bar- 
rel’? in the district, and in Wyoming yesterday 
we heard of 45-cent oil. ‘‘The Standard is 
filling its tanks,’’ an oil man told us, ‘‘at fifty 
cents, and has storage room for two year’s 
supply.’’ Perhaps he is a pessimist. 





GREAT FALLs, Mont.—We had promised B. 
J. Boorman that, if we ever got within a 
hundred miles of Great Falls we would visit 
this fair city, and today we kept the threat. 
You remember Scott Leavitt, too, who used to 
be in the Forest Service. When the war came 
along Seott left the Service for war work and 
made a name for himself in Montana directing 
these activities. He is now in business in Great 
Malls, president of the Advertising Club, and 
otherwise active—so what was the Forest Serv- 
ice’s loss has been Great Falls’ gain. 

Lumberman Boorman, former forester Leavitt, 
and a former townsman named Boynton, met us 
at the train, and in B. J.’s Buick, personally 
condueted by Mrs. Boorman, we visited the giant 
springs and other places of interest. This is 
the largest freshwater spring in the world, and 
empties into the Missouri River a river of its 
own, 

Great Falls has a very large number of well 
kept streets and homes. The trees here are 
raised by hand, but that has not discouraged 
the citizens, who have made a beautiful little 
city amid the mountains and plains. 





HELENA, Mont.—You fellows in Wisconsin 
and adjoining States will remember H. L. Hart. 
Back in 1901-2 and -3 he was a lumber salesman 
in Indiana, Illinois and Ohio for the Alexander 
& Edgar Lumber Co., of Iron River, Wis. Then, 
until 1907, he was sales manager for the White 





River Lumber Co.,of Mason, Wis. In 1908 he came 
West for his health—and found it, running a 
ranch in the Bitter Root Valley near Hamilton. 
There they made him county treasurer for four 
years and after that the people of Montana 
elected him State treasurer, in which office he 
served the State in 1917-18-19-20. Now he is 
in the surety business in Helena. 

When we stepped off the train H. L. met us 
with his buzz buggy, and he was, of course, a 
conspicuous figure at the annual convention of 
the Montana Bankers’ Association, which oc- 
easion had brought us to the State. The bank- 
ers did not seem so terribly downhearted, in 
spite of the fact that the oil, lumber and 
cattle business is having a severe headache. 
John 8S. Drum, of San Francisco, Calif., presi- 
dent of the American Bankers’ Association, Ex- 
Gov. Frank O. Lowden, of Illinois, and this de- 
partment did what we could to cheer them 
further. The governor was good, and it also 
seemed to us that Mr. Drum sounded the right 
note when he said. 

The people of the United States have thrown off 
their depression and have realized that the country 
faces no problems that can not be solved by_hard 
work, clear thinking and courageous action. When 
the depression came on last fall a great many of 
our people felt that the worst was bound to come 
and settled back gamely to await it. They 
waited and waited, and nothing happened, and 
now it is realized everywhere that ruin is not 
coming and that prosperity is coming just as 
rapidly and in just such measure as we work to 
bring it about. 





‘*SERVICE’’ 


We all have enjoyed that story about one of 
the colored boys who wearied of trench duty 
‘over there’’ in France and was always de- 
manding ‘‘action.’’ One morning in the dug- 
out he complained to the captain: 

‘*Cap’n, I come oveh heah to git action—I 
wants action! ’’ 

‘*Well,’’ said the captain, ‘‘you jump up on 
top of that trench and you’ll get ‘action’ all 
right, all you want of it.’’ 

Just at the instant Sam reached the top 
a 6-inch shell passed over so close that it fairly 
knocked him back into the trench. As he picked 
himself up he exclaimed, ‘‘ Them Germans sure 
do give you service, don’t they?’’ 

‘“Service,’’ like ‘‘codperation,’’ is a word 
that has been much abused. Service is like elec- 
tricity: everybody knows what it will do with- 
out anybody having a very clear idea what it is. 
The best definition we can think of at the mo- 
ment is this: Service is service. 

Service isn’t merely painting all your wagons 
yellow or your trucks red, but service is getting 
the stuff on the job when you said you would. 

Service isn’t advertising that you have the 
best stock on earth, but watching and studying 
the advertising of the wholesalers and manufac- 
turers so you will really have it, and be in a 
position to advertise it. 

There is an old saying, and a true one, that 
‘*handsome is as handsome does.’’ By the 
same token, service is as service gives. 





RANDOM 

Most of the men who’ got poor quickly were 
trying to get rich the same way. 

Shakespeare talked about ‘‘the winter of our 
discontent,’’ but he ought to have lived thru 
the summer of 1921. 

The United States uses more mahogany than 
all the rest of the world combined. That is, it 
did, anyway, up to the passing of the amend- 
ment. ~ 

There doesn’t seem to be very much team- 
work in the Harding family. Warren asks for 
disarmament in a proclamation, but the same 
day Father goes and gets married. 

The MePhee & McGinnity team has won the 
baseball championship of the Denver Commer- 
ciai League for the fourth successive time, indi- 
eating that among the things the M&M folks 
know how to handle is ash. 








He Knows How To 
Satisfy Customers 





Says our star salesman, U.R. Moneysworth:-- 
“The secret of keeping customers satisfied 
is always to give them full value for their 
money”. So that’s the policy we follow in 
selling our 


Cypress, f22:" Pine, 
Hardwoods 


And that it is a successful plan is amply 
borne out by the number of repeaters we 
have on our books. If you're seeking a 
dependable source of supply, we want you 
to try us. 


We also manufacture Rotary Cut Veneers. 


Reynolds Bros. Lumber Co. 
Albany, Ga. 








Oak: 


We offer the following stock f. o. b. 
our mill Cullor, Ark., subject to prior 
sale, at prices quoted below: 


3 cars 4-4 No. 2 Com. Pl. Red Oak $16.00 


2 cars 4-4 No. 1 Com. Pl. Red 31.00 
Delivered 2 cars 4-4 FAS Plain Red Oak - 82.00 
Pri 2 cars 4-4 No. 2 Com. Pi. White Oak 17.00 
ices 3 cars 4-4 No. 1 Com. PI. White Oak 33.00 
on 2 cars 4-4 FAS Plain White Oak - 85.00 
Request. 3 cars 4-4 Sound W. Mixed Oak - 20.00 
2 cars 5-4 Sound W. Mixed Oak - 22.50 

1 5-4 Com. & Better White Oak. 


Guaranteed weight 4400 Ibs. per M ft. 
Good widths, largely 14' & 16' lengths. 


O. L. Shull Lumber Co. 


LONOKE, ARK. 











20,000,000 Feet Annually 


Arkansas 
Pine and 


Hardwoods 


Straight or Mixed Cars, 
Try our Service and Grades. 


Loutre oe, 


CARGILE, ARKANSAS 
Teleg. Office, El Dorado, Ark. 
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Oak Flooring 

Maple Flooring 

Beech Flooring 
3-8 and 13-16 


IN MIXED CARS WITH 


Poplar Bevel Siding 
Kiln-Dried Oak 


and Hardwoods 


THE 


M. B. FARRIN 
LUMBER CO. 


CINCINNATI 











Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 


Ship Brokers & Steamship Agents 


MICHIGAN 

















REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window pam Mouldings 
and Box Shooks from SAGINAW 


Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 
| 4 different kinds of 
Northern 


Hard and Soft Wood Lumber 


Ask for quotations. 


eit Platen-Fox Co., Iron Mountain, Mich. 


Michigan Hard Maple 525° 


4-4 to 16-4 No. 1 Com. & Btr. a 
~~ 174, $4 & 64 NOT CSB. Basswood 
ss Also Pine, Hemlock and Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 

















We manufacture 17 








DENY APPLICATION TO EXTEND ROAD 

WASHINGTON, D. C., Aug. 22.—In a decision 
handed down in Finance Docket No. 1,469 the 
Interstate Commerce Commission holds that 
public convenience and necessity are not shown 
to require the construction of an extension of 
the Gulf Ports Terminal Railway in Alabama, 
and the application is denied. The decision was 
handed down by Division 4, Commissioners 
Daniels, Eastman and Potter. 

The Gulf Ports Terminal Railway Co. sought 
authority to build an extension of its line from 
the present terminus in Baldwin County, Ala- 
bama, to Mobile. The extension would be about 
twenty-five miles long, with a trestle seven miles 
long, and would end at Blakley Island, where it 
would connect with certain tracks of the Gov- 
ernment coaling station. 

Traffic has consisted chiefly of lumber and 
other forest products. Most of the timber in the 
territory served by the existing line has been 
cut, the commission states, so that this traffic is 
constantly diminishing. Along the proposed ex- 
tension from the present terminus to Mobile 
Bay there is a considerable amount of timber 
which the applicant expects tu handle, altho it 
concedes the revenue from this source would not 
be sufficient to sustain the line. 

‘“‘Upon the facts presented,’’ the commis- 
sioners say in conclusion, ‘‘we are unable to 
find that public convenience and necessity re- 
quire or will require the construction of the ex- 
tension proposed.’’ 





READY FOR HARDWOOD RATE CASE 

MEMPHIS, TENN., Aug. 23.—The Interstate 
Commerce Commission has fixed Sept. 29 as the 
date for beginning the hearing of the com- 
plaint of the Southern Hardwood Traffic As- 
sociation attacking present rates on hardwood 
lumber and other forest products as unjust, 
and seeking restoration of the rates and adjust- 
ments in effect prior to Aug. 26, 1920. It is 
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suggested that the case may be advanced to 
Sept. 19 but J. H. Townshend, secretary-man- 
ager, said today that he would probably have 
no confirmation of the change for several days 
even if one should be made. The hearing will 
be in Washington. 

The association is redoubling its efforts to 
prepare the necessary information and data to 
support its charges. C. A. New, assistant sec- 
retary, and A. C. Bowen, manager of the dis- 
trict offices at New Orleans, have been work- 
ing on the case ever since the formal complaint 
was filed, but they are to be aided in the near 
future by the district managers of this organiza- 
tion at Helena, Ark., Louisville, Ky., and Cin- 
cinnati, Ohio, as information is obtainable thru 
the branches that can not be secured elsewhere. 
Mr. Townshend will leave for Washington in 
a few days to confer with F. C. Carnahan, east- 
ern manager, with headquarters in that city, 
and with J. V. Norman, interstate commerce 
attorney for the association. 

Sufficient information has been developed 
thru questionnaires to show that hundreds of 
hardwood mills are idle, that thousands of em- 
ployees identified with the hardwood industry 
are out of work, that stocks at mills are unusual- 
ly heavy, that movement of logs to mills is ex- 
tremely slow and that shipment of lumber to 
consuming destinations, especially in the lower 
grades, is the lightest ever known. The associa- 
tion will contend that the present stagnation is 
the direct result of transportation costs so ex- 
cessive that there can be no movement of im- 
portance in the lower grades without a tre- 
mendous loss to shippers. 











Hardwood interests are more thoroly aroused 
than they have ever been in any previous rate 
contest and they are standing together in a man- 
ner that presages success. The fight covers the 
entire hardwood producing area and is not con- 
fined to any single section. It is a fight for 
the life of the industry. This is clearly realized 
by the association as well as by members of the 
trade, and the latter are prepared to back the 
organization with even greater determination 
than ever before. Witnesses from practically 
every portion of the hardwood territory will ap- 
pear before the Interstate Commerce Commis- 
sion, prepared to give their version of the situa- 
tion resulting from the present maladjustment 
of freight rates on hardwood lumber and forest 


‘products. 


It would appear that unauthorized agents are 
soliciting funds to carry on this fight before 
the Interstate Commerce Commission. Advices 
to this effect have reached J. H. Townshend, 
secretary-manager, who immediately gave out 
the following statement: 

‘¢Please make it just as clear as you can to 
readers of the AMERICAN LUMBERMAN that no 
persons are authorized to make a_ personal 
solicitation of funds with which to finance this 
contest before the Interstate Commerce Com- 
mission. We are seeking the necessary money 
thru correspondence alone and we are taking 
the further precaution of requesting that all 
remittances be made direct to headquarters of 
the association. If any one claims to repres- 
sent the association in the solicitation of funds 
in person, you may set it down as undeniable 
that he is an imposter.’’ 


HOLD COAL RATES TOO HIGH 

WaAsHINGTON, D. C., Aug. 22.—Division 1 of 
the Interstate Commerce Commission, Commis- 
sioners McChord, Meyer and Lewis, have handed 
down a decision in Docket No. 11,554—Forester 
Lumber Co. vs. Director General, as agent— 
holding that rates on soft coal in carloads from 
Walsenburg, Colo., to Billings, Okla., were un- 
reasonable, and authorizing reparation. Twenty 
carloads of coal are involved. The rates applied 
were $5 to $5.70 per net ton, which the commis- 
sion finds were unreasonable to the extent that 
they exceeded $4.40. Complainant is directed 
to comply with Rule V. 


~ 


LOWER INTRASTATE RATES 


HUNTINGTON, W. Va.—The Chesapeake & 
Ohio railroad announced a voluntary 15 per cent 
reduction in all intrastate freight rates on 
building supplies. The new tariff became effec- 
tive Aug. 22 and replaces the present rates, 
which have been in force since August, 1920. 
Sand, gravel, crushed stone, ballast, building 
and paving brick and other similar builders’ 
supplies are covered in the reduction. 

The new rates will apply only to those ship- 
ments originating within the State and con- 








signed to points within the State and does not 


affect interstate shipments. 

The cut in the rates on these materials was 
announced voluntarily by oflicials of the rail- 
road and followed the withdrawal of a bill 
before the public service commission asking 
a decrease in the present rates, which was filed 
by a Charleston concern. 

It is believed the reduction in rates will ma- 
terially stimulate building in this State, especial- 
ly in this territory. 


ON INDUSTRIAL CONFERENCE BOARD 

MeEmpHis, TENN., Aug. 22.—Notification has 
been received by -C. B. Allen, of the Allen- 
Eaton Panel Co., this city, that he has been 
chosen to represent the plywood and panel 
industry on the Hoover conference board, 
which meets monthly in Washington in the 
interests of American business. Mr. Allen is 
president of the Plywood Manufacturers’ As- 
sociation. 
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Finland Shows Wonderful Progress 


{Special correspondence to AMERICAN LUMBERMAN ] 


HELSINGFORS, FINLAND, Aug. 10.—The history 
of the evolution of Finland from the subordinate 
status of an annex to Russia to a fullfledged re- 
public has yet to be written. It is only two years 
since Finland obtained its freedom, but in that 
comparatively short period remarkable commercial 
and economic progress has been made and before 
long Finland will be a formidable rival to Sweden 
and Norway and the other bordering Buropean 
nations. As recently as 1918 the country was 
brought to the brink of ruin, but it then merely 
took in hand the task of freeing itself from the 
anarchistic movement which was threatening to 
strangle its life. Thru suffering, self sacrifice, war 
and patience Finland saved her own liberty, and 
on July 17, 1919, the monarchical constitution, dat- 
ing from the time of the Swedish rule, was re- 
placed by a democratic assembly, and today Fin- 
land’s independence is recognized by all the powers. 

There is little doubt that of recent years Finland 
has suffered from the bolshevik influence of Russia, 
but this undesirable element has of late been elim- 
inated and the new republic is in consequence 
making great economic and industrial progress. 
Previous travelers to Petrograd will remember that 
there was a good train service over the Ladoga 
border, but today the frontier simply divides the 
East from the West. One of the two railroads 
in fact today lies shattered at the bottom of the 
tiny river which flows between the. two countries, 
and the other is guarded by a solitary Finnish and 
Russian sentry on either side, while the only traf- 
fic is an occasional refugee train. In fact, weeds 
are growing on the permanent way and on the 
Russian side all is quiet. At the moment all com- 
munication between the two countries is effectively 
broken off and the frontier is only a desolate re- 
minder of the great traffic that for centuries has 
been conducted between the former land of the 
Tsars and the Duchy, now the Republic, of Finland. 


Opening New Fields for Export 


Formerly Finland’s best customer was Russia, 
but with that source of revenue indefinitely cut 
off, the authorities are making a bold attempt to 
open new fields of export for important raw mate- 
rials and manufactured goods which are being pro- 
duced in increasing quantities, and already they 
have met wtih a large measure of success. The 
most important branches of Finnish industry are 
timber, pulp, paper, metal, textile and leather goods, 
and as far back as 1913 it was claimed that the 
largest paper mill, cotton mill, linen factory, to- 
bacco factory:and leather works in northern Europe 
were to be found in Finland. 

During the world war the entire export of Fin- 
land was held up and there naturally was a large 
accumulation of stocks, but since then there has 
been a large export in timber and allied products 
which has only lately been arrested by the fall in 
the exchange. Now a concentrated effort is being 
made to resuscitate the foreign trade of the country 
and at the moment particular attention is being 
devoted to timber export. Further impetus has 
been given to the movement by the collapse of the 
North European “price ring,’ and there is pros- 
pect of substantial quantities of high class Finnish 
wood goods finding their way to Germany, Eng- 
land and other buying countries. Some time ago 
Finland had sold more wood that far this season 
than Sweden, and with the divergence in prices 
there is prospect of Finland securing a further ad- 
vantage in export. In fact, from the war period 
the export of hewn and planed wood from Finland 
has been increasing, and it is well known that the 
country boasts some -fine mills, particularly at 
Kotha, Borneburg and in the Northeast. The for- 
ests of Finland are very extensive and cover ap- 
proximately 49,000,000 acres, the principal species 
being pine, fir and birch. 


Forests Backbone of Country’s Industry 


The pine is of particular value, being tall and 
straight, while the vast inland birch forests supply 
the veneer industry and distillation plants with 
valuable raw materials. Indeed the products of 
the forest are the backbone of Finnish industry. 

It is noteworthy that the rapid progress Finnish 
industry has made during the last decade is entirely 
due to its own initiative and in spite of the fact that 
during the whole period of Russian rule it had to 
fight against the duties and tariffs that were levied. 
‘The strides made in spite of adverse circumstances 
illustrate the industrial possibilities of the coun- 
try, which only requires permanent peace and a 
revival in the world’s markets to take its place 
as one of the leading producing nations of Europe. 
A good deal of Finnish pulp is already finding its 





way to America in competition with the home prod- 
uct, and the writer has seen large consignments 
for New York and Philadelphia. 





Cable News on Foreign Trade 


WASHINGTON, D. C., Aug. 22.—The Department 
of Commerce last night made public a summary of 
its monthly cable service from the Far East. 

Trade Commissioner A. W. Ferrin in his monthly 
cable from Melbourne, Australia, reports that with 
decreasing imports and exports, but an improved 
financial situation, economic conditions in Australia 
are much improved over the previous month. Ex- 
change has advanced to $3.65 to the pound sterling, 
and this naturally will help both the financial and 
banking situation. Bank loans as well as check- 
ing and savings deposits show an increase. Credits 
in general are less difficult to negotiate. The total 
bank clearings for Melbourne and Sydney from Jan. 
1 to Aug. 8 show a decrease of £85,000,000 as com- 
pared with the same period last year. 

Both the imports and the exports for July show 
a decrease due to extraordinarily heavy stocks 
imported in the early part of the year under de- 
clining market conditions. Total imports from 
America for the fiscal year were valued at £35,000,- 
000, while the total exports to that country were 
£8,000,000. Stocks of import merchandise are gen- 
erally well proportioned to the demand. Export 
stocks on hand also are in good proportion to the 
demand, with prices of export manufactured prod- 
ucts ruling about the same as for the same period 
last month. 


Building‘ Activities Are Limited 


General building and construction in Australia 
is especially inactive and there is little foreign 
investment capital coming in. Local investment 
capital is also scarce. Crop conditions are promis- 
ing. The acreage of wheat planted exceeds that of 
last year. 

There is a decrease of unrest and strikes ex- 
pected, owing to the resumption of the Port Pirie 
smelting activities, provided the workers agree to 
accept payment only for hours worked. Heretofore 
payment has been made for 48 hours per week 
whether worked or not. The cost of living is de- 
creasing, the commodity index number for June be- 
ing 1,617, as against 1,664 for May and 2,330 for 
June, 1920. 

Trade Conditions in China 


In his cable from Peking, Commercial Attache 
Julean Arnold notes an improving demand in the 
interior for foreign goods and a more satisfactory 
financial condition, together with notable German 
activity, but an otherwise quiet foreign trade. With 
the American dollar worth $1.98 Mex., compared to 
a value of $1.28 Mex. one year ago, he states the 
export of Chinese products is naturally active. 

Germany also is active in the export field along 
certain lines, notably gallnuts, beans, wood oil and 
antimony, which show exceptional activity. The 
declared exports from China to the United States 
for the first half of this year amount to $60,000,000 
American gold, which is only 45 percent of the 
amount for the first half of last year. On account 
of the decline in exchange, Mr. Arnold figures this 
means that the value of merchandise is only about 
25 percent less. : 

A notable increase in the importation of Amer- 
ican automobiles and cotton is noted. The prices 
of synthetic indigo dye continued low last month 
on account of heavy imports from Germany. Ger- 
many because of a favorable exchange situation is 
offering aniline dyes and machine tools at low 
prices. 

The Belgian tender of rails for the Peking- 
Mukden railroad are equivalent to $41 a ton, and 
the American bids were $7 to $32 higher. The Yel- 
low River Bridge Commission has recommended the 
awarding of the contract to the Belgian group. 
French bidders were second and third, respectively. 
The contracts have not yet been closed. The de- 
mand for shipping space to the United States re- 
mains dull, but demand for space to Europe is 
active with the rates double those of the last two 
months. These rates are expected to go still higher. 

In 1920 China consumed nearly 1,600,000 bales 
of cotton in the modern cotton mills, which are 
gradually being established. Other new industries 
include a Sino-Japanese paper mill to be estab- 
lished in the Province of Kirin with a capital of 
5,000,000 yen, and an electrical goods factory in 
Shanghai under Chinese-German auspices. 


Large Stocks in Siam 


From Siam, Consul James P. Davis reports that 
retail markets in general are still heavy with large 
stocks in all lines, but the situation in general is 





Dining Room of Mr. Wm. E. Walker’s Chicago 
Home, Mr. H. L. Newhouse, Architect. 
A fine example of what Birch 
will do in skillful hands. 


Birch 


Costs Less Than 
Its Looks Infer 


That’s the reason it’s a good buy for 
any home builder or factory man—on 
the same principle that rosy red apples 
sell better on the fruit stand. But in 
addition to its “looks” the manufac- 
turers of Birch are making it more 
popular every day by advertising it in 
the magazines of national circulation. 
Your customers are being told the 
many uses where Birch excels and how 
economical it really is when years of 
service are considered. In other 
words, the manufacturers are 


Creating a Demand 
For You To Supply 


Naturally your interest in Birch, as a dealer 
centers around the amount you can sell. t 
is so generally adaptable that it can be used 
throughout a house—from kitchen to sleeping 
rooms—for doors, casing, base, trim, floors, 
built-in buffets, bookcases, etc. And you can 
always recommend it knowing that_ it will 
satisfy the. most exacting builder. Birch is 
therefore a wood of general usefulness with 
a possibility of 


Big Sales and 
Good Profits 
for Dealers 


Why don’t you stock it and show your cus- 
tomers you’re a live wire and ready to de- 
liver what they want if they’ll pay the price— 
and at that it’s comparatively cheap consid- 
ering value. Ask any of the firms below for 
Birch Book “A” and a suggestion on the best 
selling items. Do it today. 





SAWYER GOODMAN CO., BAY DE NOQUET CO., 
Marinette, Wis. Nahma, Mich. 
OCONTO COMPANY, 
817 Railway Exch., Chicago, Il. ee 
GOODMAN LUMBER CO., a 
WORCESTER aa co Ltd. se oe 
C F Mid.” Wausau, Wis. 
MASON-DONALDSON LUMBER CO.,| 1. STEPHENSON CO., 
Rhinelander, Wis. Wells, Mich. 
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improving and the outlook for future trade is con- 
sidered good. Statistics for the fiscal year ending 
in March show that imports from the United 
States are 33 1/3 percent below the preceding year, 
while imports from Great Britain doubled and im- 
ports from other European countries increased from 
two to twenty fold. 


South America Suffers from Depression 


W. L. Wellford, vice president of the Chickasaw 
Cooperage Co., Memphis, Tenn., returned recently 
from South America, where he has spent several 
months making an investigation of business condi- 
tions, particularly in the Argentine. Writing to 
the AMERICAN LUMBERMAN as regards the business 
conditions in South America, Mr. Wellford has 
the following to say: 


As to business in South America, it is just about 
like it is in this country. This applies to Argen- 
tina, Chile, Uruguay, and Brazil, and is due to the 
worldwide conditions which are preventing busi- 
ness practically everywhere. These countries 
bought very heavily during the war and received 
large quantities of material. As soon as_ the 
armistice was signed the freight rates declined, and 
after the goods had been delivered prices of them 
also declined, so that people are all stocked up 
with material which could now be replaced at a 
great reduction. Effort has been made to hold 
the prices up in order to prevent loss. This has 
caused restricted buying and stagnation in_busi- 
ness. In addition to this, the rate of exchange 
has been growing worse for the last year, so that 
it is difficult to make a purchase for future delivery 
with any certainty as to what the rate of exchange 
would be when the goods were delivered. There 
has been quite a restricted movement of the prod- 
ucts that usually are exported from these coun- 
iries, due to there being no demand for them neither 
in Europe nor in America and to the fact that 
the South Americans have been trying to hold 
their prices to the enormous peak that was reached 
luring the war when everybody was clamoring for 
what they had. 

It is difficult to forecast what will happen, but 
in my opinion there will be a great many of the 
American business houses that will wind up their 
affuirs and quit South America before things have 
reached normal. There are a great many difficul- 
ties attending business transactions in all foreign 
countries and the expense of maintaining the proper 
force to carry on the business is very great. The 
old established houses, of course, have paid for 
their mistakes in previous years and are now able 
to take care of themselves, but a newcomer has a 
hard row to hoe and can expect severe losses until 
he has become acquainted with the South American 
methods of doing business. 


Foreign Lumber Trade Is Improving 

BEAUMONT, TEX., Aug. 23.—After waiting many 
months for a change for the better, the American 
lumber exporter is now finding the European mar- 
ket for lumber and timbers considerably strength- 
ened and apparently resuming some of its old time 
activity, according to L. L. Chipman, manager of 
the export department of the Long-Bell Lumber 
Co. Mr. Chipman recently returned from Europe, 
where he spent two months in England and on the 
Continent visiting the company’s agencies and 
studying conditions in the lumber trade. The lum- 
ber mills, upon which a large section of east Texas 
and west Louisiana depend for prosperity, have 
been hard hit, and it was the general closing down 
of these mills a year ago which caused the greater 
part of the depression felt in this section. They 
were forced to depend almost entirely upon domestic 
retail yards for orders, but even with this limited 
sphere the mills have for several weeks been cut- 
ting about 70 percent of normal. .With exports 
coming back, the drive toward normal conditions 
will be speeded up. Discussing this feature, Mr. 
Chipman said: 


There seems to be a better tone to the market 
on the other side. England is the backbone on 
which all central Europe depends and which takes 
most of our wood. he has had her troubles. 
There has been Russia, the Irish question, exchange, 
and above all labor troubles. While these troubles 
have not disappeared in their entirety, in most 
instances they are being mitigated, to say the 
least. England seems to be on a definite road to 


trade, but do look for a steady, gradual improve- 
ment. Much of this is due to the improvement 
in credits on the other side and increased confi- 
dence. While they are not buying in as large 
quantities as before the war they are buying in 
larger quantities than at any other time since the 
war began. 

Before the war our shipments were made up al- 
most exclusively of full cargoes. Since that time 
they have been taking from 100,000 to 200,000 feet. 
Today they are buying in lots of 500,000 feet. This 
does not only indicate but actually proves that 
there is a substantial improvement, and that the 
buyers are financially stronger and have more con- 
fidence in the future by stocking up a little. A 
year ago they would not have talked in such 
amounts. This is an average increase of about 
200 percent in the size of orders within less than 
a year. 

While the volume of lumber trading with Europe 
is small in comparison with prewar days, yet we 
shipped more lumber and timber abroad during the 


I do not look for a boom in the export: 


first six months of 1921 than during the entire 
year of 1920. 

While shipbuilding is dead with us and we still 
have some idle labor, with the labor question ‘un- 
settled in some districts, our greatest task is to 
get out from under the war machinery thrust upon 
us and get back to normalcy. No one is going to 
build ships when half the tonnage is tied up and 
you can buy a boat for a song. We can, however, 
shake off the scores of bureaus and departments 
which have lived their life of usefulness and are 
hampering business at the present time, as well 
as to help hold the tax burden up to the maximum. 

We groan and complain here over the shrinkage 
of invoices, yet England and central Europe's 
troubles are just double our own, probably a little 
more. In the lumber and timber trade they have 
invested as much in freight as they have in the 
goods. In fact, there has been even a greater decline 
in freights than in invoices. We have some goods 
over there in the hands of our customers which 
we could replace delivered for half the money they 
paid for them. 

It would be a waste of time to expect boom 
conditions in lumber exports, for there is no founda- 
tion on which to base such a_ prognostication. 
There might be a general stocking up which would 
make things hum for a bit, but the ultimate con- 
sumer has suffered so much and still has such a 
heavy burden saddled on his shoulders that he 
must creep forward gradually. Really this method 
is preferable, for what they do build in that manner 
is substantial and furnishes a foundation for_ still 
better business. 


The Current Ocean Freight Rates 


Lunham & Moore, ocean freight brokers of New 
York City, quote the following rates on lumber 
and logs, per 100 pounds, unless otherwise stated, 
from North Atlantic ports: 

Heavy Light 

Lumber Lumber 
Liverpool $ 60 $ 5 
Manchester ° 


Avonmouth 
Bristol 
Belfast 
Dublin 
Antwerp 
Rotterdam 
Amsterdam 
Havre 
Bordeaux 
Hamburg 
Bremen 
Christiania 
Copenhagen 
Gothenburg 
Stockholm 
Marseilles 
Per 2,240 lbs 
Genoa 
Naples 
Alexandria, per 2,240 lbs. 
Piraeus, per 2,240 lbs... 
Constantinople, per 2,240 
Ibs. 
Barcelona, per 1,000feet 
Valencia, per 1,000 feet. 
Lisbon, per 1,000 _* a 
Oporto, per 1,000 feet. 
Cadiz, per 1,000 feet. 
——- Aires, per 1,000 


20.00 
.90@1.00 
'90@1.00 


25. 00 
17.00 


feet 47: 17.00 
Rosario, per 1,000 feet... 29.50 29.50 


West Indian Business Improving 

MosiLe, AA., Aug. 22.—One large interest is re- 
ported in the market for several million feet of 
lumber for export to the West Indies. The deal, 
so far as known, has not been closed, but it is 
stated that it is likely to be within a few days. 
The lumber negotiated for, it is stated, ranges in 
value around $30 a thousand and is longleaf yel- 
low and other pines. 

Local exporters report better inquiries during 
the last few days and they are looking for Septem- 
ber to usher in a considerable improvement in con- 
ditions. Cuba is said to be a prospective taker 
of large quantities of pine during the fall and 
winter, and the Windward Islands and one or two 
South American countries are evidencing an inter- 
est in the market. 

Millmen report some improvement in the interior 
movement of lumber, especially of the grades used 


\in house building, and this condition is expected 


to have its effect on the export business. One large 
exporter states that as soon as the domestic busi- 
ness stiffens and prices show an upward inclination 
the foreigners come into the market, whereas on a 
falling market they will buy only sparingly, if 
at all. 

Exports for the week ended last Saturday were 
light, amounting to less than 1,000,000 feet of lum- 
ber, 675,000 creosoted pine ties, 750 barrels of 
turpentine and 188 bundles of shook and 60 casks 
of heads. The creosoted pine ties were shipped to 
the Windward Islands, as were 68,000 feet of sawn 
pitch pine lumber and -259,948 feet. of. pitch pine 
lumber. Cuba took 97,457 feet of dressed pine lum- 
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ber and London, England, 750 barrels of turpen- 
tone, 35,000 feet ash lumber, 53,000 feet pitch pine 
deals and 434,000 feet sawn pitch pine deals. 
Twenty-eight thousand feet of pine lumber were 
shipped to Belize, British Honduras. 

The city commissioners have awarded the con- 
tract for repairing the Municipal wharf and re- 
building the bulkhead to J. W. Gilbert at his bid of 
$12,134, work to begin at once. The Municipal 
wharf is 1,240 feet long and stands in the center 
of the harbor improvements. 





To Organize Export Firm 

BEAUMONT, Tex., Aug. 23.—A. Milch, who 
shipped the first cargo of lumber out of Beaumont 
after the ship channel was completed, has re- 
turned to the city from New Orleans and has an- 
nounced that he.would go into the export busi- 
ness on his own account. Mr. Milch made the 
shipment referred to in 1906 when he was with 
the Standard Export Lumber Co. 

For the last three years he has been with the 
A. J. Higgins Lumber & Export Co. Something 
less than a year ago when the company discon- 
tinued its Beaumont office, Mr. Milch went to New 
Orleans and became vice president of the company. 

Mr. Milch states that he has severed his con- 
nections with the Higgins company and will estab- 
lish an export office in Beaumont. He has not 
yet fully completed his arrangements. 





Lumber Exports from British Columbia 


VANCOUVER, B. C., Aug. 20.—Lumber and allied 
products exports from British Columbia during 
July were: 16,340 feet cedar bolts to Japan per 
steamer Fushima Maru; 75,328 feet cedar and fir 
logs and 413,448 feet fir and hemlock flitches per 
steamer Africa Maru to Japan; 754,962 feet fir 
lumber to Montreal per steamer Canadian Voy- 
ageur; 361 bundles 3-ply cottonwood and 34,771 
bundles shingles to New York per steamer C. G. 
Morse ; 300 bundles shingles, 500 bundles lath and 
102,347 feet lumber to Sydney per steamer Niagara ; 
725,971 feet fir lumber squares and cedar logs to 
Japan per steamer Hawaii Maru ; 251 cedar logs to 
Japan per steamer Delagoa Maru; 500,118 feet 
Douglas fir to Japan per steamer West Ison; 725,- 
158 feet fir timber to San Pedro, Calif., per steamer 
Princess Ena; 1,099,497 feet fir lumber and cedar 
bolts to Hong Kong per steamer Monteagle; 100 
bundles shingles and 47,674 feet fir lumber to 
United Kingdom per steamer Eemdijk; 44,020 
bundles shingles to New York per steamer Andrea 
Luckenbach; 12,000 bundles box shooks, 200 
bundles lath, 2,803,936 feet cedar logs and fir lum- 
ber to Orient per steamer Talthybius ; 34,433 feet 
lumber to Hong Kong per steamer Empress of Rus- 
sia; 13,947 feet airplane spruce and spruce lumber 
to United Kingdom per steamer Steel Worker; 
28,145 bundles shingles to New York per steamer 
West Isleta; 543,000 feet fir and cedar logs and 
7,660 lineal feet poles to Japan per steamer Ala- 
bama Maru; 2,145,527 feet fir lumber, logs, squares 
and cedar piling to Japan per steamer Canadian 
Exporter; 508,172 feet fir lumber and flooring to 
Orient per steamer Bessie Dollar. 








Review of Ocean Freight Conditions 


A fairly active business was reported in steamer 

chartering for grain cargoes last week, but only a 
very limited business was done in all other trades, 
say Lunham & Moore, New York ocean freight 
brokers, in their bulletin for Aug. 19. Grain freights 
continue to offer from Montreal and Gulf loading 
ports, but very few offer for Atlantic Range load- 
ing. Coal and freights of all other kinds to Euro- 
pean destinations are scarce, and very little in- 
quiry prevails in the South America, West India 
or any other of the various trades. Tonnage for 
both prompt and forward delivery offers freely, 
with the result that rates are somewhat lower. 
_ The sailing vessel market continues quiet and no 
improvement is expected in the immediate future. 
There is a limited trading on the east coast in coal, 
lumber and phosphate rock carriers, and an occa- 
sional West India fixture, but the general demand 
for tonnage continued decidedly light, and rates 
are low, and, in many cases, the quotations are 
entirely nominal. 


The West Coast Export Situation 


SAN Francisco, Cauir., Aug. 20.—Conditions in 
the export trade are quieter, if anything, this week, 
with inquiries not so numerous. Rates of exchange 
are adverse to doing business with many countries. 
South America is taking very little lumber. Aus- 
tralia has been buying a little fir. The Douglas 
Fir Exploitation & Export Co. sold 6,000,000 feet 
this week. The bulk of this lumber will go to Japan 
and 1,650,000 feet to Australia. Japanese squares 
have been moving very freely for some time, and it 
is expected that this year’s business will be double 
that of 1920. Exporters are encouraged by this 








activity and are looking forward to a general im- 
provement. 

The Redwood Export Co. has no new cargoes to 
report this week, but parcel shipments are being 
made to Australia, and more business is expected 
to develop. The recent inquiries for redwood ties 
have not yet materialized into orders. 

The steam schooners are in operation and keep- 
ing fairly busy in the coastwise lumber trade. 
There is no difficulty in obtaining crews. There 
has been a little decline in coastwise freight rates, 
according to the latest circular of the Ship Owners’ 
Association of the Pacific Coast based upon recent 
charters. The lumber rate per 1,000 feet from the 
Columbia River and Puget Sound to San Francisco 
is $7; to southern California ports, $8.50. This is 
a reduction of about $1 from the rates prevailing 
until recently. Presumably, lumber buyers will get 
the benefit of the reduced freights. More than 
seventy cargoes have reached California ports since 
the strike ended. 


MANUFACTURER and DEALER 




















undue spread of flames. In actual use the paint 
has saved buildings which were subjected to fire 
and I can thoroly recommend it for use where 
paint is required, either inside or outside, as its 
effects are practically permanent. 


WOOD DISC WHEEL STRONGER THAN STEEL 


MEMPHIS, TENN., Aug. 22.—C. B. Allen, of 
the Allen-Eaton Panel Co., of this city, has 
secured a patent on a dise automobile wheel 
which is to be manufactured in Memphis, either 
by this firm or by a corporation to be formed 
for that purpose. The patent covers an automo- 
bile dise wheel of laminated wood and water- 
proof glue, which Mr. Allen claims is six times 
as strong as the ordinary spoke wheel and three 
times as strong as the metal dise wheel. He also 
has a patent covering the glue. Mr. Allen has 
been head of the Allen-Eaton Panel Co. ever 
since it was organized in Memphis. Prior to 
that time he was connected with the Anderson- 
Tully Co., of this city. 








HANDY BOOK ON TRANSMISSION 


“Short Cuts to Power Transmission” is the title 
of a book just published by the Flexible Steel 
Lacing Co., 4611 Lexington Street, Chicago. The 
book contains clear and candid discussions of all 
types of belting and lacing, as well as “short cut” 
rules for belt users, and accurate tables of measure- 
ments and formulas for calculations. The company 
states that the book already has been in request 
from many technical schools. It will be sent to 
any belt user on request. 


we 


HANDLING HEAVY MATERIAL 


“Man Power Multiplied” is the suggestive title 
of a new booklet just issued by the Brown Hoisting 
Machinery Co., Cleveland, Ohio, briefly describing 
a few of the many types of Brownhoist cranes. In 
these days of mounting labor costs the economical 
handling of heayy materials is of vital importance. 
Lumber manufacturers and wholesalers have long 
been among the largest users of hoisting and con- 
veying machinery, and an increasing number of the 
larger retail yards are installing labor saving, profit 
adding mechanical aids. The booklet referred to 
describes not only locomotive cranes for operating 
on rails but traction-wheel and creeper-truck cranes, 
which can go anywhere. Every need of lumbermen 
or other users of hoisting machinery can be supplied 
by the Brown company. The new booklet shows an 
interesting variety of types of crane-at work han- 
dling various materials. Many other Brownhoist 
installations are shown in the company’s catalog 
“K,” which is a complete book on locomotive 
eranes. Either publication, or both, will be sent 
to interested persons upon request. The company 
offers it forty years of engineering and crane build- 
ing experience to firms wishing to lower their costs 
of handling heavy materials. 





PAINT THAT PREVENTS FIRE LOSS 


Fire has always been one of the greatest fears 
of the lumberman. Fire breaks out at any hour of 
the day or night, It seemingly picks upon a time 
when it may best get a start before being noticed. 
More than one lumberman has been particularly 
impressed with this tendency of fire to begin at 
some unguarded moment. This is probably because 
a slight fire is quickly put dut if any one is around, 
so that it passes unnoticed, while at a time when 
there is no one around and there is no protection 
against fire, a small one easily and quickly becomes 
a large one provided there is no protection against 
its spread. This protection can easily be secured 
by the use of Pyro-Non fire resisting paint, made 
by the Pyro-Non Paint Co. (Inc.), 505 Driggs Ave- 
nue, Brooklyn, N. Y. The paint may be obtained in 
various colors, but that especially recommended for 
the interior of sawmills, retail yards and storage 
warehouses is Pyro-Non fire resisting mill white 
which, in addition to its fire resisting qualities, is a 
clear white and so helps greatly to brighten the in- 
terior of any building in which it is used. 

The manufacturer does not maintain that wood 
covered with Pyro-Non paint is absolutely fire- 
proof, but holds that a plain statement of the fact 
that wood when painted with it is fire resistive and 
will char, tho it will not burst into flame, is suf- 
ficient. Plenty of instances where the use of Pyro- 
Non fire resisting mill white has prevented the 
spread of flames are on record; for example, an 
Official of a well known railroad writes: “In my 
experience of more than ten years with Pyro-Non 
paint I am free to say that it has proved to me that 
it will prevent the ignition and travel of flames on 
woodwork to which applied to a degree: that in- 
variably means the saving of property. I have given 
this material some very severe tests where buildings 
of similar construction painted with ordinary paint 
were destroyed, whereas the structure painted with 
Pyro-Non, while charred, remained intact without 
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Lumber Company 
Phillips, Wis. 
“SHAKELESS” 


HEMLOCK | 


Hardwood Lumber 
Maple and Birch Flooring 














White Pine 


We manufacture and carry in stock at ail 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 


Rust-Owen Lumber Co. 














DRUMMOND. WISCONSIN. 
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- HARDWOODS 


Southern 


Hardwoods 


Oak, Gum, Elm, 
Magnolia, Beech, 
Hickory and Ash 


First Class Manufactur e 
and Uniform Grading 


Mills at A. L. BOYNTON 

White City and San Augustine LUMBER CO. 
Tex., and Hornbeck, La. Manufacturers and Wholesalers 

* Sales Offices at Lufkin, Texas Lufkin - Texas 
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( For Sale 


Southern 
vn  Cardwoods 


‘ye. Elm Maple Cypress 
rere Oak Gum _ Ash 
Hickory Poplar 


Jerome Hardwood 
Lumber Company 


JEROME, ARKANSAS 


We ship straight or mixed cars of 
Flooring, Oak, pe Spree and x 


‘Need Soft «| 


Gray Elm. 


We Offer: 


zone ft. 4-4 No. 2 Com. & Btr. 
36,000 ft. 5-4 34 : Com. & Btr. 
16,000 ft. 6-4 No. 2 Com. & Btr. 

21,000 ft. 10-4 No. 1 Com. & Btr. 


All thoroly air dried. 
Also on Sticks 5 mos. and under: 


225,000 ft. 4-4 No. 2 Com. & Btr. 
110,000 ft. 8-4 No. 1 Com. & Btr. 
20,000 ft. 12-4 No. 1 Com. & Btr. 


Will be pleased to quote. 
Foster-Latimer 
Caper en Lumber Go. 
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BAND SAWED 


OUTHERNI LIARDWOODS 


—the kind ecomomical buyers have 
in mind right now. We manufacture 
high grade lumber and ship it when 
you want it. Try us. 


The Hendrix Mill & Lumber Co. 





MOUND CITY, ILLINOIS 











Collections by Retail Lumber Dealers 4 *:rics 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business, These letters offer many excellent ideas and it will) 
gepay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So, Dearborn St., Chicago 





EVANSVILLE, IND. 


Aug. 22.—Optimism has taken the place of 
pessimism among the hardwood lumber manufac- 
turers and the opinion prevails that trade is going 
to show a marked improvement in September. More 
inquiries are coming in now and, while business 
has not been brisk for the last two months, some 
lumber has been sold. The manufacturers say that 
the furniture market that. will be held here from 
Aug. 29 to Sept. 3 ought to have a stimulating 
effect and that the local factories ought to get 
sufficient orders to keep them in steady operation 
for several months. The retail lumber trade is 
showing some signs of reviving and the dealers 
believe that September will show up well. Vari- 
ous woodworking plants in this city are working 
an average of fifty hours a week, altho some are 
being operated on better time. 

C. Otto Hoot Holtman, a well known lumberman, 
has accepted a position as city salesman with the 
Wolflin West Side Lumber Co. He formerly was 
with the old Schultze-Holtman Lumber Co., of this 
city, and later was with the Houston-Doughty Lum- 
ber Co., of Wichita, Kan. During the World War 
he was with the Engineers and at the head of a 
portable sawmill crew in France. 


COLUMBUS, OHIO 


Aug. 22.—A slight improvement is reported in 
the hardwood business. The volume of orders is 
gradually increasing. Retail buying is still the 
best feature ; dealers are replenishing stocks. Fac- 
tories are still going slow in placing orders. Furni- 
ture factories are working up old stocks before 
entering the market. Hardwood prices are holding 
rather firm all along the line, with the better grades 
rather scarce. 

Southern pine is slow and irregular. Buying is 
limited to present needs strictly and dealers are 
loath to stock up. Prices are generally weak and 
show a rather marked spread. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., reports a decided improvement in 
hardwood conditions during the third week in Au- 
gust. Prices are holding firm at former levels. 

W. M. Ritter, head of the company bearing his 
name, was in Columbus a few days last week going 
over the situation. It was announced that opera- 
tions at the Ritter mills would probably be main- 
tained on the 40 percent basis for the remainder of 
the year. 

Walter Rumer has been employed as a travel- 
ing salesman by the Buckeye Lumber Exchange to 
cover cities and towns in Ohio which are not 
reached by the members of the firm. 


INDIANAPOLIS, IND. 


Aug. 22.—Demand on the retail yards shows 
little change, tho there is a considerable increase 
in the number of inquiries for construction pur- 
poses. Prices are virtually the same, with com- 
mons showing some signs of weakness. Stocks are 
in only fair shape at the local yards and there is 
some buying being done for fall. Retailers show 
considerable optimism. There is a large volume 
of construction certain to be carried thru this fall. 
The industries have not increased production dur- 
ing the week, tho some are getting a little behind 
with orders. The executives of these industries, 
notably the furniture factories, declare they are 
uncertain about a continued volume of orders and 
they would rather undertake less production than 
have to lay off their help again. They are seeking 
steady operation. The railroads are doing some 
repair work, but the volume is small as compared 
with normal. 


LOUISVILLE, KY. 


Aug. 22.—General reports received from lum- 
bermen during the week indicate a very fair vol- 
ume of business. It is reported that quite a number 
of buyers are still trying to buy at $5 to $10 a 
thousand under the market; however, stocks now 
are too short. The improvement in demand has 
resulted in far less price cutting, as a whole. 
Low grades of hardwoods, especially common plain 
grades, such as No. 2 and No. 3, are moving slowly, 
as demand is largely from furniture and woodwork- 
ing concerns demanding higher quality stock. Some 
of the larger Louisville mill companies which op- 
erate mills in the South report that they have 
made no definite plans for resuming operations. 
Car supply continues excellent, altho it is claimed 
that equipment is not nearly as plentiful as it 
was. 

A report on July building operations in Louis- 
ville shows 90 percent gain in volume over July 
for the city proper. At that, much of the building 


is outside of the city and does not show in the 
reports. Retailers of building materials report 
good business and jobbers report slightly better 
general demand, with prices a little keener. 

F. E. Bibb, secretary and city sales manager 
for the Fred G. Jones Lumber Co., Louisville, 
reports very good sales of lumber this year. Just 
recently the company added to its service depart- 
ment a plan department for “American Homes 
Beautiful.” 


SOUTH BEND, IND. 


Aug. 22.—During the last week there seems to 
have been an increase in the orders received -by 
local lumber companies. Conditions are a little 
more encouraging, indications being that stocks in 
consumers’ hands are low. While there is only 
hand to mouth buying, the future looks promising. 
Wholesalers and manufacturers here are being 
offered quite a volume of business, in many cases 
at a price so low it has been refused. There is 
more or less optimism among mills in this section. 
Lumber yards report a good volume of retail busi- 
ness, some of them claiming to have about as much 
as they can take care of. 

Harry Sanders, of Sanders-Egbert Co., reports 
that, while the company could do more, it is 
getting a fair share of the hardwood business and 
looks for a much larger volume in the fall. 

Forest Hillier, of Boyd-Hillier Lumber Co., says 
it is getting its share of the business being offered. 

Paul Berry, of Berry-May Lumber Co., reports 
that it is doing a fair business, altho now it takes 
harder work to get it. 


MILWAUKEE, WIS. 


Aug. 23.—The local hardwood market developed 
no special activity during the last week, business 
being confined to the immediate needs of industries 
and retail yards. Inquiries are reported more free 
from various wood consuming industries. Auto- 
mobile concerns here and in the vicinity are main- 
taining their production and in several instances 
are increasing forces. This has stimulated the de- 
mand for lumber in this industry to some extent. 

Furniture concerns continue to make inquiries 
and are placing some business. Retailers are said 
to be in the market now and factories are getting 
ready for renewed activity by making up new 


stocks. 
MEMPHIS, TENN. 


Aug. 23.—Building trade interests continue to 
lead domestic consumers in the purchase of south- 
ern hardwoods while flooring manufacturers are 
easily the leaders in the building trade line. One 
well known member of the trade here, who is identi- 
fied with a hardwood mill and also with a floor- 
ing plant, declares that flooring manufacturers 
south of the Ohio River are consuming approxi- 
mately 1,000,000 feet of plain oak a day. He says 
that they will require approximately 200,000,000 
feet within the next six or seven months even if 
they do not enjoy any further substantial increase 
in their demand during that period. He fur- 
ther asserts that flooring manufacturers, the ma- 
jority of whom have been buying rather sparingly 
during the last thirty to sixty days as compared 
with their consumption, will have to enter the 
market in a much larger way during the next 
thirty days if they are to keep running. He is 
inclined to look for heavy buying from this source. 

Furniture manufacturers are buying from hand 
to mouth and their total takings are not at all im- 
pressive. Wholesale interests are fair buyers, while 
there is some demand for elm and ash from auto- 
mobile manufacturers. Manufacturers of boxes 
and other wooden containers report a larger busi- 
ness and they are in the market for more common 
lumber, notably Nos. 2 and 3, than for some time. 
Car repair plants are beginning to operate in a 
larger way but there is little evidence of substan- 
tial buying by the carriers. Prices are irregular, 
showing a wide range, according to the attitude of 
the individual holder. Some are selling lumber, 
especially in the lower grades, at bargain values. 

The local plant of the American Car & Foun- 
dry Co., at Binghampton, a suburb of Memphis, 
has received an order from the Illinois Central 
Railroad Co. for the repair of 500 cars and work 
thereon will start within the next four or five 
weeks, or as soon as the necessary materials may 
be assembled. This is the first order this com- 


pany has received in some time. It is estimated 
that it will keep the plant busy for several months. 
This is only 25 percent of the cars that will be 
repaired in the immediate future by the Illinois 
Central Railroad Co. which has placed orders for 
work on 2,000 cars. 
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All of the flooring plants in Memphis are run- 
ning on full time and are finding orders coming in 
at a very satisfactory rate. The Memphis Hard- 
wood Flooring Co. reports an increase of 100 
percent in its business during the last thirty days 
as compared with the thirty-day period preceding. 
It states that it is doing as much business now as 
last year, measured on a footage basis, but that it 
is not realizing returns as favorable when figuring 
trom the standpoint of money involved. Business 
at this time last year was beginning to show marked 
decrease, but it is pointed out that it is now on 
the increase. 

R. M. Carrier, president of the Carrier Lumber 
& Manufacturing Co., Sardis, Miss., and head of 
the American Hardwood Manufacturers’ Associa- 
tion, has recently returned from a business trip to 
Chicago. He reports that there is apparently a 
more genuine or sincere brand of optimism among 
the consuming trade than heretofore. He says that 
his mill is running at Sardis and that he feels more 
hopeful of the future altho he has little in the way 
of orders or demand to bolster up this view on his 


part. 
BAY CITY, MICH. 


Aug. 22.—Business continues fairly good in this 
section. The demand for high grade stocks still 
predominates and some items are actually ex- 
hausted. It is generally predicted that the in- 
creasing curtailment will reduce production to the 
lowest point in the history of the industry. The 
Kneeland-Lunden-Bigelow Co., of this city, will 
finish sawing its present supply of logs this week 
and does not expect to resume operations again 
this year. 

The Kerry & Hanson Flooring Co., Grayling, 
Mich., has resumed operation of its flooring plant 
after being closed down for the last three months. 

The International Mill & Timber Co., of this city, 
which encountered financial difficulties, is being 
operated by a committee of the creditors. They 
report business very satisfactory and look for an 
early solution of the company’s difficulties. 


MARINETTE, WIS. 


Aug. 22.—The Vilas County Lumber Co., of Wine- 
gar, has received an order for 35,000 grain car 
doors. This order will consume about 1,000,000 
feet of No. 3 hemlock. The mill, which had been 
closed down, will resume operations immediately. 

The I. Stephenson Co.’s mill at Wells will be 
closed in the near future to undergo extensive 
repairs, tending to reduce its capacity. The avail- 
able supply of timber does not warrant 200,000-foot 
daily capacity. The hardwood mill will start about 
the time the other closes and will be operated 
thruout the fall and winter, according to Manager 
Harder. 

The plant of the Northern Sawmill Co. at Sagola, 
Mich., will also undergo extensive repairs this fall. 
The company is a subsidiary of the Sawyer-Good- 
man Co. 

The planing and finishing plant of W. C. Mans- 
field started operations in Menominee this week. 


BUFFALO, N. Y. 


Aug. 24.—The extraordinary grand jury which 
has been investigating the building situation here 
brought in at the end of last week indictments 
against seventeen retail lumber companies and 
twenty-seven individuals, members of:the Buffalo 
Lumber Dealers’ Association. Only seven mem- 
bers of the association were not indicted, and of 
these six joined after the alleged illegal acts had 
been completed. The list of those indicted follows : 
Iluntington & Finke Co., Dohn, Fischer & Co., Elm- 
wood Lumber & Shingle Co., William Henrich’s 
Sons’ Co., A. G. Hauenstein Lumber Co., Hurd 
Bros., West Seneca Lumber Co., Stanislaus 
Monczynski, Bernard Nrady, Henry E. Mallue & 
Bro., Mosier & Summers, W. G. Palmer, Inc., Har- 
rigan Lumber Co., Ray H. Bennett Lumber Co., 
Christian Flierl Co., Montgomery Bros. & Co., G. 
Elas & Bro., Blanchard Lumber Mill Co., McNeil 
Lumber Corporation, F. Fleming Sullivan, John R. 
Bookser, Oliver J. Veling, Edwin B. Carney, Wil- 
liam L. Henrich, Adelbert I, Reckhow, Clark W. 
Hurd, Coleman J. Ehrmann, Henry B. Mallue, 
George J., Robert J. and Eugene Summers, Wal- 
lace G. Palmer, George W. Gilmore, James Harri- 
gan, William H. Kennedy, Ray H. Bennett, Fred- 
erick R. Roginson, Harrington Elierl, H. Ernest 
Montgomery, Gabriel and A. J. Blias, Percy J. 
Hubbard. 

The lumbermen are charged with violation of the 
Donnelly anti-monopoly law. All the defendants, 
represented by Attorney Walter C. Newcomb, en- 
tered pleas of not guilty, reserving the right to 
withdraw the plea and submit motions. Bail was 
fixed at $2,000 each for individuals and was fur- 
nished. No indictment was found against K. C. 
Evarts, secretary of the lumber association, who 
testified several times before the grand jury. 


The Great Lakes Transit Corporation, the pack-. 


age-freight line between Buffalo and Duluth, re- 
ports a restoration of its former shingle trade. 
Formerly near all the Pacific coast shingles coming 
in here were brought down from Duluth as deck- 
loads on these liners. Then, by reason of some 
unfavorable rates, the entire trip from the Coast 
was made by rail. That appears to be the case 
now with shingles for the local trade, as the report 
is that the receipts by lake are practically all billed 
thru east. Already this season nearly 17,000 tons 
of shingles have been brought in by these lake 
liners. 

Frank T. Sullivan, James B. Wall and Orson E. 
Yeager are enjoying a fishing trip of several days 
at Port Rowan, Ont. 

A final adjustment of the affairs of M. Zeis & 
Sons, lumbermen and planing mill proprietors, has 
been made and a meeting will be held on Aug. 31 
to arrange for a distribution to the creditors. 

H. B. Gorsline, of the National Lumber Co., is 
spending a two weeks’ vacation with relatives at 
Hancock, Delaware County. 

Charles H. Perrin is spending two weeks at 
Moosehead Lake, Me., on a fishing trip. 

Hugh McLean returned on Monday from a three 
weeks’ vacation at Pytonga Lakes, Canada. 


SASH, DOORS and MILLWORK 














A better feeling pervades the trade and there is 
also a noticeable increase in the number of orders 
and inquiries reaching manufacturers and distrib- 
uters. However, the volume of business is still be- 
low normal for this time of year. The situation 
at a number of distributing and consuming centers 
is reflected in the following brief reports: 


There is a continued improvement in the demand 
for millwork, sash and doors in Columbus (Ohio) 
territory. All of the mills report an increase in 
orders and a better feeling has developed. Many 
of the building projects have now progressed to a 
point where millwork, doors and sash are in de- 
mand, and orders are being placed in larger vol- 
ume. Prices are somewhat unsteady, as some of the 
factories are cutting in order to stimulate busi- 
ness. Mills are working with a good force of men 
generally, altho some are short of orders to keep 
going on full capacity. 


Minneapolis and St. Paul (Minn.) manufacturers 
are playing safe and not piling up stocks to any 
extent. Summer business has been disappointing 
as far as the country yards go, and tho there was a 
fair town trade, that has slowed up lately. Fac- 
tories are running but have few orders on hand. 
A buying movement from the country is expected 
soon. 


There appears to be a somewhat better fall out- 
look for the millwork plants in the Kansas City 
(Mo.) territory. Yard stock is in better demand, 
both locally and outside, and there is a good volume 
of special work offered. The total volume of busi- 
ness, however, is probably not more than 50 percent 
of normal and some of the plants are continuing 
to run only part time. The price situation has 
shown no improvement. 


Planing mills, sash and door and interior finish 
plants in Duluth (Minn.) are being kept fairly 
busy in filling bills for materials required in the 
building of houses. Contractors are looking for- 
ward to an active fall season in that line. 


The Baltimore (Md.) sash and door men have so 
far developed a volume of business which must be 
considered rather remarkable under the circum- 
stances. Much of this comes from out of town, the 
importance of the city as a distributing center 
being well recognized; but Baltimore itself also 
contributes to the total in a way to indicate that 
building operations proceed on a fair scale. Com- 
petition is not so keen as to make the business 
unprofitable, and the feeling in the trade is one of 
hopefulness. The sash.and door houses have prac- 
tically all, given a good account of themselves so 
far. 

San Francisco (Calif.) sash and millwork plants 
report a light demand, altho there is an increase 
in the number of building trades mechanics at 
work. Door factories in the Bay counties are doing 
a moderate volume of business. Finished door fac- 
tories connected with the white and sugar pine 
mills are operating at considerably less than ca- 
pacity. There is a light demand for sash and door 
cut stock. 

The Buffalo door factories and planing mills have 
a steady amount of business on hand, tho trade is 
below normal. Opinions differ as to the prospects 
for fall trade, and as a result of the building investi- 
gation, with the indictment of leading lumbermen, 
some think that there will not be as much building 
going on as would otherwise be the case. Yet the 
number of new dwellings going up has lately shown 
an increase. 
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BELLINGHAM, ‘WASH. 


Aug. 20.—Signs of renewed activity in logging 
camps along the upper Skagit exist and several are 
expected to resume operations in September. One, 
that of the Lyman Timber Co., has already doue 
so. In Whatcom County the only large camps run- 
ning are those of the Christie Timber Co. and 
Bloedel Donovan Lumber Mills. -The latter concern 
lost five railroad cars and some down timber in a 
fire at the Alger camp. The fire is under control 
and shipments have been resumed. All this com- 
pany’s camps are running. 

Cargo shipments will be much heavier in August 
than they were in July, since already the total 
footage exceeds that month’s outgo. Much of the 
lumber shipped this month will go to California and 
Atlantic coast ports. This week the Bloedel Dono- 
van Lumber Mills ‘put 1,100,000 feet aboard the 
steamship West Canon for Japan and 3,000,000 
shingles on the steamship Anniston City for the 
east coast of South America. This is one of the 
largest water shipments of shingles ever made here. 
The E. K. Wood Lumber Co. will load 200,000 feet 
on a steamship for the east coast and will ship an- 
other 1,000,000 feet on the steamship Siskiyou for 
California next week. The Puget Sound Sawmills 
& Shingle Co, will shortly ship 400,000 feet via the 
steamship Santa Rita for California and this week 
it loaded 400,000 feet aboard the steamship Henry 
T. Scott for California. The Morrison Mill Co. has 
shipped 2,000 tons of box shooks to Tampico, 
Mexico. 

Building activity here for the last month shows 
a slump, but there are indications of improvement 
in September. The call for houses will be acute 
before that month ends, realtors believe, and it will 
be necessary to build one or two apartment houses 
as well as a number of homes to accommodate 
renters, they say. Repair of old houses and altera- 
tions here and there are still features of building 
construction in Bellingham. 


CENTRALIA, WASH. 


Aug. 20.—All the large mills in this district are 
running full capacity. The smaller, or tie, mills 
continue to curtail their output. Local demand 
continues good. Orders booked during last week 
from middle western points denote a picking up 
in that territory. The railroads are placing orders 
for car material and have opened their shops at 
Tacoma and Vancouver with the intention of get- 
ting their equipment in shape again. There is some 
talk of a shortage of certain equipment, especially 
closed cars, aS soon as grain and fruit begin to 
move east. Japanese squares are in great demand, 
as are cedar and fir logs for veneer. Lath con- 
tinue strong, with shingles off and in a very little 
demand. The recent rains have put out all the 
local forest fires. 


PORTLAND, ORE. 


Aug. 20.—There seems to be a better tone to the 
fir market and flooring is meeting with such a 
demand that prices advanced $1 to $2 during the 
week. This is the first advance noted in fir items 
for many months. The general opinion is that 
the prices have struck bottom and are taking an 
upward trend. The spruce market and the red 
cedar shingle markets show no marked change. 

L. A. Nelson, secretary of the Oregon branch 
of the West Coast Lumbermen’s Association, is ex- 
pected home in a few days from a mountain climb- 
ing trip. During his absence the office affairs here 
have been looked after by Chester Hogue, former 
secretary, who is now connected with the West 
Coast Lumbermen’s Forest Products Bureau, with 
headquarters in New York. Tuesday noon Mr. 
Hogue addressed an assembly of about sixty whole- 
salers at luncheon at the Benson Hotel, telling 
them of his work in the East in introducing west- 
ern woods to architects and builders. 

Two vessels have been chartered by G. W. Gates 
& Co. to carry lumber from this port to Honolulu 
the latter part of this month. They are the schoon- 
ers William Bowden and Zampa. A. A. Officer, 
manager, says that foreign business is looking bet- 
ter, with an extraordinary demand for small Jap- 
anese squares. Fred D. James, Denver representa- 
tive of the company, was a Portland visitor last 
week, 

The Pacific Lumber Inspection Agency is having 
a large force at work these days looking after for- 
eign cargoes, especially small Japanese squares, of 
which large quantities are being shipped. Large 
quantities of these pieces are being shipped to the 
terminal docks at Portland from mills in the Willa- 
mette Valley. 

H. C. Clair, manager of the Clarke County Tim- 
ber Co.’s logging operations at Yacolt, says that the 






company plans to resume activity at the camps in 
September. This company is one of the large:t 
factors in the logging industry of the Columbia 
River district. 

The Whitney company’s mill at Garibaldi has not 
yet started operations and will probably not do so 
till there is a material improvement in the dem::d 
for lumber. 

Philip Buehner, head of the Buehner Lumber «.,. 
went to Long Beach, Wash., this week for ‘jis 
annual vacation and fishing trip. He is one of the 
champion fishermen in that part of the couniry, 
Thornton Ladd, assistant sales manager, spent «.y- 
eral days at Long Beach last week and prior to that 
Allan Turner and Mrs. Turner were on a motor “rip 
thru western Washington, going as far north as 
Big Lake, near Bellingham, where they visited 
with Mr. and Mrs. Ray Clark. Mr. Clark is sles 
manager for the Day Lumber Co, 

R. R. Pattison, well known Pacific coast lum)er- 
man, has been appointed sales manager for the 
H. P. Dutton Lumber Co. and is on the job. Mr. 
Pattison was until a short time ago representing 
the Pacific Lumber Agency at Los Angeles. Prior 
to that he was with G. W. Gates & Co. as Denver 
representative. 

R. J. Knott, traffic manager of the Western line 
Manufacturers’ Association, is on a fishing trip in 
the country around Libby, Mont. T. J. Starker, 
of the same association, is rusticating at Twin 
Rocks, on the Tillamook Beach, Oregon. 

John W. Miller, of the Coast Fir Lumber (o., 
spent a few days this week at Leaview, Wash., 
where his family is vacationing for the summer. 

M. J. McKenna, of the Moore Mill & Lumber Co., 
Bandon, Ore., passed thru Portland this week on 
his way home from an extended eastern trip. He 
spent a day with Davis & Comstock, who handle 
the output of the mill. 

Among the visiting lumbermen here is J. §. 
Saari, vice president of the Saari-Roblin Lumber 
Co., wholesale dealers. Mr. Saari’s home is in 
Eveleth, Minn., and while here he and his wife are 
guests of Mr. Saari’s brother, John Saari, presi- 
dent of the Saari-Roblin Lumber Co. 8S. W. Morri- 
son, jr., secretary of S. W. Morrison Co., Salt Lake 
City, was in Portland during the week on business. 
Chester W. Graves, of Graves, Manbert & George, 
wholesale lumber dealers of New York and Buffalo, 
was here during the week. 

John I, Shafer, of the John I. Shafer Co., of 
South Bend, Ind., is on his way to Portland, accord- 
ing to letters received here. The company is repre- 
sented here by the Shafer-McLoughlin Lumber Co. 


LOS ANGELES, CALIF. 


Aug. 20.—-“‘In this community everyone is wait- 
ing for something to turn” is the characterization 
of the market—or what passes for it—just ex- 
pressed by an accredited representative of the local 
wholesale and manufacturing lumber interests cen- 
tered here. Conditions are still much upset, if not 
chaotic. 

The inbound movement continues active ; seventy- 
three lumber carriers have arrived at the harbor 
this month up to the night of Aug. 17. Their coim- 
bined capacity is 69,420,000 feet. Some of this ton- 
nage is for other ports, but it probably represents 
approximately southern California receipts so far 
for this month. 

The weekly freight circular of the Ship Owners’ 
Association of the Pacific Coast, dated Aug. 13, 
quotes the going rate from Puget Sound and tlhe 
Columbia River as $8.50 a thousand, a substantia! 
reduction, and there seems to be a feeling that that 
is the maximum. A still lower rate is not unex- 
pected, which, together with the continued weak 
ness of the market north, leaves conditions ver: 
uncertain here. 

The retailer views current matters more or le: 
complacently, as may well be understood in notinz 
the building activity. Up to the night of Aug. 1° 
permits issued numbered 1,975, the valuation $5. 
869,927, which presages a new August record. At 
alysis of these figures indicates a continuance of tl 
lively building of modest priced homes. 

An industrial exposition, in continuance thruot' 
this week and at which the daily attendance is est'- 
mated at from 45,000 to 60,000, is attracting muc'. 
attention of visiting and local lumbermen. Loci 
concerns and some of those represented here sho\ 
a comprehensive exhibit of everything in fores' 
products needed in home building. 

’ The announcement that shipments of lumber b) 
water this year from the Pacific to the Atlantis 
coast for the first six months of this year increase: 
366 percent over the corresponding period of 192" 
is regarded here as a stimulant for those engage’ 
in combatting the legislation against the use of the 
wood shingle recently enacted in this State but held 
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in abeyance pending a referendum in the latter 
part of next year. 

George T. Houston, of Vicksburg, Miss., is tour- 
ing southern California. 

The Golden State Lumber Co. is opening a yard 
in the Ocean Park, Santa Monica, district. 


SPOKANE, WASH. 


Aug. 20.—Heavy rains arrived just in time to 
quench the forest fires which were beginning to 
start everywhere as the result of continuous hot 
weather, so the year will undoubtedly show low 
cost of protection and also low total loss. 

General business conditions are beginning al- 
ready to feel the effect of excellent yields of wheat. 
Harvesting is in full swing and the early predic- 
tions of a bumper crop are being largely realized. 

The lumber business, however, continues slack, 
with not sufficient orders being received to go 
around among the manufacturers. Most large 
mills are still in operation but it is freely predicted 
that by Sept. 1 probably, and not later than Sept. 
15 at the latest, all of the large mills will be closed. 
The Potlatch mill and that of the Humbird com- 
pany at Newport are closed, with the Edward Rut- 
ledge Timber Co. at Coeur D’Alene ready to take 
similar action Sept. 1. This is said to reflect the 
intention of other lumber companies, all of which 
have large stocks. 

In refreshing contrast to the general complaint 
of slack business, Mr. Fortier, sales manager of 
the Panhandle Lumber Co., stated the middle of 
the week that sales for this August to date had 


EVERETT, WASH. 


Aug. 20.—Market conditions, say the millmen, 
continued at least as satisfactory as those prevail- 
ing in recent weeks, with a tendency to betterment. 
However, no improvement was noted in the log 
situation and some mills are threatened with a pos- 
sibility of suspension. Some logging companies— 
those that ceased operations during the summer 
because of the fire hazard—intend to get busy when 
the fall rains begin and drive at full production 
until winter weather forbids, so any suspension at 
the mills would be brief. Local production is mov- 
ing along at about 40 to 42 percent of maximum 
output, the mills of the Everett district averaging 
probably a trifle above the average for the Puget 
Sound territory. 

Rail shipments from the Everett lumber mills 
continued to hold up well this week, but there was 
a let-up in the somewhat feverish lading of lumber 
cargo carriers from the pace set last week. Ships 
for coastwise and Atlantic port shipments are ex- 
pected here early next -week to take both lumber 
and shingles. While none of the mills have been 
crimped in a car supply, the number of carriers 
available is gradually diminishing as the time ap- 
proaches for moving the eastern Washington fruit 
and grain crops. 


WESTWOOD, CALIF. 


Aug. 20.—Lumber orders for the last week have 
been a little more plentiful and items that hereto- 
fore have not been moving, such as No. 2 shop, No. 

4 boards and cut sash 
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Dlepiey of the Service Bureau of the American Wood Preservers’ Associa- 
tion at the Pageant of Progress Exposition at Chicago 





and door stock, are being 
called for, indicating that 
surplus stocks carried by 
the sash and door factories 
are becoming short, and 
that the stock of the small 
mills, which have been 
moving these items at 
ridiculously low prices, 
have become exhausted. 

| To take care of the 
| slight increase in business 
| 





the four bands in the twin 
“pand fipping department 
of the Red River Lumber 
€o. are being operated 
nights as well as days. A 
larger day crew is being 
employed in the box fac- 
tory, shook and sash and 
door department, and a 
night crew will be put on 
this week. Sept. 1 two 
more donkey engines will 
be employed in the woods, 
which will add 100,000 
feet to the daily output 
of logs, this additional 
supply to be stored in the 
pond for winter sawing. 
With the Feather River 
furnishing 2,500  horse- 
power, the fuel pile has 
accumulated. 





increased 50 percent over those for the same period 
last year. He attributes this increase to more ac- 
tive building operations thruout the entire coun- 
try. The company operates two plants, one at 
lone and the other at Spirit Lake, and is em- 
ploying the same number of men in the mills and 
shipping departments as last year with the excep- 
tion of the night shift, which has been discon- 
tinued, the mill operating one day shift from 7 a. 
m. to 4 p. m. Logging operations are being done 
/y a number of smaller camps instead of the few 
larger camps, as in the past. 

E. F. Wales, a well known lumberman of the 
Inland Empire, has opened new Spokane offices for 
the Wales Lumber Co. Mr. Wales was sales man- 
ager for five years with the Dalkena Lumber Co. at 
Dalkena, Wash., and came to Spokane in a simi- 
lar capacity for the Wallace-Ballord Lumber Co. 
of Minneapolis. After a year and a half here, he 
left the latter company last summer to go into 
business for himself as a partner in the Ricn- 
ards-Wales Lumber Co. This partnership was later 
dissolved and Mr. Wales has been doing a general 
jobbing business in Inland Empire lumber pro- 
ducts for some months as the Wales Lumber Co. 


The Lumbermen’s Service Bureau is a new organi- 
zation which started business here Aug. 1. H. J. 
Searl is manager and owner, and it is the province 
of this concern to act as a clearing house between 
buyers and sellers of lumber. It will list material 
offered by mills and send lists of customers’ require- 
ments to mills. It is thought the service will apply 
especially to material which mills want to move 
quickly. These lists will go out twice a week. The’ 
organization is making connections in Seattle, but 
will handle Inland Empire products only. 


SAN FRANCISCO, CALIF. 


Aug. 20.—The local lumber market is very slack, 
the retail yards doing comparatively little busi- 
ness with the building trades’ strike unsettled. 
However, the strikers appear to be losing ground 
rapidly and there is a steady increase in the num- 
ber of men working under the American plan. 
There are indications that the situation will be re- 
lieved before very long and the demand for the 
lumber will increase. 

San Francisco wholesalers and mill agents have 
been doing business right along with southern Cali- 
fornia yards, especially around Los Angeles. Dur- 
ing the last two weeks, however, more than seventy 
million feet of lumber has been delivered by water 
in that section as the steam schooners are again 
in full operation. This will cause a temporary 
slackening of demand, but more than 90 percent 
of the lumber was shipped to fill old orders; so 
there should be a revival in demand before very 
long. 

Thomas McCann, managing director of the Mc- 
Cloud River Lumber Co., and general manager of 
the Shevlin-Hixon interests at Bend, Ore., is here. 
He is accompanied by F. H. Lambert, resident 
manager at McCloud. The McCloud River mill is 
cutting 350,000 feet a day with one 8-hour shift. 
Stocks are not excessive for this time of the year. 

The Union Lumber Co., this: city, is operating 
the redwood sawmill at Fort Bragg as usual with 
a cut of 250,000 feet a day, altho the present de- 
mand is light. Stocks of clears will be accumu- 
lated to take care of the future eastern and export 
demands. The company’s steam schooners are 
taking cargoes to southern California where the 
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demand has kept up better than in other terri- 
tory. The Mendocino Lumber Co.’s mill at Men- 
docino, is closed down. 

M. L. Euphrat, manager of the Wendling-Na- 
than Co., this city, reports pretty fair car ship- 
ments of Douglas fir from Oregon to California 
buyers with low prices generally prevailing. With 
good crops in California an improved demand is 
looked for in the fall. The Plumas Lumber Co. is 
still operating the white pine mill at Cromberg. 

Willis J. Walker, vice president of the Red 
River Lumber Co., this city, who has returned from 
a trip to the white and sugar pine mill at West- 
wood, says the cut is about equal to shipments. A 
fair stock has been accumulated, but there is 
not a full assortment. He expects to see a short- 
age of upper grades this winter. 

E. Danaher, general manager of the Michi- 
gan-California Lumber Co., this city, who has 
returned from Camino, reports the mill cutting 
about 170,000 feet a day, with one shift, nearly all 
sugar pine. From present indications the mill will 
close down for the season by the middle of Sep- 
tember with a total cut of about eighteen million 
feet as against twenty-six million feet last year. 

. Holmes, sales manager of the Holmes 
Eureka Lumber Co., this city, reports some indica- 
tions of the fall demand for redwood opening up. 
Stocks are low at the yards and it will take a good 
deal of lumber to bring them up to normal. The 
mill at Eureka is operating with one shift. 

Charles R. McCormick & Co., this city, are keep- 
ing all of their steam schooners busy and are tak- 
ing orders right along for Douglas fir. The Colum- 
bia County Lumber Co.’s mill is now operating, as 
well as that of the St. Helens Lumber Co. and 
water shipments are being made to the Atlantic 
coast. 

A. W. Heavenrich, manager of the Madera Sugar 
Pine Co., who is here from Madera, reports the 
mills operating with two shifts and cutting about 
300,000 feet a day. He takes a hopeful view of 
the California pine situation and says we have gone 
thru worse periods than the present. There has 
been some improvement in the eastern demand and 
sugar pine is selling. The company has cut 24,- 
000,000 feet, this season, and expects to close 
down in November with a total of about 36,000,000 
feet. Stocks are already beginning to be broken. 

E. A. Blocklinger, president of the Chiloquin 
Lumber Co., this city, reports a cut of about 65,- 
000 feet a day and a fair stock of white pine on 
hand. He expects to close down the mill for the 
season about Oct. 1. He says the pine box shook 
demand has improved a little and the Dorris 
Lumber & Box Co.’s factory at Dorris, is running 
with some good orders ahead. 

W. R. Chamberlin & Co., this city, have their five 
steam schooners again in operation and are making 


good deliveries on orders placed with various mills .~ 


in the Northwest, which they represent in Cali- 
fornia. The bulk of the lumber is going to southern 
California. There is a tendency towards a little 
stiffer prices on mixed car shipments of Douglas 
fir. 
James Tyson states that the Yosemite Lumber 
Co., this city, is still operating the mill at Merced 
Falls, with two shifts, and accumulating an assort- 
ment of white and sugar pine. 

J. R. Shaw, of the Shaw-Bertram Lumber Co. of 
Klamath Falls, who is a visitor here, reports that 
a cut of about 45,000 feet a day is being made, 
with prospects for a light production this season. 
Only a small number of mills are operating in the 
Klamath Falls district. 

Among the lumbermen who have been in the 
city as visitors are: J. G. McGladdery, of the Bo- 
hemia Lumber Co., of Cottage Grove, Ore.; Lee 
Doud, of the Defiance Lumber Co. of Tacoma; E. 
H. Lea, of Minneapolis; F. P. Fay, of Los Angeles; 
George Laws, of Portola; J. M. Ryan, of Portland ; 
Herbert D. Clough, of Everett, Wash.; H. M. Pres- 
ton, of North Bend, Ore. 


SEATTLE, WASH. 


Aug. 20.—The shingle industry of the Pacific 
Northwest will be represented at the tariff hear- 
ing before the Senate finance committee in Wash- 
ington, D. C., Aug. 26 by E. HE. Case, of Raymond, 
Wash., and George A. Bergstrom, of Everett. W. 
A. McMaster, of Seattle, had contemplated going, 
but has been detained here on account of the seri- 
ous illness of his mother. 

The regular meeting of the trustees of the West 
Coast Lumbermen’s Association will be held in 
Seattle Aug. 26. 

The Sound Timber Co., in its logging operations 
near Darrington, Wash., will start one side, em- 
ploying about sixty men, next Monday. The ob- 
ject is to get logs out of the way and clear a camp 
site before the fall rains set in. The timber is 
principally medium-old growth fir. 

The Winslow-Townsend bill, H. R. 7994, formed 
the basis of discussion at the wholesalers’ lunch- 
eon Thursday. Roy A. Johnson, presiding, read 
letters and telegrams from Senator Miles Poin- 
dexter, Senator Wesley L. Jones, Congressman 


John F. Miller and Congressman Linn Hadley. The 
sentiment of the meeting was to emphasize the 
urgent need of the enactment of the bill into law. 

John P. Wilkes, of Grand Rapids and Detroit, 
commission salesman, selling for the Puget Sound 
Mills & Timber Co. and the Canadian Western, who 
arrived in Seattle Aug. 11, has been undergoing 
a siege with pneumonia. He has been confined to 
his bed, and forced to postpone his trip. Mrs. 
Wilkes will soon join him here. He will leave 
Seattle for Vancouver, B. C., and in about two 
weeks will go to San Francisco. From that point 
Mr. Wilkes will proceed to his home. 

Harry A. Abel, of the Sun-Dried Shingle Co., has 
bought from Frank J. Taylor a major interest 
in the Lake Union Dock Co., assuming the con- 
trol and management of the terminal located at the 
Lake Union entrance to the Government ship canal. 
The Lake Union dock was finished early this year 
at a cost of $75,000. 

H. J. Searl, vice president of the Northern Cedar 
Co., Spokane, was in Seattle during the week, in- 
quiring into the outlook for red cedar poles, posts 
and piling, in which his concern specializes. Mr. 
Searl was formerly of the Searl-Waterman Co,, 
Spokane. 

The Seattle office of the AMERICAN LUMBERMAN 
is in receipt of a letter from Maj. Fred W. Locke, 
whose address is now No. 7 Hast India Avenue, 
London, E. C. 3. Mr. Locke, who was for several 
years in the wholesale lumber business here, went 
to England shortly after the outbreak of war in 
1914 to enter the British service. Later he was 
for a short time in Vancouver, B. C. From there he 
went to New York City for Mayer & Lage (Inc.). 
At present he is representing the same firm in 


London. 
TACOMA, WASH. 


Aug. 20.—Lumber rates to Brazilian ports and 
to Montevideo, Uraguay, have been reduced by 
Swayne & Hoyt which firm operates a steamship 
line between Tacoma and the east coast of South 
America. The rate. on fir lumber has been cut to 
$17 a thousand which is expected to put the, North. 
west exporters on even terms with the southern 
pine shippers in the Brazilian and Uraguaian mar- 
kets. : 

With a view to encouraging home building in 
Tacoma the Tacoma Commercial Club and Cham- 
ber of Commerce have published a series of tables 
showing the decline in building material from the 
peak prices of last year. The chamber’s figures 
show that framing lumber has fallen from $35 
a thousand to $20; flooring to $35 and $65 a thou- 
sand from $95 and $125, last year’s prices; lath 
from $16 to $5.50; and shingles from $5 to $2.55. 
Other building materials also show a decline but 
are not nearly as low in proportion as lumber. 

The Lacamas Logging Co., recently incorporated, 
has purchased a tract of timber containing 17,- 
000,000 feet near Onalaska and will log it off for 
the Chehalis Mill Co. and the Coal Creek Lumber 
Co., which recently pooled their logging operations, 
A logging road will be built into the new territory. 

Vessels in port during the last week for lumber 
cargoes include the Tamalpais at the Puget Sound 
Lumber Co. dock which is taking 500,000 feet for 
California; the Pacific at the Dempsey Mill; the 
Phyllis at the Defiance mill and the Admiral Good- 
rich at the St. Paul mill, all taking lumber for 
California. The Willhilo is taking a cargo of 
doors from the port commission docks for New 
York, the Texan is loading lumber for New York. 
and Boston and the Mukilteo has loaded a cargo 
of lumber for San Francisco. 


SHREVEPORT, LA. 


Aug. 22.—While there has been some improve- 
ment in demand, but little advance in prices. 
has appeared as yet, except in the case of B&better 
southern pine flooring, drop siding and steam dried 
finish, all of which are growing noticeably scarce. 
There is also considerable railroad business ap- 
pearing. While perhaps not so heavy as in other 
years, it is a fact that at least some of the roads. 
are beginning to buy, as their necessities are be- 
coming too apparent. 

There seems to be a general feeling that buying 
of lumber by the retail yards is steadily increasing, 
but no one expects any of the retailers of lumber 
to, stock up heavily because of the exorbitant freight 
rates, as the investment in freight is a strong de- 
terrent for any such tendency. Buying may be. 
heavier, but it is because current consumption is 
heavier. Stocks on hand will remain small till 
the incubus of the last 35 percent rate advance is 
removed. — 

The manufacturers in this section are expressing. 
serious concern over their inability to move low 
grade stock. Number 8 southern pine boards and 
dimension show scarcely any demand whatever,. 
even tho the f. o. b. price is about half what the 
railroads are charging on the freight to the clos- 
est markets in the North. 

Labor is plentiful and wages are as low as 
at almost any other time in the last four or five 
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years, Shipments are less in volume than usual 
as none of the mills is willing to crowd ship- 
ments on such a low average price. Most of the 
small mills are out of business and very few if any 
will start up this fall as the level of the market 
is too low to be attractive. 

Car supply is all that could be asked. Shipments 
are moving rapidly to destination, as the railroads 
are pulling very few long trains in this section. 


JACKSON, MISS. 


Aug. -22.—Southern pine manufacturers report 
business very much improved. No. 1 lath are very 
scarce, the demand is heavy and some price in- 
creases have been noted. The same is true regard- 
ing B&better and 4-inch No. 1 flooring. The de- 
mand is also increasing for lower grade boards. 
The railroads are buying more now. Orders equall- 
ed production during last week. Requests for 
immediate shipment are received with practically 
every order indicating that retail stocks are very 
low. 

Local hardwood manufacturers report a decided 
improvement the last week. No prices have been 
advanced but the market is becoming stronger. 
Considerable demand for ash has been evident. 
The upper grades are very scarce. It is believed 
that pending freight rate controversies are now 
restricting business somewhat, and that a slight 
reduction would start business moving on an un- 
precedented scale. Altho furniture factories are 
operating full time, very little demand for hard- 
wood is coming from them. Several local manufac- 
turers report last week’s shipments larger in vol- 
ume than those of any week of the last year. 


TUSCALOOSA, ALA. 


Aug. 22.—The market continues to show a grad- 
ual improvement in both demand and price, except 
on low grade stock where offerings seem to be 
cheaper. However, it is not certain that offers at 
lower prices on low grade stock, are being readily 
accepted. All items in high grade stock show 
improvement and demand fs increasing. Consider- 
able railroad business in decking and siding is be- 
ing offered and prices on the latter have advanced 
about $2 a thousand. Collections are very slow and 
this, together with the prospect of lower freight 
rates, is retarding business. A little activity is 
being shown in hardwoods. Longleaf mills are not 
having any trouble booking orders to full capacity. 


ELKINS, W. VA. 


Aug. 22.—Altho: there was no general increase 
in the demand for hardwood lumber over and above 
that reported last week, lumber companies in gen- 
eral appear to be securing more orders than have 
been coming to them during the early part of the 
month and there was a decidedly better tone to the 
market. It ‘is possible that not all producers 
shared in the increase in demand but there is such 
an improvement as to make it certain that the mar- 
ket for lumber is becoming more active and that 
stocks are becoming low as prompt shipments were 
insisted upon by buyers in a number of instances. 
However, there was no material change in prices, 
due, no doubt, to the fact that the demand has 
not attained sufficient proportions to influence 
price except to harden that on some grades a lit- 


tle. 
NEW ORLEANS, LA. 


Aug. 22.—Local dwelling construction for the 
first six months of 1921 registered a marked gain 
over the corresponding period of 1920, according 
to figures presented by Robley S. Stearnes, presi- 
dent of the New Orleans Contractors’ & Dealers 
Exchange. For July the gain is even more marked 
in the matter of permits, 262 having been issued 
for the month recently closed, as compared with 
123 issued during July, 1920. 

John H. Kirby of the Kirby-Bonner Lumber Co., 
Houston, Tex., was a New Orleans visitor last 
Thursday, enroute home from Greensboro, N. C., 
where he presided at a meeting of the Southern 
Tariff Association, which he helped to organize 
and which he serves as president. Mr. Kirby said 
that while a turn for the better in market condi- 
tions was clearly evident, he did not expect a com- 
plete return to normal conditions until Congress 
has enacted its pending tax and tariff legislation. 
“As soon as business men become certain under 
what conditions they can operate,” he predicted, 
“things will boom ahead. As for the building 
trades, wages and interest rates will have to come 
down before any substantial volume of build- 
ing can be done, much as the country needs it.” 


W. BH. Eddins, sales manager of the Salmen 
Brick & Lumber Co., who has been spending some 
time in Mexico looking after the company’s inter- 
ests there, returned from Tampico to his home at 
Slidell last’ week. 


R. B. Stone, assistant sales manager of the 
Great Southern Lumber Co., is back at his office in 
Bogalusa after a several weeks’ business trip over 
the North, during which he visited Chicago, Kan- 
sas City, Buffalo and other trade centers. 

The Canulette Ship-Building Co., operating at 
Slidell, La., according to report, is adding a car 
building and repair unit, in charge of T. D. Evans, 
a master car builder, and has entered into con- 
tracts with the New Orleans Great Northern Rail- 
road for manufacture and repair of freight car 
equipment, including flats, gondolas and box cars. 
The company last winter added to its plant a 30,- 
000-foot capacity sawmill, and is now planning a 
new dock basin as an additional facility for its 
shipbuilding and repair plant. 

It is reported that the Louisiana Lumber & Mill 
Co., with timber interests in Union county, Ark., 
and Union Parish, Louisiana, is planning the imme- 
diate erection of a planing mill of 35,000 feet daily 
eapacity, at Junction City. 


LAUREL, MISS. 


Aug. 22.—The principal feature of the southern 
pine market is greater activity. Local shippers are 
practically unanimous in stating that their volume 
of business has increased a great deal during the 
last fortnight and, altho prices in general are 
still far under those desired, they find much pleas- 
ure in the fact that upper grades are advancing, de- 
mand having increased to such an extent that some 
report shipping better than 50 percent more than 
their cut. All classes of car material in No. 1 and 
better have advanced in price $3 to $5 a thousand. 
The volume of inquiries for everything in southern 
pine, especially the better grades, has recently 
shown a notable increase. Some very nice orders 
for No. 2 common and better have recently been 
booked for export to Cuba at prices netting several 
dollars above those obtainable in the interior trade. 


JACKSONVILLE, FLA. 


Aug. 20.—During the week just closed there has 
been an atmosphere of real business around Jackson- 
ville and vicinity. There are no reports of gigantic 
deals or phenomenal prices, but at every turn all 
hands appeared more cheerful. Local lumbermen 
freely admit that they are doing business—real busi- 
ness—not swapping trades. The volume of inquiries 
received indicates that orders are coming. Retail- 
ers in this territory all report fairly good business 
and there has been considerable demand for the 
lower grades of lumber, Nos. 2 and 3 common, and 
a number of sales were made. On the whole both 
retailers and wholesalers are satisfied that the bot- 
tom has been reached and that reaction has set in. 
Millmen have not been so much in evidence lately, 
indicating that there is business enough on hand 
to keep them at home. 

Among the visitors to Jacksonville the early part 
of the week was C. W. Evans, jr., of the Long Leaf 
Yellow Pine Co., Quitman, Ga. Mr. Evans said his 
mill is receiving more inquiries and securing more 
orders than it has for a long time, and while the 
prices are not entirely satisfactory, he is glad to 
note the change and if the improvement continues 
prices will adjust themselves along with other con- 
ditions. 

Coastwise steamship people report a steady in- 
crease in volume of lumber moving out of Jack- 
sonville by water. Mr. Ward, of the Merchants & 
Miners Transportation Co., in commenting on this 
condition, said that if the increase held and busi- 
ness conditions warranted, his line would increase 
its sailings to Philadelphia and Baltimore. The 
Clyde Steamship Co. is also moving lumber and 
ties steadily, and the amount is increasing with a 
steady demand for space. Demand for sail ton- 
nage is also increasing and local brokers report sev- 
eral charters for sailing vessels. 

The Putnam Lumber Co. is loading several ves- 
sels for the South and East. The Brooks-Scanlon 
Lumber Co., Eastport, Fla., has several barges load- 
ing and on the way. 


ORANGE, TEX. 


Aug. 22.—There has been a noticeable increase 
in railroad inquiries during the last ten days. The 
$1 to $3 increase on B&better flooring and finish 
and B&better car siding, which went into effect 
ten days ago, is still holding. Mexican trade has 
fallen off, due to the oil field troubles. Exporters 
look forward to a steadily increasing European 
trade, especially with the United Kingdom. 

The Standard Export Lumber Co. last week com- 
pleted the work on its storage booms in the Sabine 
River at Orange. Their capacity was increased 
from 2,500,000 to 3,500,000 feet. The company 
now has stored here, awaiting a steamer, about 
1,500,000 feet of hewn and sawn timbers destined 
for United Kingdom delivery. 

The Lutcher & Moore Lumber Co. on Saturday 
cleared the schooner Pat Harrison for eT 
with 983,482 feet of lumber. 





We’re Always 
On the Job 


when it comes to promptly 
supplying high quality 


Oak and Gum 


We would like to prove it 
on the following items:— 


1 car 4-4” FAS Plain White Oak 

l car 4-4” FAS Plain Red Oak 

5 cars 4-4” No. 1 Com. & Sel. Plain White Oak 
2 cars 4-4” No. 2 Com. & Sel. Plain White Oak 
2 cars 4-4” Sound Wormy Mixed Oak. 

l car 4-4” No.3 Com. Mixed Oak. 

3 cars 4-4” No. 1 Com. & Sel. Plain Red Oak 
2 cars 4-4” No. 2 Com. & Sel. Plain Red Oak 
4 cars 4-4” FAS Sap Gum 

4 cars 4-4” No. 1 Com. Sap Gum 

2 cars 4-4” No. 2 Com. Sap Gum 

l car 4-4” No. 1 Com. Plain Red Gum 

lcar 4-4” 13” to 17” Gum Box Boards. 


Quality First—Service Always. 


H. G. Bohlssen 
ota Mfg. Co. 


and Office: 
Ewing, (Angelina Co.) Texas 


Telegraph and Telephone, Lufkin, Texas. 








W. E. Small Mfé. Go. 


CORINTH, MISS. 


Short Leaf Pine 


Wire reply to 
all inquiries. 

















H. C. BELL 
LUMBER CO. 


a's PINE 


2x4’s 
Two by Fours 


Dress S4S Standard and ¥& Scant 
9 to12 ft. 


Shortieat Yellow Pine 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH. MISSISSIPPI 


Corinth, Miss. 


Dimension and 
Boards10 to16’ 








Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at oe. pes Miss. 
and Lynn, 
L. F. GARRETT, Cuneraht Manager 














GET WHAT YOU WANT 


By advertising in the Wanted and Hor Sale Department, 
Do it now. 
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PACIFIC COAST 


Exacting 
Buyers 


know the advantage 
of selling plainly 
branded products. 7777 
That’s why they're 
strong for our 








FERRY-BAKER LUMBER co. 


BYSRETT, wae 


Vertical Grain and Flat Grain 


FIR ELOORING 


The same uniform quality, millwork and 
see will be found in our Fir Lumber, 
emlock Boards and Shiplap. 


Write for prices on straight or mixed cars. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 











Quick Shipments 
° Flooring, Geiling, Rustic, 
Fir Drop Siding, Timbers, 
Battens, Plank. 
Flooring, Ceiling, 
S ruce Drop Siding, 
Finish, 
Box Lumber, Boards, Shop, 
Battens, Plank, Timbers. 


BUEHNER 


Lumber Company 


General Sales Offices: 


PORTLAND, OREGON 




















OHNSON } 
Tg ENR 


CHICAGO OFFICE— 
1414 Great Northern Bldg. 


pag > — 
Car and Cargo Shippers 


1237 N. W. Bank Blidg., 


ORTLAND, 
OREGON 


¥ Flooring, Drop Siding, Ceiling, 


rds, Ties, Dimension, 


FIR anon, — 
SPRUCE “#3 
HEMLOC 

CEDAR “Sp 


FACTORY STOCK, LONG TIMBERS, BOX SHOOKS 


om Dimension, 
Ceiling, Drop Sid- 
ing, Flooring, Lath. 


no 








\ 


LONGFIR JOISTS 
ano BiG TIMBERS 


sa eens’ FIR CEDAR AND SPRUCE 
ALF FORNIA REDWOOD 
ED CEDAR SHINGLES 


H.B.WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 





MILLS. 
Granite 
Falls, 
Wash. 


YARDS: 
Minnesota 
Transfer 








HATTIESBURG, MISS. 


Aug. 22.—The lumber market looks much better. 
Demand for low grade shed and yard stock shows 
no improvement, but better grades of shed stock 
are very active. No. 1 and B&better flooring have 
shown an advance. Special timber orders are more 
plentiful. Railroad material such as stringers and 
other bridge timbers are advancing in price, and 
stringer orders are much harder to place than a 
few weeks ago. Decking orders have been fairly 
plentiful and dry decking is scarce. Car lining 


and siding is quite active and a few sill orders 


have been offered. Bill mills that two weeks ago 
expected to close down because of insufficient orders 
are now booked ahead on timbers, and mills taking 
orders for large timbers are able to get prime and 
ship decking orders to take care of the sides. 

The C. W. Phillips Lumber Co., Hattiesburg, 
Miss., which owns a new medium sized circular mill 
near Purvis, will start active operations Sept. 1. 
This company owns several million feet of longleaf 
stumpage. It will make a specialty of car material. 


MERIDIAN, MISS. 


Aug. 22.—Millmen in this immediate territory 
are optimistic. Inquiries are more numerous and 
develop a fair volume of active orders. Prices are 
more stable, but show. no advances. Stocks of 
B&better grades at the larger mills are becoming 
badly broken, so that orders for quick shipment 
are hard to place. It is hard to secure 4-inch 
B&better and No. 1 common flooring for prompt 
loading. On these items the mills have advanced 
their prices $2 a thousand and at this advance 
are sold up for at least thirty days. Mills will 
not accept orders for shipment farther ahead than 
that, and very few will book so far ahead. In- 
quiry for railroad material is heavy and has re- 
sulted in some bookings at satisfactory prices. 
There are in evidence more timber cutting orders, 
both in longleaf and shortleaf, than at any time 
in three months and in almost every instance such 
shipments are wanted as quickly as possible. While 
there is no actual shortage, cars are not as easy 
to get as they were. 


BEAUMONT, TEX. 


Aug. 22.—A better feeling prevailed among manu- 
facturers of southern pine during the last week. 
Railroads have been inquiring very persistently, 
and there has probably been a little improvement 
in the number of orders. European demand is 
looking much better and more lumber is now going 
across than at any time since the war. The trade 
so far is practically double what it was a year ago. 
Buyers on the other side are ordering in larger 
quantities and it is expected that they will grad- 
ually move up to the old time full cargo basis. 
With lumber and freights coming down together, 
the European buyer can see some way to finance 
his business on a comparatively large scale. Ex- 
ports to Mexico have fallen off on account of de- 
pressed oil conditions coupled with the Mexican 
Government’s attitude on taxation. 

Outside of a few items in upper grades, there 
is not enough trading in hardwood to establish a 
market. The demand for upper grades continues 
to be good, but this general impression can be 
attributed to the fact that there is very little of 
this class of stock on hand and few mills are run- 
ning to keep up with the consumption. Only 
enough to fill immediate requirements is being 


asked for. 
NORFOLK, VA. 


Aug. 22.—While the total sales of North Carolina 
pine during the week were slightly less, the de- 
crease was more noticeable in the dressed stock 
and is considered to be only temporary, as orders 
have been gradually increasing during the last day 
or two. The demand for rough lumber is still cen- 
tered on the better grades, altho there is certainly 
going to be more active buying in box and other 
low grades, for both rail and cargo shipment, unless 
the inquiries now being sent out are all feelers. 
There is a tendency on the part of some mills 
to jump prices on the better grades of rough lumber 
and many seem to feel that this is a bad policy 
and may cause a slackening up in demand. The 
question of credits still restricts business. 

Four-quarter edge No. 2 and better has been 
very active, altho practically all sales are for single 
carlots or small lots mixed with other items. Prices 
show no change. There is also a good demand for 
mixed cars of 4/4 and thicker edge, as well as solid 
cars of 6/4 edge No. 2 and better. Four-quarter 
and 8/4 edge are not so active in carload lots. No. 
2 and better stock widths are brisk, with prices 
firm and supply very small. Other planing mill 
items are picking up. Recent advances in edge 
lumber by some mills have not been obtained gen- 
erally. 

The demand for small lots of 4/4 edge box 
dressed and resawn has fallen off temporarily. 
Many mills are handicapped by inability to make 


prompt shipment, because of many planing mill 
orders. Several large lots of 4/4 edge box, culls 
and 5/4 box, rough, resawn and dressed, have been 
made in Norfolk, Baltimore and New York. Com- 
petition is very keen. Stock box is moving briskly 
by rail and prices are firm. Box bark strips are 
more active but prices are unsettled. 

Many mills are still handicapped in quoting be- 
cause of broken stocks, due to demand not covering 
all widths and grades. Roofers are showing more 
life and, if prompt shipment can be assured, mills 
can get their own figures on good stock. 


ATLANTA, GA. 


Aug. 22.—While the hardwood market continues 
to show slight improvement from day to day, 
there has been a sudden reversal in the southern 
pine market, both inquiries and orders having 
dropped off considerably within the last week or 
ten days. It is the opinion of the dealers that 
the reversal is caused mainly by the fact that 
all the lumber has been purchased that will be 
needed for building in the immediate future. Some 
improvement is looked for in hardwoods during 
October and November, but no material improve- 
ment until after the first of the year. Two or 
three of the mills in this section have ceased opera- 
tions altogether within the last ten days. 

The fourteenth annual convention of the Atlantic 
Deeper Waterways Association is to be held at Sa- 
vannah Nov. 15 to 18 


WARREN, ARK. 


Aug. 22.—The market this week has been a little 
more reassuring to the millman. Demand has been 
quite good and prices of both common stock and 
uppers are ascending to a point of stability. Prices 
on uppers have made some slight advances on ac- 
count of demand for and scarcity of the items. 
Mills generally are quite short of the upper grades. 
The volume of business this week was heavy and 
has exceeded that of any week for the last two or 
three months. Placements of car material have 
been heavy. Inquiries from the dealers are being 
received in good volume and most of the business 
continues to come from them. Industrials have 
been making some inquiries. Sash and door people 
bought stock to quite an extent last week. 

The hardwood situation offers no improvement. 
Prices on uppers are still strong, because of their 
searcity, but the common grade stock shows a 
declining tendency. Hardwood flooring is in good 
demand at satisfactory prices. 

The car supply is adequate, but on one day of 
this week one of the roads was unable to supply 
cars, which may indicate more serious shortage 


e_ DHILADELPHIA, PA. 


Aug. 22.—The last week has shown a slight bet- 
terment of business here, of which the lumber 
business has got its share. The improvement is 
more noticeable among retailers than among whole- 
salers, but all are doing an encouraging volume of 
business, altho far less than they should be doing 
at this time of year. Many yards, and almost all 
big industrials, are not buying, altho the feeling 
that bottom has been reached is spreading. Some 
wholesalers have been booking better business, but 
it has not been general, most of it has been out 
of town, and little of it has been.in the hardwood 
line. The feeling in building circles is improving; 
dwelling operations are becoming more active and 
a number of big jobs are being undertaken. Prices 
have already stiffened in long leaf timbers for the 
big jobs and in certain other items, but as yet the 
lumber market here may be said to be on bottom. 
Most planing mills are fairly busy now; the trim 
men and cabinet makers are running in greater 
capacity ; builders are much busier than they were ; 
box makers are doing more in small boxes, and the 
furniture manufacturers are still marking time, 
with but few showing any betterment in business. 

Hardwood demand is slight, and prices are low, 
especially on low grades. Oak still leads in de- 
mand, with hardwood floorings second, and a slow 
and steady demand, if cheap enough, for maple, 
birch, beech, chestnut, poplar, basswood, ash, gum, 
cherry, walnut and mahogany. White pine is sell- 
ing slowly in spite of the much lower prices, and 
lower grades are hard to move. Spruce is inac- 
tive, even at low offerings. Hemlock is holding 
steady in price, and in some sections of the State 
is moving in better volume. Cypress is still soft 
in the lower grades, with plenty offered, but the 
better grades are scarce and sell at good figures. 
Southern pine in the larger sizes and in flooring is 
in good demand, and prices are firm. In building 
sizes and boards there is also a tightening, but not 
to the same extent. The North Carolina market 
has been tightened by a reduction in the visible 
supply, and on some items prices have stiffened 


‘because of scarcity. Lath are offered in lesS quan- 


tity and, while prices have not advanced materi- 
ally, sales are not urged as they were. Shingles 
are active out of town, but prices are close. 
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The Owen M. Bruner Co., general wholesaler, 
has moved its offices to Fourth and Chestnut 
streets, having taken rooms 403-4-6 Wood Build- 
ing. The company is thus following the tendency 
of the times in getting away from the super-expen- 
sive offices in. the center of town. 


PITTSBURGH, PA. 


Aug. 23.—Slow improvement of the lumber mar- 
ket continues here, with prices generally stronger 
than a week ago, while southern and white pine 
and the lower grades of hardwoods are in much 
better demand. Industrial demand is expected to 
increase considerably soon after Sept. 1. The 
building of many dwellings has got under way 
lately: but the demand for lumber from these out- 
lets, altho the retailers are greatly encouraged by 
present indications, has not yet affected the mar- 
ket to any great extent. While the strike in the 
building trades is regarded as virtually settled, it 
is not yet entirely out of the way. 


BALTIMORE, MD. 


Aug. 22.—Hugh Leary, of C. Leary & Co., the 
London timber merchants, who has been in the 
United States studying lumber trade conditions 
since last June, has arranged to sail for England 
on Aug. 27. 

T. B. Bledoe, of the Brown-Bledoe Lumber Co., 
hardwood wholesaler here, has just returned from 
a business trip to the South, in the course of which 
he looked up orders as well as made arrange- 
ments for stocks of lumber. His reports about 
conditions in the section of North Carolina he 
visited are on the whole encouraging. 


NEWARK, N. J. 


Aug. 22.—Lumber prices in New Jersey have 
been cut to the bone by the retailers and the an- 
nouncement is made in many quarters that they 
can not stand another notch in deflation. Wage 
issues were settled satisfactorily some time ago, as 
previously noted in the AMERICAN LUMBERMAN, 
and the result has been that labor is plentiful at a 
scale that is lower than has obtained since the pre- 
war days. 

There is evidence in all directions of a building 
revival and the symptoms are more pronounced in 
the northern section of the State and in the shore 
towns than elsewhere. As a matter of fact many 
cities and towns report building activities pro- 
gressing on a more pretentious scale than at any 
other time this year and unless building takes a 
noticeable spurt this fall the lumbermen, at 
least, will be very much disappointed, 

One thoroly in touch with the situation in New 
Jersey said today that lumber retailers are showing 
not the least sign of becoming discouraged. Many 
of them are making purchases now, after having 
held off for months, and in all there is a satisfac- 
tory movement, 

The feature of the lumber situation is the arrival 
in recent weeks of immense cargoes of west Coast 
products. Many of the boats that have come to 
New York thru the Panama Canal-have brought 
part cargoes for the big lumber dealers of New- 
ark, Jersey City and Hoboken, with the result that 
fir and western spruce have been given a favorable 
introduction to the trade. 


DULUTH, MINN. 


Aug. 24.—Some interesting developments have 
been recorded in the lumber market in this terri- 
tory during the last few days. The Virginia & 
Rainy Lake Co. came out with an announcement 
that cuts in quotations running from $1 to $4 in 
the lower grade lumber items had been made in 
order to move stocks that have accumulated in its 
mill yards. The market in the best grades is, how- 
ever, held at the price basis made effective several 
weeks ago. The large sawmill at Virginia will 
probably be closed down within a few days on 
account of yard congestion. The company’s 
smaller mill will, however, be placed in operation. 
The Cloquet and Northern lumber companies’ mills 
at Cloquet are operating full time, but the Johnson- 
Wentworth sawmill there will be closed on Aug. 31 
on account of congestion. The mill will resume 
as soon as the demand for lumber picks up. 

The Northwest Paper Co.’s mill at Cloquet 
will resume on the open shop basis within a few 
days. It has been closed down since May 1 on 
account of a strike. Embargoes have been effect 
since early in the season against shipments of pulp- 
wood to the mills. Large quantities are being 
held and plans for the new season’s cuts have 
been held up. 


Some new cargo business in white pine and 
spruce lumber was reported here this week by op- 
erators of interior mills. One steamer cleared with 
740,000 feet of mixed pine and spruce lumber for 








delivery at Toledo, Ohio, and two boats loaded 
1,600,000 feet of mixed white pine lumber for 
Tonawanda (N. Y.) delivery. The mixed nature 
of the shipments was shown in their including 
twelve and thirteen lots each. 


KANSAS CITY, MO. 


Aug. 23.—Bank reviews issued here say that the 
usual autumn improvement in trade is beginning 
and that the vast new purchasing power generated 
by the harvest returns is beginning to be felt. The 
Federal Reserve Bank of Kansas City has a credit 
reserve of practically $65,000,000 and the country 
banks are improving their situation rapidly. The 
reviews generally agree that the outlook is much 
brighter for business all around, and that with 
labor plentiful and growing in efficiency as wages 
become adjusted there should be a strong building 
program. Retail lumber prices are practically at 
the bottom and reports received here indicate that 
business at the country yards is showing a grati- 
fying increase after a very dull summer. Locally 
retail trade has not shown much change, but what 
little change there has been is for the better. 


MINNEAPOLIS, MINN. 


Aug. 24.—Statistics gathered from nineteen mills 
by the Northern Pine Manufacturers’ Association 
show shipments in July aggregating 21,990,555 feet, 
compared with 49,668,130 feet for the same month 
last year, and 9,945,900 lath, compared with 4,384,- 
000 last year. Production of the same mills was 
43,842,941 feet for July, compared with 37,458,875 
feet last year. Lath production was 10,730,100, as 
against 8,672,900 last year. The situation is shown 
to be practically as it was for June and previous 
months, 

John G. Ballord, of the Wallace-Ballord Lumber 
Co., returned from a visit to the Inland Empire 
and a short trip to Coast points, brings back the 
prediction that a rise in lumber prices will come 
at almost any time, present prices being down to 
bedrock with various factors favoring an increase, 
including the improved cargo movement. 

V. S. Kelly, special representative of the What- 
com Falls Mill Co., was here a few days ago in the 
course of an extended tour of the country he was 
just bringing to a close. He also is looking for 
price advances, especially on red cedar. 

T. M. Partridge, of the T. M. Partridge Lumber 
Co., has returned from a vacation spent in north- 
ern Minnesota and on the Canadian side of the line. 


He says trade is better in Canada than in the- 


States. 

Charles M. Rohne, local wholesaler of west Coast 
lumber products, has returned from an automobile 
tour in Wisconsin, where he found things quiet 
but with symptoms indicating an early revival of 
buying. 

B. R. Lewis, of the Clear Lake Lumber Co., was 
a business visitor last week on his way west after 
a trip to Chicago and other centers. 

E. T. Chapin ,of the E. T. Chapin Co., Spokane, 
Wash., and Sandpoint, Idaho, looked over the local 
market the other day. 


VANCOUVER, B. C. 


Aug. 29.—The Canadian Robert Dollar Co. has 
accepted an order for several million feet of No. 1 
common lumber to be shipped to the New England 
market. This company is pioneering in that mar- 
ket and has decided to set a high standard for 
quality of lumber. The Douglas fir which will be 
shipped there will be tight knotted stock, dimen- 
sion material and small timbers. The first ship- 
ment of this new order will be sent out toward the 
end of this month. 


Mills have been more active of late, and only 


about a 20 percent curtailment of output is re-~ 


ported. Practically all the logging camps are still 
closed, with the result that there is a general re- 
duction in logs on hand. Good fir brings a fair 
price, but inferior grades have difficulty in finding 


a market. 
TORONTO, ONT. 


Aug. 23.—It is becoming more and more certain 
as the season advances that the production of lum- 
ber in Ontario next year will be considerably less 
than the production this year, and much below the 
production in the years from 1916 to 1918. Con- 
siderable dry lumber produced in 1920 is still in 
the hands of wholesalers who show a tendency to 
hold out rather than put it upon the market at a 
sacrifice. So far as can be ascertained, there is 
comparatively little of the 1921 cut that has been 
sold. The policy of many of the large mills is to 
close down and hold what they have already put 
into pile, until next year. McLachlin Bros.’ mill 
at Arnprior has been closed and will not operate 
again this season. 
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Market conditions show very little improvement. 
Lower prices seem to be developing gradually, re- 
gardless of costs. Some people are convinced that 
the price pendulum has swung lower than it 
should, and that in all probability slight ad- 
vances may take place. 

Lath are somewhat scarce. The result is that 
prices are a bit firmer. The best. sizes of hem- 
lock are practically off the market, but there is 
still a range in prices, and they have not stiffened. 
The price of red pine continues weak. 

Guy H. Long and Mrs. Long have returned to 
Hamilton, Ont., after an extended visit to Great 
Britain and the Continent. 


ABERDEEN—HOQUIAM, WASH. 


Aug. 20.—The market here has shown decided 
strength during the last week, particularly in clears. 
All the mills are booked ahead with cargo orders 
and it has been difficult to procure quick shipments 
of kiln dried clears. Shingles developed unexpected 
strength, stars advancing from $2 to $2.15 and 
clears from $2.50 to $2.65. The mills are refusing 
to take on any more orders until the business on 
file is disposed of. Several large orders of green 
shingles are being cut for the east Coast for cargo 
shipment. During the week twelve vessels have 
entered the harbor and seven have cleared. The 
Helene is loading at the mill of the Hoquiam 
Lumber & Shingle Co., for San Francisco; the Edna, 
at the Grays Harbor Lumber Co., for San Pedro; 
the Willamette, at the National Lumber & Manu- 
facturing Co., for San Francisco. The William 
Donovan yesterday took her second cargo from the 
Donovan mill for San Pedro. 


(Continued on page 81) 
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C. W. Ulrich, of the Boswell Lumber Co., Bos- 
well, Ind., called on the local trade during the 
week. 


W. E. McGowin, of the McGowin Sawmill Co., 
Cromwell, Ala., was in Chicago this week on a busi- 
ness visit. 


J. B. Walden, of the J. B. Walden Lumber Co., 
Glenwood, Ala., was in the city during the week on 
business matters. 


Art Jarvis, of the Steven-Jarvis Lumber Co., Eau 
Claire, Wis., was in Chicago early this week con- 
ferring with F. W. Long, Chicago representative of 
the company. 


C. N. Buffum passed thru Chicago this week on 
his way from New York to Spokane. Mr. Buffum is 
a former Inland Empire lumberman and is going 
back to the West to investigate conditions there. 


Frank Clarke, of the Clarke Lumber Co., Sheldon, 
Iowa, came to Chicago the latter part of last 
week to participate in the Great American handicap 
shoot held this week at the South Shore Country 
Club. 


Travis Fleishell, of the Cain-Hurley Lumber Co., 
St. Louis, Mo., was in Chicago during the week. 
He was accompanied by his family which, after 
completing business here, he conducted to north- 
ern Wisconsin for a vacation. 


A. L. Strauss, secretary of the Malvern Lumber 
Co., Perla, Ark., was in Chicago this week, combin- 
ing business and pleasure. He was accompanied 
by his family, and from here went to Port Huron, 
Mich., where they will spend a short vacation. 


Douglas Foote has been appointed general agent 
of the credit department of the American Credit- 
Indemnity Co., of New York, with offices at 1139- 
42 Marquette Building, Chicago. Mr. Foote has had 
wide experience in credit insurance and knows the 
requirements of all lines of trade thoroly. 


I. Y. Mackintosh, of the Mackintosh-Truman 
Lumber Co., Seattle, Wash., spent a few days this 
week in Chicago conferring on business matters 
with the Marsh-Truman Lumber Co., of which his 
Mr. Mackintosh reports 
a much more satisfactory tone to the market and 
expects gradual improvement. 


Ben Woodhead, of the Beaumont Lumber Co., 
Beaumont, Tex., transacted business in Chicago 
this week. Mr. Woodhead finds that the lumber 
business has picked up a good deal during the 
last couple of weeks. His concern is doing a better 
business than for months and he believes that the 
lumber market has taken a definite upward turn. 


C. A. Smith, Oakland, Calif., prominent lumber- 
man of the Pacific coast, spent several days in Chi- 
cago last week on his way east. Mr. Smith ex- 
pressed great satisfaction with the filing of the 
referendum on the California antishingle law which 
subjects that measure to a vote of the people at 
the next general election in January, 1922. In the 
meantime the measure is without force. 


Harry Dean, of the Trinity River Lumber Co., 
Houston,. Tex., called on the local trade during the 
week. Mr. Dean feels very optimistic, believing 
that the lumber market soon will assume great 
activity. 
prices shortly will improve materially that it has 
decided to hold its lumber until that time, and now 


“is offering only such items as it is long on. 


E. V. Folsom, of the Lutcher & Moore Lumber 
Co., Orange, Tex., accompanied by his wife and son 
spent a few days in Chicago this week. Mr. Fol- 
som is visiting various trade centers in this terri- 
tory, including St. Louis and Detroit, gathering 
some firsthand information on business conditions 
generally. He reports that demand is slowly but 
surely picking up and that prices are looking bet- 
ter. 


R. W. McLeod, of the McLeod Lumber Co., Hat- 
tiesburg, Miss., passed thru Chicago late this week 
on his return to the South from Portland, Ore., 
where he has been visiting the west Coast offices of 
his concern and investigating lumber trade condi- 
tions generally. While here Mr. McLeod con- 
ferred with D. W. Ferry, manager of the company’s 
Chicago office. Mr. Wineman, the company’s repre- 
sentative at Philadelphia, Pa., was also here. 


S. M. Lee, mill superintendent of the Industrial 
Lumber Co., Elizabeth, La., passed thru Chicago 





He said that so sure is his company that: 





last Tuesday on his return to the South from Madi- 
son, Wis., where he spent the last several weeks 
attending the course in dry kilning held under the 
auspices of the Forest Products Laboratory. Mr. 
Lee was very enthusiastic about this work of the 
Forest Products Laboratory, and said that sawmill 
operators could make no better investment than to 
send their men in charge of dry kilning to one of 
these courses. 


E. C. Holtman, structural engineer for the Na- 
tional Lumber Manufacturers’ Association, spent 
several days in Chicago this week on his way 
back to Washington, D. C., from the Pacific coast. 
Mr. Holtman addressed several gatherings of lum- 
bermen, contractors, builders and architects in Den- 
ver, Colo., during a stopover there and found a 
great deal of interest in the technical activities of 
the National Lumber Manufacturers’ Association. 
More and more interest is being shown in the en- 
gineering features of the work of the National 
association and some most gratifying results are 
being obtained in experiments and in the revision of 
building codes. 





TO REPRESENT CHICAGO HOO-HOO 


At a meeting of Chicago Hoo-Hoo held last 
Thursday, F. M. Baker, of the Hardwood Mills 
Lumber Co., and vicegerent for the Chicago dis- 
trict, was chosen as a delegate to represent the 
Chicago black cats at the annual convention of the 
Concatenated Order of Hoo-Hoo to be held at 
Fresno, Calif., Sept. 8 to 10. 





ASSOCIATION EMPLOYS ECONOMIST 


The American Wholesale Lumber Association has 
recently made an important addition to its staff 
by engaging the services of R. W. Mackie, who 
will have charge of its auditing and cost account- 
ing departments. 

Mr. Mackie comes from the school of commerce 
of the University of Iowa, Iowa City, where he 
was a member of the faculty as an instructor in 
higher accounting and 
economics, until he re- 
signed to enter the serv- 
ice of the American 
Wholesale Lumber Asso- 
ciation. 

A native of Chicago, 
Mr. Mackie was educated 
at the University of Chi- 





R. W. MACKIE, 
Auditor and Cost Ac- 
countant, American 
Wholesale Lumber 
Association. 





cago, and is a graduate 
from its school of com- 
merce and administration 
with the degree of Ph.B. 
He has made a special 
study of cost accounting 
and economics and will 
conduct some extensive 
research work in connec- 
tion with the cost of the “efficient distribution” 
of lumber and other forest products. 

As it is becoming increasingly necessary to the 
successful conduct of any business to operate along 
the most intelligent and economical lines, it is 
expected that great benefits will accrue to the 
members of the American Wholesale Lumber Asso- 
ciation from the efforts of Mr. Mackie, and the asso- 
ciation feels fortunate in having secured the 
services of one who is so eminently fitted for the 
work, 





MAKES CHANGES IN SALES STAFF 


MEMPHIS, TENN., Aug. 23.—Charles B. Carothers 
(Inc.), of this city, announces the addition to its 
sales force of Henry B. Dugger, who, effective im- 
mediately, will have charge of the company’s sales 
in Ohio and a part of West Virginia, with head- 
quarters at 429 Ferris Building, Columbus, Ohio. 
Mr. Dugger is an experienced southern pine lum- 
berman, who was raised in the pine woods and be- 
sides production experience has had long training 
as a traveling salesman. In this position, Mr. 
Dugger succeeds Earle T. Carothers, formerly 
branch manager at Columbus, who, as vice presi- 
dent, effective Sept. 1 will take charge of the 
company’s sales in Kentucky and Tennessee with 
headquarters at Nashville, Tenn. 
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ALWAYS READY FOR EMERGENCY 


There never was a truer word said than that 
the Chicago lumber yards can always rise to meet 
any great emergency. This was definitely proved 
in connection with the gaint Pageant of Progress 
which was held during the first two weeks of this 
month on Chicago’s Municipal Pier. It seems that 
when the final work of preparing for this exposi- 
tion was being done, almost at the last minute, it 
was found desirable to install seats on the north 
side of the pier to give the public adequate facili- 
ties for witnessing the hydroplane races which were 
a feature of the amusement program in connection 
with the pageant. A seating capacity for not less 
than 30,000 people was decided upon and the seats 
were to be made in something of the style of those 
used at circuses, requiring thousands of feet of 
12-inch clear spruce boards for the seats and of 
8-inch boards for the foot rests, together with 
clear lumber for the frames. The question natur- 
ally arose how this tremendous quantity of lum- 
ber could be secured in the twinkling of an eye, lit- 
erally speaking, and it was decided to call upon the 
Hutchins Lumber & Storage Co. to perform the 
prompt service required. The Hutchins Lumber & 
Storage Co., always ready for any emergency, 
took the order, and in record time delivered the 
required material from its yard at Blue Island; 
and in five days from the time the plans were 
begun the seats were constructed and ready for 
use. The seats were constructed in upper and 
lower tiers, both on the upper and lower stories on 
the north side of the pier. 





SEEKS TO STIMULATE BUILDING 


An active campaign to encourage building on the 
theory that a revival of building will go far toward 
stimulating other lines of business has been 
launched by the Greenbaum Sons’ Investment Co., 
of this city, a concern allied with the banking house 
of the same name. Walter J. Greenbaum, vice 
president of the investment company, has sent a 
circular letter to the entire clientele of the bank, 
which reads as follows: 


The building industry, which has been going 
thru the readjustment period more slowly than 
other large industries, is now showing marked 
signs of improvement. I believe that we can look 
for a general revival of building, starting this fall 
and rapidly increasing by next spring. 

The cost of building, both labor and material, is 
now being established upon a more equitable basis 
and will enable the public to proceed with confi- 
dence on new construction enterprises. Labor effi- 
ciency is now returning, as well as lower wages. 
Altho material prices have declined, at the present 
time the indications point to a stiffening of the 
prices on building material. 

Realizing the improved conditions in the build- 
ing industry, the institution with which I am asso- 
ciated is now prepared to consider first mortgage 
building loans, regardless of amount, at the lowest 
current rates of interest. It is essential, how- 
ever, that propositions, in order to be acceptable, 
should measure up to the high standard of safety 
gama at all times by the House of Green- 

aum. 

Believing that a business revival is largely de- 
pendent upon a building revival, we stand ready 
to do our share in financing new construction, par- 
ticularly in Chicago. 





NONAGENARIAN SUFFERS BAD FALL 


George W. Hotchkiss, the nonagenarian secretary 
emeritus of the Illinois Lumber & Builders’ Supply 
Dealers’ Association, is at the Evanston Hospital 





MR. AND MRS. GEORGE W. HOTCHKISS 


suffering from a broken leg spstained Friday of 
last week, when he had the misfortune of falling 
down the cellar stairs at his home at 1015 Elmwood 
Avenue, Evanston. Mr. Hotchkiss, descending into 
the cellar, believed himself to have reached the 
last step and stepped out, with the result that he 
had a bad fall. At the hospital it was reported at 





> 


press time that Mr. Hotchkiss was doing nicely— 
unexpectedly well for a man of his advanced age. 

On the Sunday previous to this mishap, on Aug. 
14, Mr. and Mrs. Hotchkiss celebrated their sixty- 
fifth wedding anniversary, and many of his numer- 
ous friends among the lumbermen took this occasion 
to congratulate the couple and wish them several 
returns of the day. Altho Mr. Hotchkiss is 90 
years of age and Mrs. Hotchkiss only two years his 
junior, both presented a healthy, spry and happy 
appearance on the anniversary day. 

Upon learning of Mr. Hotchkiss’ accident many 
of his friends expressed fear for him, but the 
physician in attendance stated that his patient’s 
excellent physique admits no worry. “If anyone 
else of his age had suffered the injury,” he said, 
“there would be grave danger, but apparently not 
in this case.” 


RAILROAD BRANDS REPORT INCORRECT 


In a bulletin issued by the Pennsylvania Railroad 
it is stated that an incorrect report emanating 
from Jacksonville, Fla., indicating that the rail- 
road has just purchased 400,000 cross ties, has been 
given considerable currency and appears to be 
causing a good deal of misunderstanding in the 
trade. The facts are that the company’s purchas- 
ing department has merely arranged for the creo- 
soting at Jacksonville of 300,000 ties which were 
purchased more than a year ago. They are to be 
given the creosote treatment to prevent deteriora- 
tion until they are required for use. 








ANNOUNCES BIG BUILDING PROJECT 


It was announced this week by Tomaz F. Deuther, 
secretary of the Northwest Side Commercial Asso- 
ciation, that plans are under way for what prob- 
ably will be the biggest housing project yet under- 
taken in Chicago, which will involve at least $5,000,- 
000 and give the Northwest side 3,000 to 5,000 
additional homes. According to Mr. Deuther, the 
money will be furnished by an organization of indi- 
viduals which will be incorporated not for profit. 
He added: 

“The most important feature of the project is 
that the rate of interest paid by the home builders 
will be under 6 percent. We expect on this account 
to make a lot of enemies among the mortgage men 
and brokers, but we are going right ahead with a 
plan which will mean no profit in the project for 
anybody except the home builder. The Northwest 
Side Commercial Association has just completed a 
one year’s survey on conditions and it is surprising 
how many families have doubled up. We have 
studied what has been accomplished by other hous- 
ing projects and hope to profit by their mistakes.” 

Mr. Deuther added that at present the project 
is not officially under the association’s supervision 
but will be later on. 

The Northwest side already is undoubtedly the 
busiest section of Chicago, so far as building activi- 
ties are concerned. A recent trip of investigation 
thru that section of the city revealed to an AMER- 
ICAN LUMBERMAN representative an unexpected vol- 
ume of building construction. Many new subdi- 
visions have recently been opened up in that sec- 
tion, and several blocks of six to a dozen homes 
are under construction, in addition to numerous 
individual ones, and not a few apartment and store 
buildings. 





RETURNS FROM LONG BUSINESS TRIP 


S. R. Taxey, of the S. R. Taxey Lumber Co., 
returned last Saturday from an extensive business 
trip which took him from Seattle, Wash., down to 
Los Angeles, Calif., and then cross country to the 
chief southern pine manufacturing centers in Texas, 
Mississippi and Louisiana. Mr. Taxey found that 


_ the chief trouble the west Coast lumber manufac- 


turers have to contend with was the inability to — 


move the common grades, and the low prices re- 
ceived for them when they were moved. The lat- 
ter was due entirely to the heavy freight rates, 
he said. Douglas fir must compete with southern 
pine, and when the price quoted on an item of 
both woods is $28, Chicago basis, it meant that 
the southern pine manufacturer, after the deduction 
of freight charges, would get $17 per 1,000 feet 
of that item, and the west Coast shipper only 
$8.75. The upper grades are moving well and at 
satisfactory prices; and if commons could be sold 


in greater volume and at better prices Mr. Taxey . 


states that the west Coast lumbermen would be 
quite satisfied with the present situation. 

In the South, Mr. Taxey found that the big mills 
are almost all running but that 90 percent of the 
small mills are closed down. As a whole, Mr. 
Taxey said that things were looking a great deal 
better than only a few weeks ago. Railroad buying 
was the dominating feature of the market, and he 
looked for a continuance of this business, which 
would keep the market from relapsing into the de- 
pressed state that it has just passed out of. 

Speaking of comparative southern pine and Doug- 
las fir prices, one feature that drew Mr. Taxey’s 


comment was the fact that the west Coast manu- 
facturers were paying their workmen an average 
of $3.25 per eight hours’ work, while the southern 
pine operator received 10 hours’ work for $1.25. 





ONION INDUSTRY LARGE LUMBER USER 


It is largely owning to the fact that Chicago 
lumber yards know how to make drying trays that 
Chicago has become one of the most famous 
onion raising centers in the vegetable world. 
Chicago first achieved fame by raising onions to 
stop the ravages of scurvy in the Union ranks dur- 
ing the Civil War, and it has been the leading 
onion grower ever since, 

A trip out to the country immediately surround- 
ing Chicago, in any direction, during onion har- 











ONION DRYING CRATES READY FOR USE. 


vesting time, will convince the investigator both 
of the enormity of the onion growing industry in 
this vicinity and of the immense quantity of 
lumber used by it. He will see immense numbers 
of wooden trays stacked on the fields everywhere 
for early use or laid out, filled with onions to be 
dried, and covering acres. 

Fruit and vegetable crates are claiming a big- 
ger and bigger toll from the lumber yards. From 
a single point in Wisconsin—Sturgeon Bay—three 
hundred thousand crates of cherries were raised 
and shipped this year. There were more than five 
million quarts requiring containers, and this kept 
the mills busy for weeks turning out the crates. 

Out in Morton Grove there is a big factory that 
turns out crates for flowers. Chicago ships Amer- 
ican Beauty roses to all the principal cities in 
the Union. So it will be seen that onions and 
cherries and roses are doing much for the lum- 
ber business. 


FORESTALLING VERSUS STALLING 


The following breezy paragraphs constitute a 
bulletin recently circulated by L. R. Putman, 
directing manager of the American Wholesale Lum- 
ber Association, to members of his organization : 


A few days ago I suggested that intelligent 
energy and effort is getting business in all lines. 
Are you lining up some future business? Why not 
send a questionnaire to your customers and find 
out what they expect to need during the next 
thirty to ninety days? You might be able to give 
them better service when they are ready to buy. 
“Forewarned is forearmed,” and the fellow who 
gets the business this fall must be ready to act 
quick and certain. Slip in two or three of your 
“best bargains”; you might be able to recover the 
cost of printing and posting the questionnaire. 

Cc. D. M. Houghton, of the Houghton Lumber 
Co., our loyal member at Indianapolis, was recently 
called upon by a group of lumber manufacturers 
to say a few words about the true functions and 
services of the wholesale lumberman. Mr. Hough- 
ton brought out some points on which I believe 
every successful wholesale lumberman in the coun- 
try will agree. Briefly they are as follows: 

Compared to the mill salesman who has a2 par- 
ticular output of yard stock, timbers or some 
other definite product to sell, the wholesaler is not 
a seller. He goes to his customers with the pur- 





pose .of furnishing them with the kind of lumber 


that will most satisfactorily and profitably meet 
their requirements. For this service the whole- 
saler should receive a fair price and is duty bound 
to see that his custemers get what they buy. 

The wholesaler’s knowledge of the business 
should give him a more intimate acquaintance than 
is possible for either the manufacturers or the 
buyers to have, with the stocks in the different pro- 
ducing regions and the ability to compare freight 
rates, quantities and quality of stock on hand. and 
the dependability of producers. For these reasons 
Mr. Houghton feels that the successful wholesaler 
tends to stabilize the market as well as to create 
a better relationship not only among manufactur- 
ers, retailers and consumers of lumber, but the 
entire business world. 

Mr. Houghton contends that the most important 
function of the wholesaler is that of buying. He 
has no patience with the wholesaler who always 
tries to buy his requirements at or under the “foot” 
of the market; but insists that the wholesaler 
should be at all times willing to pay a fair price 
for the quality and service which he expects and 
needs, to build for himself a permanent and profit- 
able business. 

Pardon me for adding this tail to Mr. Houghton’s 
kite: “Goods well bought are half sold,” but, as 
Mr. Simmons, the wholesale hardware man, has 
truly said, “the recollection of quality remains long 
after the price is forgotten.’”’ 
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CALIFORNIA | 





alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


<* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 








6-4 and 8-4 No.1 


and Shep. Pine 


Rough or Surfaced---Air Dried Ready for Shipment. 


Macomber Savidge Lumber Go. 





? sa eet) 
catirornia W hite 





® Hobart Bldg.,San Francisco, Calif. J 


Port Orford Cedar 


(Lawson Cypress) 





Battery Separators 


Has Proved its Superiority 


As the largest producers of dry 
untreated stock for this pur- 
ose, and the first Pacific Coast 
anufacturer of this product, 
we invite your inquiries. 


We Supply 


Dimension Cut-Up Stock 


in Port Orford Cedar and 
Douglas Fir, cut to dimension 
and bundled, shipped Green 
or DRY in the rough—lxl to 
1x6—10” and longer, 

Another product—Pine Crat- 
ing Stock— Bundled to size 
and length. 


Western Lumber Mfg. Co. 


2930 Avalon Berkeley, Calif. 


Avenue, 
Plants :—Marshfield, Ore. 
Fort Bragg, Calif. 








The Lumberman’s Searchlight 
By M. M. FERGUSON 
joo of o. hepdiont lumber calculators on the 


market t contains tables of ready-made 
answers to - rates; reducing board feet to 
pieces — Pieces to board { posts & — feet to board 








methods of 
rechecki i and other vohadble informa- 
tion on ne Vom correct estimates. 
90 es, size 4x9 (hip et edition) 


Bound in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 


Americapfiimberman “* Seth Pesbers 5. 
CHICAGO 














BUSINESS CHANGES 


ARIZONA. Holbrook—Hall Lumber Co. has 
moved its general office to Winslow. 
CALIFORNIA. Los Angeles—Pacific Portable 
Construction Co. changes its name to Pacific 
Ready-Cut Homes (Inc.). 

Reedley—Frank Frane, now Frank Frane & 
on. 


FLORIDA. Paxton—Florala Saw Mill Co. has 
changed its name to W. B. Harbeson Lumber Co. 

Pensacola—W. L. Wittich & Co.; out of busi- 
ness. 

ILLINOIS. Elburn—Elburn Lumber & Imple- 
ment Co. succeeded by Elburn Codéperative Co. 

Garrett—Horton & Collins succeeded by Hor- 
ton Bros. & Harder. 


IOWA. Liscomb—E. F. Froning succeeds B. 


F. Vorhes. 


KANSAS. Charleston—C. C. Isely Lumber 
Yard succeeded by Callahan Lumber Co. 
MASSACHUSETTS. Westfield—The box and 
shook business of W. J. Dalton Lumber Co. has 
ery purchased by A. E. & L. O. Peck, of West- 


MINNESOTA. Duluth—Holahan & Bailey has 
been dissolved. 

MISSOURI. Duenweg—Keller Bros. Mercantile 
Co. dissolved, and succeeded by H. Keller Mer- 
cantile Co. 

NEBRASKA. Wakefield—Consumers Lumbér 
Co. has dissolved partnership. 

NEW YORK. Brooklyn—Forest Box & Lum- 
ber Co. has removed its headquarters from New 
York City to Brooklyn. 

Mexico—Mrs. J. K. Ames succeeded by Ames 
Lumber Co. 

OHIO. Canton—Shanks Lumber Co. moved to 
Pittsburgh, Pa. 

Nelsonville—M. A. Kreig & Co. succeeded by 
Nelsonviile Lumber Co. 

Sandusky—Schoepfle Manufacturing & Lumber 
Co. is going out of business. 

OREGON. Portland—Gates-Irwin Veneer Co. 
is now Atkinson-Irwin Co. 

SOUTH DAKOTA. Elkton—George N. Par- 
sons & Son now Parsons Lumber Co. 


INCORPORATIONS 


ALABAMA. Montgomery — Dudley iia 
Lumber Co., incorporated; capital, $25,000 

CONNECTICUT. Clinton—Clinton Lumber & 
Coal Co., incorporated; capital, $50,000; to deal 
in lumber, building material etc. 

West Haven—Stevenson Fuel & Supply Co., 
incorporated; capital, $25,000. 

FLORIDA. Lake Wales— Townsend Doors, 
= & Lumber Co., incorporated; capital, $50,- 

GEORGIA. Cedartown—Hightower Lumber & 
Supply Co., incorporated; capital, $50,000. 

Tifton—Tifton Handle & Manufacturing Co., 
incorporated; capital, $10,000. 

IDAHO. Sandpoint—Idaho Shredded Cedar 
Co., incorporated; capital, $25,000. 

INDIANA. Fort Wayne—St. Mary’s Lumber 
Co., incorporated; capital, $30,000. 

MISSISSIPPI. Poplarville—Love Lumber Co., 
increased capital from $25,000 to $75,000; R. D. 
Wentworth assumes management; will install 
planing mill. 

MISSOURI. St. Louis—-Bock Novelty & Manu- 
facturing Co., incorporated; capital, $50,000. 

NEW JERSEY. Union Hill—Gardner Lumber 
Supply Co., incorporated; capital, $100,000. 

NEW YORK. Brooklyn—White Wrecking Co. 
(Inc.), incorporated; capital, $8,000. 

Brook lyn—Biltweli Box & Lumber Co., 
porated; capital, $20,000. 

NORTH CAROLINA. Lenoir—Stanford Lum- 
ber Co., incorporated; capital, $50,000. 

OHIO. Akron—Palmer Match Co., incorpor- 
ated; capital, $600,000. 

Painesville—Wyman & Gregory, incorporated 
under name of the Equity Lumber Co. 

Piqua—United States Handle Co., 
capital from $10,000 to $500. 

OREGON. Portland—Cutler-Dimmick Lumber 
Co., incorporated; capital, $25,000. 

Portland—Pacific Pine Lumber Co., incor- 
porated; capital, $75,000. 

TENNESSEE. Memphis—Caruthers & Son 
Lumber Co., incorporated; capital, $25,000. 

WASHINGTON. Leavenworth—Franklin 
Lumber Co., incorporated; capital, $10,000. 

Seattle—Lake Crescent Lumber Co., incorpor- 
ated; capital, $15,000. 

Walla Walla—Tum-A-Lum Lumber Co., in- 

creasing capital stock to $1,000,000. 

WEST VIRGINIA. Charleston—Moore Lum- 
ber Co., incorporated; capital, $25,000. 

WISCONSIN. Fond du Lac—Globe Furniture 
Co., increasing capital to $75,000. 

Jefferson—Home Lumber Co., incorporated; 
capital, $75,000. 


incor- 


reducing 


cently began. 





Marshfield—Marshfield Casket Co., being or- 
ganized with $25,000 capital stock to manufacture 


caskets. Will occupy plant of Elgentone Manu- 
facturing Co., phonograph manufacturer, which 
company has been dissolved. 

ee el pagent ig og ener Builders Co., incor- 
porated; capital, $40, 

Oshkosh—Oshkosh’ Miilwork Co., incorporated; 
capital, $25,000. 


BRITISH NORTH AMERICA 
ONTARIO. Toronto—Dominion Housing Co., 
incorporated; capital, $400,000. 


NEW VENTURES 


ALABAMA. Mobile—Goor & Robinson, re- 


ARKANSAS. Van Buren—Dyke Bros. Lumber 
Co. will open; already in business in Fort Smith. 

CALIFORNIA. Los Angeles—Arthur E. 
Twohy recently began wholesale lumber busi- 
ness. 


FLORIDA. Milton—Jackson & Lunn Co., re- 
cently began sawmill business. 

GEORGIA. Leliaton—Lanier County Lumber 
Co., recently organized and has taken over prop- 
erties of Henderson Lumber Co.; mill will be 
enlarged. 

ILLINOIS. Brookport—Lytton Lumber Co., 
recently began. 

Cropsey—Cropsey Codéperative Grain Co., re- 
cently began grain and retail lumber business. 

INDIANA. Columbia City—M. G. Miller Manu- 
facturing Co., recently began manufacture of 
caskets and refrigerators. 

Matthews—O. H. Tindall, recently began; saw- 
mill. 

Salem—Colglazier-Rudder Co., recently organ- 
ized and will handle lumber and builders’ sup- 
plies. 

KANSAS. Hutchinson—Roy Shannon, recently 

began; retail. 

Wichita—D. S. Dickey, recently began; stock, 
$40,000. 

LOUISIANA. Shreveport — West 
Lumber Co., recently began. 

MINNESOTA. Minneapolis—Sandbeck Lum- 
ber Co., recently began wholesale business. 

MISSOURI. Lamar—Carlton-Foster Lumber 
Co., recently began; retail. 

NEW HAMPSHIRE. North Stratford—New 
Hampshire Stave Heading Mill, recently 
opened new stave and heading mill. 

NEW JERSEY. Linden—New Jersey Lumber 
Corporation, recently began; retail. 

NEW YORK. East Aurora—L. W. Tarbox, 
recently began wholesale hardwood lumber busi- 
ness; no yard. 

Ellenville—Myer Rosenthal, 
retail. 

New Rochelle—Jessie T. Davis, recently be- 
gan; retail. 

NORTH CAROLINA. Andrews — Andrews 
Building Supply Co., recently began. 


OREGON. Portland—Central Furniture Manu- 
facturing Co., recently began. 

Portland—Winton Lumber Co., recently began; 
wholesale, no yard. 


BRITISH NORTH AMERICA 
ONTARIO. Owen Sound—The Georgian Bay 
Stave & Shook Mills, recently. began and wii 
ere barrels, keg staves, headings and 
oxes 


NEW MILLS and EQUIPMENT 


INDIANA. Salem—The Célglazier-Rudder Cq., 
recently organized, has leased ground at the 
junction of East Market Street and the Monon 

Railway where it will erect complete offices, shop 
for cabinet work, salesroom and lumber sheds. 


KENTUCKY. |Lotisville—The Corey Scheffel 
Lumber Co. expects to have its new retail plant 
on Frankfort Avenue ready for business shortly 
after Sept. 


LOUISIANA. Shreveport — Louisiana Lun}- 
ber & Mill Co., recently organized, has pur- 
chased 25,000 acres in Union Parish and will 
erect a large mill at Junction City. 0. P. In- 
gram, of Ruston, La., has contract to ‘build the 
mill of 35,000- feet daily capacity. 


MASSACHUSETTS: New . Bedford—L. R. 
Washburn & Co., having acquired the 4- story 
building adjoining its plant, will remodel it for 
use as a bobbin and spool factory. 

Boston—Downes Lumber Co. has bought wharf 
at 406 Albany Street, which it will improve at 
once by installation of an electric crane. 

MICHIGAN. Reed City—The Home Lumber 
Co., recently established, will erect one of the 
largest and best equipped plants in this part of 
the State. 

NEBRASKA. Randolph —S mit h-Holvelson 
Lumber Co. has just completed the building of 
new lumber sheds. " 

OHIO. Cleveland—Clifton Park Lumber Co. 
is erecting an addition to its plant. 


«Concluded on page 82) 


Louisiana 


recently began; 
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Latest Reports:on Current Lumber Prices 


WISCONSIN HARDWOODS AND HEMLOCK 


Decided optimism prevails among Wisconsin manufacturers. Prices have apparently reached bottom and there have been no changes in the market 
situation during the week. Quotations f. o. b. manufacturing points continue as last week: 


aati FAS Selects No.1 No. 2 No. $ FAS Selects No.1 No. 2 No. 3 


HarD MAPLE— 
4/4 $ 95. 00@ 106. 00 $ 70. 0@ 75.00 $ 45.00@ 50, 00 $24.00@26.00 $15.00@17.00 | 4974  95.00@105.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 @ 
5/4 100.00@110.00 80.00 0.000 85 26.00@28.00 16.00@18.00 Y -00@ 105. : 7 : . . 00 ...-.@..... 
6/4 105.00 ory 00 : = oo oo = 30:000932.00 1600 18.00 | 12/4 100.00@110.00 t 90.00 70.00@ 75.00 45.00@50.00 .....@..... 
8/4  110.00@120.00 ’ 90.00 ; 65.00 40.00@42.00 16.00@18.00 | Sorr MapLe— 
Basswoop— 70.00@ 80.00 55.00 . 00 24.00@26.00 13.00@15.00 
4/4  75.00@ 80.00 . 60.00 .00 24.00@26.00 18.00@20.00 -00@ 85. . a5 00 . i 26.006 25.00 14.00 16.00 
5/4  80.00@ 85.00 : 65.00 -00 26.00@28.00 19.00@21.00 | $/F = S000 @ aon) . ee eEenee inseiaes 
6/4 —85.00@ 90.00 00@ 70.00 00@ 50.00 30.00@32.00 19.00@21.00 / @ . ‘ . : : . 


8/4 95.00@100.00 ‘ 80.00 . 3 36.00@38.00 19.00@21.00 | OaK— : 
“ 4/4 100.00@110.00 .00G@ . . 28.00@30.60 13.00@15.00 


Bete ts es 7h C8@ Tet fe0lw seed 24 oogzee 1zcogIE Le | Gye 110.00@120.00 88 ‘00@ 60.00 38.00@38.00 
105.00@115.00 “00@ 85.00 : "00 30.00@32.00 14.00@16.00 8/4 115.00@125.00 i 95.00 : "00 40.00@45.00 14.00@16.00 
110.00@120.00 ; 90.00 .00@ 60.00 36.00@38.00 4. 00@ 16.1 00 HeMtock, No. 1, SiS1E— 
115.00@125.00 95.00 . 00 45.00@50.00 .@.. 8’ 10-14" 16 18-20 4’ 
120.00@130.00 95. 00@100. 00 é .00 50.00@55.00 ..... 2x 4 $25.50@27.50 $25.50@27.50 $27.00@2 9. 00 $29. 50@ 31. 50 $31. 20033. 50 
re ELscoies) acangeeso. deanginee sesvgaran joseeas sn 
4 f 9 . «¥. . - 
TT DOE S500 SOC Goee  IBO00 Ene ehooeso os inoeeine | 2 24.00@26.00 25.00@27.00 26.50@28.50 28.50@30.50 31.00@33.00 
80.00@ 90.00 60. 65.00 ; 00 30.00@32. 4 17.00@19.00 | 2X12 24.50@26.50  25.50@27.50  27.00@29.00 29. d0a3!. 00 31.50@33.50 
90.00@100.00 .00@ 75.00 . 65.00 38.00@40.00 17.00@19.00 Merchantable, $2 less than No. 1. 
95.00@105.00 .00@ 85.00 65. 70.00 45.00@50.00 .....@..... No. 2, $4 less than No. 1. 
12/4  100.00@110.00 i 90.00 . 00 50.00@55.00 ..... 
Rock ELmM— No. 1 capes, Boarbs, ee ont o to." 
4/4  70.00@ 80.00 5. 26.00@28.00 16.00@18.00 ' 00 $28.50@30. 25.00@ 27.00 
5/4  75.00@ 85.00 i ’ 5.00 28.00@30.00 17.00@19.00 = % COO ae. 80 Oe soGar 50 $0 + 7.00029,00 0. 0230. 30 00a 28. 00 
6/4 00@ 90. ( 00@ 60.00 30.00@32.00 17.00@19.00 24.50@26.50 25.50 3780 27.00@29.00  29.50@31.50  26.00@28.00 
8/4 0 ( 5. 00 36.00@38.00 1. 00@19. 00 25.00@27.00  26.00@28.00  27.50@29.50 29.50@31.50  26.50@28.50 
12 100.00@110.00 @ 5. -00 45.00@50.00 --@ 3 25.50@27.50  26.50@28.50  28.00@30.00 30.00@32.00 27.00@29.00 
12/4 105.00@115.00 3 00 50.00@55.00 .....@..... Marchamtahis. $2 lane tin Ita 2. 
HARD MAPLE— No. 2, $4 less than No. 1. 
4/4 70.00@ 80.00 50.00@ 55.00 35.00@ 40. 24.00@26.00 12.00@14.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 75. Ho 4 85.00 a 60.00 40.00@ 26.00@28.00 13.00@15.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
6/4 80.00@ 90.00 50. 65.00 45.00@ § 30.00@32.00 13.00@15.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $14 to $16. 
8/4 90. 00@100. 00 . 75.00  50.00@ 34.00@36.00 13.00@15.00 Add for select No. 3 hemlock, $3 a thousand. 


MICHIGAN HARDWOODS 


Present values are being maintained according to sales reported during the last week. The demand continues fairly active for No. 1 common and 
better grades. The following revised list represents the present range of prices f. o. b. shipping point: 

















FAS Selects No. 1 com. No. 2 com, No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
sASS WOooD— Sorr EtmM— 
"4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $25.00@27.00 $20.00@22.00 8/4 85.00@ 90.00 65.00@ 70.00 50. 55.00 33.00@35.00 .....@..... 
i 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 21.00@23.00 | 10/4 95.00@100.00 75.00@ 80.00 ‘ , 38.00@40.00 .....@..... 
yr 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 21.00@23.00 | 12/4 105.00@110.00 85.00@ 90.00 ” 75 43.00@45.00 .....@ 
8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 35.00@37.00 .....@..... | 16/4  125.00@130.00 105.00@110.00 . 95.00 48.00@50.00 @ 
10/4 100.00@105.00 80.00@ 85.00  60.00@ 6 40.00@45.00 .e+ee | HARD MAPLE— 


BEECH— 70.00@ 75.00 50.00@ 55. .00@ 40.00 25.00@27.00 13.00@15.00 
5/8 No. -2 common and better 25.00@28.00 12.00@14.00 75.00@ 80.00 55.00@ 60. .00@ 45.00 28.00@30.00 14.00@16.00 
60.00@ 65.00. 00@ 50.0 35.00@ 40. 23.00@25.00 15.00@17.00 80.00@ 85.00 . ; . 50.00 31.00@33.00 14.00@16.00 
65.00@ 70.00 50. 00@ 55. 00 40.00@ 45. 26.00@28.00 16.00@18.00 $5.00@ 90.00 Y : ; 55.00 33.00@35.00 16.00@18.00 
70.00@ 75.00 55.00@ 60.00  45.00@ 50. 29.00@31.00 16.00@18.00 0/4 95.00@100.00 .00@ 80. : 60.00 38.00@40.00 18.00@20.00 
75.00@ 80.00 60.00@ 65.00 50.00@ 55. 33.00@35.00 16.00@18.00 | 12/4  105.00@110.00  85.00@ 90.00 . 70.00 43.00@45.00 18.00@20.00 
sIRCH— 14/4 —115.00@120.00 .00@100. 5. $0.00 as. 90@50. 60 cee Os 
4/4 100,00 105.00 65.00@ 70.00 40.00@ 45.00 26.00@28.00 15.00@17.00 | 16/4 | 125.00@130.00 105.00@110.00  85.00@ 90.00 48.008 tee @eeees 
105.00@110.00  70.00@ 75.00 45.00@ 50. 29.00@31.00 16.00@18.00 | SOFT MapLe— ! 
110.00@115.00  75.00@ 80.00  50.00@ 55. 32.00@34.00 16.00@18.00 4/4 70. 75.00  50.00@ 55.00 . 40.00 25.00@27.00 15.00@17.00 
115.00@120.00  80.00@ 85.00 60.00@ 65. 35.00@37.00 16.00@18.00 5/4 7 80.00  55.00@ 60.00 . 45.00 28.00@30.00 16.00@18.00 
120.00@125.00 86. 00@ 90. 00 65.00@ 70. 40.00@45.00 .....@..... 6/4 $5.00  60.00@ 65.00 50.00 31.00@33.00 16.00@18.00 
125.00@130.00 @ 95.0 70.00@ 75. 45.00@50.00 .....@..... 8/4 85.00@ 90.00  65.00@ 70.00 @ 55.00 33.00@35.00 16.00@18.00 
135.00@140.00 100. 00@108. 00 80.00@ 85. 50.00@55.00 .....@ Enp Driep WHITE MaPLe— 


ELM— 4/4 95.00@110.00 
70.00@ 75.00 50.00@ 55.00 35.00@ 40. 25.00@27.00 17.00@19.00 5/4 100.00@115.00. 
75.00@ 80.00  55.00@ 60.00 40.00@ 45. 28.00@30.00 18.00@20.00 6/4  105.00@120.00 
80.00@ 85.00 60.00@ 65.00 45.00@ 50. 31.00@33.00 18.00@20.00 8/4 115.00@130.00 


SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 23.—The following are average prices, Cincinnati base, quoted on hardwoods today: 


4/4 5/4€6/4 8/4 4/4 5/46/45 8/4 5/4€6/4 8/ 
QUARTERED WHITE OAK— Bass woop— HicKkory— 
$135 145 $150@160 $160 Ss $ 90 os $ ° s $ s 7 FAS -+-@... "70g 80 aa 
ee SS is a <0. 30@ 32 37@ 42 40@ 45 ++-@... 35@ 40 
4 538@ 5 58 N 
Sound wormy.. 50 60 $100 105 $110@120 0 $1150198 FAS ig? — = wer 260 $265 
@ 60 65@ 70 ' ro 6 








. 


275 

QuaRTERED Rep OAK— 5 7 a 1 
FAS 23 23@ 25 23@ 25 

32 33@ 37 


1 trd. No. 1 com. 
5 $ 85 $ 90@100 $ 90@100 Waele ot FAS. b+ 4 A .. 
Sa 90 boa 95 | No 43@ 50° 03@ 65 65@ 19 Plain red LS 
) 60@ 65 No. 35 35@ 40 45@ 50 se we ¢ 


v3 
one 


Qtrd. red FAS $100 - a 
- No.1 60 


Sound wormy. 
PoPLaR— . . 400 45 Sa ‘ @ 30 
p No.1com. 27 30 
FAS $110 e ae : a Sap No. 2 com. 20@ 23 
55 $ He 90 Corronwoop— 
. 5 § > FAS, 6” & wid.$ ad 
3 


100@120 $105@115 13 to17”..... 60@ 65 
0 : Go@ 65 65@ 70 & 


Panel and wide, WHITE ASH— 
No. 1, 18to23” 155@165 175@185 FAS $ 95@105 $100@110 
Boxboar ds, No. 1 ~eeee 55@ 60 65@ 70 TO@ T5 
13 to 17”.... 115@120 ...@... . No. 2 com 40@ 42 45 





























































AMERICAN LUMBERMAN Avaust 27, 1921 
The following are average prices taken from sales reported during the week ended Aug. 27 in the sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- 8as Alex- ming- ties- sas Alez- ming- ties- 8as 
‘ andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
i La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. iss. Mo. 
Flooring Finish Dimension, S1S1E 
” C Surfaced— Wee; 4; Ox 8, 10’ = 
BEB? MG A oo oc ossns~ se See. seach oe , » 10° 
Babetter .1.12. 62.44 59.00, 64.18 a aeabapekeerceeens ee 12 
Se oe Etats 
Now deeeseeeees S275 cee eee eee | aM a dO TID ON 
. FG Babetier cooeee 41.84 42.65 42.00 41.82 Casing and Base . 
4 ececccccces cscs sar St oie ko, B&better— 
No. Peon « ee Mer BOW OO, sicics <a-toeecior 49.96 51.25 45.75 51.57 2x12”. 10 
No. 2...eeeee+- 14.00 14.77 15.50 14.45 Ee eT ae el ane 47.70 50.00 44.75 47.81 s 
1x4” EG B&better ...... 4857 .... .... 48.49 
=. copeeb esses: ace, eee ‘Sai |. Bavette Jambs 
eeeeeeeee eee . eee * —— 
— oe antes nage oe 5 aL «) Pk BOE OF oi vicncswn iad WSS nce ss TO cs 
L ee eae bike Seine RIO) 6 Saw 1%, 1% & 2x4 & 6”.... ..... 57.50 50.00 .... No. 2, 2x 4 » A 
SS eer 208 es 20.00 .... 
FG B&better .... 2: 32.81 32.35 31.00 32.47 Fencing, 81S 
Sicdakioabiss au MB: ott “bees cence No.7 dt; 288") 96" ck ss200 S010. cssus cae CR 
Sores Shaws es ies eee ne Other Igts. ..... 30.00 27.00 21.17 ox 6”, 10 
ee Re 25.62 27.76 - 27.60 .... ie eet rey BO nuts asene ee =x 6, is 
ge Sp re 14.79 18.20 14.25 14.52 - 2 « ay — ~ Igts. ..... 32.50 28.50 22.46 
>) a See oe ee Pe No. all lengths)— 
S267 No, 20M. 5 cs cscs 20.59 ss, 8,00 3 eee 9.47 9.00 13.00 10.01 
PO, i Gib en was 13.62 15.20 14.50 ‘ ixe” pplin anaes sass 13.19 14.50 14.25 12.77 2x 8”. 10 
No. See eaves bere 9.21 A . a 







4x4” omg: aed ee Y 27.00 
| 5% x4” ee 29.16 
ee 5 PR Bae coat aunties oS 23.87 
es ST A Bans sos bc bane 12.16 
! % x4” Ba&beticr Sabie eVESs eeeae 
; DRG bers swale sich es a86 
No. Bier kscadacnens . 
Partition 









Drop Siding 

1x4 or 6” Eehettar ae ee 30.46 
oo cinmice ere 20.89 

Ne 2 ee eer 15.81 
















| SEAS eons 

5) 4x12" sobs wee hve h ale 

1% and 2x4 to 12”..... 
Bé&better Surfaced— 













































1% _~ 2x4 to 12”.. 
15% x4 to 12” 





37.00 


eee eaccnees li. 00 
29.25 29.00 
25.25 25:00 Boards, SIS or S28 2x10” 
13.00 11.80 No. 1, 2x6. t0°12”— 2... qtied, RIUM 4.00% baie se 
31.00 29.12 1x8”, 14 and 16’ . 20.00 ..... ..... 21,58 
28.00 23.51 Other Igts. .... 32.50 27.25 20.57 
13.00 12.56 1x10”, 14 and 16’. 20.69 one ghee 21.75 2x12” 
34.50 32.75 Other Igts. ..... 26.50 22.11 ee 
27.50 26.41 1x12”, 14 and 16’. 32.49 $ ses 30.44 
15.00 16.25 Other Igts. ..... 29.75 31. 
No. 2 (all 10 to 20’)— No. 3, 2x4” 
83.75 34.40 eer = 
— No. 3 (all lengths) — 

3268) 40-22". 6:5 ces voce RE DD cas 
gran 22:78 Te RES oe 8.93 13.00 9.50 9.11 
20.20 20.00 ee | eee Sore 7.98 13.00 10.50 10.73 Ae 

TOE I RS IR Re 8.50 12.50 10.50 9.76 10” *.: 

y, ” 

29.25 29.66 No 4, all wdts. and lgts 8.00 5.75 ..... 13° ie 
26.75 24.70 Roofers a pe 
BSS ACOT 15 No 19 teBe CLS a de dw .cwea's 16.25 


40.86 





5»: dy SEB" 





14 & 16’. 





Bé&better, 








10’to 20’ 








No. 1 S48, 
9” 


No. 2, Random 


No. 1 Sq.E&S 


Longleaf Timbers 
No. ‘ah Sq.E&S S48, 20’ and eooregeil 


Shortileaf Timbers 
20’ and under— 










$8100". 5. Other lets. wae s  ccee, MROO) SRERB | oc E 
34.50 41.00 eh ee ene ENIET, oe gM Sere: 
eae trae | Bo 2 (20 to 207) Byrkit Lath 
aaa aa 16.50 15.00 14.86 | 4 andé6’.... ecene OGE 
POP a adeke 16.73 15.50 14.88 | 8and10’..... 
12’ and longer. 
wees 9.25 9.49 MARGOT coccccscvcvscvce eveas 
oe 9.75 9.50 Car Material 
. (All 1x4 and 6”)— 
a Se " B&better, 10 and 20’..... oul 
++ 10.25 22.19 | No, 1, 9 and 18’........ 0.00. 
er Hy +4 ~~ SBOE ss ct ess csc 
24.00 21.00 22.75 Solin ce 


End Car Lining | 
2x6”, 9’ or 18 








11.50 


24:50 
23.00 
15.00 
20.25 


espn Paving Block Stock | 















19.28 
19.35 
22.00 
24.00 










































Jacksonville, Fla., Aug. 22.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Aug. 20: 





























Week ended— Aug. 20 Aug.13 | Week ended— Aug. 20 Aug. 13 Week ended— Aug. 20 Aug.13 | Week ended— Aug. 20 Aug. 13 
‘Flooring Partition Boards Boards 
1x4 B&better ..... 36.08 35.25 Bdbetter— aia 
1x4 B&better .....$32.27 .... No. 1 com.... 26.75 28.00 Ne..8 commen 
No. 1 com.... 28.13 $27.69 No. 2 com... ie... 14.00 Ix 4 D4S ......... 38.00 ..... Tae | Ree 1A re 
No. 2 com.... 14.54 14.62 a SEO Te vvccescccs BOGE casas 
No. 3 and cull 5.50 79 , Siding 3 1x 6 D4S .. 17.18 17.31 
1x3 Bee. sap rift 60. ae Pre Novelty— 1x 8 psd ‘ 4 or as 
.. a e 5 ws Ix’8’ shiplap ...... R i 
No. 1 com. flat..... 28.14 ek “Pee sees 1x10 D4B .-. ss... Eee 
No. 2 com. _ bones 13.87 No. 3 com.... 8.50 8.03 sees 1x10 = aR aes Ieee 16.50 
1x6 No. 2 com. 15.91 16.30 ste " ir ee ial Ot oe FEES DS acowssc BAOS™ sscye 
NO: B:c0m..... 20100" <:3.. Square edge— 38.00 
144x6 B&better .......... 24.00 . +.$,0.8;6 — 
Ceilin NO. 2 COM s.000 ocece 19.00 . sees Other gredes 
9 No. 2 com.... 7.00 .....- x 6 D4 43:00" 5... 1x8 No. 3 com..... 87 9.96 
3/4310 DBSEN ...... 46.00 2... 1x6 No.3 & cull $28 700 ..... 
1 %x3% B&better ..... 30.10 30.40 Roofers 5/4x12 D3S&N -:-:06 FO ...4, 1x6 to 10”, 4-foot & 
No. 1 com.... 25.52 Pdeks 9565 Noi A COM ss :6 asleee Pe "up, No.4 4.00 .... 
No. 2 com.... 13.03 13.00 No. 2 com.... 17.42 15.91 | 40. 1 common— 
Yx3% No. 1 com.... 21.00 cat 1x8 No. 2 com.... 18.00 16.50 ie'@ Sone ci8is2).-. 19100 sais! Pine Lath 
No. 3 com.... 4.00 é OS See 7.5 ix 6 and up D48;... 28:21: ..... PIO cca. Cccsapess ee 3.55 












sa tan Rough— No. 2 & better 








eeneee eee + $41,00@ 44.00 

a arr 46.00 @49 
C/E. Su Swine ove 49.00 @52.00 
BSE > dcci5 osc c.edarey 52.00@55.00 

Rough 4/4— 

S06 Sophia nen - 48.00@51.00 
| ae 0 essing 50.00@53.00 
SE? ov sexenacdcawes 55.00@58.00 


























Bark atibhint Nos, 1 & 2..$28.00@30.00 Bark strip partition, 
BGM) Sos 5 vo bss 12.00 @ 13.00 


NORTH CAROLINA PINE 





Norfolk, Va., Aug. 22.—The see prices for North Carolina pine have been obtained f. 0. b. Norfolk: 








Box Cull and red heart No, 2 & better 

$27. 50g 29. 50 * ites 18.00 $14.50@15.50 Lath, ag - Sid ‘ ne My bs Roofers, 6”..$22.50@23.50 D4Ss, oe - $48. 00 @ 52.00 
32.50 @ 34.50 on 5 Ie oe j 8”.. 23.00@24.00 8” 0.00 @ 54. 

35.00 @ 37.00 20, a 00 aie vie eeiaies au Watear “a . ot te oo 10”.. 23.50@24.50 10”. .. 52.00 56.00 

40.00 @ 43.00 Oy See Te Ce ° Sizes, 2”...... 23.00@26.00 12”.. 24.50@25.50 12”.. 57.00@61.00 

Finished Widths— No. 2 & better No. 3 No. 4 

eee Fee ole'seoisiso | Flooring, Hx2% and 8” rift......-.868.00@72.00 3-0... Fok 

er Ovees.00 ©—-a8.G0G 2460 19:00 20.00 ath and 8°........+.-5 4S 80G60.00 $33.00@35.00  $22:00@24.00 

¥ Catling, %” .ccccs ores ty te oe 00@ 32 25.00 @ 26.50 14,50@15.50 

Now 1 and 2:..2.336 0% $34.50@ 36.00 WB sa cihodencccsensceetes : 82. '50@ 84. 00 26.50 @ 27.50 15.50@ 16.50 

Cull red heart......05... 10.00@ 11.00 Partition, Wisc: ss osd5-cceceens obs 6 QROPenee 34.00 @ 36.00 22.00@24.00 
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Shiplap and D&M, 8’ & up, add $2 
No. 1 Prsecn Sturr, SiS1E— 










6’ 8’ 10’ 12° 
2x 4.....$25.00 $30.00 $30.00 $30.00 
2x 6....- 25.00 28.00 29.00 29.00 
2X BS. cc0 25.00 29.00 30.00 31.00 
2x10..... 26.00 30.00 34.00 34.00 
2x12..... 27.00 32.00 36.00 36.00 
2x14... 32.00 36.00 40.00 40.00 





add $2. 





Drop siding, grooved roofing and 0. G. shiplap, 8’ & up, add $3. 


14’ 
$30.00 
2 


No. 2 piece stuff, $3 less than No. 1; pine rough, deduct $1; D&M or S4S, 


NORTHERN PINE 


The following are the prevailing prices on northern pine f. o. b. Duluth: 


ComMMON Boarps, RoucH— FENcING, RougH— 
6’ 8’ 10’ 12’ 14416’ 18’ 20° 6’ Loy 10,12414’ 16’ 18420" 
No. 1, 8”.......$60.00 $62.00 $65.00 $65.00 $65.00 $68.00 $68.00 O% . We Raccsdddacieed $55.00 $59.00 $62.00 $65.00 $65.00 
: yatte ++ 63.00 65.00 71.00 73.00 68.00 73.00 73.00 WOU: iadsdedsdeede 45.00 48.00 50.50 53.00 
, ae 69.00 72.00 78.00 78.00 73.00 78.00 78.00 Te Sedddacaces e+. 29.00 31.00 33.00 34.00 34.00 
1S er eee 48.00 50.00 53.00 55.00 53.00 58.00 60.00 Gy Fae Bedi ws dsuceses 52.00 54.00 pret 64.00 64.00 
2 ere 51.00 53.00 56.00 56.00 53.00 58.00 60.00 NGL Dececcteccecda SE 41.00 6.00 52.00 52.00 
0. 3 es A camene bears eeee ante ae oped bye ee We. Bacwcacsoeccua 23.00 25.00 7 50 31.00 31.00 
O. Bp SS ccccoce 4 a x 3 .00 39. le ” ” 
Preis 31.50 33.50 35.50 35.50 35.50 39.50 39.50 an 6 foot and longer, mixed lengths, 4”, $24; 6”, $27. 
5 i ee 32.00 34.00 36.00 36.00 36.00 40.00 40.00 encing, same as 6”. 
For all white pine, Nos. 1, 2 and 3, add $1. All white pine, Nos. 1, 2 and 3, add $1. 
No. 4, 6 to 20’, 8”, $28; 10”, $29; 12”, $30. S1 or 2S, add $1; SISIE, add $1.50; S4S, add $2. 
For Si or “28, add '$1; S1S18, add 31. 50, for resawed, add $2. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 


Drop siding or partition, add $3. 
Well tubing, D&M and beveled, add $4. 


16’ 18’ 20° Sripine 4 anD 6”, 4 TO 20’— - 
$31.00 $34.00 $34.00 4” 6” 4” 6” 
30.00 32.50 32.50 Bé&better ........ $55.00 $55.00 A Fe ee ee $27.00 $27.00 
31.00 33.50 33.50 Cra dp ddcuestapeages 48.00 48.00 Norway, C&better... 47.00 47.00 
33.00 35.50 35.50 Doo Ride cdcadinaeves 42.00 42.00 

by} a5 ree Siding may contain not to exceed 20 percent of 4 to 9 foot. 


Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 















Flooring 
mage grain— 1x3 1x4 
_" 


























ARKANSAS SOFT PINE 


The following are f. 0. b. mill prices for Arkansas soft pine from actual sales made between Aug. 13 and Aug. 19, inclusive: 





Finish—Dressed Fencing = — ery $2S&CM—Shiplap 
B&better “C” No.1 No. o. No.1 No.2 No.3 
eT ee 5.00" $35, 20.00 $11.25 $9.00 | g _...........$2350 $16.00 § 9.75 
: 49.50 - 23.00 15.50 9.00 TA CARS 23.25 16.25 10.75 


© aan oan 55.00 40.00 8”... - 24.00 17.00 10.25 | 19” 222.222... 24.00 17.25 10.50 














Zi et ietlplel Sete Faun daihae wate ee ‘ “ 
wie ween 1%, T% and 2x4 to 8”. :.59.50 28.00 18.50 10.25 Lath 
14%, 1% and 2x10 to 12”. 61.75 ee Dimension, S&E No.1 No.2 
apnaetter ececessecees age 3 - | No. 1 No. 2 , ot ee rere eee $4.25 $1.90 
Sea criert: ieee Sea Ceiling and Partition 12,14& 10,18& 12,14& 10,18& eneiai 
INOUE scances scuccttes h Ye" 5%” %" %” 16’ 20’ ‘ 16’ 20’ olding 
Casing and Base Ceiling Ceiling Ceiling Part. 7S = = } “ee bear 1%” and smaller...... 40 percent off 
4, 6 and 8” B&better........... $58.00 | No 1 er, | Mae be 884-50 $27.25 $88.25 | 19.75 21.00 2x 8° 1800 1800 hh ala cine vere 
5 and 10” Bébetter............ 62.00 | No. 3:77:77 7800 9825 28.00 28.00 | 19.25 22.00 2x10” 18.00 19.00 | ~ **None sold. 


20.00 22.25 2x12” 19.00 20.00 










DOUGLAS FIR— 
Vertical Grain Flooring 
























































No.2 No.$ No.2 No.3 
Cé&Btr. CéBtr. B34 CéBtr. 
I sees $53.00 $43.00 1% x3". $56.50 $46.50 
1b ere. 49.00 43.00 14 x4”... 53.50 45.50 
ESOT av.c. 52.50 45.00 1144x6”. . 55.50 45.50 
Slash Grain Flooring 
SS ence $23.00 $21.00 14x3”...$38.50 $28.00 
ID eee 22.00 20.00 14x4”... 34.00 28.00 
ISP visu’ 24.00 22.00 14x6”... 37.00 30.00 
Vertical Grain Stepping 
1%, 1% and 2x 6 to 127... ccesee $50.00 $40.00 
1 y?; cy) a a Ceres er are: 52.00 42.00 
Finish, No. 2 Clear and Better, S2S or S4S 
BX. oc peede cep bass oce gees eneqgn es $43.00 $37.00 
1x a PER AGRS Sree 44.00 38.00 
1x OF, O ORG De bist eek st kv 45.00 39.00 
1 «12 eee RS ERTL E ET 47.00 41.00 
1%, 146, 8, 10 and. 12” 2. cc cscweee 46.00 40.00 
2S: Peo 47.00 41.00 
2% and 8x4, San 12” . vo 00 cccccece 54.00 48.00 
Ceiling, C@EB and C&EV, and Partition 
3gx4”, - 00 $15.00 3x6"... .$23.00 $18.50 
5ox4a”.. 22.00 17.00 5¢x6”.... 25.50 20.50 
.. 20.50 15.50 %x6”.... 24.00 19.00 
. 23.50 20.50 1x6”.... 26.00 23.50 
Drop Siding, Rustic 
oe CRE $18.00 $15.50 1x6...... $22.00 $19.50 
> Soy 20.00 17.50 1x8...... 29.00 26. 
Fir Battens 
BP FUER cee en as o.com. oe Oe Gu. kk $ .95 
2” OO. Geewtsses 85 Oe Oe hob beees 1.00 
Lath 
Fir, per thougand.. ...0..cccccvccewcccvscce $ 3.75 
Common Boards and Shiplap 
No.1 No.2 
com com. 
LS Be Te Oe PRR os 6c ctw cee sine $13.00 +% 00 
REG .emeseek chide arbeounevauees 11.00 8.00 
ee = ci hadacten Wades tc ckee ce aes 11.50 8.50 
RM chi cee We've CabCewag de 12.50 9.50 
ins’ HE) eee re ee Cree 13.00 10.00 
14x8, and Poe, eee 15.00 12.00 
WE so i be Oe CR Koa Re Me EER ES 13.50 10.50 
1ig38 I Bs w.0 05.0.9 06 ROO oe ue 14.50 11.50 
Common Planks and Small Timbers 
SE DOO va we ireav cc scenes sans $14.00 $11.00 
3x 6, = 4, 4x 6” ... 14.50 10.50 
ne LAR eer eee . 15.00 12.00 
3x10, 3x12, 4x12” 16.00 14.00 
Common Dimension, $1S1E, 12’ 
pos 1 poo 2 pte 1 No.2 
com. 
2x3, 2x4”. $10. 50 $ 75 mene"... $14.00 $11.00 
2x6, 2x ryt 0.00 5. 00 2x16”.... 15.00 12.00 
2x10”. i100 6.00 2x18”.... 17.00 14.00 
2x12”.... 11.50 6.50  2x20".::: 19.00 16.00 


FIR, WESTERN HEMLOCK AND CEDAR WESTERN PINES 


Centralia, Wash., Aug. 20.—The following prices were realized on fir, western hemlock and {Special telegram to AMERICAN LUMBERMAN] 
cedar products for the week ended Aug. 19: 


Portland, Ore., Aug. 23.—The following are 


Common Dimension, 2x4”, SiS1E f. o. b. mill prices: 

Mie wie cree $950 $650 18°...... $12.50 $ 9.50 No. No.8 
1, x 7.5 aaa 13.5 ¥. ~ ‘ 

Bg ABS BRR Bo HBSS B88 | ae oe, 10,28 24, 1890".........69800 $1000 
sommes t Bek sidaatedaas of 1 se 1x 6”, 10, 12, 14, 18 & 20" tiisecesee 2400 17.50 
io 6’......... 26,00 19.50 
6x 6”. ..$17.00 $20.00 18x18”... $21. "00 $24. "00 1x 8”, 10 to PO Chea 24.50 18.50 
a a eed ig fr « OE "B on = . Ts8O”, 10 te BW ccccevecccasess Be 18.50 
ie i 21.0 2x22”... 5 5 1z12°, 10 and 20’........22eeeee 30.00 20.00 
16x16”... 20.00 22.00 24x24”... 27.00 30.00 13 and 18°.......cscrceces 29.00 20.00 
Common Timbers, 12x12” 16? . Seccccécudeex<s Bee eee 

34 to 40’ .$20.00 $23.00 T2to 80’.$46.00 $49.00 Selects 
42 to 50’. 26.00 29.00 S82to 90’. 59.00 62.00 Bébdetter “CO” “Dp” 
52 to 60’. 32.00 35.00 92to0100’. 68.00 71.00 
62 to 70’. 38.00 41.00 1x 4, 6 & 8”, 10’ and longer.$87.00 $82.00 $71.00 

Railroad Material 1x10” eccccecéacesacccecee See Gee ae 
6x9 ti 12.00 7x9 ti 14.00 BIS” Sci ccSeccceseccviccoe Qe Ga ae 

a. ess ee $14. 1x13” and wider...........-102.00 97.00 85.00 

nee et ee ‘ 5/4 & 6/4x4” & wider, 10’ 
WESTERN HEMLOCK— & longer ..........-+--- 95.00 90.00 78.00 
Boards, _ or Shiplap ; 8/4 and wider............ - 97.00 92.00 80.00 
oe 1 7. No.1 No.2 


com. com. WEST COAST SPRUCE 


1x2 & 3”. $14. ‘00 $11. 00 1% &1% 








ee poses ae oe : : ee nn eS bes y po {Special telegram to AMERICAN LUMBERMAN] 
1x8 & 10” 13.50 10.50 x 8 &10 15.50 13: 80 Portland, Ore., Aug. 23.—The following are 
1x12”.... 14.00 11.00 x12.... 16.00 13.00 | prices prevailing here today: 
RED CEDAR emitted Ce Eee $71.00 
Common Boards and Shiplap Bevel Pe. -_ eeeeeeer eee ee eer eae eee a 
rer $12.50 $ 9.50 1x10”....$14.00 $11.00 a Sopmbergtdeteatpratert: 34.00 
> 13.00 10.00 ExkZ”..... 44500 IL50 li he tie eid. thn a neta Re 4.50 
1xs > rr 14.00 11.00 . eee eeeeeeee ewer eee eee eee ee eeeeeee a 
Factory stock, 1”. teadeccuteadee 25.00 
Flume Stock 1% "to 1%" 29.00 
No.1 Sel. No.1 Sel. = ee ee ceeeeceeces => 
com. com. com. com, eeeeoevece ere eee eee eee eee 3 00 
1x6”..... $15.00 $18.00  1x10”....$17.00 $22.00 hd ee seeee 83 
Bee opus 16.00 19.00 1x12”.... 17.00 22.00 } Common rough dimension.............+++. 15.00 
Box lumber, — avaldadesiyduemeewawe 12.00 
CYPRESS OB GRR iia oo ci ccacecscccces 16.00 
Logs, $18, $14 ar $10. 
Cincinnati, Ohio, Aug. 23.—The following are 
average prices today f. o. b. Cincinnati: OAK FLOORING 
Rep Crpress— 4/4 5 /486/4 8/5 Cincinnati, Ohio, Aug. 22.—The following are 
HM . am SE EERE C88 ORME ary as y ro = a average prices, Cincinnati basis, obtained during 
SR aed te 50.00 60.00 68.00 | Week ended Aug. 13: 

No. 1 com. ran. widths 37.00 39.00 41.00 "x ”a”x #”x %”"x %”x 
No. 2 com. ran. widths 26.00 23.00 8. Co 2%” 1%” 
YELLOw CyYPREess— 187.41 107.94 

a susie se sss * $ ae $ soa 88 RE > bpp 
ects ....... T0O@ 75  80@ 85 85@ 90] Gir pin. wht. 11... 92.50 93.63 70.07 70.93 
Noo com. ran, ere 38s 6002 4620 4636 
widths ..... ...@ 35 ...@ 38 ...@ 88] Sel. pin. red. 50.85 ..... 57.26 45.10 46.75 
pO a i eee SY YRS ae 36.26 -74 23.19 
WINES: bic cta ese @ De cc Se ..cQ. ! Re Bes. ete 3 SOR RENAE Z 


























78 


AMERICAN LUMBERMAN 









Avaust 27, 1921 








Remember 


Our Southern buyer personally inspects our 
shipments in 


Longleaf and Shortleaf 


YELLOW PINE 


All up-to-grade stock with quick service. 


Colonial Trust Bldg.» 
Owen M. Bruner Co., philadelphia, Ps. 
Wholesale Lumber Merchants 








Buce Oak FLOORING 


THE Best Oak Hooting | 











WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama- Pacific 
international Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 3S00Axes & Tools 








HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything used in the lumber industry. 
a LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, 





A Short 
Cut to 
Figuring 
Building 
Costs 





f 


welcome this system that 


Lumber Dealers 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail re ee op 


developed this practical method for uring 


building costs in actual practice and r oroly 
— it out before it was finally printed in book 
orm, 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of cost per square can be applied to 
floors, upper 
thus the total. cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the pee varia- 
tions in price of ee per thousand feet. also 
useful in figuring b: 


ceilings, roofs, inside partitions, etc., and 


Bound in red leather, indexed, 
size 5% x 842 inches, 148 pages, 
148 pages, price $6, postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 

















DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Aug. 23.—The following prices 


paid for yard items, 


Portland, Ore., Aug. 23.—The fol 
prices prevailing here today: 


Vertical Grain Flooring 


ASA. DIOS: CRON 6.56 55 oe als owe ore 
No. : poly eee ee ee TT 
NUNS ee I se. 0-6 his 0190 9d 00s eed ws te 
1x3 and oa No. 2 clear and better 
SOs GB CIRES cscs cco 
Slash Grain Flooring 
1x4” om 2 clear and better..... ame 
oe: re Sie entew whi 
1x6” No. 2 clear and better......2. aie 
INO. GB CIORE sks ois es: c0tecsions 


Vertical Grain Stepping 
1% and 1% No. 2 clear and better.... 
Finish 
No. 2 clear and better......... eats sy 
Ceiling 
56x4” No. 2 ead Qnd Wetter... ..c.ces 
Pi, PRE cob toeccess ml 
1x4” No. 2 cheer. and. better......... 
DROS: © CRORE v0.56.6 66 6.00 6 v050 50 
Drop Siding and Rustic 
1x6” No. 2 clear and better.......... 
No. 3 RCN cucavieneaiavar 
Miscellaneous Items 
Dimension, off Rail B list............ 
Boards, off Rail B merasenss <*> = 
Small timbers, off Rail B list 
6x6” and larger timbers, off Rail B list 
Fir logs, $20; $16; $12. 
Fir lath, per thousand, $3.75. 


f. 0. b. mills, were reported 


today: 
Pre- 
High Low vailing 
Price — Price Price 
Flooring 
1x4” No. 2 “9 oe Sey $49.00 $43.00 $47.00 
TAOs We en. 0560:0,0 isin 25.00 21.00 23.00 
No. 2 and better s. g. 20.00 eee 
tt a reer 16.00 i eee 
1x6” No. 2 oan waved s. g. 26.00 .22.00 24.00 
PGs BS Bi Biisdees cass 22.00 pT ee 
"Ste avons 
No. 2 and better clear...... bene panne 
: Finish | 
TRO GAG 10 6 55 isboses whee Si.00 45,00 .«s:.. 
ig, 
5gx4” a 2 and better.... 22.00 18.00 20.00 
eS asacoekak chee 13.50 TOO « swerve 
1x4” No. 0. 2 and better.. SEN. ochiscs © pees 
Oe rene | reer [ae . Neues weanee 
ve Siding 
1x6”. No. 2 and better..... 23.00 19.50 21.00 
NOS  Sccepes career 18.50 13.50 17.50 
Boards and Shiplap, No. 1 
2S: DOGG Merk ses sk dis sene 11.50 CORO. oucck 
Oo le A I Sei T Pate teeta ee SED eihas. Gees 
Dimension, No. 1 S&E 
Sxk",, 12 Bnd 26%. kv ccees 10.00 9.00 10.00 
Planks and Small Timbers 
ax £" 12 t0:16" , BEB. < o0:0:5 14.50 ™ 13.50 
3x12” 12 to-16"; BES......+% 15.00 Ses 
Timbers, 32’ and Under 
GR Fo fa eb hess eee 18.00 2G00. aces 
{Special telegram to AMERICAN LUMBERMAN] 


lowing are 


eeeee 


eveee 16.50 


8 
cooee GY 
6 


RED CEDAR SHINGLES 


Seattle, Wash., Aug. 20.—Eastern prices, f. 0. b. 


mill, are: 
RITE-GRADE INSPECTED 
4 Bundles 
Extra stars, 6/2.........$1.85@1.89 
Extra stars, 5/2......... 1.93@1.98 
TIEUTA CIOOTS. 6 vce ccccccs 2.34@2.39 
Perfects, 5/2..:.0..css00% 2.83 @2.88 
ME v5. si0?s 07056 sie pw orn .76 
ce ee ere 3.30@3.42 


5 Bundles 
$2.31 


OrpDINARY STOCK, FrrRST GRADES 


Pecthe etara, 6/2... 2.000% $1.80@1.84 
Extra stars, 5/2 1.85@1.94 
Extra clears .. - 2.25 
Perfects, 5/2 .. 2.73@2.78 
- 2,58@2.70 


EHurekas .. 
3.18 @3.24 





Perfections sale 


sere eee 


$3. 25 @2.31 
3s 2-31 02. 42 


s.4@s.48 
_— 


panna: Stock, Sreconp GRADES 





Common stars, 6/2......$ =e 44 
Common stars, 5/2... 
Common clears ......... it 10@1. 20 


BriTisH COLUMBIA STOCK 
(United States Exchange) 








Per Square Per M. 
$2.875 


$ .44@ .55 
1.36@1.50 


ES od 55 565 6-4) 9 0.5.sis gee 8 $3. 625 
Hurekas ...... .24 Ssva.ace 
Perfections 6 

ee OU EIS ic oto mrss 018,48 uihieiewe* 5S 1.38 1 725 
ee, CUPCMAR coc 0-050 8's otic ee ian ease 1.32 1.84 
Peas RTEOCTAOND 55.5 <\6's 5.0.0: 0.0 veces 1.82 1.84 


OLD Pack, OLD GRADE 


Btars....5. 


Per M. 
-$2.25@2.30 Clears...... 


Per M. 
$2.87 @2.93 








For Editorial Review of Current Market Con- 
ditions See Geo Page 39 


NORTHERN PINE 


Minneapolis, Minn., Aug. 22.—Country yards 
are delaying their buying. Retail buying has 
not opened up much as yet. City demand has 
fallen off somewhat. Prices on low grade boards 
have declined but, owing to the competition of 
other woods, there is little sale for them. 





North Tonawanda, N. Y., Aug. 22.—Prices 
have begun to stabilize at a point where con- 
sumers do not expect any material concession. 
Increased inquiries are reported, especially for 
lower grades. Lake receipts are larger, with the 
arrival of the first of the season’s cut. Ship- 
pers plan to get down much more stock during 
the remainder of the season than during the 
first few months of navigation. 


Buffalo, N. Y., Aug. 24.—The northern pine 
trade shows little activity. Only a_ small 
business is offering and there is much compe- 
tition. The upper grades are in the most in- 
quiry, but the demand has not attained any 
large proportions. The lower grades are quiet 
and prices are depressed. 


EASTERN SPRUCE 


Boston, Mass., Aug. 24.—Dimension spruce 
is said in some quarters to be improving as to 
demand, but dealers thruout New England 
surely can not be said to be stocking up. Com- 
petition between yards is very active. As to 
random, the market is expected to be free of the 
products of the Maritime provinces and New 
Brunswick at cut prices. Some of this lumber 
is being marked up $2 a thousand by local 


dealers. 
WHITE CEDAR 


Minneapolis, Minn., Aug. 22.—Post business 
continues to show improvement, with the main 
buying in larger sizes. It comes from territory 
to the south, as in spring wheat districts 
farmers are still tied up with the threshing and 
other farm work. There is not much doing in 


poles. 
HARDWOODS 


Chicago, Aug. 24.—There has been little 
change in the hardwood market during the last 
week. Inquiries are coming in for comparatively 
large quantities of lumber, but while the market 
as a whole is more active than at the beginning 
of the month, there still appears to be con- 
siderable hesitation among the buyers and the 
volume of business that could be expected to 
follow the quite large number of inquiries has 
not developed. In other words, buyers continue 
to shop around very extensively before placing 
an order. Common grades in some cases have 
weakened slightly, but uppers remain firm. 





Minneapolis, Minn., Aug. 22.—Dealers report 
a fair demand for flooring but in other lines 
there is not much activity, and low grade hard- 
woods are a drug on the market at very low 
quotations. The prices of upper grades are 
fairly satisfactory but the movement is below 
normal. 


St. Louis, Mo., Aug. 23.—A slight improve- 
ment is noted in the buying of such hardwood 
items as FAS oak, common red gum and quar- 
tered red gum. The biggest buyers of oak are 
the planing mills; with the furniture factories 
buying a little. Mills are more disposed to hold 
to their prices. Some FAS oak was sold here 
at a little more than $90 mill basis. Furniture 
concerns and the local yards are ne such 
red gum as is sold. 


Kansas City, Mo., Aug. 23.—At the prevailing 
rate of labor costs, hardwood consumers are 
finding it cheaper to buy clears, and work them 
up, than to buy the usual grade of shop. The 
result is that there has been a steady run on 
clears, especially oak, which is getting very 
searce. There is some demand for gum, also, 
but the run is not very heavy. Other hardwood 
items are moving only in small quantities. 
The demand for motor car material, in the way 
of hickory and oak, has been somewhat better 
recently, and car material has been moving in 
larger quantities. Some bridge stock also is 
being bought. 


New Orleans, La., Aug. 22.—-Slight but per- 
ceptible progress is reported in hardwood upper 
grades, those items which have sold into scant 
supply now commanding $2 to as mueh as $5 
better than a few weeks ago. Demand is not 
by any means active, but recent inquiries have 
produced some very fair orders. The lower 
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grades seem to be maintaining the gain reported 
since the first of the month, but are moving 
at prices far from satisfactory. By some reports 
there is growing inquiry for hardwood ties. 


New York, Aug. 22.—A drop of $5 to $10 in 
basswood and certain items of oak has served 
to increase demand locally, but wholesalers say 
there will be a reaction within a week or two. 
Some hardwood men here are plentifully sup- 
plied and it became necessary to decrease stocks. 


Buffalo, N. Y., Aug. 24.—The wholesale yards 
report a larger demand than for some weeks, 
sales covering most woods in the list. The 
outlook is brighter, altho trade is far from brisk. 
The furniture factories are said to be selling a 
little more, but the automobile business is less 
active. 


Boston, Mass., Aug. 24.—Some improvement 
is noted in demand for hardwood finish. Prices 
of cheaper grades range wide; high grades are 
more stable, but there is little improvement in 
demand for them. Stocks of first quality are 
said not to be heavy. FAS, inch, are quoted: 
Poplar, $107 to $120; basswood, $100 to $115; ash, 
white, $100 to $115; beech, $80 to $95; maple, 
$95 to $105; birch, red, $140 to $155; quartered 
white oak, $140 to $155; plain white oak, $105 
to $120. 


Baltimore, Md., Aug. 22.—The preponderance 
of sentiment in the hardwood trade is favorable, 
the belief prevailing that progress is being made. 
The feeling on the other side of the Atlantic 
is distinctly more promising. With the convic- 
tion that prices will not go any lower now 
generally prevalent, it should not be far to the 
assertion of demands long held in abeyance. 


Columbus, Ohio, Aug. 22.—A decided improve- 
ment in the hardwood demand is reported. Re- 
tailers are the best’ buyers. Orders from 
factories are still a little slow. Prices are gen- 
erally firm at former levels. Prices of oak at 
the Ohio River are: 

No.1 

Pz com, com, 

Quartered Q $76 $50 
52 35 $20 


No.2 No.3 


com. 


Cincinnati, Ohio, Aug. 23.—There is just a 
little improvement noted in the hardwood mar- 
ket. Several export orders and one good sized 
order for railroad ties were reported. This is 
the first railroad buying of any consequence for 
some time. The trade is more optimistic. 


HEMLOCK 


Chicago, Aug. 24.—Trade in hemlock in this 
territory remains much restricted and the prin- 
cipal movement is eastward. Outside of some 
orders for factory grades, crating etc., hardly 
any hemlock is moving into this market, due 
especially to competition from southern pine. 

North Tonawanda, N. Y., Aug. 22.—Demand 
is increasing right along, contractors being in 
the market with frequent orders for dwellings. 
Yard supplies are in fair assortment, but none 
too plentiful in any items. Prices are holding 
firm on the better grades, while some shading 
has been noted on some of the inferior grades. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Aug. 20.—Upper grades of fir 
are a little stronger, but otherwise the market 
is unchanged. Increase in inquiry seems to be 
traceable to the fact that the average car re- 
quires six weeks for delivery, and any shipment 
made within the next few days will not reach 
destination much before Oct. 1. 


San Francisco, Calif., Aug. 20.—Local demand 
for fir is light on account of the building strike, 
and the large yards have been getting in a 
little additional stock since the marine strike 
was settled. But the bulk has gone to San Pedro 
and Los Angeles. Prices are holding pretty 
firm on upper grades. On commons there has 
been some cutting. About 70 percent of the 
northern fir mills are said to be operating, and 
stocks are not excessive. Rough common has 
been sold at $22, flat, at San Pedro; San Fran- 
cisco prices, by water, would be about $20.50. 


Chicago, Aug. 24.—Business in Douglas fir in 
this territory maintains the increased activity 
recently reported, but still can not be charac- 
terized as satisfactory. The city and suburban 
yards are buying fair quantities of west Coast 
Stock, and the country yards also are more 
active on the market. Orders, however, con- 
tinue to be restricted in size, and are mostly 
for badly mixed. cars, which are exceedingly 
hard to place. Some more railroad business has 
been reported during the week, but in order 


.enough to stiffen prices. 


to secure this business local distributers find 
themselves in active competition with southern 
pine. 


Kansas City, Mo., Aug. 23.—The new southern 
pine rates into this territory have further re- 
stricted the demand for fir. Yards west of here, 
which heretofore have been liberal purchasers of 
fir, are now cut off from the west Coast. In 
territory not affected by the new rates, the de- 
mand for fir is slightly better, but in general 
the volume of business is smaller. 


WESTERN PINES 


Chicago, Aug. 24.—The western pine market 
remains in much the same position as for sev- 
eral weeks and the quickening which lately 
has developed in southern pine and Douglas fir 
apparently has not benefited western pines as 
yet. Nos. 1 and 2 shop, however, are stronger 
on account of scarcity. The sash and door gen- 
eral industrial demand for western pine is still 
restricted and until this expands no material 
improvement in the market is expected. 


San Francisco, Calif., Aug. 20.—Eastern in- 
quiries for California white and sugar pine 
continue to call for very prompt shipment. There 
has been a slight increase in volume, but not 
The principal demand 
is for uppers. No. 1 shop has been moving, but 
there is not much demand for the lower grades. 
There is quite a range in prices, but the ten- 
dency is toward stabilization. Stocks in this 
district, in July, were about 50 percent more 
than July 1, 1920, but there is already a shortage 
of uppers. Stocks of shop are about normal 
here, and short in the Northwest. 


Kansas City, Mo., Aug. 23.—Except for some 
odd lots, there is little demand here for western 
pines outside the factory trade, which still is 


hand to mouth. 
REDWOOD 


San Francisco, Calif., Aug. 20.—There is a 
continued demand for redwood, but the volume 
of orders is light. Shipments by water have 
been cleaning up old orders. Southern Cali- 
fornia yards still have light stocks. Eastern 
business has increased, but is still considerably 
below normal. However, most mills in operation 
are making about a normal cut for one shift 
and will accumulate some dry stock. It is esti- 
mated that production in California is about 75 
percent of normal. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Aug. 24.—Some wholesalers 
advanced prices during the last week, making 
6-inch roofers $27, instead of $26. The trade 
is slow to buy at any advance, however. More 
or less bargaining is necessary in order to move 
any quantity of lumber, but there is a freer 
movement than about two months ago. 


Boston, Mass., Aug. 24.—The market for 
North Carolina pine is undoubtedly improving. 
Dealers are sending orders in greater volume 
and for larger amounts. Some say that the 
interior finish particularly is wanted for new 
construction. No. 2 common rift is quoted at 
$29.50 to $32.50; partition B&better, at $44 to 
$47 for }4-inch. 


Baltimore, Md., Aug. 22.—In North Carolina 
pine trade there are occasional spurts. Demand 
for better grades takes care of available stocks 
fairly well. In box stocks, pronounced quiet pre- 
vails. Prices of low grades are under a good 
deal of pressure. 


SOUTHERN PINE 


Chicago, Aug. 24.—The southern pine market 
retains the strength recently developed. Some 
additional railroad business has been reported 
during the last week and the yard trade both in 
the city and country is better, tho still far below 
normal. In general, there has been very little 
change during the last week, either as to char- 
acter and size of demand or as to prices. 


St. Louis, Mo., Aug. $.—There has been an 
increase in the demand for strictly No. 1 
dimension. No. 2 and better shows some im- 
provement. The smaller sized seem to be in 
better demand; 2x4, 2x6 and 2x8 are more wanted 
than 2x10 and 2x12. The greatest demand is for 
2x8 No. 1 and No. 2&better. No. 2&better tim- 
bers and No. 2&better 3-inch stock are in hardly 
any demand. 


Kansas City, Mo,, Aug. 23.—Reduction of 
rates to central Kansas points is bringing a 
better volume of business from that territory. 
Prices are firmer and some stock is getting 
scarce enough to warrant some upward revi- 


HE last great stand of 
timber on this contin- 


ent now remains in states 
bordering on the Pacific Ocean. 
The future great lumber activities 
will center in this territory. 

Those contemplating operat- 
ing inthe West Coast Country 
will incur no obligation by avail- 
ing themselves of our service for 
furnishing preliminary informa- 
tion. 





Manufacturers of 
LOGGING MACHINERY 
Portland, Oregon, U.S.A. 





“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisco 








spectful at- 
tention, 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it 
the distinction of supreme quality. 

Ask fortab of specimens, detach the cards one by one and 
observe their clean-cut edges, and the protection afforded by their 
being encased in convenient book-form style. Samples free on 


quest. 
The John B. Wiggins. Company 
Engravers PlatelMshers  DioBaboours 
vers i 
1108 South Wabash Avenye 
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Gandy Standard 
Starts with the Yarn 


The high standard of quality 
that is built into a Gandy Stitched 
Cotton Duck Belt has its beginning 
in the first steps of its manufacture. 


The yarn—a belt's very basis 
of strength and _ durability—is 
made of the best long fibre cotton, 
carefully selected, properly 
twisted, and woven into the 
Gandy process insuring maximum 
service and long belt life. 


Gandy belting—the original 
stitched cotton duck belt—has 
been the world’s standard since 
1880 for power transmission and 
for conveying. The thorough 
service, the long wearing qualities 
and the genuine satisfaction a 
Gandy belt gives have come to be 
accepted by the lumber industry 
as natural characteristics of this 
superior belt. 


Equip with Gandy Belting. 
There is only one Gandy. Look 
for the green edge, the Gandy 
name, and the Gandy trade mark. 





THE GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 








NEW YORK; 36 WARREN STREET 
CHICAGO: 549 WEST WASHINGTON ST. 


ANDY 


STITCHED COTTON DUCK’ 


BELT 


740 W. PRATT ST., BALTIMORE, MD. 


sions. Yard inquiry indicates that business 
should continue good thru September. The in- 
quiry from industrial sources is small. The 
railroad demand is fairly good, both as to 
car and bridge material. 





New Orleans, La., Aug. 22.—The market for 
the last week is featured by a big and encour- 
aging gain in volume of orders. Bookings of 
the group of 139 mills exceeded those of the 
preceding week by about 700 cars, average book- 
ings per mill reaching 621,000 feet as compared 
with 501,000 feet. Production registered a slight 
increase, while shipments were about on a par 
with those of the week before. The jump in 
bookings is said to be due in large part to 
railroad and bridge material commitments. De- 
mand in certain other lines registered less 
marked gains but nevertheless some advance 
over the takings of recent weeks. Prices are 
said to be stiffening, with advances reported 
on quite a number of items in active call and 
small supply. 





New York, Aug. 22.—The demand for southern 
pine, which is holding firm, would indicate that 
the railroads already are buying. Pine dis- 
tributers see unmistakable signs of increased de- 
mand. Shipments into this market are said not 
to be as large as they were in the last two 
weeks of July. 


Buffalo, N. Y., Aug. 24.—More strength is dis- 
played in some of the upper grades of pine, and 
car material is reported to be selling better than 
for along time. Flooring has had a fair advance 
within the last few weeks and is in better 
demand. Wholesalers say that it would not take 
much more buying to give a healthy boost thru 
the list, as stocks of retailers are generally 
low. 





Boston, Mass., Aug. 24.—Sentiment in the 
movement of southern pine is a shade better. 
Flooring is said to be enlisting the interest of 
the dealers locally. Prices for partition are in 
better shape. Flooring 1x4 is quoted, A rift, 
$62 to $72; B rift, $60 to $67; C rift, $47.50 to 
$55. 





Cincinnati, Ohio, Aug. 23.—The yellow pine 
market is still in the doldrums and the trade 
finds little to base any hopes on for improvement 
of a marked character. The summer has been 
an unusually dull one and while business will 
in all probability pick up to some extent in the 
fall, it is not thought that it will be anywhere 
near normal. Prices are weak but have been 
hanging around the present level for two or 


three weeks. 
CYPRESS 


New Orleans, La., Aug. 22.—Cypress demand 
maintained about the average of recent weeks. 
Prices were rated firm but unchanged; pro- 
duction went ahead as usual. The call, while 
not up to seasonable normal, rules steady, and 
as dealers buy mostly to replenish assortments 
it is evident that cypress is going into actual 
consumers’ hands at a fair rate. 





Chicago, Aug. 24.—The cypress market com- 
pared with a few weeks ago is reported by local 
distributers to be fairly active, but still by no 
means satisfactory. Inquiries are being received 
in larger volume, both from industrial and re- 
tail sources, but are not always followed by ac- 
tual orders. However, local distributers report 
that their customers are almost invariably work- 
ing with their low stocks and that as soon as they 
find improvement in their business they are 
bound to buy very heavily. No price changes of 
note have been reported. 


St. Louis, Mo., Aug. 23.—There is not much 
demand for cypress of any kind in this market, 
altho the market remains firm and unchanged. 
Some sales of native stock have been made at 
about $80 for FAS, $65 for selects, $35 for shop, 
$26 for No. 1 and $20 for No. 2, St. Louis basis. 


Kansas City, Mo., Aug. 23.—Orders being 
placed for cypress show an improvement in the 
quality and more of the business is running to 
straight cars. The reduction in freight rates 
over a large part of this territory has helped. 
Cypress men report that factory trade is light. 





Boston, Mass., Aug. 24.—Improved demand for 
cypress lumber, particularly finish, indicates, 
say some well informed observers, new con- 
struction and is the forerunner of boom times 
ahead. The market is said to be showing a 
steady improvement. Prices current: Four- 
quarters, $105 to $115; 5/4 and 6/4, $110 to $120; 
8/4, $115 to $128; selects, 4/4, $85 to $95; 5/4 


and 6/4, $95 to $100; 8/4, $98 to $108; shop, 4/4, 
$58 to $63; 5/4, 6/4, 568 | to $73. 

Baltimore, Md., Aug. ug. 22—Cypreas demand is 
sufficiently large to impart a measure of steadi- 
ness to the trade. Prices are holding, with 
orders limited to immediate needs. 


Buffalo, N. Y., Aug. 24.—Two or three leading 
yards report that their cypress sales compare 
favorably with those of other woods. Prices 
are rather firm, and the amount of distress 
lumber offering is not as large as in some other 
kinds of lumber. 


Cincinnati, Ohio, Aug. 23.—Cypress business 
is dull and orders are scarce. 


SHINGLES AND LATH 


Seattle, Wash., Aug. 20.—A firming-up ten- 
dency in red cedar shingles, particularly stars 
and clears, places the market about a nickel 
higher than last week’s prices. Buying has in- 
creased to some extent, and there has also been 
a,slight increase in production. Logs are scarce; 
some activity is noted, with supplies changing 
hands at $18. 








San Francisco, Calif., Aug. 20.—There is more 
demand for shingles in California. Red cedar *A* 
for rail shipment are quoted at about $3.10 dry: 
$3.25 green. Redwood shingles are about $3.8) 
for No. 1 and $3 for *A*. Fir lath are in fair 
demand at about $6.25, San Francisco. 


Minneapolis, Minn., Aug. 22.—There is only 
light buying but the market is jumpy and is 
reacting to demand farther south, which has 
diverted mill supplies in that direction. Transit 
stocks available for this territory are very 
light, and there is not much stock in storage. 
Advances in mill prices are reflected immedi- 
ately here. 





Kansas City, Mo., Aug. 23.—Prices on shingles 
have been pushed up a little closer to the point 
where the mills can make some money. Quota- 
tions here now range around $2.30 for stars 
and $2.80 or better for clears. Siding prices 
show no change, but are very firm, with sup- 
plies apparently diminishing. Lath prices also 
are firm and another advance would not be 
surprising. 


New Orleans, La., Aug. 22.—Better call for 
cypress shingles is reported from some parts of 
consuming territory, with orders booked for 
straight as well as mixed cars at unchanged 
prices. Demand is not yet at seasonable normal, 
however. The call for both pine and cypress 
shingles has maintained the gains reported since 
the first of the month and many cypress mills 
are selling lath in mixed cars only. No change 
in quotations is noted. 


Boston, Mass., Aug. 24.—There is continued 
improvement in demand for and price of lath. 
The 1%-inch are selling at bottom at $8.25, with 
the demand coming largely from out of the State. 
The demand for the 15-inch stock is much 
less; its price has stiffened somewhat. Shingle 
demand is rather light. White cedars, very best 


‘grades, are quoted at $5.50 to $6; and $4.75 


to $5.25. 





New York, Aug. 22.—Lath and shingles have 
advanced in the last few days and an upward 
trend is evident. Lath now sell at $10.50 deliv- 
ered. Shingles are in splendid demand and many 
dealers are well supplied. 


Buffalo, N. Y., Aug. 24.—The shingle market 
is showing more strength, due, it is said, to the 
closing down of numerous mills rather than to 
any large increase in demand. Extra clears are 
quoted at $4.80 and stars at $4. Retailers are 
buying a few more shingles but are afraid to 
buy ahead. 





Columbus, Ohio, Aug. 22.—There is a quiet 
market for shingles; dealers expect a freight 
reduction. Prices of red cedar shingles, Colum- 
bus, are $4.40 for clears and $3.90 for stars. 
The lath trade is steady and prices are well’ 
maintained. 





Cincinnati, Ohio, Aug. 23.—The market for lath 
is quiet and that for shingles dull. 


BOXBOARDS 


San Francisco, Calif., Aug. 20.—A little im- 
provement in the demand for California pine 
shook is reported and manufacturers have 
increased output. When grape shipments get 
to moving the demand for boxes will be heavy. 
Dried fruits are looking up. The cannery situa-- 
tion is improving. Crates for cantaloupes and’ 
melons have been in good demand. Orange: 
and vegetable shook prospects are fair. 
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ABERDEEN—HOQUIAM, WASH. 
(Concluded from page 72) 


O. C. Walt, of the C. N. Dietz Lumber Co., Omaha, 
who is a frequent visitor, was here this week. Mr. 
Walt buys heavily of the lumber produced in this 


district. 
NEW YORK, N. Y. 


Aug. 22.—On Jan. 1, 1922, the present wage 
agreements between the builders and the workers 
will expire and it is a safe guess that the new wage 
scales will be considerably under those now in 
existence. Not only has the price of living come 
down but lumber, steel, brick, mortar—in fact, all 
building commodities have experienced a substan- 
tial fall in price, leaving the way open for the 
resumption of normal building. 


The lumber business for August in the metro- 
politan district is a little off from the volume 
piled up in June and July. Predictions are freely 
made that once the vacation season is over business 
will begin to pick up. Already there are indica- 
tions of considerable buying just ahead and unmis- 
takable signs of an increase in prices. All items 
outside of the hardwood market are stiffening in 
price and some, notably lath and shingles, already 
have shown a slight advance. Spruce is the first 
of the basic items to show evidence of stiffening, 
in the face of huge shipments arrived and on the 
way from Pacific coast and Canadian sources. In 
the hardwood market, basswood and quartered 
white oak and select quartered oak, white, plain 
and clear, are down from $5 to $10. This is true 
also of maple flooring. The decreases are all 
dealer cuts, however, as mill centers are either hold- 
ing prices firm or advancing them. 


Business men in the construction market are 
reported to be advancing talk of the need for a 
general clearing house for information concerning 
the conditions of building material and the equip- 
ment supply and the conditions creating or react- 
ing against continuance of demand. The purpose 
is to insure the prospective builder, as well as the 
speculator, a stabilized price level. It is said that 
such a bureau would give all an opportunity to see 
the market in its true aspect. 


Ralph C. Angell, secretary the Willapa Lumber 
Co., has just returned to New York from a trip 
to the West. He declared there are three hopeful 
indications in the situation on the Pacific: 

Japan is beginning to buy lumber and quite a 
demand is coming from other sections of the 
Orient; Australia is coming into the American 
market more and more, and there are positive in- 
dications of a renewal of buying by the railroads— 
prices of all car material are stiffening. 

Mr. Angell also said that the Willapa company is 
preparing to push American-made shingles in the 
eastern market. He said: “We have brought 
about 12,500,000 of these shingles into the metro- 
politan district since Jan. 1 and every order we 
have placed has resulted in a repeater.” The John 
R. Carpenter Co., of Long Island, recently placed 
an order for 1,500,000 American-made shingles and 
in future will use the Washington shingle exclu- 
Sively. 

Even in this day of enormous shipments of lum- 
ber, a feast for bad eyes was afforded lumbermen 
who witnessed it the other day. The steamer 
Mumieres, which recently arrived with about 
3,500,000 feet of Pacific coast lumber, was docked, 
reminding even the most skeptical that business 
is picking up. 

Howard Jayne, vice president Willapa Lumber 
‘‘o., will arrive in New York shortly after Labor 
Jsay and will spend a week or ten days looking over 
the situation. He will visit other eastern centers. 

E. W. Bright has been appointed New England 
representative for the Stephens Lumber Co., of 
Jacksonville, Fla., and New York. Mr. Bright will 
inake his headquarters in Boston. 


OTTAWA, ONT. 


Aug. 22.—Heavy operating costs, high wages, 
business conditions all were responsible for lower- 
ing the sawmill production in the Ottawa and 
Ottawa Valley districts. That only about half the 
amount cut last year will be cut this year seems 
to be the general opinion. Quite a number of 
sawmills have not operated at all, while many 
others have not run full time. Operations in the 
woods this winter will be far greater than last. 
Several firms have sent gangs away already and 
most of them intend making extra camps this 
year. Wage reductions and living costs being 
down considerably, and the fact that lumber prices 
will advance by the time the logs are available 
for sawing, are proving the attraction to the 
lumbermen, as stocks on hand are reported light. 

That the freight rates on Canadian railways will 
Shortly be lowered is generally accepted as a 
fact, a recent letter from the Hon. F. B. Carvell, 
chairman of the Board of Railway Commissioners, 
stating that the time had come for lower rates 
following the lower wages now in effect. 
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and smooth in finish. 


103 Spencer Ave. 






DURABLE 





| WALL BOARD BUSINESS 
AT BETTER PROFITS 


Regardless of Reduced Prices, the high quality of Roberds 
Ideal Wall Board is being rigidly maintained. It is this quality 
that insures satisfied customers and repeat business. 

Roberds Ideal Board is a heavy, firm product. tough in texture 
It is heat and cold resisting, fire retard- 
ing, will not check, crack nor crumble. 
dorsement of carpenters, decorators and home owners alike. 


Get our figures that mean better profits. 


Rob ewds 


It has the hearty en- 


Roberds Manufacturing Co., 


Exclusive Makers 


Marion, Indiana 





The genuine Roberds 
Ideal Wall Board is 
supplied in rich Tan 
and Golden Oak 
finishes. It comes in 
standard sizes 32 and 
48 inches wide, 5to 16 
feet long. Shipped 10 
pieces to the bundle 
securely wrapped in 
heavy test jute. 




















Dependable Protection 
Against Sawmill Fires 


Every millman recognizes the logic of taking some steps to 


prevent fires in and around his mill buildings. 


But the ques- 


tion is what offers the best protection for the least money? 
And invariably the answer of millmen who know its merits is 


RY R9-N°ON 


FrreRetardent Paint 


This paint has been tried in the 
courts of practical experience. It 
has withstood most severe tests 
by leading officials of great com- 
panies in the United States and 
Canada. It is recommended by 
sawmill insurance underwriters. It 


is being used repeatedly on import- 
ant work by great corporations 
whose judgment of its worth is 
based on actual results produced. 
It makes mill buildings fire re- 
tardent at no greater cost than 
the regular painting expense. 


Let us send you folders about Pyro-Non. 


PYRO-NON PAINT CO., Inc. 


505 Driggs Ave., BROOKLYN, NEW YORK 
—REPRESENTATIVES— : 


Woodward-Wight Co., Ltd. | Pyro-Non Products Co. 
New Orleans, La. 440 New Guardian Bldg., 
Cleveland, Ohio. 


Pyro-Non Paint Co.,Inc. K.M. Supply Company, 
208 North Wells St., 123 West 8th St., 
Chicago, Ill. Kansas City, Mo. 
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NEW MILLS and EQUIPMENT 
(Concluded from page 74) 


Columbus—The Buttles Avenue Lumber Co. 
will erect a building 28x30 feet with fireproof 
walls, to cost approximately $20,000, to house 
its frame business. 

Columbus—The North Columbus Lumber Co., 
which was destroyed by fire several months ago, 
has been rebuilt and the work of placing the 
machinery is going forward rapidly. A large 
part of the old machinery was rebuilt but some 
new equipment will be purchased. During the 
time the company’s planing mill was out of com- 
mission the company had its work done at the 
plant of the Acme Lumber Co. 

Warren—The plant of the Home Lumber Co., 
destroyed by fire in March, has been rebuilt. 
The mill is 50x100 feet, equipped with the latest 
machinery. Two new warehouses, 54x90 feet 
and 60x120 feet, of frame construction, have also 
been built. 


OKLAHOMA. Alva—W. W. Starr has pur- 
chased the hardware stock of the Lewis Hard- 
ware Store at Avard, Okla., and will enlarge it 
and consolidate with his lumber stock in Alva. 

TEXAS. Dallas—The Stickle Lumber Corpora- 
tion, headed by A. W. Stickle, who is also gen- 
eral manager of Stickle-Grogan-Morse Co., of 
Dallas, plans to erect a wholesale and retail 
lumber concentration yard here, the plant to 
consist of seven buildings erected on a 5-acre 
tract recently purchased for approximately $25,- 
000. Construction of a 1,000-foot siding to be 
built by the Southern Pacific Railway has been 
ordered. The erection of the plant will start 
about Sept. 1. 

WISCONSIN. Winegar—The Vilas County 
Lumber Co. is building a new logging railroad 
from Winegar to Marenisco, nine miles in 


length. CASUAL 


ARKANSAS. Piggott—Myers Stave & Manu- 
facturing Co., stave dry kiln and some stock 
destroyed by fire; loss, $5,000; partly covered by 
insurance, 

MISSISSIPPI. Maben—Suffield Lumber & Mill 
Co., damaged by fire;.loss, $2,500; business re- 
sumed, 

MONTANA. Worden—North Midland Co., de- 
stroyed by fire. 

NEW YORK. Brooklyn — Interstate Parlor 
Frame Co., loss by fire. : 

OHIO. Cleveland—Greif Bros. Cooperage Co,. 
loss by fire. 

OREGON. Fall Creek—Lane County Lumber 
Co., destroyed by fire. 

Portland—Oregon Table Co., loss by fire. 

TENNESSEE. Dyersburg—City Lumber Co., 
storage sheds and two Illinois Central cars 
loaded with lumber were destroyed by fire; loss, 
$11,000; $8,500 insurance. 

TEXAS. Hico—Jordan-Spencer Co., badly 
damaged by fire. 

Sherman—Lyon Planing Mill, loss by fire, $800. 

WASHINGTON. Pullman—Pullman Planing 
Mill Co., loss by fire. 

Rattlesnake—E. D. Evans’ mill destroyed by 
fire; loss, $50,000, fully insured. 

South Bend—South Bend Shingle Co., de- 
stroyed by fire; dry kiln only saved; loss, $50,- 
000. 





HYMENEAL 


HILTON-PIRLOT. The marriage of Miss 
Lucille Pirlot, of Green Bay, Wis., and Ralph 
E. Hilton, of Berlin, Wis., took place on Thurs- 
day, Aug. 18, Rev. R.. J. Blue, of the Presby- 
terian Church, Officiating. At the wedding there 
was a reunion of the bridgegroom’s -family, it 
having been the first time in many years that 
his parents and their six children had been to- 
gether at one time. Mr. Hilton, the bridegroom, 
is manager of the Fuller-Goodman Co. in Berlin, 
where the couple will reside. 





WILLIAMS-DOWLE. Announcement of the 
marriage of Mrs. Alice Dowle, of Seattle, to 
David J. Williams, of Tacoma, was made at 
Tacoma, Wash., on Aug. 18. The wedding took 
place at Vancouver, Wash., on Aug. 3, and the 
announcement came as a complete surprise to 
the friends and relatives of the couple. Mr. 
Williams has been collector of internal revenue 
for the. district of Washington and Alaska for 
the last eight years and recently purchased an 
interest in the Tacoma Cabinet Works. 





TIMBER LAND SALES 


EVERETT, WASH., Aug. 22.—The Monroe Logging 
Co., of which B. F. ’Bird and BE. M. Stephens, of the 
Stephens- Bird Lumber & Logging Co., are members, 
purchased 6,500 acres of timber about Lake Roesiger 
recently. ‘This is the largest timber purchase in 
the county for some time and the seller was Brown 
Bros. Lumber Co., of Rhinelander, Wis. he tim- 
ber on this tract is old growth fir and. cedar. 
Mr. Stephens announces that cutting of the timber 
will start within a year and that ten or twelve 
years at a minimum will be required to remove the 
growth. Surveys are now being made to open up 
the big tract with logging roads. 


. Missouta, Mont., Aug. 22.—The Baird-Harper 
Lumber Co., of Warland, has purchased 5,270,000 
feet of timber on State land near Warland, on the 
Flathead, where its plant is located.. The purchase 
price was $3 a thousand feet, making a total of 
$15,810. The timber is pine and larch and covers 
= — of 560 acres. The State retains title to 
e land. 





OBITUARY 











JOSEPH MUTH, vice president of the Indus- 
trial Lumber Co., Elizabeth, La., died from an 
apoplectic stroke on the afternoon of Aug. 22. 
The attack came in the morning and he failed 
to regain consciousness. Mr. Muth started with 
the Industrial Lumber Co. in 1902, prior to that 
time having been manager of the R. G. Dun Co.’s 
office in Beaumont, Tex. Mr. Muth started in a 
minor position with the Industrial Lumber Co. 
and after serving in various capacities became 
vice president in 1915. He was in his forty-sixth 
year, and is survived by a wife and three chil- 
dren residing in Elizabeth, and by a sister, Mrs. 
John Fowler, of Chicago. The funeral services 
were held Wednesday afternoon, Aug. 24, and 
interment took place in the Elizabeth cemetery. 





SMITH T. WEYGANT, member of the office 
force of the Long-Bell Lumber Co., Kansas City, 
Mo., was killed Aug. 18 when a motor car in 
which he and some other young men were riding 
was overturned by the blowing out of a tire. Mr. 
Weygant was 19 years old, a son of Mr. and Mrs. 
Smith T. Weygant, of Great Neck, Long Island. 
The body was sent to Great Neck for burial. 





MRS. AUGUSTA J. HOLMES, widow of Wil- 
liam Holmes, pioneer lumberman, died at her 
residence in Menominee, Mich., on Sunday, Aug. 
14, in her eighty-fourth year. She was the last 
of the surviving pioneers who went to Me- 
nominee when it was a sawmill town more than 
sixty years ago. Four sons and one daughter 
survive. The funeral was held Tuesday, Aug. 
16, and was one of the most impressive ever 
witnessed in Menominee. 





MRS. JANE WORTHINGTON FARNSWORTH, 
widow of the late George Farnsworth, who was 
a prominent Chicago lumberman, died Aug. 23 
at her residence in Chicago, Ill. She was ‘the 
daughter of the late Worthington Smith, of St. 
Albans, Vt. 





MRS. HANNAH TRAINER, wife of J. S. 
Trainer, of the Trainer Bros. Lumber Co., Chi- 
cago, died last Wednesday, after an illness of 
long duration. The funeral was to be held on 
Friday afternoon from the family residence, 4359 
Berkeley Avenue, with interment at the Rose Hill 
Cemetery. Besides her husband, Mrs. Trainer 
leaves one daughter, Helen. 





TROUBLE AND LITIGATION 


Fort WayNk, INnD., Aug. 23.—Suit for $5,000 
for alleged breach of contract was filed against 
8S. P. Coppock & Sons Lumber Co., of this place, 
by Theo. Fatheur Co., of Helena, Ark., in the Fed- 
eral court today. The complaint charges that Oct. 
20, 1919, the defendant ordered 200,000 feet of 
red oak from the plaintiff, that about 97,000 feet 
was shipped in February, 1920, which was ac- 
cepted, and that no further shipments were made. 
Because of the lumber market decline the plaintiff 
has lost from $15 to $40 a thousand feet on the 
103,000 feet unshipped. 


Boston, Mass., Aug. 24.—Angier L. Goodwin, 
of this city, has been appointed receiver for the 
New England Lumber Co., of Boston. Three cred- 
itors alone have claims aggregating $744,787, the 
Cosmopolitan Trust Co. having the largest, it being 
a promissory note for $708,333. It is alleged that 
property was transferred while the company was 
insolvent. 


POPLARVILLE, MISs., Aug. 22.—The Dupont Lum- 
ber Co., of this place, has filed petition in bank- 
ruptcy in the Federal court of Biloxi. The lia- 
bilities of the concern are placed at $322,266 and 
the assets at $321,701. 








GRAND Rapips, MicH., Aug. 23.—The Grand 
Rapids Trust Co. has been appointed trustee of 
the Spears Lumber Co. The liabilities are listed 
at $120,622 against assets of $99,125. 


Bay Ciry, Micu., Aug. 22.—The Detroit Trust 
Co. has been appointed receiver for the Interna- 
tional Mill & Timber Co., of this city. The com- 
pany’s assets are understood to be about $800,000 
with liabilities of an equal amount, 





WASHINGTON, D. C., Aug. 23.—George D. Lantel 
has been appointed receiver for dissolution of the 
Thos. W. Smith Lumber Co., a corporation. 





MiINAM, OrE., Aug. “22 ——A petition asking that 
the Deer Creek Lumber Co., of this place, be de- 
clared bankrupt, has been filed. 


New YorK, Aug. 23.—The Berry Lumber Co., of 
this city, has filed petition in bankruptcy. 








Advertisements will be inserted in this de- 
DPartment at the following rates: 
25 cents a line oe one week, \ 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
15 cents a line for four consecutive a oe 
ht words of ordinary length make 

e. Count in signata 
ending ¢ nts as two lines. 
No oe y except the heading can be ad- 


a. to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in rousia r department. All 
advertisements qo" ived dater will be placed. 
‘under heading Too Late to Classify. 








FOR SALE—HARDWOOD LUMBER 
To settle estate quickly will sell complete stock of about 
250,000 ft., comprising plain and quarter sawed oak 


and other hardwoods. 
particulars, 
dress “F. 28,"" care American Lumberman. 
APPRAISAL 
Lumber industry exclusively. THOMAS J. CALLEN, 
Jr., Engineer & Appraiser, 836-838 Mere. & Mfg. Bank 
Bldg., Milwaukee, Wis. 


Stock located in Chicago. For 








WANTED—ESTIMATOR 


For desirable city in Indiana. Man of good judgment, 
familiar with construction and blue prints and expe- 
rienced in use of Cost Book ‘‘A.’’ One holding millwork 
cost bureau diploma preferred. Give full information, 
including salary required, in first letter. 

Address “E. 29,’’ care American Lumberman. 





WANTED—SUPERINTENDENT 
To take full charge of carpenter shop. Must be able 
to read blue prints readily, estimate, make cutting 
bills and handle men. Want a man who can show re- 
sults. Give experience, age, wages expected and refer- 
ences in first letter. 
SPRIGG LUMBER COMPANY, Weston, W. Va. 


WANTED—STENOGRAPHER, BOOKKEEPER 
Private secretary. San Francisco, Cal. Man or woman 
of some experience (not too much). Work is of private, 
confidential nature, largely timber lands. No one else in 
office. Permanent position; not large salary to start. 
Good opportunity for right party. 
Address ‘‘F. 29,"' care American Lumberman. 


YOUNG MAN WITH HARDWARE AND 
Bookkeeping experience; salary one hundred dollars; 
splendid opportunity in growing country and business. 

Address “F, 6,’’ care American Lumberman. 


WANTED—MALE STENOGRAPHER 
With experience in sales department of yellow pine lum- 
ber company. Must be a good man. Location good and 
healthy. Position permanent for right man. 
Address “F. 7,’’ care American Lumberman. 


ESTIMATOR 
For special millwork plant. Must be capable of listing 
material, taking measurements at buildings and detail- 
ing. Permanent position for capable man. Must furnish 
references as to ability 
ddress “RF. 5,’ care American Lumberman. 


WANTED—MANAGER 

















To take complete charge of lumber, elevator and feed 


A married man of 
State salary and fult 


business in a small Illinois town. 
about 40 years of age preferred. 
particulars in first letter. 

Address “RF. 4,’’ care American Lumberman. 


WANTED—AT DENVER, COLORADO 
Thoroughly experienced and competent sash and door 
lay-out man for woodworking factory. Steady employ- 
ment for the right man. Address, giving references, ex- 
perience and ~— wanted. 

26,’’ care American Lumberman. 


WANTED “Ra TIMATOR AND BILLER 
Must be competent to list material, take measurements 
at buildings, billing into mill and detailing. Steady 
position. State age and experience. High-grade mill. 
Address HYDE-MURPHY COMPANY, Ridgway, Pa. 


WANTED—COMPETENT BOOKKEEPER 
And office man. City 6,000 pop. in southern Michigan 
having one yard. Excellent schools and living’ conditions. 
State experience and salary wanted. 
Address “F. 17,’’ care American Lumberman. 


WANTED—HARDWOOD FLOORING GRADER 
End matcher man and flooring machine man. Plant 
located in good Pennsylvania town. 

Address ‘‘FLOORING,’’ care American Aomherman. 
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